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Senator Calder Discusses Plans to 


Relieve Housing Needs 


[Special telegram to AMERICAN LUMBERMAN | 


If the United States is to 


avoid a housing subsidy, it must afford every practieal and 


Wasuineton, D. C., Jan. 27. 
economleally sound facility for the active resumption of con- 
struction work, Senator William M. Calder declared today 
before the opening session of the housing conference of the 
National council of the Chamber of Commerce of the United 
States. , 

Senator Calder warned the business men in attendance at 
the conference that the continually increasing housing short- 
age In this country may bring about such a state of need that 
paternalistic subsidy legislation may be resorted to, and said: 

‘We may be approaching a condition of affairs such as 
exists In many European countries today. This will mean the 
adoption of European precedents born of paternalism of mon- 
archies, rather than a continuation of American precedents 
Which have made it possible for each man thru exceptional 
thrift and industry to become a property owner.”’ 

The New York senator urged the business men of the coun- 
try to support legislation that will afford every facility for 
more construction and more ownership of homes, thus relieving 
the critical situation brought about by the housing shortage, 
and forestalling subsidies. 

On the question of tax exemption to stimulate house con- 
struction Senator Calder said that he was primarily opposed 
to all exemptions from the Federal income tax law, but the 
drifting of money away from the mortgage market had been 
so great and it was continuing at such a rate, that we either 
must forego the making good of our housing shortage until 
all tax exemptions are abolished, or else adopt temporary 
measures of this sort, pending the abolition of all tax exemp- 
tions, and continued : 

{ propose, as a member of the committee on finance of the 
Senate, to urge the decentralization of our Federal taxation 
system, so that a citizen may go to the authorities in his own 
locality and settle his tax matters finally and promptly each 
year. Matters to be thus handled are of no more vital concern 
than those of the draft boards which worked so sticcessfully; 
and which were decentralized. 

As to the combinations in the building industry which 
exploited the publie, we already have the Sherman antitrust 
law and the Clayton Act, the administration of whieh is the 
function of the Department of Justice. These Acts, however. 


do not cover combinations between employer and employee, 
nor do they adequately give supervision of the many trade 
associations, a large number of which are for legitimate trade 
promotion and without which the commerce of the country 
can not expand. [ have given much thought to an act permit- 
ting, but not requiring, Federal incorporation to cover these 
associations and labor unions, so that the aristocracy, at least, 
among trade associations and labor unions might voluntarily 
incorporate themselves under the Federal law and come under 
Federal regulations. If such associations benefit thereby, oth- 
ers will follow and the responsibility of groups of employers 
and employees organized for trade purposes will be fixed, while 
collective bargaining will become a practical reality thru mak- 
ine the bargain a true and binding agreement. It seems to me 
that the time has come when we should take hold of these mat- 
ters and stabilize such conditions thru Federal incorporation. 
These and other legislative matters are designed to facilitate 
rather than to subsidize housing and construction.” 

Discussing ‘credits for the building of homes Senator Calder 
said: 

‘**We should put an end to our present policy of going 
farther and faring worse, and build up the basic industries of 
the country to supply the future needs of the people. The 
question which | have been turning over in my mind for 
months is why have we not used a larger part of our surplus 
labor and materials for the upbuilding of our own natioial 
plant, built more homes so that rents may be lowered, im- 
proved our railroads, so that our goods ean be promptly moved 
to market, improved our terminals, our coastwise shipping and 
our inland waterways? ie 

‘During and since the years of the war we have heard a 
ereat deal about the inadvisability of investing money in fixed 
capital in this country and I have wondered whether it would 
not have been wiser to have diverted at least a part of this 
$6,000,000,000 credit expansion during the year ending June 
30, 1920, to the building of homes and railroads and plants. 

‘‘From the experience of England and France in attempting 
to solve their housing problems, we know that it is impossible 
to solve ours thru Federal or State paternalism, because in do- 
ing this the Government would be attempting to subsidize 
itself, and it is to be hoped that our reeonstruction process will 
proceed thru private initiative and enterprise.”’ 
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Western Trend of 
Lumber Production 


BVER Westward swings the trend of the lum- 

ber industry. Montana, Idaho, Washington, 
Oregon and California have more than half the 
standing timber of the country! 


These tremendous resources must be developed. 


Portland, because of its commercial and geographical 
situation, is the logical center for this development. 
The First National Bank of Portland, the logical 
banking connection for those engaged in any branch 
of the lumber industry. 


THE FIRST NATIONAL BANK 
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OF THE ROCKY MOUNTAINS 

















Band Mill, Tipler, Wis. 


Throughout 
the Year 


1921 


Let us Unite in Pledging to the 
Public our utmost efforts toward 
furnishing our Product in a 
manner to warrant their imme- 
diate confidence and support. 





Tipler - Grossman 
Lumber Co. 


Green Bay, Wisconsin 





We Offer— 
Complete Stock 
Wisconsin 


OAK 


Straight or Mixed Cars 
4-4, 5-4, 6-4 and 8-4" 


Watch this Space 


Your inquiries will have 
prompt attention. Send usa list 
of your requirements today. 


Brooks & Ross 


Shofelds T ymber Co. 


(Sales Office and Mill) 
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Annual Conventions Characterized 
by Helpful Discussions 


A careful reading of reports of the annual 
meetings of the various retail lumber deal- 
ers’ associations can not fail to impress one 
with the fact that the last few years have 
brought about tremendous changes in associa- 
tion aetivities—changes for the better in 
every way. Few lumbermen now go to their 
annual convention simply as a pleasure jaunt, 
but they go expecting to derive actual and 
positive benefits that are worth real money 
m the conduct of their businesses. 

These associations have become great busi- 
ness and educational institutions and espe- 
cially this year are the annual conventions 
characterized by helpful discussions of the 
everyday problems of the lumber dealer and 
by a determination to place lumber merchan- 
dising on the highest moral and ethical plane. 


That so many of the associations hold their 
conventions on the same dates is unfortunate 
and undesirable, but evidently there are rea- 
sons for this that outweigh the consideration 
for holding them on consecutive dates. 

The AMERICAN LUMBERMAN is devoting 
much space to the reports of these conven- 
tions because these reports contain much in- 
formation of value to its readers and because 
it conceives that to be a part of its duty as 
a great lumber newspaper. It commends to 
its readers a careful and thoro perusal of 
those convention reports. 


Banker Tells Cause of Building 
Paralysis 


Addressing the annual convention of the 
Southwestern Lumbermen’s Association at 
Kansas City this week J. W. Perry, president 
of the National Bank of Commerce of that 
city, unequivocally placed the blame for hold- 
ing back resumption of building upon produc- 
ers of building materials who still insist upon 


maintaining practically peak prices for their 
wares. He said that the lumbermen had re- 
duced their prices to where they should be 
and that so far as that material is concerned 
there is no reason why building should not 
proceed, but that producers of other essential 
building materials have not deflated their 
prices and are simply standing in the way of 
a revival of building. This is plain talk and 
if it does not cause the manufacturers of 
building materials who are blocking the build- 
ing program to sit up and take notice it cer- 
tainly will cause the general public to take 
that attitude. 


In ITs issue of Jan. 22 the AMERICAN LUM- 
BERMAN commented on the report that lumber 
dealers in Colorado Springs, Colo., had been 
indicted for conspiracy to reduce the price of 
lumber. This paper now is in receipt of a letter 
from one of the dealers there, saying that this 
indictment followed the tenth consecutive de- 
crease in prices that had been made since March 
1, 1920. 
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Question of the Hour— 
Who Killed Cock Robin? 


Much was hoped from the conference of build- 
ing material industries held in Chicago under 
the auspices of the National Lumber Manufac- 
turers’ Association, on Friday and Saturday 
of last week. Candor, however, compels the 
admission that the expectations of results that 
would give definite impetus to building were 
not fulfilled. While considerable good un- 
doubtedly will result from the interchange of 
views, and while the resolutions that were passed 
—after much debate and strong opposition from 
the representatives of some of the building ma- 
terial interests other than lumber—were admir- 
able both in spirit and in scope, the fact re- 
mains that in its larger aspects the meeting 
‘missed fire.’’ Opinions doubtless will differ 
as to the causes contributing to this outcome, 
or, to put it bluntly, as to ‘‘ Who Killed Cock 
Robin?’’ but in the last analysis it all comes 
down to the ancient question: ‘‘ How shall two 
walk together except they be agreed?” 

Without singling out any industry, it was 
apparent that some representatives had come to 
the meeting, if not with chips on their shoul- 
ders, at least in a defensive attitude that from 
the start augured ill ‘for complete success. 
Frayed and frazzled alibis that have done duty 
in numerous conferences and investigations of 
similar character held during the last few 
months were again trotted out and put thru 
their paces. The air, speaking figuratively, was 
thick with dust from the threshing over of old 
straw, as this, that, and the other representa- 
tive reviewed transportation difficulties, high 
wages, inefficiency of labor and other factors 
that have been in evidence during recent months 
—or years—with all of which everyone present 
was perfectly familiar, and regarding which the 
lumbermen, at least, needed no enlightenment. 
If half the energy wasted in such futile talk 
had been used to consider and formulate con- 
structive measures, much more would have been 
accomplished. 

Notwithstanding the clear-cut call issued for 
the meeting, in which its character, scope and 
purpose were plainly defined, and the admirable 
tact, fairness and courtesy with which Chairman 


John H. Kirby conducted the proceedings, there , 


seemed to be a feeling on the part of at least a 
few that the lumbermen, having deflated their 
prices, were seeking to coerce other industries 
into like action. Chairman Kirby, apparently 
sensing such a feeling, repeatedly stressed the 
fact that in calling the meeting the lumbermen 
had been actuated only by the desire to perform 
a service to all the building material industries, 
and not in any sense to place themselves on a 
pedestal. 

Aside from the facts already cited, failure 
of the conference to accomplish all that had 
been hoped was largely due to the failure of 
some of the industries that had been invited— 
notably steel—to send representatives. Other 
very important industries were represented 
either inadequately—in a numerical sense—or 
not represented at all. 


One of the most significant statements made 
at the meeting passed almost unnoticed because 
of the lateness of the hour, when just before 
adjournment Saturday, a prominent Chicago 
real estate operator and builder presented fig- 
ures from the records of his firm showing that 
cement has receded barely 3 percent from the 
extreme peak. The statements referred to will 
be found at the end of the detailed report of 
the conference appearing on pages 71 to 74 
of this issue. If the figures quoted by the 
authority referred to did not correctly reflect 
actual price conditions the representatives of 


the cement industry missed a fine opportunity 
to set themselves right in the public mind. 

While the results of the conference fell far 
short of what might have been accomplished 
had there existed a wholehearted disposition on 
the part of all building material industries to 
codperate in bringing about a revival of build- 
ing, even to the extent of making radical price 
reductions as lumber has done, the- benefits 
flowing from the meeting amply justify the 
holding of it. The exchange of views and the 
sidelights cast upon one another’s problems 
ean not but be helpful. The resolutions adopted 
were a clarion call to every interest related to 
building to forego individual advantage and to 
throw its full power behind the movement to 
restore the great, basic industry of building 
to the position it must again occupy before gen- 
eral prosperity can pervade the country. 

A conerete result of this conference and the 
one that led up to it was the final decision of 
the directors of the National Lumber Manufac- 
turers’ Association to proceed with the pro- 
posed plan to raise a fund of approximately 
$300,000 to be used in publicity that will give 
the public the facts about lumber, and to bring 
manufacturers and distributers of lumber into 
closer coéperation. The lumber industry is to 
be congratulated upon this wise decision. If 
other building material interests would codp- 
erate in a more general program more desirable 
results would be obtained, but if they do not 
feel inclined to do so that is their prerogative 
and the lumber industry need not falter, but 
can go ahead, performing what it conceives to 
be a duty and a service to the public. 


An Effective Service Offered 
to Lumber Retailers 


In its relations with the retail lumber deal- 
ers the National Lumber Manufacturers’ Asso- 
ciation has adopted the slogan, ‘‘ Will help sell 
for you before we try to sell to you.’’ This is 
the theme around which is built the splendid 
service the association is offering to the retailers 
and its appeal to them to avail themselves of 
this service. 

Realizing that the farmer is the big buyer 
of lumber and that, despite deflation in prices 
of farm products, he is amply able to buy lum- 
ber, build homes and make improvements, the 
National Lumber Manufacturers’ Association 
has prepared attractive announcements for re- 
tailers to use in their local papers and will con- 
tinue to supply this service, thus making it 
easier for the retail dealer to use more effective- 
ly space in his local paper. 

It is thru the medium of this service that the 
association hopes to be able to create and hold 
a market for lumber, thus making good on its 
claim that it ‘‘ Will help sell for you before we 
try to sell to you.’’ 

Reports in the daily press to the contrary 
notwithstanding, it is no part of the purposes 
and plans of the National Lumber Manufac- 
turers’ Association to devote its publicity cam- 
paign to ‘‘fighting labor graft” or ‘‘ forcing 
other building materials down,’’ but it proposes 
to do all in its power to make the public familiar 
with the facts about lumber. If that program 
is developed to its fullest possibility the indus- 
try may feel that its publicity funds have been 
wisely expended. = 

In the development of this program the Am- 
ERICAN LUMBERMAN trusts that the National 
association will have the hearty codperation of 
retail dealers generally, thus effecting the team- 
work that is certain to succeed. 


Correct Information Needed 
About Lumber Prices 


Accurate information on any important sub- 
ject is always desirable, but it is specially to 
be desired now on the prices of lumber. The 
best proof of this is contained in a circular 
styled ‘‘General Business Conditions,’’ pub- 
lished Jan. 15, 1921, by the Harvard University 
committee on economic research, where the state- 
ment is made that ‘‘the prices of certain com- 
modities, notably building materials, furniture 
and coal, are as high as they were a year ago, 
and therefore such prices are out of line with 
basic conditions.’’ 

Lumber is one of the most important build- 
ing materials and it must have been in the mind 
of the Harvard committee when it made the 
statement quoted above. If it was not in the 
committee’s mind, the statement was made care- 
lessly and in the absence of due deliberation; 
and whether it was a careless utterance or an 
ignorant one, it fell far short of the truth so 
far as lumber is concerned; for there exists no 
excuse for saying that lumber prices are as high 
as they were a year ago. If the prices of two 
or three items are as high, due to special causes, 
they are exceptions and do not affect the rule 
that general prices of lumber have fallen far 
below what they were a year ago or six months 
ago. 

Take the case of southern pine. An average 
price of fifteen items in the last year, from 
December, 1919, to November, 1920, fell from 
$47.48 to $27.16, in items sold to the trade, 
aggregating a total of 264,192,600 feet. Prices 
of many other woods might be quoted to show 
the same fact, but the decline is not so great 
in all species as in southern pine. The follow- 
ing list gives a few items, in each instance the 
quotation being on similar dimensions and 
grades, and in the same markets, the first being 
the price in Feb. 1920, the second in Jan. 1921. 

Wood 1920 1921 
Eastern hemiock 5. $ 37.00 
Eastern spruce 35. 56.00 
Yellow poplar 3. 85.00 


Chestnut 5. 95.00 
65.00 


175.00 1330.00 
Douglas fir 89.00 30.00 
Quartered white oak..........- 310.00 200.00 
Western cedar shingles........ 5.90 ‘ 
16.00 

If items should be selected for the special! 
purpose of emphasizing the fall in prices, a 
much more striking showing might be made, 
but the above were selected at random, or be- 
cause they were readily available. 

The point is that lumber has fallen in price 
since a year ago, and the Harvard committee 
should either have said so, or it should have 
said nothing. That committee’s reputation 1s 
good. People believe it to be competent aud 
truthful, and they are accustomed to put confi- 
dence in what it says. That is why a missiate- 
ment by it hurts so much more than a similar 
misstatement by an obscure or discredited } er 
son. An error which nobody believes iv ot 
likely to hurt much; but not so with the error 
which people accept as truth. 

Another matter of a little broader scope conics 
up in this connection. If the Harvard ecommit- 
tee, with its facilities for collecting informa 
tion and its ability to analyze, is so ignorant 
(or careless) as to believe that lumber prices 
are as high as they were a year ago, what clince 
is there that the ordinary individual will be 
correctly informed? No wonder so many }°T 
fectly honest people sincerely believe that !um- 
ber prices are still at the top notch. Somebody 
tells them and they believe it. They do not in- 
vestigate for themselves, and are ready to be- 
lieve what they hear. 

Why not see to it that they hear the truth? 
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Why not inform them correctly, honestly, con- 
scientiously? It is an opportunity to do good 
work for lumber. Make truth travel so much 
faster than misrepresentation that it will over- 
take it and get ahead of it. 

Just that is what the National Lumber Manu- 
facturers’ Association has in view in its pro- 
posal that a fund be raised to be expended 
in telling the plain, exact truth about the 
lumber situation. There is plenty to tell, and 
abundant need of telling it. The suggestion is 
that a fund be raised among the various lum- 
ber associations equal to perhaps 2 cents per 
thousand feet of production. The judicious 
expenditure of a fund like that would make a 
rough road for misrepresentations to travel, 
and would go far toward putting the quietus on 
sensational writers and speakers who are in 
the habit of taking flings at lumber whenever 
they want to make a hit. 


Changes Apparent in Taxation 


Tendencies 


Methods of taxation now attract much atten- 
tion and will continue to do so until such time 
as taxes can be cut down. That time is far in 
the future, because large sums must be raised 
to pay for the war, and such sums can not be 
raised without high tax rates. It is natural for 
the payer to believe that he is contributing more 
than his just share and he willingly listens to any 
proposal that gives promise of shifting some of 
the burden from his purse. 

A timber severance tax law is the subject of 
much discussion, but it has not yet amounted 
to much more than discussion, for such a law 
has not yet been widely tried in this country. 
Louisiana is the only State now having the tim- 
ber severance tax law, which is in the nature of 
a license tax on the privilege of doing business, 
and is in addition to the general property tax. 
Massachusetts has what is called a yield tax 


law. That is distinctly a property tax and is 
in lieu of the general property tax. It differs 
little, however, from the severance tax law in 
its operation. The tax on the standing timber 
under the yield tax law, is levied at the time 
the timber is cut. \Yield tax laws of a similar 
kind are in operation in Michigan, Pennsylvania, 
New York, Connecticut, and Vermont. 

These yield tax statutes are applicable only 
to such stands of timber as the owners may 
elect to have specially classified, which classifi- 
cation takes them out from under the general 
property tax regime and makes them taxable 
only under the terms of the yield tax law. In 
this the yield tax laws differ from the Louisi- 
ana severance tax law and from the severance 
tax laws proposed for Mississippi and Texas. 
These severance tax measures are not at all 
optional on the part of the timber owners, but 
are intended to be used in levying taxes upon all 
logging operations within the States. The Louisi- 
ana tax law was revised in the spring of 1920. 





A Review of Conditions in the Corn Belt 


An analysis of the consumption of lumber 
and lumber products if followed to a final con- 
elusion would show that more than half of the 
forest products of the country are consumed in 
the agricultural districts. For this reason no 
industry has a greatert interest in the welfare 
of the farmer than has the lumber industry. 
So much has been printed and repeated in re- 
cent months concerning the plight of the farmer, 
that the general impression seems to exist that 
the farmer is in a bad way financially, that his 
purchasing power has diminished to the vanish- 
ing point and little assistance may be expected 
from him in reviving business and industry. 
In order that the true facts might be known, 
at least as regards the corn belt comprising 
Ohio, Indiana, Illinois, Iowa, Nebraska, Mis- 
souri and Kansas, the Breeders’ Gazette, an in- 
fluential agricultural publication, recently sent 
two members of its staff on a tour of investi- 
gation with instructions to interview local bank- 
ers, merchants, farmers and feeders in impor- 
tant corn belt centers. In its issue of Jan. 27 
the report of this investigation is printed. A 
summary of the report, which should be of great 
interest to the lumber trade, indicates that the 
an were impressed by the following 
acts: 


The great producing machine of the corn belt 
has come thru the readjustment period of 1920 
Practically unimpaired and functioning, and will 
continue to function in strong and reliable fashion. 

The great majority of corn belt farmers fol- 
lowed their usual habits of thrift and conserva- 
tism, husbanded their resources while the “going 
was good” and are coming thru in good shape. It 
is true that they spent money more freely during 
the war, but not all foolishly by any means—mil- 
lions going into Liberty bonds, mortgage payments 
permanent improvements in the farm and 

it, 
_ there has been a marked change for the better 
'n the psychology of the situation during the last 
few weeks. The reductions in prices of manufac- 
ture’ goods now just beginning to reach the farm- 
er, are gradually turning his resentment into 
a of prevaling conditions. The market- 
rf oe the greatest crop ever produced in the corn 
— been delayed thirty to sixty days partly 
— a _of this resentment, but with the change 
rl tear ener progressing, this gigantic crop is 
‘ ages to be cashed in and the next thirty to 
Sixty days will see a steady and orderly flow of 
corn, hogs and cattle to market and a return flow 
of millions of dollars that will dissolve rapidly 
many frozen credits, 
tear, farmer will resume buying when he feels 
on m ices have hit a stable level; when he feels 
bo pps ier fellow has liquidated and when a 
oan 0 corn and a pound of beef. or pork will 
pon Fa much aS normally. His just resentment at 
in vier eng Prices for the things he had to buy, 
= bens : the decline he had to take, caused him 
what his buying and to stand by until he saw 
Seen a reg Wherever country merchants 
tee a oat the pruning knife they report gratify- 
po _ 'S alike to themselves and their customers. 
ve demonstrated that the normal purchasing 


power of the community has not been seriously 
impaired. The usual needs of the farmer are 
enormous and it is generally reported that he is 
now two to three months behind in his buying. 

A large Sioux City hardware distributer with over 
thirty-five hundred country dealers has just com- 
pleted a survey of its territory in Iowa, Nebraska, 
South Dakota, southwestern Minnesota and Wyom- 
ing and has come to this conclusion. As a result 
it has increased its stock 25 percent over a year 
ago; has added new salesmen to its organization 
and the word with it is “go.” The farmer will 
be a careful buyer in 1921. His purchases will be 
made with discrimination, of the things he can see 
and feel, and will likely be confined to farm and 
home necessities—in many things necessities mean- 
ing luxuries ten years ago. 

Reports that the corn belt farmer is decreasing 
production were not verified. He is no quitter; 
he has a plant to keep in operation and he will 





Capital is the Labor of the past. 
Labor is the Capital of the future. 


Capital and Labor together can and 
ought to make prosperity for the present. 





produce and continue to produce in some form or 
other, to the utmost. He is giving serious thought 
to his 1921 program and will cut corners as much 
as possible to reduce coming crop expenses, The 
drift of labor from the farms to the cities during 
the last few years has to an extent changed its 
course back to the farm and this will help greatly. 


The harmful effects of the so called land boom 
have been exaggerated, but a small part of the 
area has actually changed hands and much of that 
involved legitimate trading—the land having 
passed into the hands of actual residents, either 
for themselves or their children, or because of their 
desire to put the war time surplus in a safe place. 
Of course some speculators will be hurt, but they 
are a very small minority and will not affect the 
community as a whole. The situation at present 
is indicated by the fact that March 1 settlements 
have no terror for the corn belt banker this year. 
The recent statement of the Federal Land Bank 
at Omaha shows that of more than $23,500,000 
loaned in Iowa not a dollar of principal or interest 
was delinquent on Jan. 1, 1921. 


In the aggregate a considerable sum has been 
squandered in “blue sky’? investments, yet com- 
paratively few have been seriously hurt. One of 
the best promoted and widely advertised ventures, 
with a strong appeal, was a packing plant in north- 
western Iowa. In an adjoining county with 1,669 
farms, a strong live stock region and one that was 
considered ideal territory by the promoters, less 
than 30 farmers bought stock, and of this number 
not one but that could see his purchase thru. In 
the county south of this one, of the 2,663 farms, 
less than 70 purchased stock, and at another point 
in this territory less than $15,000 went into this 
company. Oil wells, gold mines and other stock 
promotions have a glamour about them that makes 
for easy and glib talk and it is quite probable that 
“blue sky’? has been overplayed in view of definite 
information of what this well advertised company, 
with everything in its favor, was able to do in ideal 
territory. 

Confidence among country bankers has reasserted 


itself. Sixty days ago this optimism was more or 
less diluted. This change has been brought about 
by a general disposition to liquidate grain and live 
stock as fast as the terminal markets can absorb it, 
and is evidence of conservatism in expenditures. 
Country bankers, especially those located at the 
smaller points, reflect the condition of mind of 
their customers and in a psyehological sense the 
situation shows marked improvement. A demand 
for money in the country banks is still in evidence 
but loans are being steadily reduced. One of the 


‘large middle western banks with hundreds of coun- 


try bank eustomers reports a reduction of 20 per- 
cent during the last three weeks. Considerable 
difference of opinion exists among these bankers 
as to the time necessary to reduce such loans, the 
general opinion being that thirty to sixty days 
hence bank statements will present a radically 
different appearance. Deposits are gradually in- 
creasing at many points, indicating that the tide 
has turned. Bankers generally report that credit 
has at all times been available for their worth 
while customers—particularly was this true of con- 
servative live stock breeders and feeders who have 
been well cared for during the peak period. 


The report further gives an encouraging view 
of the fianncial standing of the farmers and 
their ability and readiness to buy for their rea- 
sonable needs, and says: 


The country bankers have performed a real 
service during the contraction period, and while 
most of them have been carrying a load it was not 
a back-straining one. 

It was general opinion that country holders 
have not liquidated Liberty bonds to any great 
extent. Where there has been liquidation it is 
estimated at about 25 percent, and yet at points 
like Monmouth, IW., Carroll and Kiron, Iowa, the 
war purchases have been increased. At the former 
point, for instance, one banker reports that since 
March, 1920, his bank had sold over $500,000 of 
bonds to farmers—and one large Chicago bank 
has in the last year disposed of over $150,000,000 
of “Liberties” to country customers. 

Farm sales with few exceptions have been well 
attended and few notes given in payment. In 
western Iowa at six sales aggregating over $36,000 
during the last two weeks, less than $3,000 in 
notes was taken. There seems to be a general 
disposition to cut out paper and pay cash. When 
cash can be paid, purchases are made—this seems 
to be the thought in the corn-belt transactions 
today. Farmers no longer want to go in debt— 
they want to pay cash for what they buy. 

The tide has turned. Not only has this been 
sensed for the last thirty days by bankers, but 
jobbers and hotel keepers are conscious of the 
same development. Thirty days ago salesmen had 
entirely disappeared from their routes; within the 
last couple of weeks they have reappeared, some 
concerns having reinforced their selling staffs. 

Generalization must be accepted for what it is. 
There are communities showing signs of gale 
weathering, but these are exceptions more than 
counter-balanced by scores of communities that 
were in good shape before the war and have added 
to their increment materially since. Don’t worry 
about the corn belt, it is sound to the core and, 
as one big farmer-banker said : 


Seventy percent of its farmers are not only 
solvent but more or less prosperous, twenty- 
five percent are bent, but not seriously, and 
less than five percent are in difficulty. 
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RED AND SAP GUM AGAIN 

A gentleman of our acquaintance sold to a mill- 
ing concern “all of the red gum timber” on a cer- 
tain piece of land. In cutting, the mill cut sweet 
gum trees which developed logs which would class 
both as “red gum” logs and “sap gum” logs. The 
seller claims that he intended that the mill should 
cut only “red gum’’ trees; that is, those trees the 
logs from which would be classed as red gum logs. 
On the other hand, the mill claims all of the sweet 
gum timber on the land. What information have 
you on the subject? 

We know that it is a recognized custom to 
classify logs from “sweet gum” trees either as 
“red gum” logs or “sap gum” logs, according to 
the thickness of the sap. We readily see that a 
sweet gum tree will develop either “red gum” 
logs or “sap gum” logs, but the question seems to 
be whether or not a “red gum” tree will develop 
“sap gum” logs. 

Beg to suggest that common usage is the deciding 
factor in the matter. In your Query and Comment 
column in the issue of Dec. 18, 1920, you state that 
the United States Forest Service says that red gum 
is so called because of the color of its leaves. We 
hardly think that this is commonly accepted 
amongst lumbermen.—InquirRy No. 115. 

[This inquiry originated in Mississippi, and 
it brings up once more the old controversy 
as to the true definition of red gum. The 
botanists’ definition was given in commenting 
on Inquiry No. 31 in the AMERICAN LUMBER- 
MAN of Dec. 18, 1920, and it need not be again 
discussed here further than to say that the so- 
called ‘‘red gum’’ and the so-called ‘‘sap gum’’ 
and the wood termed ‘‘gum’’ without a quali- 
fying word, all come from the same tree which 
botanists the world over and in every language 
call Liquidambar styraciflua. Scientists are at 
one as to the identity of the tree; but lumber- 
men, having the color of the wood in mind, may 
eall it red, sap, or plain gum. There arise all 
the misunderstandings. 

In our Query and Comment department, in 
the issue of Jan. 1, a letter was published, writ- 
ten by James E. Emigh, Memphis, Tenn., in 
which the lumberman’s viewpoint was given, 
and it need not be repeated further than to say 
the writer of that letter gives it as his belief 
that the scientific name of the tree has mighty 
little to do with classifying the lumber that 
comes out of it, but the color of the wood de- 
termines the name that should be given it in 
business transactions. 

That seems to be in conformity with the opin- 
ion of other lumbermen who have expressed 
themselves on the subject. The writer of the 
inquiry printed above says that usage ought 
to decide, and we agree with him. But that 
does not settle the practical question in this 
inquiry; namely, should the man have cut the 
‘‘sap” as well as the ‘‘red’’ gum in get- 
ting out the timber. By just what process could 
he tell whether the heart wood was large or 
small in any specified tree, until he had cut into 
it to see? After so cutting into it and find- 
ing the sapwood very thick, should he have left 
the tree which was thus mutilated, and passed 
on to notch another? Or, is there some other 
way of determining whether a standing tree is 
**sap’’ or ‘‘red?’’ Possibly an expert woods- 
man can do it. If not, the contractor in this 
case would have to cut pretty deeply into the 
trees before he could tell how thick the sap 
might be. Of course, if it was understood that 
he could take red only, he could then have left 
the sap trees, either lying or still standing in a 
mutilated condition. That would be poor busi- 
ness for all concerned, and no timber owner 
would consent to have his timber thus mutilated, 
and the operator would not take such a job. 

Therefore, a better understanding is needed. 
The man who understands that in selling stand- 
ing gum timber he sells the redhearted trees 
only should so stipulate in a written contract. 
Differences and misunderstandings, if such ex- 
isted, could be thrashed out then and there; and 
if the parties could not agree the contract would 
not be signed, and the matter would end. This 
solution of a problem that contains so much 

room for trouble is not given as advice but is 


here earnestly offered as a suggestion. If mis- 
understandings can be foreseen (and that con- 
cerning ‘‘red’’ and ‘‘sap’’ gum can be) it is 
practicable to head off the trouble before it 
happens.—EDITOR. ] 


UNLOADING LUMBER BY THE PIECE 

Have you ever had any statistics regarding un- 
loading lumber by the pfece? If so, will you for- 
ward them to us, as we shall be glad to compare 
the figures with some of the cars we have unloaded. 
The writer has been watching Query and Comment 
but has not noticed anything like that.—INQuIRY 
No. 116. 


[A lumber company in western Massachusetts 
sent this inquiry. It is on a subject that might 
develop general interest, but exact information 
appears to be meager. Of course the sizes of 
the ‘‘pieces’’ would have a great deal to do 
as to the number which a crew could unload 
in a day and the cost of the work. Persons 
who may have figures on this subject that would 
interest lumbermen are invited to send them 
to the Query and Comment department of this 
paper; and perhaps the Massachusetts concern 
which sent the query has data which would in- 
terest others. If so the figures will be welcome 
here, and will be made public for the benefit of 
all concdened)—iaiton.| 


LUMBER USED IN WISCONSIN 
Can you give any definite information regarding 
the sources and approximate percentages of the 
different kinds of lumber and other forest products 
used in Wisconsin ?—InqQuiRy No. 112. 


[The yearly consumption of lumber in the 
shops and factories of Wisconsin at the most 
recent investigation was 930,382,000 feet, board 
measure. This did not include pulp mills and 
distillation plants. The following list shows 
the leading woods and the percentage furnished 
by Wisconsin. Of course, that which the State 
does not supply, comes from other States or 
foreign countries. The figures were compiled 
several years ago by the Government, and are 
the latest: 


Woop 
Spruce 
Hemlock 
White pine 
Western pine 
Basswood 
Bir 


Feet Percent 
Used Yearly State Grown 





Jack 
Douglas fir 
G 


um 
Western spruce 
Chestnut 
Tamarack 
Tupelo 
Butternut 





100 
Walnut ee 
English oak ee 
Rosewood 1,000 os 
Changes in kinds and quantities of wood have 
taken place since the foregoing figures were 
compiled, but the details of these changes are 
not well known. The production of lumber in 
Wisconsin at the time the list was published 
was 2,000,000,000 feet. It is now about 1,275,- 
000,000. It is not known whether the use of 
wood in Wisconsin factories has declined in 
proportion to the falling off in lumber produc- 
tiou, but such is probably not the case; and if 
not the case, the imports of lumber from the 
outside have increased.—EDITonr. | 


COST OF AN OIL BARREL 

We would like to know the approximate average 
cost to produce a 50-gallon white oak barrel, in- 
eluding all that goes into the manufacture of it, 
It should be oil barrel type or grade.—InqQuiry 
No. 107. 

[A Pacific Coast company has asked for this 
information. Naturally, cost varies in time and 
locality, but an approximation will suffice. 
Formerly, the highest grade oak barrel was used 
for alcoholic liquors, and the next highest grade 
usually went to the oil trade; but since the 
country went dry, and alcoholic liquors are sup- 


‘ posed not to exist, the highest grade barrel may 


now go to the shippers of oil. If any reader 
can answer the inquirer’s question regarding 
cost of construction, the information will be 
promptly forwarded, if sent to us for that pur- 
pose.—EDITOR. ] 


STATISTICS OF WOOD USES 

In connection with some thesis work which I am 
doing, I am anxious to find out the consumption 
of lumber in certain towns in New Hampshire and 
Vermont. Can you give me the per capita con- 
sumption of the more important kinds of lumber 
in the United States? The annual consumption 
of all lumber in New Hampshire?—Inquiry No. 


[In 1918 the per capita consumption of all 
lumber in the United States was 330 feet. 
That did not include shingles, lath, fence posts, 
poles, hewed railroad ties, or wood fuel. If 
these items were included, it would show a per 
capita use of wood that year in the United 
States of about the equivalent of 800 board 
feet; but this total is an estimate on all items 
except lumber. The total was smaller in 1918 
that for some earlier years, because parts of 
the lumber business were poor for 1918. In 
1909, for instance, which was a good year, the 
consumption of lumber alone was about 500 
feet per capita, and the use of all items of wood 
that year would raise the per capita to about 
1,000 feet. 

The per capita consumption of certain woods 
in the form of lumber in the country was as 
follows, omitting fractions: 

Per Capita 

LUMBER 
Southern yellow pine 
Douglas fir 
White pine 


Western yellow pine 
S} oy 

Maple ... 
oi i 





eb 
NNO WR heh DOD -I1m 


No general statistics are published showing 
the uses of lumber in political divisions as 
small as towns, but in some instances such 
figures are collected by local boards of trade 
or other associations. The annual consump- 
tion of lumber in New Hampshire is probably 
in excess of 500,000,000 feet. The use in fac- 
tories is stated to be 422,903,560 feet, while 
the consumption of rough lumber for fences 
and buildings is unknown, but doubtless the 
amount is enough to raise the total above 500,- 
000,000 feet. Few statistics have been published 
showing in detail the use of lumber outside 
of factories and shops. It is known generally 
that about three feet of lumber are further 
manufactured for every two feet which reach 
the final use in rough form.—Ep1Tor. ] 


SPANISH MOSS which hangs so abundant on 
trees in parts of the South, is not a true moss 
but a species of pineapple. It is an air plant, 
or nearly so, and derives very little substance 
from the trees on which it hangs. It is spr 
by wind, carrying strands from tree to tree. 
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The General Business Situation 


Business conditions are somewhat improved 
and prospects decidedly more encouraging, de- 
spite the many unsatisfactory features which 
still prevail. Improvement in a number of lines 
‘of trade is reported from various parts of the 
country, but there still is a great deal of irregu- 
larity, and it does not appear that the improve- 
ment is of such general nature as might be 
hoped. The wholesale distributing trade has 
held what ground it has gained in recent weeks, 
if not actually having gained some, but retail 
trade is rather quieter, perhaps chiefly on ac- 
count of the unseasonable weather in many 
sections. The most marked improvements are 
in the nature of gains in the manufacturing 
industry, and a strengthening of prices is noted 
in certain instances, tho, taken as a whole, 
wholesale quotations still show recessions week 
by week. Where the price yielding has appar- 
ently not yet ended, as in iron and steel, buyers 
continue with their waiting attitude and this 
serves to emphasize the irregularity of the pres- 
ent situation. The main trend, however, is dis- 
tinctly in the direction of improvement, and 
the increasing disposition to purchase on the 
part of merchants, either in response to public 
demands or in anticipation of an expansion in 
business this spring, is a phase which gives rise 
to hopeful expectations. Stocks are beginning 
to require replenishments in a good many lines, 
and the retailers’ clearance sales are preparing 
the way for replacements at the lower prices 
now prevailing. Among the unfavorable aspects 
of the present business situation are the rather 
extensive unemployment and the increased com- 
mercial mortality, but the spread of idleness 
has been checked in some of the primary indus- 
tries and the larger number of failures is not 
an unnatural development. Taken as a whole, 
the foundation for better business is sound and 
the outlook is brightening. 


The Market for Redwood 

The redwood market is holding firm, despite 
the recent lack of eastern demand. Inquiries 
for yard stock are reported to be more numer- 
ous, and some of the California yards are plac- 
ing orders to fill in stocks; but actual business 
from retailers in other sections is not yet forth- 
‘oming in any volume, and the specialty and 
industrial trades are quiet, altho showing dis- 
tinct signs of early improvement. However, 
the manufacturers say that with short stocks 
of redwood everywhere there is good reason 
to expect enough buying during the year to 
take care of a normal production. Eight red- 
wood mills report as follows for the week ended 
Jan, 15: 
Shipments 


Orders 
2,415,000’ 


1,005,000’ 


Production 
1,528,000’ 


Pointers on Douglas Fir 

The volume of inquiry at the fir mills is on 
the increase, but in many instances the prices 
offered are so low that the mills refuse to 
quote except on surplus stocks. This week 
Some heavy purchases have been made on the 
Coast by eastern buyers at prices considerably 
— what may be termed the market today. 

1S 18 expected to have a stiffening tendency 
on the fir market, in that manufacturers are 
only willing to make the very low prices on 
surplus stock, and once this stock is sold they 
are not going to cut from the log. Production 
18 at a very low ebb, and while even with the 


imerease in orders the volume of sales is far 


below normal the fact remains that bookings 
have exceeded production since Jan. 1. Some 
of the mills are refusing to quote on rail busi- 
ness and are not very keen about either ex- 
port or domestic cargo orders until the price 
situation is cleared up. For the week ended 
Jan. 15 a group of 112 mills reported: 

Shipments Production 
32,685,000’ 31,291,000’ 


Orders 
34,316,000’ 


Features of the Western Pines Trade 

The white and sugar pine manufacturers in 
California and southern Oregon expect a good 
deal of buying during the next month or two. 
Stocks of clears are very light and are not 
expected to last long after buying opens up. 
The principal demand in shop lumber at pres- 
ent is for No. 1 sugar pine which is scarce 
and firm in price. On the whole, prices on both 
white and sugar pine are now considerably be- 
low the levels prevailing last fall, but the in- 
dications are that the market has now reached 
the bottom and that prices will stiffen up. Dur- 





DOES ADVERTISING PAY? 


A well known line yard dealer re- 
cently made the statement that his com- 
pany spent $10,000 in 1920 advertising 
one of its yards and that this yard did 
more business in that time than any 
other four yards in the line operated 
by the company. He was so pleased 
with the results that an advertising 
manager has been employed at a large 
salary to supervise the advertising for 
all of his yards. 











ing the week ended Jan, 15 six white and sugar 
pine mills reported as follows: 
Shipments Production Orders 
508,000’ None 205,000’ 
There has been no change of noteworthiness 
in the market for western pines from the In- 
land Empire during the last week, but it re- 
mains quiet and featureless. There has been 
some increase both in inquiries received and 
in orders placed, as could be expected, but not 
in the same proportions as in some of the other 
softwoods. Sash and door manufacturers are 
still holding off, and until these reénter the 
market it is expected that it will remain rather 
quiet. For the week ended Jan. 15, thirty-six 
Inland Empire mills report as follows: 
Shipments Production Orders 
6,346,000’ 4,091,000’ 7,475,000’ 


Southern Pine Situation 

The downward trend of the southern pine 
market which stopped about two weeks ago 
has not been resumed and the market is on 
the upward trend. The volume of business 
booked continues large when compared with 
that placed for many weeks prior to Jan. 1. 
This does not mean that buying is up to nor- 
mal for this season, but it is a fact that the 
volume is heavy enough to develop a sold up 
condition in a number of items. For ex- 
ample, the item of No. 1 common dimension is 
very scarce in some districts and buyers are 
having considerable difficulty in placing or- 
ders even at this time. The expectation is 
general that prices, which are much firmer 
than two weeks ago, will gradually show in- 
creases -as the manufacturers book up and 
withdraw from the market for a few days. 
Manufacturers, on the whole, are not anxious 








to book business far ahead in view of the con- 
dition of the market. Production continues 
at a low ebb and consequently orders have 
exceeded it in volume ever since Jan. 1. One 
of the most significant features of the mar- 
ket is that in many cases purchasers want 
immediate shipment, indicating that they are 
not buying for speculative purposes, but to fill 
out stocks which have been badly broken and 
for which they have a call now or expect to 
need in the immediate future. For the week 
ended Jan. 21 a group of 125 mills (the normal 
production of which is 87,776,000 feet) re- 
ported: 


Shipments Production Orders 
56,074,000’ 51,603,200’ 57,658,312” 
The North Carolina Pine Market 


A better tone is evident in the North Caro- 
lina pine market, and indications are that the 
manufacturers of this wood have passed the 
most trying period. They expect a develop- 
ment in demand from now on—not any radical 
increase, however, but one along sane and con- 
servative lines. That yard trade in the North 
Carolina pine territory is picking up is evi- 
denced by a better demand for planing mill 
stock and for mixed cars of flooring, ceiling, 
and like items. Mill stocks in the meanwhile 
are badly broken, and as many of the mills 
are still closed down and will not resume opera- 
tions before Feb. 1 no improvement in the stock 
situation is likely to be noted for some time. 
Mill men make the encouraging report that 
they are now able to secure cheaper labor and 
at the same time greater efficiency, which will 
have the immediate effect of reducing operating 
cost. Prices in the meanwhile are still fluctu- 
ating a bit, holding steady on some items and 
having weakened on others, depending on the 
condition of stocks and the anxiety of mills to 
make shipment. During the week ended Jan. 
15 forty-eight representative mills reported as 
follows: 
Shipments 
3,179,621’ 


Production 
2,295,077’ 


Orders 
2,622,060’ 


The Call for Hardwood 


A survey of the hardwood market reveals 
that the signs of an increase in business are 
more evident and that both buyers and sell- 
ers are gaining confidence. Furniture manu- 
facturers are selling some furniture, tho sales 
at the recent shows were disappointing, and 
consequently are making cautious, but quiet 
inquiries and, as is always the case, are buy- 
ing some lumber. Manufacturers of agricul- 
tural implements, vehicle body builders and 
similar lines likewise show reviving interest 
in lumber. For example, the demand for auto- 
mobiles is showing a steady increase and this, 
of course, means more business for the body 
builders. Broadly speaking, bill stuff and 
heavy timbers are firm in price, but, as in the 
softwood field, there are surplus stocks of 
standard items which are disposed of at bar- 
gain prices. At this time the demand is not 
very keen for mine material, such as props 
and ties, in districts where the coal mines are 
shut down, but it is generally recognized that 
when the mines reopen again the demand will 
be good and furthermore that salable supplies 
are not very large. A significant feature of 
the hardwood situation is the very low present 
volume of production and the fact that stocks 
are below normal. Therefore, despite the bar- 
gains offered here and there in surplus items 
of lumber on hand the market has a tendency 
to strengthen. 
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Los Angeles Press Reports Soften Prices 


{Special telegram to AMPRICAN LUMBERMAN] 

Los ANGELES, CALiFr., Jan. 25.—Prices in this 
territory are soft and buying, both wholesale 
and retail, is practically at a standstill. Local 
publications have been giving the lumber indus- 
try much unneeded publicity, which has tended 
to scare buyers and builders. Prices today are 
as follows: Vertical flooring, $12 to $15 over 
rail B list; dimension, $3 to $5 off list; boards, 
$3 to $6 off list. These prices do not represent 
the market but are only some of the various 
prices obtaining today. 





May Review Trade Commission Report 
{Special telegram to AMERICAN LUMBERMAN] 
WasuHIneToNn, D. C., Jan. 26.—The lumber 

industry will codperate heartily and to the 
limit with the Calder committee on reconstruc- 
tion and production of the Senate, in the 
event that its members definitely decide to go 
into an investigation of the lumber price and 
supply situation, as indicated in a statement 
made by Senator Calder yesterday. 

Senator Kenyon, of Iowa, apparently is tak- 
ing the lead in this matter and it was stated 
that he would question the witnesses and that 
the committee’s investigation would be made 
on the basis of the report recently submitted 
by the Federal Trade Commission. 

With large numbers of lumbermen showing 
an actual loss in operations today, and with a 
great many mills closed down entirely and a 
large number operating on reduced schedules, 
leading men in the industry feel that a valu- 
able service might be rendered by the commit- 
tee if it conducted extensive hearings and 
established the actual status of the industry 
today. This service would be of real value to 
the public and to the industry as well. The 
Federal Trade Commission was requested to 

- bring its investigation up to date, but declined 

to do so. 

No date has been set for the hearings and no 
witnesses have been asked to testify as yet. 





General Contractors Begin Annual 


(Special telegram to AMPRICAN LUMBERMAN] 

NEw ORLEANS, La., Jan. 26.—The Associated 
General Contractors ef America, with a mem- 
bership covering thirty-seven States, began their 
third annual convention yesterday at the Grune- 
wald Hotel, President W. A. Rogers, of Bates 
& Rogers Construction Co., Chicago, presiding. 
Welcoming addresses were delivered by Mayor 
McShane and by Conservation Commissioner 
Alexander, representing Gov. Parker, of Louisi- 
ana. 

In the brief general session which followed, 
D. H. Garber, of ‘New York, a director, won 
hearty applause by declaring that the associa- 
tion collectively and its members individually 
stood squarely behind the Lockwood commit- 
tee’s investigation in New York and.the Senate 
reconstruction committee, believing that the in- 
vestigations and exposures would result in 
cheaper and better construction thruout the 
United States. It is reported today that R. L. 
Rhinehart, of St. Louis, will submit at tomor- 
row’s session a resolution requesting the legis- 
latures of the thirty-seven States represented 
by the association membership to investigate 
building material prices in their respective 
States. 

Simultaneous sessions are being held by the 
several departments to expedite the work. Con- 
sideration of labor conditions is looming large. 
Another matter of importance is the drafting 
and consideration of uniform contract forms, 
upon which it is hoped to secure definite action. 
The various committees will make their final 
reports tomorrow, which promises to be the 
‘“‘big day.” 

The principal speaker at the general session 


this morning was Judge W. W. Warwick, comp- 
troller of the Federal Treasury, whose subject 
was, ‘‘Interpreting Building Contracts.’’ 





Canadian Lumber King Incorporates 


Ortawa, OntT., Jan. 24.—An interesting 


event in lumber circles of both Canada and the 
United States is the incorporation of the firm 
This means 


of J. R. Booth (Ltd.), of Ottawa. 
that the great interests 
of Canada’s nonagena- 
rian lumber king, hith- 
erto operated by him 
individually, have now 
passed into the hands 
of an organization, com- 
posed of himself, his 





J. R. BOOTH, 
Of Ottawa, Ont., 


Who Has_ Incorporated | 
Large Part of His 
Interests 





two sons, C. Jackson 
and J. R. Booth, his 
daughter, Mrs. A. W. 
Fleck, and Wentworth 
Greene, solicitor. The 
firm is capitalized at 
$10,000,000, which is 
said to represent only 
about one-fourth of John R. Booth’s vast inter- 
ests. 

Mr. Booth will be 94 years old next April and 
has up to date managed his entire business 
personally. His is a remarkable story of ad- 
venture and achievement, known to readers of 
the AMERICAN LUMBERMAN thru many a news 
story concerning his operations. He ran away 
from home when a boy in 1852, and about 65 
years ago entered the Ottawa Valley district, 
where he began operations as a lumberman. 
Since then he has built up the immense estate, 
the incorporation notice of which occupied four 
printed pages in the Canada Gazette, so far 
reaching are its holdings. 








A Parable for the Buying Public 
Once there was a man who trained his horse to 
live on one straw a day. The only fly in the 
ointment was that just as he got him trained 
the horse died. Think it over. 








Z 


A 


If, 
Lh, 








From America At Work 





Organize Building Industries Branch 
[Special telegram to AMBRICAN LUMBERMAN } 
New York, Jan. 25.—New York is to have 
a branch of the proposed national congress of 
the building and construction industries. This 
was decided at a conference tonight attended by 
general contractors, subcontractors, material 
manufacturers, lumbermen, engineers, architects 
and representatives of labor. These are among 
the chjects of the association : 

T make a scientific survey of the needs of the 
ind: ‘y in workers and of how these needs may be 
met; to study the present methods of training and 
enlisting personnel ; and to discover and correct the 
causes of the progressive decline in the supply and 
qualities of workers in the industry; to study the 
needs of the industry in and sources of supply of 
raw materials and manufactured products; the 
quantities of such now available, and to determine 
the national requirements of construction in 1921 
and succeeding years. 

Robert D. Kohn, who presided, was authorized 
to appoint a committee of five to draw plans 
for forming the local organization. The confer- 
ence was held in the Engineering Societies 
Building, 29 West Thirty Ninth Street. Clar- 
ence H. Kelsey, president of the Guarantee 
Title & Trust Co., was the chief speaker of the 
evening and attacked labor and said the banks 
‘will not lend to builders and material men 
if present conditions continue.’’ 





Report Shows Demand Is Awakening 

SEATTLE, WASH., Jan. 22.—Altho one of the 
leading manufacturers on Grays Harbor is out 
with a reduced list of special items, evidently 
with the intention of cutting down his ac- 
cumulation, the significant view of the fir in- 
dustry is that afforded by the current report 
of sales direct to the trade. For the first time 
in a long interval this report shows sales in 
every item of the list. The direct conclusion 
is that demand is awakening and that lumber, 
even tho the volume may be small, is begin- 
ning to move generally. A well known operator, 
who prefers not to give his name, states that, in 
his opinion, the situation is getting better. 
He comments on the fact that logs have dropped 
and, altho sales are inconsiderable, he cites 
as a fact that a raft containing 40 percent of 
No. 1 has been offered to a local mill at the 
independent price of $12, $16 and $20. Yet 
the lumber trade as a whole must wait patiently 
until retailers thruout the country are willing 
to let go of their small stocks on the basis of 
replacement values. The slow movement of 
bricks, cement, hardware and plumbing mate- 
rial is a discouraging fact, for it appears to be 
settled that all such commodities must come 
down before the ultimate consumer will say 
it is time to build. No one knows what the new 
normal will be, but it seems to be true that 
fir lumber based on the present cost of produe- 
tion is now close to bottom. The weekly lum- 
ber review of the West Coast association sliows 
that 112 mills report actual production 61.82 
percent below normal. While the orders and 
shipments are greater than production this does 
not signify an increased volume of new business. 
Rail orders were a trifle over rail shipments, 
about 4.75 percent. Production for the week 
was 31,291,450 feet; orders, 34,316,364 feet; 
shipments, 32,685,358 feet. Unshipped rail or- 
ders for the week, 2,480 cars. Balance un 
shipped: Domestic cargo, 69,233,503 feet; ex 
port, 11,063,204 feet. New local business 1,829, 
198 feet, while deliveries equal 2,851,155 ‘eet. 





Southern Piners Issue Manual 


New Or,LEANS, LA., Jan. 24.—The new Man- 
ual of Standard Wood Construction ot the 
Southern Pine. Association is being mailed to 
over twelve hundred architects, engineers, build- 
ing contractors etc. Additional technical infor- 
mation and tables are included. 
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HOW TEXAS TOWN PROVIDES HOUSES 


Waco, Tex., Jan. 24.—This city is solving 
the housing problem by building homes and 
selling them at cost. The plan, which to date 
has provided twenty completed houses, of the 
fifty originally planned, was originated by the 
two local commercial organizations, namely the 
Young Men’s Business League and the Waco 
Chamber of Commerce. 

In brief, the plan was to buy houses and lots 
‘‘at wholesale’’ from the Southern Union Life 
Insurance Co., of Waco, which did the building, 
and to sell them at prices within the reach of 
renters. The price per building paid the insur- 
ance company was $4,000. Some of the houses 
are shown in the accompanying photograph. 
This price included the lot. In financing the 
proposition the committee induces some pub- 
lie spirited business man to make an initial 
payment of $500 and to sign notes for the bal- 
ance. One of these notes is for $1,150, payable 
at the rate of $22 a month, the other being for 
the balance of $2,350, due in five years. A deed 
is given to the original purchaser. who then 
becomes a free agent with power to transfer 
the house, making whatever arrangements with 
the ultimate purchaser that he sees fit, on basis 
of the cost price of $4,000. 

This plan has been very effective in furnish- 
ing ambitious couples with homes at cost. In 
some eases the houses have been made more at- 
tractive to individual purchasers by the addition 
of chimneys for open fireplace, tiling the bath 
room, mantels ete., which changes are made to 


the country, with a complete electric installa- 
tion and the very latest sawing, finishing and 
Several hundred men will 
be employed and it is the purpose of the com- 
pany, as it has done at its southern pine mills, 
to provide a model town for them to live in, 
with special attention to the religious, educa- 
tional and recreational needs of the community. 
In the development of its holdings, the Long- 
Bell company will spend several million dollars 
before any lumber is turned out, as logging 
roads and camps must be built as well as the 
One of the first works to be undertaken 
will be the bridging of the Cowlitz River at the 


drying equipment. 


mill. 


site of the mill. 


PITTSBURGH TO BOOST BUILDING 





PiTTsBuRGH, Pa., Jan. 25.—Lumbermen and 


builders here are planning for a big season on 
the basis of plans for stimulation of building 
in the Pittsburgh district formulated yesterday 
at a meeting of the Building Construction Em- 
ployers’ Association. The action followed a re- 
port that the cost of building materials here 
has dropped an average of 25 percent. 

In line with this is the local movement, lately 
inaugurated by contractors, for a ‘‘universal 
wage’’ scale for skilled mechanics. Some of 
the contractors are trying to have this wage 
made $8 a day, except for bricklayers, who 
would be allowed 25 cents an hour more than 
carpenters and other artisans. 

At yesterday’s meeting the decrease in build- 
ing cost, reported by E. M. Tate, secretary of 
























accord with the wishes of the ultimate pur- 
chasers who are to occupy the home. 

The houses when built according to original 
plans offer variety as to outward appearance. 
They are built on lots 50 by 100 feet. - They 
have five rooms each, the largest measuring 14 
by 14 feet, and present the bungalow effect 
appropriate to the climate of central Texas. 


STATE MAY TAX LUMBER PRODUCTION 


CHARLESTON, W. VA., Jan. 24.—In an effort 
to raise revenue, production tax bills have been 
presented to the State legislature now in ses- 
sion here. Oil, gas and coal had been proposed, 
and now Senator Poling has added lumber to 
the list. The bill requires every producer and 
manufacturer to pay a privilege tax of % per- 
cent of the gross selling price at the mills, ex- 
cept where the tax at the rate aforesaid does 
not exceed $50 per annum. 


MAKES PROGRESS ON PLANS FOR BIG MILL 
_ Kansas Crry, Mo., Jan. 25.—Rapid progress 
is being made by the Long-Bell Lumber Co. on 
plans for the development of its extensive tim- 
ber holdings in Washington and Oregon. An- 
houncement was made at headquarters today 
of the purchase by the company of a tract of 
2,500 aeres of land at the confluence of the 
Cowlitz and Columbia rivers in Kelso County, 
Washington, for a mill site and a new industrial 
town. The work of clearing the site and ar- 
Tanging for the building of a mill of 1,000,000 
fect daily capacity will begin soon. The plans 
Contemplate the building of extensive docks on 
the Columbia River front, where three miles of 
deep water are available. 

The new mill to be built by the company 
will be one of the finest and most modern in 










































THESE ATTRACTIVE HOMES WERE SOLD TO OCCUPANTS AT COST 


the Building Construction Employers’ Associa- 
tion, was allocated as follows: 

Lumber, 30 to 45 percent; painters’ sup- 
plies, 16 percent for white lead to 65 percent 
for linseed oil; hardware, 10 percent to 60 per- 
cent for sash cord; roofing and tar products, 25 
to 30 percent; steel, sheet metal, lath, reinfore- 
ing steel, 20 to 42 percent; lime, cement, 10 
to 21 percent; hollow tile, 21 percent; sand, 
gravel, 12 percent; radiators, 20 percent; boil- 
ers, 15 percent; pipe covering, insulating ‘ma- 
terials, 10 to 15 percent; plumbers’ supplies, 
15 to 35 percent; electrical supplies, 10 to 30 
percent; sheet metal supplies, 25 to 34 percent. 

Another meeting of the association will be 
held Monday, when committees will be appoint- 
ed to confer with unions in the building trades. 





WILL REDUCE CARPENTERS’ PAY 


MEMPHIS, TENN., Jan. 25.—Contractors iden- 
tified with the Memphis Builders’ Exchange 
have served an ultimatum upon the union ecar- 
penters of Memphis that their pay will be re- 
duced from $1 to 80 cents an hour, effective 
Feb. 1, 1921, and that, if it is impossible to 
secure non-union men at the lower rate, all 
building in Memphis, so far as these contractors 
are concerned, will be stopped on that date. 

The union men are holding out on the theory 
that they have a contract, calling for $1 an hour, 
which does not expire until April 1. The con- 
tractors, however, insist that it is neither right 
nor proper that they should continue to pay the 
higher rates when non-union men are working 
at the lower rates. 
since lumber and other construction material 
have undergone a material decline, labor ought 
to bear some part of its burden, to the end that 
there may be a resumption of building opera- 
tions. 


They further insist that, , 


EASTERN WHOLESALER INCORPORATED 


New York, N. Y., Jan. 25.—The Eastern 
Terminal Lumber Co. has been incorporated 
under the laws of the State of New York, 
and will conduct a wholesale business in cypress, 
western white pine and all products of the lum- 
ber industry of the Pacific coast. The office of 
the company is at 336 Madison Avenue. The 
officers are as follows: President, E. E. Mober- 
ly; vice president, E. E. Moberly, jr.; secretary- i 
treasurer, J. A. Curry. The officers will also : 
act as directors, i 

E. E. Moberly is also president of the Ramos f 
Lumber Co., formerly one of the largest manu- i 
facturers of cypress in Louisiana, it is said. 

He has been in the lumber business all of his 
life. E. E. Moberly, jr., was connected with the E 
Ramos Lumber Co. as general manager from 
1914 until he enlisted in the army. He has had 
a wide experience in the manufacture of lum- 
ber. Mr. Curry was connected with the J. C. 
Turner Lumber Co. during the last fourteen 
years, and was assistant treasurer of that com- 
pany for some time. His experience in the lum- 
ber business in New York is an exceptional i 
one. 


“CANCELITIS” AFFECTS SOUTHERN PINE 

New Or.Eans, La., Jan. 24.—A graphic idea 
of the effect of last year’s epidemic of ‘‘can- a 
celitis’’? upon the lumber industry is given by 
a report just issued by the Southern Pine Asso- 
ciation. Cancelation of orders for southern pine 
lumber placed with association subscribers 
during 1920 totaled 160,000,000 feet. In other 
words, ‘‘a total of 7,137 cars were canceled, an 
average of five cars per week for each mill. 
‘*This reflects for the lumber industry,’’ the 
report suggests, ‘‘the conditions existing in all 
lines of -business.’’ 


TO ENFORCE PAYMENT OF WAGES WEEKLY 


MADISON, WIs., Jan. 25.—Employees of Wis- 
consin industries engaged in lumbering and log- 
ging operations will no longer be exempt from 
the State law requiring payment of wages at 
stated intervals, if the proposed bill of Senator 
Hirsch becomes a law. The bill requires that 
corporations, except those owning or operating 
hospitals, shall pay wages to employees as often 
as once a week instead of remaining privileged 
as under the present law to pay semimonthly. 
It also provides for payment to a day not more 
than ten days prior to the date of payment. 


INSURANCE DIFFICULTY IN MISSISSIPPI 


New ORLEANS, La., Jan. 24.—The contro- 
versy between Mississippi’s State revenue agent f 
and the fire insurance companies—started by 
the revenue agent’s suit against the companies 
under the State antitrust laws and culminating 
in announcement that the companies may with- 
draw from Mississippi business—has not as yet 
worked any serious hardship to Mississippi lum- 
bermen. The embattled companies have not 
eanceled their Mississippi policies, tho it is 
understood they will not accept renewals. The 
situation is considered very serious and an early 
settlement is hoped for, tho present indica- 
tions are-rather against the realization of the 
hope. It is feared that the suit which started 
the trouble may not reach trial for some months. 
In that case many Mississippi policies on many i 
classes of property will expire during the in- i 
terval and the problem of reinsuring them may ; 
not be easily solved if renewals are refused. 


TENNESSEE TIE COMPANY ORGANIZED 


PIKEVILLE, TENN., Jan. 24.—The Sequatchie 
Valley Tie Co., recently organized, has estab- 
lished a main office in Pikeville with N. J. Fer- 
guson, secretary, in charge. This company op- 
erates along the Jasper branch of the Nashville, 
Chattanooga & St. Louis railroad, which runs 
from Pikeville to Sequatchie, a distance of fifty 
miles. It specializes in cross ties and is com- 
posed of a number of tie producers in this re- 
gion, but also produces car and bill stock, switch 
ties and oak and pine lumber. 
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Ohio Association of Retail Lumber 


Dealers Holds Practical, Helpful Annual 


CoLuMBUS, OHIO, Jan. 26.—Over the table 
of the presiding officer at the fortieth annual 
convention of Ohio Association of Retail Lum- 
ber Dealers, which opened this morning, hung 
@ conspicuous sign reading: 





Our Golden Rule 
Customers As you would 
Do unto {Competitors ‘have them do 
Shippers unto you 





—and the meeting was frequently referred to 
as the ‘‘Golden Rule Convention.’’ 

The advanced stand this organization has 
taken with respect to the uniform order 
blank, standing by contracts and arbitrating 
trade disputes, is a concrete evidence of the 
members’ sincerity in adopting the Golden 
Rule as their guide in dealings with shippers, 
with one another and with the public. 


Calls Roll of District Organizations 


President H. A. Kilmer, of Oak Harbor, 
opened the convention by calling the roll of 
district associations, the members of which 
were arranged in groups with their banners 
somewhat after the fashion of State delega- 
tions at national political conventions. 

The roll call disclosed substantial represen- 
tations from most of the district associations, 
which are twenty-six in number. The terri- 
tories of these organizations vary from one 
to six counties. 


President Reads His Report 


Following the roll call President Kilmer 
read his report, in part as follows: 


We approach our fortieth annual convention 
with the reputation of being the most thoroly 
organized and active retail lumber association in 
the country. This year we are able to report the 
largest membership we have ever had with over 
six hundred members of the eight hundred eligible 
for membership now affiliated with the association. 
Practically all of the best firms in the State are 
now actively affiliated with the association. We 
must look, therefore, to some other standard by 
which to gage future progress. Our future prog- 
ress will have to be measured by (1) our associa- 
tion activities; (2) our conscientious adherence to 
the policies formulated by the association for the 
good of the industry; and (3) by our devotion 
to the ideal of the Golden Rule for the lumber in- 
dustry, which has been made the keynote and 
slogan of this our fortieth annual meeting. Our 
association activities are concerned with three 
general, departments, or groups, or functions: 
Those concerned with our relation with (1) the 


consuming public; (2) our competitors; (3) the 


shippers. 
The Association’s Record of the Year 


I. find it hard to decide whether our biggest 
concrete achievement has been the national recog- 
nition by all branches of the industry of the need 
for an official order blank and the establishment 
of standard terms of sale—a movement which our 
association launched and in which it is still taking 
leadership ; whether it has been the final establish- 
ment of a federation of the various State lumber 
associations into a national body—a movement for 
which we have been campaigning for a number 
of years; or whether it has been the high standard 
of moral responsibility to business contracts so 
zealously preached thru wood construction, and so 
effectively preached that Ohio has earned the 
reputation of being the State in which the retail- 
ers stood by their guns, and in which there were 
fewer cancelations because of market decline than 
in any part of the country. 


Fraternity Is Year’s Greatest Achievement 


But sometimes, as I sit in my office and think 
of the competitive conditions we are enjoying in 
our district as compared with the conditions that 
formerly obtained, I wonder if after all our big- 
gest achievement does not lie in the strong fra- 
ternal feeling which has grown out of our district 
plan of organization. I believe that this is our 

. biggest achievement, for it is that fraternal feeling 
which we are going to have to rely on for our 
success or failure in the very uncertain period 
ahead of us. Our success is not the result of 
chance. It is the result of accurate organization 
engineering and faithful, painstaking administra- 
tion. 

Benefits of Organization 


Organization work is becoming a more and more 
important and exacting science in our industrial 
fabric. For, unless we are efficiently organized, 
other organizations are going to tell us what kind 
of lumber we should have, when we should have 


it, what we will pay for it, and even, perhaps, 
what we will get for it. The unorganized factor 
has to take what the organization hands him, be- 
cause he thinks he is too good or too brainy to 
waste time in organization activities. The success 
of the Ohio association is, in large measure, due 
to the fact that it is based on a plan of organiza- 
tion designed to make it absolutely and thoroly 
representative and as democratic as possible. The 
restricted scope and ultimate failure of a great 
many organizations dates from the time they allow 
themselves to be dominated by some special inter- 
est. We have striven to insure the permanency 
of popular control. Likewise we are now seeking 
to focus the influence of our organization nationally 
in harmony with the influence of the other State 
and regional associations. 


The Work of the Committees 


Your finance committee has fortunately not been 
called upon to devise ways and means to keep 
afloat, due to the fact that we have had at least 
sufficient funds to tide us thru the year. 

Your publicity committee has had a protracted 
vacation. An organization which has taken the 
initiative in as many things as has ours does not 
need a press agent to let the world know what 
it is doing. 

Your arbitration committee has had consider- 
able work to do and much of it of an unpleasant 
character—the settlement of disputes. This year 
there have been many differences to be “ironed 
out,” which have taxed the committee’s time and 
patience. According to our present method the 
settlement of disputes is made without any cost 





H. A. KILMER, OAK HARBOR, OHIO; 
President 


to the disputants. Where our organization is put 
to any expense it seems to me to be no more than 
just that the loser should pay the cost. If there 
is a compromise the committee can then assess 
on a percentage basis the amount which it feels 
that each side should pay. 

In addition to these committees, we still have 
the official order blank committee functioning. 
Your treasurer, who is chairman of this commit- 
tee, will give a complete report. 

Your officers are not here to tell you what is good 
for you. We are here to hear your discussions of 
your problems and to take your instructions. This 
is entirely your convention, as it is entirely your 
association. Doubtless we will not be able to agree 
on all of the subjects coming before us. But it is 
our hope that growing out of the discussions. we 
will learn that on at least some of these topics 
we can come together on a common ground. And 
when we have come together on a common ground 
let us stick to the policy that we have agreed 
upon. And may all of those policies be guided by 
the Golden Rule for the lumber industry in 1921. 


Upon coneluding his address the Chair asked 
for the report of the treasurer. 

Treasurer Reviews Association Finances 

L. P. Lewin, of Cincinnati, treasurer, ex- 
plained that his financial report had been 
printed and distributed in the hall so that 
every member might have a copy to take home 
for study and analysis. He explained also 
that a large part of the association’s expendi- 
tures in excess of the amount received for dues 
had been met from revenue received from the 
association’s official organ. In this connec- 


tion he warned members against relying upon 
the continued prosperity of the organ as a 
means of supporting the organization. 

The dues, he said, are based on the sales of 
individual members, and he suggested that 
members figure their sales carefully in order 
that each may bear his proper share of the 
burdens of the organization. As the organiza- 
tion expands and its service to members is 
enlarged more money will be needed, and he 
hoped all members would check up to be sure 
to pay all their dues. 

Secretary’s Report 

Secretary F. M. Torrence, of Xenia, said 
he had no formal report to make. However, 
he wished to present some statistics of the 
lumber industry in Ohio based on the reports 
of members for the fixing of dues. 

The association, Secretary Torrence said, 
has 425 members out of a possible 800. These 
425 members do a business estimated at $41,- 
955,000 annually. On that basis the 800 yards 
in the State do approximately an annual busi- 
ness of $100,000,000. 

The average volume of sales per yard is 
$98,713. Only twelve yards are doing over 
$500,000; 16 are doing from $300,000 to $400,- 
000; 26 from $200,000 to $300,000; 28 from 
$150,000 to $200,000; 64 from $100,000 to 
$150,000; 119 from $50,000 to $100,000; 97 
from $25,000 to $50,000; and 60 were doing 
less than $25,000. 

With respect to dues, the secretary said the 
average member of a labor organization pays 
annual dues of $75, which is more than is paid 
by a member of the Ohio association doing a 
business of $500,000 annually. 


Selling Is the Present Problem 


In the past, until very recently, the retail- 
er’s chief problem has been to get the lum- 
ber. Now and hereafter his problem will be 
to get the business. The activities of the 
association will of necessity be concentrated 
upon the relation of retailers with customers, 
competitors and shippers. This will require 
more thoro organization of district associa- 
tions and extension of their activities. 

He would call this a ‘‘Golden Rule’’ con- 
vention; for, he said, if it is suecessful it 
will determine how retail business of the State 
is to be conducted during the coming year. 
He hoped the association during the next year 
would be able to establish local schools of ac- 
counting and estimating and develop business 
by trade extension activities, the purpose of 
which will be to convince the consumer of 
lumber that the retailer is his ally. It is not 
the purpose to get together to rob the con- 
sumer but to enable him to get his material 
and build houses as cheaply as possible. If 
by publicity the association can convince 
consumers that the retailer is their ally there 
will be less criticism of the district associa- 
tions. Retailers to this end should take the 
press into their confidence and try to develop 
business and help build up their communities. 


Reports of District Chairmen 


The Chair next called upon chairmen and 
other members of the district organizations to 
report on their activities and offer sugges- 
tions for improvement of association work. 
These reports showed that practically all of 
the twenty-six district associations have per- 
fected their organizations and that their mem- 
berships include a very large percentage of 
the retailers in their respective territories. 
It was shown also that in general members of 
local organizations are members of the State 
association. ; 

The locals hold monthly meetings which are 
well attended and have proved highly profit: 
able. Dues for the locals vary, being de- 
signed to pay for dinners that are served and 
cover other incidental expenses. In one oF 
two cases a paid secretary is employed. 

All members testified to the advantage of 
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exchanging speakers, saying it brought in 
new ideas and gave ‘‘pep’’ to the meetings. 

Several members suggested the advantage 
of exchanging credit information and hoped 
that that feature of service might be further 
developed thru the local organizations. 

Also in some districts the trading of stock 
on the basis of 15 percent discount was found 
to be a valuable development of local activi- 
ties. 

Many of the locals had arbitrated disputes 
in a manner to make the awards acceptable 
to the parties in controversy. 

All emphasized the value of the acquaint- 
anceship and good fellowship resulting from 
organization by districts and thought this 
benefit would increase as time passes. The 
local association also was found to be an ex- 
cellent agency for making the protection of 
the lien law effective. 


Committees Appointed 


At the conclusion of the reports of district 
associations the Chair appointed the following 
committees: 

Resolutions—L. P. Lewin, Cincinnati; Homer 
Ballinger, Springfield, and William Ryan, Toledo. 

Auditing—Charles storing, Toledo; J. E. Krei- 
lick, Fremont, and J. EB. Sheppard, Washington 
Court House. 


Nominating—C, P. Stearns, Cincinnati; C. C. 
Martin, Luckey, and C. H. McMann, Wakeman, 
The morning session then adjourned. 
WEDNESDAY AFTERNOON 


When the afternoon session opened the con- 
vention hall was filled and the many important 
questions considered brought out expressions 
from a very large number of members. 


Terms of Sale and Order Blank 


The first question discussed was terms of sale 
and uniform order blanks. This discussion was 
led by L. P. Lewin, of Cincinnati, member of a 
committee charged with the duty of framing a 
form of order by conference with all parties at 
interest. Mr. Lewin briefly related the history 
of the movement in behalf of the uniform order 
and showed how sentiment in favor of it had 
grown. 

At various stages legal advice had been given 
to the committee and the blank made toe conform 
to legal requirements of a contract. 

The general discussion showed that the agree- 
ment to unload lumber not up to grade as stip- 
ulated in the order form was seriously objected 
to because of difficulty in securing adjustment 
after the lumber was in the yard. Many 
thought the shipper should pay the freight and 
cost of unloading before the car was unloaded. 
It was argued also that, as shippers’ order 
forms had not heretofore required buyers to 
unload lumber not up to grade, there was no 
reason why buyers should propose to do so. 

On the other hand, it was argued that most 
of the direct sales were due to rejection of cars, 
and it was thought a hardship on shippers hun- 
dreds of miles away to have a car rejected and 
unloading refused. Some retailers held that 
shipments of lumber largely off-grade were not 
common, while others cited specific instances in 
which the stock actually was not worth the 
freight. 

The question of contents of cars was brought 
up, the conelusion being that a maximum and 
4 minimum in weight should be specified on the 
order. Some said their practice was to specify 
the amounts in feet and hold out for them. 

The matter of terms was discussed, sixty days 
net or 2 percent off in ten days being the pro- 
posal in the submitted form. The consensus was 
that the buyer should not be obliged to pay for 
the lumber before he saw it. It was argued that 
before the war everybody got 2 percent dis- 
count in ten days, and the same terms should 
be extended now. 

The sentiment was frequently expressed that 
an order form should not be one-sided. Each 
side had rights that deserved consideration, and 
- agreement on a uniform order form is prac- 
icable without concession and compromise. All 
= that a written contract is desirable. 

. i discussion was ended by the adoption of 
th ction to refer in writing all suggestions for 
® order form to the committee. These sug- 


gestions will be embodied in a form by the com- 
mittee and submitted by referendum to members 
thru district organizations. 

Prize for Attendance 


The organ of the association had offered a 
prize of a dinner and theater party to the 
delegates from the district association having 
the largest representation at this meeting in 
proportion to its membership. A roll call 
showed attendance from one to twenty-six in 
numbers. A checking up later will show the 
winner on a percentage basis. 

Import Duty 

The next question was that of duty on lum- 
ber. The directors of the association, thru the 
president, had sent to Congressman Fordney a 
protest against the enactment of a proposed 
law imposing such a duty. The convention was 
asked to ratify this action, the proposal being 
made in the form of a resolution, which was 
unanimously adopted without debate. 


Financing Home Building 

A discussion of financing of the building in- 
dustry was led by J. W. Jacoby, of Marion, who 
said the problem was of the most vital interest 
to lumbermen. If home building was properly 
financed, business would be good. 

The difficulty is fundamental and will last. 
There is a lack of homes in the country and 
inducement must be offered to attract money. 
The building and loan association is the best 





FINDLEY M. TORRENCE, XENIA, OHIO; 
Secretary 


agency for the purpose and every retailer should 
be a booster of building and loan associations. 

Mr. Settle, of Cincinnati, said he was inter- 
ested in a building and loan association that 
will lend $600,000 to home builders that own 
their lots and have a little money besides. There 
is no lack of money, he said, for the needs of 
such persons. 

It was shown that sixteen of those present 
were officers or directors in loan associations. 

Secretary Torrence said the national building 
and loan organization will send an organizer to 
any towns that desire to organize. 

Jt was proposed that the association endorse 
the exemption of mortgages from taxation. 
After discussion the matter was referred to a 
committee. 

National Association 

The attitude of the association toward mem- 
bership in a national organization was discussed. 
After expressions from representatives of both 
of the nationals a resolution was adopted pledg- 
ing this association to endorse any plan that 
will unite the retail dealers of the country in 
one organization that will give the retail dealers 
direct representation in the national association. 
The matter was referred to the directors for 
conference and report to the members for rati- 
fication. 

The session then adjourned. 


THURSDAY MORNING 

[Special telegram to AMERICAN LUMBERMAN] 

CoLumMBUs, Onto, Jan. 27.—On Thursday 
morning J. S. Williams, former secretary of 
the shingle branch, West Coast Lumbermen’s 
Association, explained the new Rite-Grade pack 
and inspection. G. H. Bergstrom of the Paci- 
fic Timber Co., Everett, also talked on this sub- 
ject. An animated discussion followed of count, 
width, grade, covering capacity, exposure and 
nails. Messrs. Williams and Brewster said that 
the manufacturers wished to make what the 
dealers want. Mr. Williams then told of the 
publicity and service offered by the shingle 
branch as aids to retailers, and of improved 
manufacture, the result of inspection. Many 
of the retailers made it clear that they wel- 
comed the improvements and showed sympathy 
and a willingness to codperate in the merchan- 
dising of red cedar shingles. 

Secretary Findley M. Torrence read a report 
showing the percentage attendance by districts. 
Association district No. 21 won with 79 per- 
cent attendance. District No. 14 had 76; No. 
17, 72; and districts Nos. 6 and 13 tied with 
seventy; only two districts were not represented. 
Mr. Torrence reported that ninty new members 
had been secured since the last meeting, com- 
pared with forty-six the previous year. 

A diseussion of direct shipments developed 
differences of opinion in regard to selling whole- 
sale to industrials and contractors. Some whole- 
salers who referred inquiries to the retailer said 
that neither they nor the retailer got the orders. 
There was much direct selling attributed to un- 
scrupulous wholesalers who skimped grades and 
measurements. A local inspection bureau was 
suggested as a remedy. 

Twenty-two were initiated into the Concaten- 
ated Order of Hoo-Hoo at the concatenation on 
Wednesday night, at which H. R. Isherwood, 
St. Louis, was present. 


THURSDAY AFTERNOON 


The afternoon session started with a de- 
bate on the transit car between G. N. Brown, 
of the National Retail Lumber Dealers’ As- 
sociation, and L. R. Putman, directing man- 
ager of the American Wholesale Lumber Asso- 
ciation. There was a general discussion which 
brought out that there was a difference of 
opinion between wholesalers and retailers. 
The chief objection is to their abuse by un- 
scrupulous shippers and to the fact that direct 
sales are encouraged by use of transits. 

L. G. Battelle, certified public accountant, 
discussed uniform bookkeeping and cost find- 
ing systems and cited their importance to 
financial security and for income tax returns. 
A general discussion followed and a commit- 
tee was appointed to investigate cost account- 
ing and report. 

Advertising was interestingly discussed by 
Catherine Drown, of the Swan Creek Lumber 
& Supply Co., Toledo. She said that per- 
sistent, specific, seasonal advertising would 
pay every retailer well. The advertising 
should appeal to the women and the price 
should be given complete or by the hundred 
feet, not by the thousand. A plan service 
and room should make the shopping for houses 
easy. Display windows of miniature homes 
are a great help also. 

The ladies were entertained thruout the 
convention at receptions, card parties, auto- 
mobile show, and theater parties. There will 
be a general theater party tonight. 





COMMODITY PRICE DECLINES 


WASHINGTON, D. C., Jan. 24.—Reports made 
public today by the bureau of labor show an 
average decline in wholesale prices of 8% per- 
eent from November levels and 30% percent 
from peak prices of May. 

Farm products and food led in the reduction, 
the former showing 12% percent and the latter 
11% percent below quoted prices for November. 
Chemical and drugs showed a decrease of 914 
percent; fuel and lighting materials, 8% per- 
cent; metal products, 7% percent; cloth and 
clothing, house furnishings and miscellaneous 
commodities, 6 percent. 
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WOMAN HEADS WHOLESALE DEPARTMENT | 


TOLEDO, OHIO, Jan. 25.—Altho, as Miss Sarah 
M. Roberts says, there may be nothing phenom- 
enal about a woman selling forest products, 
it is distinctly interesting, especially in view of 
the market which Miss Roberts has developed. 
She is in charge of the wholesale department 
and in fact composes the entire personnel of 
the wholesale department of the Swan Creek 
Lumber & Supply Co. In describing the opera- 
tions of this department and its accomplish- 
ments she said: 


In a few words I am going to tell you what the 
wholesale department of the Swan Creek Lumber 
& Supply Co., Toledo, Ohio, has been able to do. 

In October, 1917, the nucleus of this depart- 
ment was formed by a memorandum appearing 
upon my desk—signed by our worthy manager, Mr. 
Aschbacher—asking if I thought I could sell car- 
load lots of baled shavings. No mention was made 
of the method to pursue, so I took what I consid- 
ered the best way—direct by mail. The classified 
list of all the prospective users of shavings as 
appearing in our city directory constituted our 
mailing list for this selling campaign, and a letter 
was written to each prospect. Much to my disap- 
pointment, not a single response was received to 
our appeal to the shavings trade of Toledo. I did 
not want to waste the energy already expended, so 
I tried the telephone solicitation scheme. Each 
firm on our list received a telephone call. I do 
not know whether the touch of femininity in these 
telephone conversations had any weight, but in 
any event I was able to intrigue several of our 
prospects into placing their orders with us for 
earload lots of baled shavings. One party ordered 
three cars at one solicitation—this almost over- 
whelmed me. Since the wholesale department of 
our company came into evidence we have sold 214 
ears of baled shavings. We have been purchasing 
shavings from various northern mills. The motor 


truck, however, has played havoc with our shavings 
business. Then, too, the XVIII amendment has 
had its effect, as the breweries were large con- 
sumers of shavings. So much for this phase of 
the department. 

Our clientele in the shavings business was so 
satisfactory that we put forth efforts to develop 
the sale of other products in carload lots—such as 
lumber, excelsior, wood wool, shingletow, sawdust, 
railroad ties, cordwood, cement, crushed stone, 
gravel, sand, sewer pipe, brick and cinders—with 
the following number of cars to the credit of this 
department: Lumber, 125 cars; excelsior, 50; 
wood wool, 2; shingletow, 2; sawdust, 3; railroad 
ties, 55; cordwood, 2; cement, 30; crushed stone, 
265; gravel, 5; sand, 30; sewer pipe, 2; brick, 1, 
and cinders, 165. I might make mention here of a 
sale of 119 cars of cinders for filling-in purposes 
at Camp Perry proving grounds, Port Clinton, 
Ohio. Our Mr. Aschbacher learned that an enor- 
mous lot of cinders would be required for the work, 
and requested the wholesale department to locate 
a source of supply. Again the telephone reaped 
the desired results. Many of the industrial plants 
in Toledo were glad to be relieved of their cinder 
piles, others made a nominal charge for loading 
the cinders on cars, but in the aggregate our sale 
of cinders to the United States Government netted 
us approximately $1,000. 

Our wholesale department has nad no newspaper 
publicity—it has used the “word by mouth” proc- 
ess—either telephone or personal calls. Direct by 
mail advertising has been used more or less. Just 
now we are sending out a printed circular to the 
industrial trade and contractors, directing their 
attention to the various products we can furnish 
in carload lots. 

I have just completed a personal canvass of 
the industrial plants of Toledo. During this can- 
vass samples and literature have been left with 
the purchasing agents of each industry, with the 
request that they endeavor to interest their em- 


ployees in the many specialties we handle 
as wall board, roofing materials, cement, lime 
builders’ hardware, portable buildings, etc. The 
result of this campaign has been quite gratifying 
to the retail department—as many of the orders 
we received were for less than carload quantities, 

Our wholesale department is not a passive on: 
it is an active department. True, it is tucked away 
in a little room in the corner of our office building, 
with only a table, two chairs, typewriter, two toele- 
phones and a tall brunette, but nevertheless we, the 
typewriter, telephones and tall brunette are a busy 
bunch, because we buy what we sell, and if our 
customers do not pay their accounts promptly, we 
have to collect them, and then if our shippers press 
us for money, we have to write that “owing to 
collections being slow etc., we will have to ask 
your indulgence a little longer’—even tho we bave 
a lot of money in the bank. 

There is nothing phenomenal about a woman sell- 
ing forest products. True, it takes a little initia- 
tive to create new business along any line of mer- 
chandising, but if you are sold on the proposition, 
the results will naturally follow—I am in love with 
my vocation. 


HUNTING AND FIRE HAZARD 


San Francisco, Cauir., Jan. 22.—C. Stowell 
Smith, secretary-manager of the California 
White & Sugar Pine Manufacturers’ Associa- 
tion, paid a visit to Sacramento during the week. 
He states that the members of the State fish 
and game commission have agreed to have a 
bill introduced in the legislature postponing 
the opening of the deer season two weeks in all 
districts of the State. This means that hunters 
will be kept out of the woods until after the 
peak of the fire hazard period is over. A great 
many fires have occurred in previous years dur- 
ing August. 


such 





WOODEN MEETING HOUSE DEFIES TIME 


Easton, Mp., Jan. 24.—The oldest building 
now standing ever erected for public worship in 
Maryland (and I believe in the thirteen col- 
onies) is the Old Quaker .Meeting House on 
the outskirts of Easton. 

The Society of Friends, or Quakers, is 
strong in this section. Minutes of meetings 
of the society held as early as 1660 are still 
in existence, and show that this building was 
started in 1682, was finished two years later, 
the first meeting being held there on Oct. 24, 
1684, The Old Swedes Church at Wilmington 
was not erected until 1698. 


[By Ruth Wood] 

be well braced and windows convenient, and 
shutters, and good large stairs into ye cham- 
bers, which chambers are to be 40 foote 
square at each end of ye house, so yt they 
may be entire and 20 foote vacant space 
betwixt them; and for other conveniencys to 
be left to the descretion of ye aforesaid 
Friends.’’ 

Just how two rooms on the second floor, each 
‘40 foote square’’ with a ‘‘20 foote vacant 
space betwixt them’’ can be got into a building 


liam Penn and George Fox are said to have 
visited there. Lady Baltimore came with a 
retinue of servants ‘‘to see how these simple 
folks worship.’’ She was so moved by the 
powerful speech of a blacksmith that she 
went away deeply impressed. 


The Meeting House is located near a branch 
of the Tred Avon River, formerly called 
Third Haven, hence it was called the ‘‘Third 
Haven Meeting House near Talbot Court 
House.’’ Easton was then only a hamlet 
known as Pitts Bridge. 

It was to the Third Haven Meet- 





Prior to the time this building 
was erected, the society met at 
private residences and at a house 
whick stood on Betty’s Cove, now 
a part of the estate of Senator R. 
B. Dixon. No trace of the Betty’s 
Cove Meeting House is left. 

The following is an extract from 
the minutes of the society held in 
1681, when it was decided to build 
a new meeting house: ‘‘This 
meeting, according to ye advice 
of ye last Half Year’s Meeting, 
makes choice of William South- 
bee, Henry Woolchurch, William 
Sharp, Lovelace Gorsuch and Wil- 
liam Stevens, Jun’r., to purchase 
ye land for ye meetinghouse of 
John Edmondson; viz., three 
acres, and to get a firm convey- 
ance for it, with free egress and 
progress to ye sd land according 
to a deed of uses, and also yt ye 
sd John Edmondson and ye aforesaid Friends, 
advise together for ye most convenient place 
upon the said land to sett ye building upon, 
and also to agree with ye carpenter or car- 
penters for ye building of ye sd house, ac- 
cording to the dimensions hereafter specified, 
60 foote long, 44 foote wide and to be strong, 
substantial frame work, with good white oak 
ground sills and posts, with girders and sum- 
mers, and small joyst, and ye upper floors to 
be laid in plank, and ye roof to be double 
raftered, and good principal rafters, every 10 
foote, and to be double studded below, and to 





ing House that Sarah Covington 
came to attend one of the quar- 
terly meetings, mounted on a pil- 
lion behind her father, and was 
seen by the brothefs, Philemon and 
Edward Lloyd, both of whom fell 
in love with her. No doubt there 
were many other romances of simi- 
lar nature which owed their origin 
to the meetings which brought to- 
gether the Friends from all over 
the eastern part of the Province. 

In the old graveyard which is 
near at hand, it is said many 
bodies were interred feet fore- 
most thus causing the dead to 
stand in their graves, bolt up- 
right as when in life. 





This old Quaker Meeting House, the oldest public worship house erected 
in Maryland and perhaps in any of the colonies, stands today showing 
some signs of the ravages of time, but otherwise precisely as erected 
236 years ago, a fitting tribute to the lasting quality of wood 


whose dimensions are specified as being ‘‘44 
foote wide and 60 foote long,” is more than I 
can figure out. There are many lessons which 
the builders of ‘‘ye olden time’’ can teach the 
modern contractor, and possibly this is one of 
them. Those who may be interested in knowing 
how the thing was done can go there and meas- 
ure for themselves. 

This old frame structure was used as a place 
of meeting until 1880, when a new building 
was completed a few yards away. Within the 
walls of the old structure have worshiped many 
of the prominent persons of the colonies. Wil- 


While the building shows many 
signs of age, it stands today pre- 
cisely as erected 236 years ago. 
The old benches, painful in their 
severe hardness, on which the sim- 
ply clad Friends, wearing their hats, waited 


for the spirit to move them, are still to be 


seen. 

This is comparatively a new country, but when 
we think that this building has seen parts of four 
centuries, it doesn’t seem so new after all. 
Built the latter part of the seventeenth century, 
it lived thru the eighteenth and nineteenth and 
is now well on its way into the twentieth. 

Who can tell—perhaps some chronicler of the 
twenty-first century with a more versatile pen 
than mine may have something more to say of 
this remarkable old building. 
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New York State Retailers’ Twenty-Seventh Annual 
Completes an Active and Highly Successful Year 


[Special telegram to AMBRICAN LUMBERMAN, 

Utica, N. Y., Jan. 26.—This afternoon the 
twenty-seventh annual convention of the Retail 
Lumber Dealers’ Association of the State of 
New York opened its sessions in the Hotel 
Utiea. The convention promised to be unusu- 
ally strong, due both to the ability of the speak- 
ers and to careful organization and the compre- 
hensive character of the program. 

President Harry D. Gould, of Middletown, 
who has proved a popular and hard working 
executive, presented his report, which contained 
a brief account of the association’s work in 
its effort to promote harmony, spread knowl- 
edge of better business methods, reform abuses 
and provide specialized services. He suggested 
that the question of uniting with lumbermen of 
Massachusetts might come up at this convention 
and he closed with a careful analysis of busi- 
ness conditions. 

Secretary’s Report 

Convinced that the duty of an association 
includes not only the providing of modern and 
efficient service for its members, but also the 
‘‘selling’’ of this service to its members, 
Secretary Paul S. Collier prepared and had 
printed an impressive report of the activities 
of the Retail Lumber Dealers’ Association of 
the State of New York; and to this account of 
actual accomplishments he added an outline 
of aims and efforts which the organization has 
in mind for the future. Along the margin of 
each page of the attractive booklet are listed 
the names of officers and members who had the 
various activities in charge. 

The purpose of the association, as stated in 
the opening paragraph, is ‘‘to improve busi- 
ness conditions by elevating the standard of 
business ethics, to provide specialized and 
definite services for the individual lumber 
merchant which can be obtained most effec- 
tively thru collective action, and to promote 
more efficient business methods to the end that 
both the lumber merchant and the consumer of 
lumber may profit.’’ 

The first service listed is Cost Accounting, 
in charge of George H. Blakeslee, Albany; 
R. C. Briggs, Oneonta; George Adams, jr., Far 
Rockaway; S. E. Gilbert, Utica; T. G. Spencer, 
Rochester; H. F. Corwin, Riverhead, and W. A. 
Brown, Glens Falls. A cost accounting bureau 
has been organized with a trained accountant 
in charge, and this bureau has prepared cost 
accounting systems to fit the needs of any 
kind of business that comes within the scope of 
the association. 

_A standard order blank, prepared under the 

direction of W. G. Sweet, Elmira, and carrying 
definite conditions of sale has been recom- 
mended to the trade and is now being widely 
used in New York and other States. 
_ A building code service that thru the work- 
ing agreement with the National Lumber 
Manufacturers’ Association is keeping in 
touch with building code conditions has proved 
useful to a number of members who have 
needed help in dealing with local problems. 
This department is planning a survey of build- 
ing codes in New York. 

“‘ Better Merchandising Methods,’’ in charge 
of M. D. Blatchley, Liberty; E. M. Cameron, 
\lbany, and W. M." Driscoll, Ithaca, has dis- 
tributed dealer helps and has made suggestions 
about designing newspaper advertising, post- 
ers, bill boards and motion picture slides. 
There has been codperation with the ‘‘Buy at 
Home’’ movement and local ‘‘Own Your 
Home’? campaigns. It has arranged for 
speakers on trade promotion topics, and thru 
Cooperation with R. S. Hinman, of the 
National Lumber Manufacturers’ Association, 
it has placed the Retail Lumber Merchandiser 
in the hands of association members. 

_The Exchange and Employment Bureau has 
assisted members wishing to sell or exchange 
Pannell or machinery. It has furnished in- 

ormation to those wishing to hire help. 








The General Information Service has as- 
sisted with information about tax returns, rul- 
ings of the Government bureaus and on 
numerous other topics. 

The Traffic Bureau, in charge of John P. 
Morse, Rochester; F. H. Barrett, Huntington, 
and Harry Yakey, Syracuse, has checked ex- 
pense bills and collected overcharge claims, 
collected damage claims, traced cars, secured 
permits, quoted rates and routing, and the like. 
It has appeared before the Interstate Com- 
merce Commission in regard to the release of 
ears for shipping building material, supported 
the petition of the railroads for an increase in 
freight rates, watched over the interests of 
lumber shippers in adjustment of rates, urged 
Congress to end Federal operation of the New 
York barge canal, opposed the establishment 
of additional national railroad labor adjust- 
ment boards, petitioned for the retainment of 
water competitive rates on lumber and inter- 
vened in the so-called reconsignment case. 


Other Activities of the Association 


The association publication, the Lumber 
Codperator, has been enlarged and improved. 





H. D. GOULD, MIDDLETOWN, N. Y.; 
President 


During the year 119 cases of complaints and 
deferred shipments were filed with the associ- 
ation. Twenty-three cases are still pending. 

The trade relations and arbitration commit- 
tee, composed of F. B. Chapman, Glens Falls; 
F. C. Carpenter, New Rochelle, and R. G. Rob- 
inson, Ithaca, has settled six controversies. 

The department of Financial Assistance for 
Home Builders, in charge of R. C. Briggs, One- 
onta; A. B. Garrison, Walden, and H. D. Ar- 
buckle, Unadilla, has codperated with the New 
York State League of Savings and Loan Asso- 
ciations in spreading information and in assist- 
ing with the organization of such associations. 

The committee on standardization of sizes 
and grades, composed of W. J. Callanan, Sar- 
anac Lake, and A. M. Waterbury, Whitesboro, 
has continued its work. The object in view is 
standardization to the end that smaller stocks 
may be carried and the consumers’ needs may 
be more adequately met. 

A study of manufacturing conditions was 
conducted under the direction of H. D. Gould, 
Middletown; W. L. Hendrick, Buffalo, and H. 
D. Arbuckle, Unadilla, who organized a trip 
to the southern lumber mills in the winter of 
1920. An excursion to visit west Coast mills 
during the coming month is now being organ- 
ized. 

The work of holding district meetings begun 
in 1917 is being continued. Seventeen local 


groups are meeting at various intervals to dis- 
cuss trade problems. 

The association has worked for the elimina- 
= of the abuses of the reconsignment privi- 
ege. 

The committee on legislation, composed of G. 
W. White, Watertown; W. Weston, Olean; O. 
A. Kinney, Cortland; F. G. Booth, Smithtown 
Branch, and C. J. Holden, Gloversville, has 
considered sixteen measures of State and Feéd- 
eral legislation and has made recommendations 
in eleven cases. 

The association’s national program has been 
in charge of H. D. Gould, Middletown, and J. 
A.Mahlstedt. The association has codperated 
with the National Federation of Retail Lum- 
ber Associations and with the National Retail 
Lumber Dealers’ Association. It has compiled 
data as to building materials available for 
construction use and has investigated trans- 
portation and labor conditions and the finan- 
cial situation for the Senate Committee on 
Reconstruction and Production. It has been 
represented at numerous meetings called to 
diseuss national questions. 

The association has adopted the following 
resolution: 

We hereby resolved in the spirit of justice and 
fair play that all complaints of cancelation of 
orders by reason of rise or fall in market price 
shall be brought to the attention of the committee 
on trade relations and arbitration. If in the 
opinion of this committee any member cancels an 
order purely because of market decline and with- 
out good reason this association, thru its secre- 
tary, shall ask for surrender of membership of such 
member in the said association. 

The association has 470 members as against 
427 last year. 

The program for the future includes working 
out methods for enforcing the principle of 
arbitrating business disputes, studying fire 
prevention, publishing a stock list of moldings, 
publishing a pamphlet dealing with the forma- 
tion of building and loan associations, and 
collecting newspaper advertisements by retail 
dealers and data about trade promotion, for 
reference and for the use of members. 

The report is signed for the board of diree- 
tors by Harry D. Gould, president, and Paul S, 
Collier, secretary. 

Secretary Paul 8. Collier added but few words 
to the printed association report. 

Other reports were those of the treasurer, 
W. S. Patterson; of the legislative committee, 
presented by G. W. White; and of the national 
councillor of the Chamber of Commerce of the 
United States, C. C. Beahan. 

John E. Lloyd, president National Retail 
Lumber Dealers’ Association, commented in his 
address upon the changed conditions of compe- 
tition and the broader scope of the field of mer- 
chandising. He asked for better organization 
and more thoro codperation in order that the 
lumber world might have an authoritative voice 
to speak for it in local, State and national af- 
fairs. 

EK. F. Hunt, secretary Eastern Woodworkers’ 
Cost Information Bureau, discussed cost ac- 
counting, stating this association has given 
much attention to this subject and has a spe- 
cial committee and an association bureau to 
deal with it. The subject was also discussed 
by George H. Blakeslee, chairman of the com- 
mittee, and by other members. 

The final address of the afternoon session 
was on the subject of income taxes and was 
delivered by Mark Eisner, former collector of 
internal revenue of the City of New York. Mr. 
Eisner stated that while tax laws were faulty 
and burdensome it should be remembered that 
they were passed in a period of strain when 
action was imperative. He stated as a personal 
opinion that a reformation of existing laws, 
supplemented by a sales tax with option to 
dealer as to which tax should apply to him, 
might be a workable solution. 

Following the appointment of committees on 
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nominations and resolutions, the session ad- 
journed. 

President Gould gave a dinner last night in 
the Hotel Utica to officers and directors. To- 
night the association members are guests of 
the lumbermen of Oneida and Herkimer coun- 
ties at an entertainment consisting of a buffet 
supper, smoker and dancing. 


THURSDAY MORNING 
{Special telegram to AMERICAN LUMBERMAN] 


Utica, N. Y., Jan. 27.—The Thursday fore- 
noon session was marked by the practical 
character of the speeches, the importance of 
the subjects considered and by the close interest 
and enthusiasm of the audience. Perhaps the 
most important subject considered was the pub- 
licity proposal of the National Lumber Manu- 
facturers’ Association, presented by R. E. 
Saberson, who discussed the building stagna- 
tion and analyzed the causes. He said public 


opinion was that lumber is high and that its 
price is holding up construction, and that ef- 
forts that are to be made to correct that im- 
pression thru extensive publicity and to help 
get all factors aligned to the end that con- 
struction may begin again. Practically all re- 
retailers present signed slips asking for the ad- 
vertising forms put out by the association. 

J. A. Mahlstedt, of New Rochelle, told of the 
efforts his company has been making locally 
along the same lines. Judge Frederick H. 
Hazard, of Utica, described a local organiza- 
tion that buys second mortgages. This organi- 
zation makes a reasonable amount of profit for 
stockholders and makes possible building for 
persons who otherwise would be unable to build. 
He laid stress on the importance of the moral 
hazard in making loans. H. C. Felton, of Endi- 
eott, described the workings of a similar com- 
pany in his city. 

A. C. White, of Laclede, Idaho, described the 
development of lumber production in the In- 


land Empire, made a general statement of con- 
ditions of manufacture, and added that prices 
must soon strengthen. H. C. Baldwin, of the 
Babson Statistical Organization, read a state- 
ment in regard to building. This statement 
begins with an analysis of the labor situation 
and pleads that employers, who now have the 
upper hand, use their power in furtherance of 
fair play. It follows with the statement of 
reasons why capital is slow to invest in mort- 
gages. Industrial centers are temporarily over- 
built and a building boom cannot develop until 
the public is convinced that all the water is 
wrung out of material and labor prices. A 
most spectacular address was given by Sherman 
Rogers, ‘‘The Lumberjack Orator,’’ his sub- 
ject being ‘‘Relations Between Labor and 
Capital.’’ It is his belief that when employers 
put the whole truth up to the men, the latter 
will be fair and square and will codperate fully 
for the good of the industry. His dynamic talk 
made an immense impression. 





Pennsylvania Lumberman’s Association Holds a 


Well Attended and Highly Profitable Convention 


[Special telegram to AMERICAN LUMBERMAN] 

PHILADELPHIA, Pa., Jan. 26.—The twenty- 
ninth annual convention of the Pennsylvania 
Lumberman’s Association opened with a fully 
attended directors’ meeting in the morning, at 
which Kreitner Bros. (Inc.), Honesdale, Pa., 
and B. P. Lawrence & Sons, Lansdale, Pa., were 
elected members. The afternoon meeting 
showed the best attendance in years. 


The President’s Address 
President Harry J. Meyers, Bethlehem, pre- 
sided and in his address briefly touched upon 
conditions that confronted the membership dur- 
ing the last year and declared his belief that 


they had successfully met these unexpected 
problems and had come thru practically un- 
scathed. He pointed out that the inactivity 
in building had not yet been ameliorated, 
altho he thought its removal was not far 


distant. Housing construction, he declared, 
would not be begun nor the demand for mate- 
rials increase until the attitude of the bankers 
toward mortgage loans is changed. ‘‘Every 
member of the association,’’ he said, ‘‘should 
study the question and use his influence with 
banks, trust companies and building and loan 
associations to show that borrowers can again 
be given a larger margin on property loans 
where the applicant is of assured character.’’ 
He thought that the Pennsylvania legislature 
should enact a law making the legal rate of 
interest 7 percent, altho such action was 
doubtful. 

In reviewing the actual work of the asso- 
ciation he recommended that the board of 
directors meet monthly, so that action on im- 
portant matters can be prompt. He also 
recommended that the dues of the association 
be increased to a minimum of $15, and a maxi- 
mum of $100. So that the association may 
carry out the work that it has been formed 
for, there should be adequate financial sup- 
port, he declared. 

He drew attention to the fact that a drastic 
building code measure is to be introduced 
into the Pennsylvania legislature and that all 
members should study this proposed law to 
see how it will affect them in their business, 
and to make their protest now and not after 
the law is on the statute books. 

He drew attention to the work of the for- 
estry department of the State and the prog- 
ress it had made during the last year, and 
urged that the association should advocate 
the appropriation by the State for sufficient 
funds to earry on the work of this depart- 
ment. 

He touched upon the value of association 
work which had been shown in a practical 
way thru the reduction of State rates for 
compensation insurance, and then closed his 
address with a statement to the effect that 


the association ‘‘must insist on the highest 
standard of honor in business and not counte- 
nance any departure therefrom by any of its 
members, ’’ 

The Secretary’s Report 


Secretary J. Frederick Martin said the 
future is not black but is veiled, and that some 
may yet treasure memories of profits made last 


HARRY J. MEYERS, BETHLEHEM, PA.; 
President 


year. He believes even the high cost lumber 
in yards should be sold on replacement values 
and that readjustment is made harder by the 
false boom in last year’s orgy of buying, which 
is now gone. This is not the time to speculate 
and cause a false demand, but the members 
must be prepared to meet the demand that 
comes. He approved the open shop but did not 
generally accept the method of obtaining it. 
He hoped the association would not endorse the 
movement, as it is an insult to good labor. 
Workmen are like ourselves, and more can be 
done by an appeal to reason and by taking the 
employees into the employer’s confidence and 
showing the profits, but he did not think that 
this will ease the inevitable struggle between 
labor and capital. He recited complaints 
against some members, which had resulted in 
the expulsion of two, and considered this the 
highest test of the association’s sincerity in 
maintaining its code of ethics. He believed 
retailers less at fault on the falling market, 
than were the wholesalers on the rising market. 
Mr. Martin advocated compulsory arbitration 


among members, and between members and 
others. He gave a straight talk on the value 
and importance of increasing the membership 
and suggested fellowship be carried to the 
point of a fund for caring for and helping 
needy members to a limited amount. 


Reports from the Committees 


E. Y. Barnes, of Yardley, Pa., on behalf of 
legislation committee spoke of the proposed 
building code for Pennsylvania and suggested 
the members study carefully how it will affect 
their particular community, and act before it 
becomes law. Considerable discussion that 
followed showed an expectation of fairness in 
the Jaw, altho the commission is largely com- 
posed of theoretical men. 

President Meyers asked the members to 
judge the code by fairness rather than personal 
opinion. 

E. K. Moyer, Perkasie, Pa., in the absence 
of the railroad committee, offered a resolution 
asking that rates be lowered to conform with 
the drop in other prices because the present 
rates were allowed to cover conditions not now 
existing. 

Lewis W. Brosius, Wilmington, Del., of the 
forestry commitee, reported little done in 
Delaware and said they would hear later from 
Gifford Pinchot about Pennsylvania. New 
Jersey reported no forestry activities. 

C. Frank Williamson, Media, Pa., of the 
constitution and bylaws commitee, offered a 
resolution calling for graded dues with a mini- 
mum of $15 and maximum of $100, the scale to 
be worked out by the committee, this to be 
brought up at the summer meeting and made 
effective in January, 1922. 

The president appointed Luther C. Ogden, 
Cape May, N. J.; M. P. Cooper, Christiana, Pa., 
and George Buzby, Philadelphia, to be a com- 
mittee in the campaign for members. Mr. 
Buzby offered to go anywhere in his territory 
at his own expense to help get members. Harry 
J. Moyers, Bethlehem, Pa., of the organization 
committee, said the only way was to keep at it, 
and that he believed local organizations and 
monthly meetings of the directors the best 
means. : 

Henry Palmer, Langhorne, Pa., of the arbi- 
tration committee, offered a resolution asking 
that prompt steps be taken in connection with 
other organizations, and changes made in the 
bylaws, arranging for compulsory arbitration 
between the seller and buyer, which resolution 
was adopted. 

Figuring Costs and Profits 

Fred 8. Pyfer, Lancaster, Pa., gave an excel- 

lent talk on costs, stating that it is right to 


sell on replacement values, but that prices 
should really cover all costs and that the re- 


' placement price should be a fair average and 
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not distress price. He believes profit percent- 
ages based on sales are wrong, but that costs 
should be based on the separate items. Pres- 
ent costs are from $12 to $15 a thousand on 
lumber unloaded, piled and unpiled and deliv- 
ered. The overhead should be taken on an 
average for a period of years, counting unpro- 
ductive times. The costs are over $3 to unload 
and pile and the lowest cost when piled by car 
is $1 to $1.50 per thousand. The percentage of 
loss on book accounts averages 5 to 7 percent 
of sales. He advised selling high cost lumber 
at present prices, as the money received will 
buy more than a larger amount would, at the 
time of purchase of the high cost lumber. A 
discussion showed that 30 percent on sales 
would not show a profit in many localities, 40 
percent being nearer to being a correct margin. 

Following the suggestion in the president’s 
address, a resolution was offered and passed 
condemning thin and narrow lumber and com- 
mending the manufacturers who have taken a 
stand against this practice. 

Lewis W. Brosius, of Wilmington, Del., and 
T. J. Snowdon, Scranton, Pa., were nominated 
and reélected directors, and Luther C. Ogden, 
of Cape May, N. J., succeeds E. K. Moyer, Per- 
kasie, Pa. 

William C. Pierce, Bristol, Pa., reported as 


The average unloading and piling cost is $1.40. 
He gave an itemized table showing the operat- 
ing cost of trucks and advocated the use of 
3%4-ton capacity machines. He found that 
cabins on trucks are a great help to efficiency, 
and that loading wagons in the yard doubled 
the mileage of trucks. He is now equipping 
trucks and loaders with steel rolls. He showed 
the value of service recorders on trucks, and 
said that all yards handling long timbers 
should have 2-wheel trailers. Fle has installed 
a sales slip system, which avoids having a 
man coming to the office with each customer, 
and a ledger posting system. This paper was 
received as one of the most practical. The 
meeting then adjourned until Thursday. 


THURSDAY MORNING 

[Special telegram to AMPRICAN LUMBERMAN] 

PHILADELPHIA, Pa., Jan. 27.—The morning 
session opened with a report of the activities 
of the Harrisburg local, by Secretary Snyder, 
showing good progress in the first year. Mr. 
Pierce offered a feeling resolution on members 
deceased during 1920, which included some of 
the most active, among them Joseph C. Jones, 
Conshohocken; Wesly S. McDowell, Chester; 
Harry M. Miller, Lebabon; J. Frederick Sener, 
Lancaster; George Ogden, Cape May; J. Nel- 





The above photograph, taken from an airplane, shows the Fort Worth plant of the Alexander 


Lumber Co. 


The arrangement of the buildings and lumber piles is very clearly shown. 


This 


is an interesting example of the use of an airplane photograph to show the entire plant layout 


of an establishment. 





delegate to the inland waterways convention 
and especially advocated the trans-Jersey 
Canal. 


A Practical Paper on Yard Efficiency 


Fred H. Ludwig, of Reading, Pa., had an 
excellent paper on yard equipment. All his 
points were convincingly illustrated, and Mr. 
Ludwig proved many by his own experiences. 
He showed the value of full illumination of the 
yard, saving time evenings, on rainy days and 
in winter, and that it increases efficiency and 
reduces fire hazard. He showed the greater im- 
portance of the layout of the yard, on account 
of big trucks and trailers, and suggested that 
the most active items be at the front of the 
yard. He advocates roads that can be easily 
cleaned, as dirt spoils sales and increases the 
depreciation of lumber and the inefficiency of 
thee He advocated a good supply of flat 
’ . om and hanging rollers with a place where 

ey must be returned to. Mr. Ludwig de- 
r wnagn a derrick installed by him with a 79- 
eet arm, under which there may be piled 
ie 1 000 feet of lumber, and stated that it 
‘8 handled at one-third of the former cost. 


son Ake, Egg Harbor; J. Watson Craft, 
Ambler; G. C. Millheisen, Mechanicsburg. 

William H. Fritz, president of the Phila- 
delphia Wholesale Lumber Dealers’ Associa- 
tion, offered greetings and said there might be 
further depression, but it was not likely. With 
construction needed, business must come and 
lumbermen must be prepared to meet it. 

Fred H. Ludwig, representing the National 
Retail Lumber Dealers’ Association, showed the 
importance of close codperation. 

A resolution was offered against placing an 
import duty on Canadian lumber, which was 
passed with little opposition. 

Walton R. Johnston, of the Eastern Lumber 
Salesmen’s Association, spoke on the import- 
ance of upholding the highest standards of trade 
ethics and said that the present deadlock in 
the lumber trade will soon break. He said that 
when prices are below cost of manufacture it 
is a good time to buy and gave a strong array 
of facts on which he based his optimism. 

C. Frank Williamson reported satisfactory 
progress by the Pennsylvania Lumbermen’s 
Mutual Fire Insurance Co. James T. Haviland 
spoke for the Lumbermen’s Mutual Liability 


and to give expression to his optimism quoted 
Douglas Malloch, the Lumbermen Poet. Re- 
cently with the aid of State and city lumber 
associations, a new classification and lower rates 
on lumber were obtained. 

Gifford Pinchot dwelt on wood as essential 
to human happiness, comfort and prosperity 
and the danger in decreasing the supply. The 
whole country must reforest, but especially those 
States with vast areas suitable only for timber 
growing. Our supply should be confined to 
ourselves, as no great foreign supply is avail- 
able. Mr. Pinchot claims that the timber sup- 
ply is becoming too centralized and in the 
hands of a small number, who would hold con- 
trol under the Snell bill. He claims that the 
States which do not furnish their own lumber 
are more interested in a national forest policy 
than are lumber producing States, and argues 
for the Capper bill or a similar measure. He 
made a strong appeal that the governor adopt 
a forest policy for Pennsylvania reforestation 
as a measure of economy. The State now pays 
the penalty for lack of forests, in $25,000,000 
freight on lumber and $50,000,000 for lumber. 
The two biggest features of a national forest 
policy must be fire prevention and avoidance 
of a decrease in forest areas. The Snell bill 
leaves the country at the mercy of three States, 
while the Capper bill guarantees a future supply 
of lumber for the nation. Mr. Pyfer offered a 
resolution giving support to the policy of the 
Pennsylvania forestry department and the gov- 
ernor, which was heartily adopted. 

Karl P. Aschbacher, Toledo, gave a clear ex- 
position of retail advertising methods and pre- 
sented the results in such a way as to be of the 
greatest value to members in making their own 
advertising effective. 

Amos Y. Lesher, president of the Retail 
Lumbermen’s Association of Philadelphia, be- 
lieved the association’s local character neces- 
sary, altho it may work along the same lines 
as those of wide scope. The local association 
handles labor problems. He read a market 
analysis from the retailer’s viewpoint and 
stated positively that now is the time to buy. 
He opposed the proposed State housing code 
as simply adding to the cost of building and 
asked the State association to be prepared to 
go to Harrisburg to fight it when necessary. 
The convention then adjourned. 

At the luncheon Mayor Moore made an ad- 
dress of welcome, and talks were given by Bank- 
ing Commissioner Fisher and Samuel M. Vau- 
clain, president Baldwin Locomotive Works. 

Officers will be elected at the meeting of the 
new directors. 


iTO TEACH SOUND ECONOMICS 


Kansas City, Mo., Jan. 25.—The Chamber of 
Commerce of Kansas City has appointed a 
‘¢Committee on American Ideals’’ to cooperate 
with a similar committee of the Chamber of 
Commerce of the United States in undertaking 
an educational program in supporting funda- 
mental American principles. The committee, 
headed by W. S.-McLucas, president Chamber 
of Commerce, contains a large number of rep- 
resentatives of the lumber industry in Kansas 
City. They are: F. J. Bannister, J. M. Ber- 
nardin, C. J. Carter, W. S. Dickason, U. 8. 
Epperson, Bruce Forrester, Charles S. Keith, 
R. A. Long, J. N. Penrod, W. A. Pickering, J. 
B. White. 

A bulletin issued by the committee says: 

The committee believes there is no justification 
for the hope that the mental attitude of a part of 
our population will return to normal without a 
well organized educational effort which will make 
clear the dependence of our national welfare upon 
sound economics and the preservation of our Amer- 
ican institutions. 





THE RECENT severe earthquake on the west 
coast of South America is reported to have been 
caused by parts of the Andes range of moun- 
tains settling one hundred to one hundred and 
fifty feet, which is even more of a decline than 
the lumber market has experienced in the last 
few. months. Evidently the ‘‘trend toward 
lower levels’? and the ‘‘process of readjust- 
ment’’ that, we have been hearing so much 
about of late has extended to the physical world, 
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Kentucky Retail Lumber Dealers Discuss 
Arbitration and Uniform Order Blank 


LOUISVILLE, Ky., Jan. 26.—With nearly a 
hundred retailers, jobbers and men connected 
with the lumber industry present, the Ken- 
tucky Retail Lumber Dealers’ Association, 
which was established in 1906 at a meeting in 
Louisville, again held a convention in the 
town of its birth. The sessions were held in 
the Red Room of the Seelbach Hotel, and in 
view of deep snow and slush with cold 
weather, it was patent that there were many 
who were glad that they were in out of it 
for a day or two. Due to bad weather slow- 
ing things down in a building way, and in 
view of the fact that several members also 
wished to drop in on the Kentucky Retail 
Hardware & Implement Dealers’ convention 
being held in Louisville at the same time, 
there was an excellent rural representation. 
Lexington, Ky., was especially well repre- 
sented. 

President Hugh Allen, of Middlesboro, Ky., 
called the meeting shortly after 11 o’clock, 
starting off with the principal address of the 
morning, that being by John R. Downing, for- 
merly of Lexington, Ky., and at one time in 
the lumber business, but now vice president 
of the Citizen’s Union National Bank, Louis- 
ville. Mr. Downing was down for a talk on 
‘*Finance.’’ He said in part: 


At the risk of being called unoriginal, I am 
about to say that we are passing thru the most 
serious period of readjustment right now that we, 
as a nation, have had to face since following the 
close of the Civil War, and Kentucky seems to be 
suffering more acutely at the moment than any of 
her sister States. Some got theirs earlier and some 
seem to have escaped so far, but we have ours all 
at once. 

If. we are really flat on our back, it is com- 
forting to know that there is only one way to 
look, and that is up. If we have really gotten 
down to bed rock, that is the place to begin our 
foundation again. 

If we have gotten down to bed rock-——and you 
should be the best judges along that line—there is 
every reason to expect ultimately a big building 
boom. So eminent an authority as George M. Rey- 
nolds, chairman of the board of the Continental & 
Commercial National Bank, Chicago, stated in an 
address before the National Lumber Manufacturers’ 
Association only recently, “If banks loaned now 
for building at present prices and wages, rents 
would stay at present level or go higher, but money 
will not flow into building until costs are stabil- 
ized.”” On every hand one hears of this or that 
person who wants to build, or expects to build, 
but is unwilling to pay the present prices. 

Another thing, builders are finding loans on real 
estate scarce and hard to get because they have 
to come in competition with not only the commer- 
cial borrowers but with foreign governments and 
institutions bidding wildly for capital. Some 
method must be evolved to fill this void, and you 
gentlemen directly interested must give your best 
thought to solving the problem locally, if possible. 

Building and loan associations have proved their 
worth in practically every community in Kentucky. 
Public-spirited gentlemen who are usually behind 
these institutions have not had the support which 
is due them. Your community should be sold on 
the subject of building and loan associations— 
not only as an aid to the home builder but, indi- 
rectly, to the savings of the community. You can 
aid and assist your own bankers in building up 
their savings departments, which are _ public 
necessities—not only for the thrift that is taught, 
but because they accumulate the money at home 
which otherwise goes off into outside enterprises, 
most of which have proved in the past to be of the 
wildcat variety. In every community you have 
private investors, who should be educated in public 
spirit to loan their money at home on homes. 


Secretary J. Crow Taylor made merely a 
short announcement, dealing principally with 
the financial statement of the association, his 
address having been printed, and passed out in 
pamphlet form to the members, each of whom 
had been supplied with a copy. 

Secretary’s Report 

After speaking of the good legislative work 
that has been done by his association and the 
Kentucky Hardware & Implement Dealers’ As- 
sociation in conjunction with each other, and 
the friendly spirit between those two associa- 
tions, J. Crow Taylor, secretary of the Ken- 
tucky retailers, said these things suggest the 
advisability of having the conventions of these 
two associations at the same date in the future, 
and that they also suggest the advisability of 
efforts for closer codperation between his asso- 


ciation and the various other business and in- 
dustrial organizations of the State. He told of 
the trade conditions of the last year, how lumber 
had been high in price and scarce at the begin- 
ning of the year and how toward the end of 
the year the slump had come but said that now 
the general presumption is that lumber has 
reached low ebb in point of value and that 
there will be no further depreciation loss, which 
allows retailers to buy at the present market 
with some assurance of value remaining sub- 
stantial. He touched on the ruling of the bu- 
reau of internal revenue that permitted retailers 
to inventory their stock at the market value 
or cost, whichever was the most satisfactory, 
thus making it possible for them to start in the 
new year with a clean slate with stock inven- 
toried at its present value. 

Mr. Crow told of the conference with other 
organizations in which the association had par- 
ticipated during the year and said that the most 
outstanding development of the year is in the 
matter of arbitration and the growth of a dis- 
position among both buyers and sellers to sub- 
mit differences to some simple and friendly 
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arbitration by other members in the trade rep- 
resenting the different interests involved. He 
also mentioned the uniform order blank as be- 
ing one of the most important subjects at these 
conferences, and expressed hope for its stand- 
ardization. He told of the service the associa- 
tion had been able to render its members in the 
way of counseling them, when the lumber mar- 
ket started to decline, to buy carefully and in 
limited quantities; and in giving advice on 
making up inventories so as to take the depre- 
ciation losses out of the profits of the last 
year’s business. It has'also provided pamph- 
lets for those interested on how to promote 
and organize building and loan associations. 

Secretary Crow closed his address with a 
tribute to the late Alfred Struck, of Louisville, 
who died Feb. 4, 1920. Mr. Struck had been 
one of the founders of the association and altho 
the association has had fifteen presidents in its 
history Mr. Struck is the first death in the list. 
He was president in 1918. 

The report of Treasurer Emil Anderson 
showed for the year—receipts, $1,523.53; dis- 
bursements, $1,056.72; balance, $465.81, plus 
$100 in war savings stamps subscribed for in 
1918. Mr. Anderson, following his custom of 
several years, presented the president with a 
handsome wooden gavel, made of mahogany, 
walnut and maple. 


President’s Address Hi 

President Allen delivered his annual ad- 
dress, saying in part: 

The year has been one of violent readjustment ; 


the first half of the year, extreme high prices and 
insufficient labor, the last half extreme low prices 
and a surplus of labor, increased freight rates and 
no business. The farming sections were the first 
to feel the effects of the slump, but we in the coal 
fields are just now beginning to feel it. A fey 
months ago coal was selling at $9 and $10 at th 
mines, and now you can buy it as low as $2.25 
The readjustment had to come and the sooner we 
have it over with the better. 

The Chamber of Commerce of the United States 
reports that the country is short 1,250,000 homes, 
and it seems to me that we need to revive the cam- 
paign “Build Your Own Home” and push it dur- 
ing 1921 with all the force that is in us; advertise 
it, talk it and push it all the time. 

The following committees were announced: 

Resolutions—John F. Frey, Louisville; F. R. 
Whelen, Middlesboro; Hughes Jackson, Danville. 


Auditing—Joe Stagg, Danville; Charles D. Cole. 
Harlan. 


Nominating—L, M. Moore, Lexington; George 
Chowning. Shelbyville; Turner Ruby, Madison 
ville; W. K. Hall, Fulton. 

George Hon, as chairman of the Government 
relations committee, reported that there had 
been no work done during the year as a resuit 
of the members of the committee being widely 
scattered, resulting in its being impossible to 
get together. He stated that he did feel much 
interested in the immigration bill, and believed 
in going on record as opposed to free immigra- 
tion, feeling that it should be restricted and 
under close inspection in order to keep out 
undesirables. 


Arbitration and Uniform Order Blanks 


W. K. Hall, of Fulton, Ky., chairman of the 
wholesale conference committee, discussed the 
proposed uniform order blanks, and ‘‘The Plan 
of Arbitration,’’ stating that he favored both 
ideas, but believed that some slight changes 
should be made in the order form. He believed 
in a fair contract, to be observed and enforced 
by both buyer and seller, and felt that the pro 
posed blanks could be altered to fit any need. 

This matter discussed from the wholesalers’ 
angle by Charles B. Carothers, of Memphis, who 
represented the Yellow Pine Wholesalers’ Asso- 
ciation, at the Cincinnati trade conference in 
October, at which time the matter of uniform 
contracts was taken up, with a large number 
of associations represented. He stated that at 
the start the proposed blank was cumbersome 
and so voluminous that it had to be boiled to 
the bone, It still contains a good deal of read 
ing matter, but some of this is not so fully ex- 
plained as it might be, and therefore causes 
doubt at the first glance. He stated that it 
would be almost impossible to arrange any order 
blank that would be satisfactory to everyone, 
all organizations, and for all classes of business; 
therefore open space had been left to be fille: 
in as conditions and terms warrant. Such forms 
give the retailer protection, and he has a well 
formed idea that he will get what he buys, o: 
have the privilege of canceling the order on 
five days’ notice at the expiration of the 30-da) 
period, if the order is not loaded. These forms 
are binding and not cancelable on either side, 
whereas the old order slips were merely piece 
of paper, which in many cases were not ever 
accepted by the seller in writing, and gave 1) 
protection. 

The speaker also stated that such blanks 
would stop the flood of cancelations from re- 
tailers where the market goes off a few dollars 
He said: ‘‘I’ve even known cases where ¢an 
celations by wire beat the salesmen’s orde's 
into the office. Last year we had a consideral)': 
number of cancelations and lost some mon‘) 
ourselves at the end of the year.’’ 

Objections raised were over the 5-day clause, 
and also over the fact that some of the retailers 
felt that in view of the fact that the salesinan 
eould not sign and accept for the house, the 
retailer did not have a contract until the seller 
signs and accepts the order. It was explaine' 
by Mr, Carothers that he could wire or te’c- 
phone for acceptance while the salesman Wa* 
in his office, but that there was no advantage 
taken on the retailer in the matter of his sigu 
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ing first, as the order is not binding until he has 
agreed to it and has the sellers’ acceptance. 


WEDNESDAY AFTERNOON 


At the afternoon session the order blank was 
finally approved in principle, altho it is believed 
that it is subject to some improvements. The 
5-day eancelation clause was argued at length, 
some figuring it was too long, and that with the 
thirty days in which the seller has to fill the 
order, and five days added, it would be thirty- 
five days before the customer knew whether he 
would get what he bought, and then might not, 
on arising market. John F. Frey, of Louisville, 
argued that three days was ample for cancela- 
tion notice to the seller. The argument was 
made that at the expiration of twenty-five days 
of the original thirty, the buyer could notify 
the seller that the order would be canceled on 
the thirtieth day, if shipment was not made 
on that day, and then could arrange to buy 
elsewhere if he could not get shipment. 

This also brought out the question of cars 
containing off-grade stock. The contracts carry 
a clause under which the retailer accepts the 
good grade, and can reject the off-grade, and 
it was held that in such cases he should be paid 
storage for holding the stuff that was rejected, 
and cost of loading, unloading, handling ete. 
It was also charged that the shipper should 
be foreed to carry specific insurance on rejected 
material still in the hands of the retailer, so as 
not to involve the buyer in a co-insurance argu- 
ment, as it is not the retailer’s Jumber after 
it is rejected, even tho he is holding it under 
storage for final disposition by the owner. 

W. K. Hall, of Fulton, Hugh Allen, of Mid- 
dlesboro, John Frey, of Louisville; George Hon, 
of Winchester, Mr. Carothers, and a number of 
others were active in this argument. The con- 
tract was read section by section, following the 
reading of the contract as a whole, and discus- 
sion heard on each section. 

[A eopy of the uniform order blank under 
discussion and as adopted by the Yellow Pine 
Wholesalers’ Association at its annual meeting 
at Columbus, Ohio, this week appears on page 88 
of this issue-—Eb1rTor. | 

Two talks scheduled for the afternoon were 
left out, due to absence of the speakers, one 
being a representative of the West Coast Lum- 
bermen’s Association, who was to have spoken 
on shingles, but failed to arrive. The other 
was O, D. Haskett, Indianapolis, of the National 
Retail Lumber Dealers’ Association, who tele- 
graphed that it was absolutely impossible for 
him to come, due to some unforeseen obstacles 
coming up at the eleventh hour. He asked that 
some of the delegates from the Kentucky asso- 
ciation, who attended the National meeting, 
take up the question of the work of the National 
on the program. 

“red Larkins, assistant secretary of the Am- 
erivan Wholesale Lumber Association, Chicago, 
spoke on ‘*Claims and Arbitration.’’ He de- 
clired that settlement of differences and dis- 
putes thru the plan of arbitration inaugurated 
by the American Wholesale Lumber Association 
not only means a square deal for the manufac- 
tuvers, the wholesalers, and the retail dealers, 
but it means indirectly a square deal for the 
home builders and all other consumers of lum- 
ber, in the saving of cost due to elimination of 
enormous expense of legal services and long 
(drawn out haggling over elaims. He _ con- 


tinued: 


My observation and experience have convinced 
‘e that ninety percent or more of the claims made 
Y Divers are meritorious, also that only in rare 


cases «do shippers knowingly and intentionally 
tike shipments which are not in accordance with 
invoice therefor. Notwithstanding this, end- 
* correspondence, heavy expense, and ill feel- 
* continually prevails between buyers and ship- 
pers with reference to claims on account of grade, 
tianutieture and tally. This should not be. 
ook jnanufacturing, grading and tallying of 
the sao .h.3, BO Means an exact science, for neither 
a aoe eee appliances nor labor can always 
ir a ted on to do its duty as efficiently as is de- 
pontatr , Therefore, a certain amount of complaints 
should ‘> expected to arise and when they do they 
without < idjusted with fairness to all concerned, 
ine ott either party taking undue advantage of 
& L ler e 
by the eactory adjustment is frequently prevented 
nature wr atSailure to report promptly the exact 
es me of the trouble to the shipper. A car should 
detail oaded, carefully inspected, and a report in 
" promptly made to the shipper of any varia- 


tions from -the invoice. A little care in observing 
this rule would not only save a great deal of 
time and correspondence in determining the facts, 
but a claim made in this form indicates a careful 
and intelligent examination of the shipment and 
thereby creates confidence in the mind of the ship- 
per as to the justice and accuracy of the claim. 


DISCUSS PROSPECTS FOR 1921 
{Special telegram to AMERICAN LUMBERMAN] 
LOUISVILLE, Ky., Jan. 27.—Last night there 

were 230 persons in attendance at the banquet 
and cabaret performance. The only talk of the 
evening was made by George Allen, of the 
Louisville Convention & Publicity League, not 
an orator, but a much appreciated humorous 
talker. 

At this morning’s session there was further 
discussion concerning arbitration, and it was 
voted to endorse or approve arbitration as a 
policy rather than any specific plan. Some 
members feared that arbitration might become 
compulsory, but others stated that a board of 
three lumbermen would, at the worst, be better 
than a court, where justice is not always ob- 
tainable. 

A call was made on all members in the room 
for reports as to their 1920 business, and the 
outlook. The responses showed that business 
was good thruout the State during the year. It 
was claimed that prospects in the coal mining 


EMIL ANDERSON, LOUISVILLE, KY.; 
Reélected Treasurer 


regions are fair and prediction was made that 
should coal prices improve, a good many miners 
would continue the policy of building their own 
homes. In the agricultural districts the tobacco 
situation is making for gloomy prospects, altho 
business in western Kentucky has picked up 
materially. F. E. Drake, of Owensboro, stated 
that the prospects in the rural districts were 
not so good, but that in Owensboro the outlook 
was better than for several years. In Louis- 
ville, it was reported, prospects are fair, but 
the principal trouble will be in financing, as 
in other sections of the State. 

John F. Frey, of Louisville, digested a chart 
which appeared in a recent issue of the 
AMERICAN LUMBERMAN, which showed the high 
levels of lumber, cement, sand, gravel, brick, 
erushed stone, steel ete., and he claimed that 
lumber prices had advanced on a runaway 
market and that the chart showed that lumber, 
even after dropping to present levels, was not 
much lower comparatively than other building 
materials, as they did not advance so sharply. 
He held that the lumbermen had a mistaken 
idea that building costs could not come down 
until other materials fell, because the other 
materials did not have so far to fall. In dis- 
cussing labor he said that advances in wages 
of skilled labor had not been more than about 
25 per cent for carpenters, bricklayers, plast- 
erers, etc., and that present wages of these 
workers were not much out of line, if any. 
He stated that while lumber was not moving 
and retailers were not buying, they would buy 
just as soon as the weather permitted building 


to start. He declared that with a few days 
good weather last week there were many in- 
quiries, and that he could not help but feel 
that there would be plenty of business later on. 

The practice of some pine jobbers and pro- 
ducers in selling direct to coal mines and other 
consumers of lumber in competition with re- 
tailers was warmly condemned. 

L. M. Moore, of Lexington, Kentucky, diree- 
tor of the National Retail Lumber Dealers’ As- 
sociation, advocated that the Kentucky associa- 
tion increase its membership and join the Na- 
tional as a group, following the New Jersey 
plan. 

Officers Elected 


Officers and directors for the ensuing year 
were elected as follows: 


President—Thomas R. Brown, Louisville. 

First vice president—George Hon, Winchester. 

Second vice president—J. F. Pettus, Springfield. 

Treasurer—Emil Anderson, Louisville. 

Secretary—J. Crow Taylor, Louisville. 

Directors (terms expire in 1924): Hugh Allen, 
Middlesboro; A. J. Thornton, Morganfield; and 
Ollie McCormick, Mt. Sterling. 

Following the election of officers, President 
Thomas R. Brown took the chair and following 
acceptance of the office he advocated dividing 
the State into districts, each having a chairman, 
these chairmen to be members of an executive 
committee or board of directors and to meet 
once a month. This plan, he thought, would 
create more interest, facilitate the work of the 
association, and increase the membership. He 
referred to the success of this plan in Ohio. 

A resolution signified the regret of the mem- 
bers of the association over the loss by death 
of former President Alfred Struck, of Louis- 
ville. Other resolutions thanked those who 
aided in making the convention a success. 

With a special meeting of the directors at 2 
o’clock this afternoon the convention was 
brought to a close. 





FEDERAL EXAMINATION FOR TIMBER CRUISER 


WASHINGTON, D. C., Jan. 24.—Announcement 
is made that an open competitive examination 
for timber cruiser will be held by the civil serv- 
ice commission at many places thruout the Uni- 
ted States, on Feb. 23. The examination will 
include spelling, arithmetic, penmanship, letter 
writing, practical questions and training and 
experience. In the markings practical questions 
count for 45 percent and training and experience 
25 percent. Citizens of the United States, both 
men and women, not under 20 nor over 45, are 
eligible. Applicants should at once apply for 
Form 1312 stating the title of examination de- 
sired to the United States Civil Service Com- 
mission, or to any local civil service board. In 
most eases applications can be secured from the 
local secretary of the civil service board at the 
postoffice. Two vacancies in the field service 
of the general land office at $1,380 a year, with 
$3.50 per diem and expenses of transportation 
when absent from the headquarters in the dis- 
charge of official duties, and vacancies in posi- 
tions requiring similar qualifications at this or 
higher or lower salaries will be filled from this 
examination, unless it is found in the interest 
of the service to fill any vacancy by reinstate- 
ment, transfer or promotion. 


PERMITS DOUBLE WORK UNDERTAKEN 


New ORLEANS, La., Jan. 24.—The Southern 
Pine Association made public today a summary 
of building statistics which showed that the 
permits issued in 1920 involved almost double 
the sums covered by construction actually under- 
taken: 


Permits were issued for all classes of buildings 
in principal cities during 1920 for a value of 
$4,527,245,933, whereas actual construction was 
undertaken upon permits granted amounting to 
only $2,564,582,000. 

A decrease in the amount of residence construc- 
tion in comparison with all construction is also 
shown. Contracts were awarded for total con- 
struction during 1920 amounting to $2,564,582,- 
000, of which $565,931,000, or 22 percent, was for 
residences. his compares with $2.579,800,000 
total construction during 1919, which included 
$849,206,000, or 32 percent, of residences. 
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Southwestern Lumbermen’s Convention 
Opens With Large and Enthusiastic Attendance 


[Special telegram to AMERICAN LUMBERMAN] 

Kansas City, Mo., Jan. 26.—The opening 
session of the thirty-third annual convention of 
the Southwestern Lumbermen’s Association 
was called to order by President J. A. Bowman, 
Kansas City, at 2 p. m. today at the Muehlbach 
Hotel. One thousand or more lumbermen and 
visitors were in attendance. A lumbermen’s 
quartette composed of young university men 
from Woodward, Okla., introduced by Vice 
President C. E. Sharp, of Woodward, sang 
several popular selections which were enthusi- 
astically received. 

The President’s Address 

In his opening address, President Bowman 
said: 

The year of 1920 is now. history and let us hope 
that with the passing of 1920 a great many of the 
perplexing problems that have confronted, not only 
our immediate line of business, but the entire com- 
mercial world, have passed into history with this 
year. There is no doubt but what there will be 
great problems to solve during the coming year, 
but these problems always have been solved and 
there is no reason why we should not solve them 
in 1921 as satisfactorily as they have been solved 
in the years past. The time of deflation is with 
us, not only in our line, but in all lines. This will 
lead to a readjustment along all business lines, and 
I can see no reason why we should at this time 
feel blue or discouraged. There is one problem 
that we will, undoubtedly, have to face. During 
the last two or three years commercial business 
has not been one of real salesmanship, but it has 
rather been along the lines of order taking. These 
conditions are, undoubtedly, things of the past, 
and if we are to have business conditions back on a 
normal basis, it is going to be 4 to us to stop 
talking hard times, unusual business conditions 
etc., and get out and hustle for business, doing our 
bit to bring about normal conditions not only in 
our line, but in others as well. 

Following his introductory remarks Mr. 
Bowman dealt with those activities of the as- 
sociation which had been brought under his 
immediate attention and which he had taken 
an active part in forwarding. The first sub- 
ject upon which he talked was standardiza- 
tion and he told of the work that has been 
done during the year to forward the adoption 
of standard classification of grades, names, 
sizes and widths of lumber manufactured thru- 
out the country. The conference held in Chi- 
cago Sept. 28 and 29, 1920, was well attended 
and much progress was made. In speaking of 
this meeting and its purposes he said: ‘‘We 
feel that such association effort as this is in 
the interest of every one of our members and 
is in accord with the lessons taught us, par- 
ticularly during the war, that the elimination 
of expense and waste, thru multiplication of 
designs, was in line with modern ideals and 
thought. We hope for great things for the 
trade in a final discussion, which will arrive 
at the standardization of lumber and molding 
and thus eliminate much waste and expense.’’ 

Mr. Bowman then touched upon the activi- 
ties of the National Federation of Retail Lum- 
ber Associations which grew out of the Retail 
Lumbermen’s War Service Commission. The 
federation now covers twenty-two States, has 
a membership of 11,350 dealers and is in posi- 
tion to function at a moment’s notice upon 
any matter of national importance. Any de- 
cision regarding action must have the unani- 
mous approval of all four members of the ex- 
ecutive committee. At the meeting of the 
federation, held in Chicago Sept. 27 and 28 
the federation went on record as follows: 

First, as favoring the arbitration of dis- 
putes between manufacturers and retailers. 

Second, as favoring and endorsing, the adop- 
tion of a universal order blank to be used by 
the retailers and manufacturers in the plac- 
ing of orders for lumber and earnestly urging 
that this question be discussed at all retail 
conventions this winter. 

Third, the Interstate Commerce Commission 
was urged to take such steps as may be neces- 
sary to eliminate the abuses of the transit 
ear, both as to lumber and all other products. 


On Market Conditions 


Mr. Bowman frankly admitted that market 
eonditions are so involved that the future 


can not be foreseen with certainty. He said 


in part: 

To advise the retailers what to do under the cir- 
cumstances is beyond our ability except that we 
might say (and may we not hope?) that the worst 
has happened and soon we shall have a steady mar- 
ket for our products, But above all we should 
keep in mind that things might be worse than they 
are and, therefore, the retailer should not become 
panicky, but accept the situation with fortitude 
and with courage and belief that the sun will soon 
come out from behind the clouds and that our 
business will soon be placed on firmer and more 
secure foundation. We certainly can not improve 
the conditions any by sitting down and talking 
hard times and making no effort to improve the 
general situation. This is the time for us to get 
out and try to develop business in our individual 
territory, and it is a time for salesmanship and 
not order taking. 

hat we might say as to prospects for business 
would be only a guess, but we do feel sure that if 
the other industries and elements entering into 
the cost of construction, both in materials and 
labor, should meet the situation in the matter of 
reduction in prices and costs, as both manufac- 
turing and retail lumbermen have already met it, 
there would be no excuse whatever for not having 
a revival of business in the early spring and a 
continuation thereof thruout 1921. 

I wish to call the attention of the membership 
to the importance of maintaining and standing by 
your association. Having my office in the same 
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building with the association office, I, as presi- 
dent, have been brought into closer contact and 
relation with the activities of our secretary, and 
other departments, than has been the privilege of 
any other president in years past. 

Daily contact with the secretary has impressed 
me with the all-importance of maintaining our or- 
ganization. Those of you who have not had my 
privileges in the last year can not know of the 
many activities, large and small, except as they 
may be reported to the annual meeting, unless you 
have been brought into immediate contact there- 
with. The field of activity along thoroly legal and 
proper lines is enough to keep busy and tax the 
energy of our executive force. The many helps, 
aids and assistance extended to the membership 
practically every day makes the cost per member- 
ship and per yard small, as compared to the serv- 
ice rendered. 

The nepoct of our traffic department and of our 
new legal department (the latter having been in 
existence only six months) ought to bring to the 
support of our organization every retail lumber- 
man within the bounds of our territory. Yet one 
of the serious problems of the secretary, and of the 
entire association, has been to “7 up the —- 
membership of the association. If we could enlist 
you gentlemen to the extent of obtaining one mem- 
bership this problem would be solved. Securing 
members by letter is almost an impossible task, 
but by a quiet, “sit down” talk with a fellow lum- 
berman in your town, or your neighborhood, you 
can bring him to see the importance of maintain- 
ing this organization. 


The subject ef deferred shipments and can- 
celations is a very important one, and Mr. 
Bowman in discussing it emphasized the neces- 
sity of both the manufacturer and retailer 
dealing with the utmost fairness. During the 


first part of the year the secretary received 
numerous complaints regarding failure by 
manufacturers to make shipments and he in 
many instances was able to have delayed ship- 
ments forwarded. This is one of the services, 
Mr. Bowman said, that the secretary ean ren- 
der to members. Recently conditions have 
been reversed and the secretary instead of re- 
ceiving letters from retailers telling of de- 
layed shipments is now receiving letters from 
manufacturers calling attention to cancela- 
tions, in some instances after material has 
been shipped. Continuing he said: 

We recall having attended several meetings 
wherein the question was discussed as to how 
long we should wait for the filling of an order 
before oon ages | dt. We feel that there has been 
the general tendency on the advancing market to 
wait much longer to have an order filled than we 
would be willing to wait for that same order on a 
declining market. It certainly seems to us that 
when we assume that attitude we are drifting 
away from the fundamentals of the Golden Rule. 
We do not feel that the manufacturer, who ap- 
parently fails to make shipment because of an 
advancing market, or, who takes advantage of 
technicalities in an order to reduce such shipments 
about 50 percent, is fair. Neither do we feel that 
the retail dealer is fair when he cancels an order 
because the market has declined and he can buy 
it cheaper elsewhere. . 

There is no question but what there should be 
some reasonable time specified in an order, after 
which it is subject to cancelation. I think this is 
one of the benefits that can be derived if a proper 
uniform order blank could be worked out, which 
would be fair to the manufacturer and the retailer 


as well. 
Report of Secretary-Manager 


Secretary-Manager J. R. Moorehead first 
called attention to the fact that during 1920 
dues were collected from 1,691 yards. During 
this time 136 new members were added, while 
172 yards were dropped for nonpayment of 
dues—closing out, selling out or for other 
reasons. More yards sold out or closed out 
during the year than during any similar period 
of recent times and this more than any other 
one thing accounted for the drop in the num- 
ber of members. Mr. Moorehead then touched 
briefly upon the legal department and ex- 
pressed satisfaction that 109 young men had 
subscribed to and are now studying the lumber- 
men’s course in estimating and plan reading 
furnished thru the codperation of the associ- 
ation with the International Correspondence 
Schools. Mr. Moorehead then passed to the 
subject of an association plan service and 
recommended that the incoming board of 
directors be instructed to consider at once the 
installation of such a service, based on the cost 
to the membership for the actual service per- 
formed. Such a service will put the retailer 
in a position to furnish the average customer, 
who wants a home and does net employ an 
architect with free advice and assistance. 


Should Stimulate Loan Associations 


Mr. Moorehead then devoted himself to the 
subject of housing and home financing, pre- 
senting the subject in his usual forceful and 
convincing manner. After a resumé of the 
conditions that in combination halted the 
building boom in 1920, he emphasized his be- 
lief that building can not be resumed until 
labor and other building materials meet the 
pace set by the lumbermen in the reduction of 
prices which the lumbermen have already 
made. Also it is necessary to secure more 
financial help. The present high interest rates 
for money have taken millions of dollars from 
the ordinary channels of business, such as the 
purchase of home mortgage loans. For exam- 
ple, Senator Calder in a private conversation 
told Mr. Moorehead that in one city he had 
visited the savings bank deposits amounted 
to $50,000,000 and that normally the greater 
percent of these deposits were invested in 
building securities, but that now only $2,000,- 
000 of the total is invested in mortgage loans. 
Senator Calder further expressed the belief 
that the financing of home building must 
largely come thru the savings of the people. 
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‘<The duplication,’’ Mr. Moorehead said, ‘‘of 
the monthly rent account in the average com- 
munity if diverted to the savings account, 
accumulated and loaned for home building pur- 
poses, will solve the housing problem in the 
community.’’ With this as a basis he launched 
upon a discussion of the advisability of stimu- 
lating building and loan associations. This 
does not call for the investment of any great 
sum by the lumbermen, but the lumbermen 
must sell the idea of saving to the community. 
Continuing, he said in part: 

The building and loan idea, the building and 
loan movement, has made wonderful strides in this 
southwestern country in the last two years. This 
increase is general thruout all of our territory 
and was due to the activities of your own associa- 
tion office in part but more particularly to those 
of our membership living in Oklahoma. There is 
no reason why the building and loan associations 
in numbers, in membership and in assets should 
not be doubled and trebled in every State in our 
territory within the next two to five years. 

s * * 
Companies Should Form Loan Associations 


I believe today the most forward step for the 
line-yard company is the organization of a build- 
ing and loan association in the home office with a 
view to financing home building in those communi- 
ties not sufficiently large or organized for financing 
their own operations. We hope before many months 
to announce to you that one or more line-yard 
companies have at last launched such an under- 
taking and we can see and hope for nothing but 
success. 

Would Employ Building Loan Expert 


My second and final recommendation to this meet- 
ing is that this association employ an expert build- 
ing and loan man, a man competent to go into any 
community and present the benefits of the build- 
ing and loan association publicly to the people of 
that community. The association, in our judgment, 
should be reimbursed for such salary as may be re- 
quired to pay such a man, thru the payment, by our 
members and others in those communities, of their 
proportionate part of the salary which would be 
earned in any specific community. I recommend 
that the incoming board of directors proceed to 
find such a man. 

In conclusion Mr. Moorehead said: 


With your splendid equipment for doing busi- 
ness, your many helps and the assistance from 
every side, with the additional suggestions and 
recommendations which we have made today in the 
matter of architectural and plan service, and with 
the suggestions of even further financing your 
operations as we have just suggested, fully con- 
summated, may you not look forward not only 
to the immediate future months of the year 1921 
but to many years of fruitful activity and service 
to your friends and customers and likewise for 
yourselves ? 

Treasurer J. H. Foresman, of Kansas City, 
then presented his report, which showed a 
balance on hand of $7,470, being twice as much 
as shown by any previous annual report in the 
history of the association. 


Report of Traffic Manager 


Traffic Manager J. E. Johnston then sub- 
mitted the sixth annual report of that depart- 
ment. Mr. Johnston stressed the importance of 
the department and the financial returns which 
ean be obtained by those who avail themselves 
of its facilities. As illustrating this it was 
cited that, during 1920, members who availed 
themselves of its services were refunded $32,- 
448.50, or $4,841.25 more than the income of 
the association from all sources. Not the least 
inportant of the many other important services 
offered by the traffic department is its ability 
to trace ears. The facilities for this work are 
especially good and the lumbermen present 
were urged to take advantage of them. Con- 
tinuing, the report dealt with the transporta- 
tion developments of the year and particularly 
with the results of the Esch-Cummins law so 
far as these results have become apparent. 


Legal Department’s Activities Reviewed 


Frank E, Tyler, reporting for the legal de- 
partment, said that during the six months that 
the department has been organized it has 
rendered seventy written opinions for members 
on everything from corporation laws to divorce 

aws, besides numberless inquiries answered 
personally or over the telephone. As soon as 
various State legislatures have finished revis- 
ace and amending their lien laws, the legal 
epartment will issue a booklet giving a digest 
= them. It also contemplates issuing a book- 
et of legal forms used by lumbermen. He 
rs ited all members to submit their legal ques- 
tons to Seeretary Moorehead, assuring them 


of careful attention by the legal department. 

Charles E. Keyser, an architect of Leaven- 
worth, Kan., in his address on ‘‘The Lumber- 
man as an Architect,’’ gave emphasis to the 
many benefits that may be derived from a 
knowledge of architecture on the part of lum- 
bermen. The enormous demand for well de- 
signed houses gives the so-called architect-lum- 
berman an opportunity to know what essentials 
go toward making a good house, and enables 
him to render invaluable service to the home 
builder. 


When the question arises as to which of two 
available lots or sites is better, he listed the fol- 
lowing things to be considered: 

1. The locality with reference to the town in 
general. 

2. General lay of the ground. 

3. In which direction the town will probably 
grow. . 

4. Character of surroundings, existing build- 
ings, trees etc. 

5. Conveniences, such as sewer, water and gas. 

6. Tax rate—Often outlying districts pay the 
same rate as town property. 

7. Communication—Roads, 
train service etc. 

. Weather conditions—Consider yourself liv- 
ing in this particular place in winter. 

9. Proximity of schools, stores, churches etc. 

10. Condition of soil. 

11. Exposure. This is one of the most impor- 
tant things to be considered. Eastern exposure 
for a house means afternoons for porches with 


streets, trolleys, 
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shade. Southern exposure is also desirable, so that 
the sun may be had in the cold winter months. 

Mr. Keyser pointed out that where conditions 
permit it is decidedly better to place the house 
obliquely with the compass, permitting the sun 
to shine in every room at some time during the 
day. The situation of the house on the lot 
selected is another point brought out by Mr. 
Keyser. The garage should be on the ground 
line and not below it. ‘‘The rectangular plan 
for buildings is much preferred by architects 
to the square plan. The low rambling effect 
gives an inviting and homey appearance to the 
building,’’ Mr. Keyser continued. 

Many builders in erecting frame buildings 
fail to take into consideration the shrinkage 
of wood. Lumber shrinks in its breadth and too 
much emphasis can not be placed on seeing that 
the carpenter orders his lumber so that the studs 
of partitions and outside walls will be carried 
down to rest on plates or bearing partitions, 
thus avoiding many cracks in plastering and 
settlement of buildings. 


He also stated that the provision and fruit 
cellar in the basement should have an earth floor. 
A good coal chute, tightly sealed to prevent 
dirt traveling to other parts of the house and 
basement, is a very important item. 

The plan for the first floor should permit of 
the rooms being so arranged that they can be 
opened up into one large room when entertain- 
ing. The disadvantage of a stairway leading 


into the kitchen was pointed out, but there 
should be a combination stairway, having a 
landing somewhere between the first and sec- 
ond floor, one to the hallway and the other to 
the pantry. 

He enumerated the many improvements that 
had been made in kitchen arrangements, and 
stressed the desirability of the aleove or break- 
fast nook, where meals could be served hur- 
riedly, this nook to be separated from the 
kitchen and not be in it, in that way overcoming 
the objection to eating in the kitchen. ‘‘ Built- 
in furniture is coming into use more and more 
every day,’’ said Mr. Keyser. ‘‘It costs less 
and looks better.’’ 

Mr. Keyser recommends that there be plenty 
of closets, saying that most houses have closets 
that are entirely too small for practical use. 
The closets should be provided with small win- 
dows for light and ventilation. As to heating, 
the radiators should be concealed wherever pos- 
sible. The most efficient place for the radiator 
is under a window, not against a wall. For 
electric fixtures, brackets are being used more 
every day, especially a bracket receptacle lately 
on the market to which portable fixtures are 
attached. Base plugs are placed everywhere, 
for all kinds of household utilities. 

Every house should have a definite style, 
which enhances its sales values considerably. In 
years past many different styles were used, but 
today the principal ones are colonial, English 
and western. There is also the bungalow, which 
as yet has reached no definite style. 


In a small house there should not be too many 
sizes of windows; those on the second floor 


should be a trifle smaller than those for the - 


first floor. 


In closing Mr. Keyser said that a lumberman 
who could render such service to a home builder 
would be able to add much to the appearance 
of his town in general, and in that way en- 
courage home building beeause of the pleasing 
effects attained, and consequently sell more 
material. 


Banker Thinks Prices Should Be Higher 


J. W. Perry, president National Bank of 
Commerce, made an excellent talk in which he 
said: 

The territory your association covers is espe 
cially fortunate. This may not sound well to the 
farmer who is obliged to take greatly reduced 
prices for his products and probably does not 
sound well to you men who put in lumber at $60 
and today are unable to sell it at anything like 
that price. Nevertheless, we are fortunate because 
this territory produces more of the prime neces- 
saries of life than any other of similar extent any- 
where on the globe. The bankers of Kansas City 
are fortunate in having more lumbermen’s business 
pass thru their banks than passes thru the banks 
of any other city in the country and I am glad 
to be able to say to you that netwithstanding all 
the shrinkage in values not a single lumberman so 
far as I know is in financial distress. Perhaps 
some of you have difficulty in meeting current obli- 
gations, but you have the stock on hand to cover 
them. In many other lines this can not be truly 
said. Banks, of course, are not willing to loan 
money on any commodity, whether it be lumber or 
another, as long as prices of the commodity are 
unstabilized. We want and you want in the lum- 
ber business not speculators but merchants. Some 
lumbermen thought when lumber was going up 
that they had to have all the lumber in sight 
instead of po mma agony following the market. It 
is poor business to sell a man lumber at $10 or 
$15 a thousand higher than he can buy it for a few 
weeks later. The lower you can sell building ma- 
terials the more building there will be. I believe 
that the lumbermen have brought their prices 
down to where they ought to be, but there are 
other producers of building materials who have not 
done so and they are standing in the way of re- 
sumption of building. I do not think that lumber 
manufacturers can produce lumber and sell it at 
any lower prices; in fact, I think they must get 
higher prices. Further reductions could be made 
only by radical reductions in wages and we do not 
want that, but we do desire that labor shall do a 
full honest day’s work for a day’s wage. 


Mr. Perry took a rap at the Nonpartisan 
League, which is endeavoring to secure a foot- 
hold in Kansas, saying that free speech did 
not imply the right to advocate doctrines in- 
jurious to society and that Townleyism should 
be suppressed wherever it shows itself. 

A discussion of the adoption of a uniform 
order blank similar to that adopted by the Ohio 
and New York State retailers’ associations, in 
which C. F. Lueas, St. Joseph; F. S. Bolman, 
Leavenworth, and others participated, which 
ended with the adoption of a resolution pro- 
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posed by W. 8S. Dickason, Kansas City, that the 
Chair appoint a committee to confer with the 
National Lumber Manufacturers’ Associa- 
tion’s committee on uniform order form. 

Secretary-Manager Moorehead then 
nounced the following committees: 

Nominations—James Costello, Liberty, Mo.; J. F. 
Eberhard, Salina, Kan.; J. R. Proctor, California, 
Mo.; F. M. Robinson, St. Louis, Mo.; E. D. Walton, 
Guthrie, Okla.; Paul Huycke, Topeka, Kan.; W. A. 
Kidd, Bartlesville, Okla.; and C. B. Friend, Law- 
rence, Kan. 

Resolutions—F. D. Bolman, Leavenworth, Kan. ; 
A. L. Ferguson, Fort Smith, Ark.; J. J. Rhodes, 
Council Grove, Kan.; W. B. Massey, Bonne Terre, 
Mo.; J. W. Jacobs, Oklahoma City, Okla.; J. F. 
Hufbauer, Newkirk, Okla.; and C. F. Lucas, St. 
Joseph, Mo. 

Auditing—C. R. Benedict, Lansing, Kan.; B. A. 
Duensing, Concordia, Mo.; J. J. Rhodes, Council 
Grove, Kan. 

Constitution and Bylaws—N. I. Dyke, Little 
Rock, Ark.; F. Clay Hill, Brookfield, Mo.; and 
F. O. Bronson, Wichita, Kan. 

Necrology—E. C. Robinson, St. Louis, Mo.; Milo 
R. Harris, Ottawa, Kan. 


The session ended with the exhibition of the 
hilarious comedy, ‘‘One Week,’’ which shows 
the vicissitudes of a pair of newlyweds with 
their wedding gift of a ready-cut house. 


an- 


THURSDAY AFTERNOON 


Kansas City, Mo., Jan. 27.—At the open- 
ing of the Thursday afternoon session Secre- 
tary Moorehead announced that the attendance 
broke all previous records, 1,400 members and 
guests having registered. 

Douglas Malloch of Chicago, of the AMERICAN 
LUMBERMAN, delivered an address on ‘‘Some 
Sinners I Have Met.’’ 

Frank A. Chase, Boise, Idaho, formerly in 
building and loan work on the Pacific coast 
and now Idaho State secretary for the United 
Americans, spoke on Americanization and the 
promoting of home ownership thru building and 
loan associations. 

Adolph Pfund, secretary of the Northwestern 
Lumbermen’s Association, described the associa- 
tion’s architectural and plan service, which is 
now used by 1,400 retailers. 

The speaking part of the afternoon’s pro- 
gram concluded with a breeze from Texas, E. T. 
Hunter, Waco; Jack Cook, Houston, and J. C. 
Dionne, Houston, making talks that were short 
but packed with pep and punch. 

The convention was then entertained with an 
exceedingly clever exhibition of legerdemain 
by J. A. F. Adams, of the Cornell Wood Prod- 


ucts Co., Chicago, assisted at the piano by J. R. 
Moorehead, jr., of Lexington, Mo. 

The closing. session will be held tomorrow 
forenoon. 





SALES AGENCY ORGANIZED 


WICHITA, KAN., Jan. 26.—Announcement re- 
cently was made here of the organization of 
Adams & Ortmeyer as sales agents in Kansas 
and Oklahoma for a number of large manufac- 
turers. The firm is located at 1009 Beacon 
Building, this city, and J. K. Adams and H. A 
Ortmeyer compose it. 


Adams & Ortmeyer will handle longleaf sow 
thern pine for the Lutcher & Moore Lumber 
Co., W. G. Ragley Lumber Co., and J. A. Bel 
Lumber Co.; Arkansas shortleaf for the Caddo 
River Lumber Co., and Douglas fir and red 
cedar shingles for the L. B. Menefee Lumber Co. 

Mr. Adams has been sales agent for the Caddo 
River Lumber Co. for the last seven years and 
Mr. Ortmeyer has been associated with the 
Lutcher & Moore Lumber Co. for the last six- 
teen years. They announce that they are in 
position to handle any kind of an order and give 
excellent service. 





PRACTICAL ARC WELDING FOR SAWMILLS 


Since the beginning of the war, all material 
necessary for the upkeep of a sawmill has been 
difficult to obtain. Mill owners have been com- 
pelled not only to pay very high prices for re- 
newals and repairs, but deliveries have been 
excessively slow. 

A large modern sawmill is usually located in 
the heart of the timber and by its location 
must of necessity be in a very large degree self 
supporting and self sustaining. 

These conditions caused the Red River Lumber 
Co., of Westwood, Calif., to experiment very ex- 
tensively in the use of electric welding in the 
machinery upkeep of the plant, not only as a 
means of repairing breakage, but as an econom- 
ical method of salvaging material which would 
otherwise go to the scrap heap. Fletcher L. 
Walker is a practical electrical engineer, and 
under his direction many very interesting and 
profitable examples of scientific are welding have 
been turned out. 


Developed Very Large Capacity Welder 


The first experimental installation was a motor 
generating set, using a -inch electrode. This 
being a stationary outfit, compelled all work to 
be brought to the machine. In a short time an 
alternating current portable set was installed, 
which allowed work to be done in any part of 
the plant where a 440-volt line could be tapped. 
This machine used a %-inch electrode which at 
that time was considered the largest size prac- 
ticable. C. A. Britton, who is an expert elec- 
tric welder and in charge of this department, 
and Fletcher L. Walker experimented with this 
machine and demonstrated that a much larger 
electrode could be used with a higher powered 
machine. As a result of these experiments a 
special machine with twice the amperage of 
original machine was ordered built. The manu- 
facturers were reluctant to build so large a ma- 
chine, stating it would be impracticable; but re- 
sults have shown this machine can and does 
handle 5-inch electrodes in a very successful 
manner, allowing the operator to fuse sixteen 
times as much metal on to a given surface as was 
possible with the original machine. 


Salvages Material and Keeps Mill Running 


Dises from ‘‘hogs,’”? worn too thin and out 
of line, have been built up and salvaged. Broken 
Simonson log turner arms have been welded 
without removal from position. Worn parts and 
steel gears from Shay locomotives and cranes 
have been reclaimed and made as good as new. 
All these and many other examples of salvage 
are of interest to progressive millmen, showing 
how the size of the junk pile may be reduced and 

‘delays and long shutdowns avoided. 

The Red River Lumber Co. has constantly in 

use over one mile of regular No. 110 riveted 


[By Frank E. Graham] 
sawdust conveyor chain. Owing to the heavy 


strain on this class of chain, the rivet holes 
rapidly wear out and the chain is soon ready for 
the serap pile. 


War conditions made renewals 





Salvaging wornout parts of conveyor chain 


of this chain hard to get, therefore the old chain 
had to be salvaged and by means of the elee- 
tric torch made ready for use. A copper rod, 
practically filling the hole, is inserted at bar- 
rel or closed end of the link, but about two inches 
shorter than width of link. As the copper is not 
affected by the electric are, welding material 
does not adhere to it. A 5% punching dropped 
on top of this rod, starts foundation for welding. 
The hole is then filled solid from top of copper 
rod to outside of link. Reversing the link, cop- 
per rod is then taken out, the hole filled with 
{pulverized asbestos and operation repeated, 
with asbestos taking place of copper rod. The 
leg holes in link are filled solid. Links are now 
placed in drill jig and are ready for boring. 
Harder metal can be used than contained in 
original casting. A drilled hole is obtained in- 
stead of a cored hole. This is truer and smoother 
and owing to the absence of core sand gives long- 
er wear. The asbestos filling when shaken out 
leaves no substance to cause friction. Nearly all 
this conveyor chain work can be done by appren- 
tices and makes usful work for filling in spare 
time, and there is always a practically new chain 
ready for instant use. It has been proved that 


time consumed in drilling is about equal to the 
time taken in welding—the two machines salvag- 
ing about 30 links each day at about one half 
the present price of new chain. The alternating 
current is more or less a byproduct at most saw- 
mills and is always 
available, whereas oxy- 
gen and acetylene tanks 
are expensive and not al- 
ways on hand when 
wanted, 
Has Found Installa- 
tion Profitable 
Delays and shutdowns 
caused by breakage of 
different parts are very 


expensive im a_ plant 
as large as the Red 
River Lumber Co.’s 
Westwood mill. Re- 


placements and renewals 
are costly, therefore a 
complete uptodate elec- 
tric welding department 
was installed and placed 
in charge of C. A. Brit- 
ton, and so far no job 
has been too hard for 
him to show good resulis. 
E. A. Ferris, mill super- 
intendent, is constantly 
on watch for broken or 
worn parts to be built 
up or repaired and by 
intelligent suggestion keeps the welding depart- 
ment constantly busy and the scrap heap re- 
markably small. 

After some time of careful study in all kinds of 
‘‘torch’’ upbuilding and repairing the Red River 
Lumber Co. has decided that the installation of 
an electric welding equipment is a very profitable 
investment for any sawmill, especially as break- 
age in the sawmill machinery can in many it- 
stances be repaired without removal from }\0si- 
tion, whereas with an oxy-acetylene torch large 
broken parts must be taken down for pre-heat- 
ing, then welded and returned to position, caus- 
ing an excesssive delay in operation. 





A tora, of twenty-four fatal accidents in 
Washington State industries during December 
of which number twelve oceurred in the lumber 
industry was reported by the State industrial 
insurance commission. Nine of the twelve fatal 
accidents occurred in logging camps, two in 
sawmills and one in a shingle mill. A total of 
1,753 non-fatal accidents was reported during 
the month, classification of which was not an- 
nounced. 














Pe i a) 


+ @ 


in 
er 
er 


al 
in 
of 
ig 
n- 











JANUARY 29, 1921 


AMERICAN LUMBERMAN . 65 





Mountain States Retailers, Wood Preservers and 
Tie Producers Royally Entertained on Coast 


Party Entertained at Spokane 


SPOKANE, WAsH., Jan. 22.—Inspection of 
lumber mills at Coeur d’Alene was made Jan. 
18, by visiting lumbermen from eastern States 
and members of the Mountain States’ Lumber 
Dealers’ Association, the party numbering more 
than one hundred. 


The party left Spokane at 8:15 o’clock Tues- 
day forenoon on a special train over the Inland 
Electric line to Coeur d’Alene as guests of 
Waldo G. Paine, traffic manager of the railway. 
The visitors made a close inspection of the 
mill of the Rutledge Timber Co. while at Coeur 
d’Alene. 


Both groups of visitors arrived in Spokane 
Monday evening, Jan. 17, when they were met 
by a large delegation of lumbermen of Spokane 
and district. One group was comprised of 
members of the Mountain States’ Lumber Deal- 
ers’ Association, representing Colorado, Wyo- 
ming, Nebraska; while the other group includes 
members of the American Wood Preservers’ 
Association from Chicago, Philadelphia, New 
York and other large eastern cities. 


Holds Out a Glad Hand 

SEATTLE, WASH., Jan. 22.—Sixty-four mem- 
bers of the American Wood Preservers’ Asso- 
ciation and the National Association of Rail- 
road Tie Producers reached here Wednesday 
morning and were taken in charge by an enter- 
tainment committee at the head of which was 
H. P. Horrocks of the Pacific Creosoting Co. 
The visitors were picked up at the depot at 
9:45 in the morning and were taken for a drive 
about the city. They went to the plant of the 
Colman Creosoting Co., on Colman dock, and 
witnessed the workmen blow a couple of retorts. 
They then went aboard the steamship Bain- 
bridge and left for Creosote, across the Sound, 
where they inspected the plant of the Pacific 
Creosoting Co. After that diversion they went 
back to the boat for lunch, made the run to 
3remerton, site of the Puget Sound Navy Yard, 
and went to Tacoma by way of the West Pas- 
sage. Their object was to make a study of 
Douglas fir, particularly from the standpoint 
of logging, manufacturing, creosoting and pre- 
servative treatments. Among them were A. R. 
Joyee, R. L. Allardyce, F. C. Angier, E. P. 
Howson, editor of the Railway Age, Howard 
Andrews, John H. Johnson and J. J. Schlafly. 
Accompanying them as a representative of the 
West Coast Lumbermen’s Association was As- 
sistant Secretary R. D. Brown, who expressed 
himself as delighted at the ease with which 
the exeursionists accommodated themselves to 
the entertainment thruout the day. ‘‘It was 
the finest party,’’ he said, ‘‘that it has ever 
been my good fortune to direct.’’ 


Wednesday morning also there arrived in 
Seattle a delegation of the Mountain States 
Lumber Dealers’ Association numbering thirty- 
even, On reaching here they were taken in 
charge by a committee including Charles B. 
“loyd, seeretary Pacific Coast Shippers’ Asso- 
ciation, J. P. Austin, of the West Coast Lum- 
bermen’s Association, and Nick Brace, repre- 
sentative of the Retail Lumbermen’s Credit 
Bureau of Seattle. The Mountain States people 
were taken to Ballard, where they visited the 
3 mill of the Stimson Mill Co. and witnessed 
he clectrie plant in full operation. At noon 
they assembled for luncheon at Blane’s as 
guests of the local wholesalers. In the after- 
noon they made a tour of the boulevards and in 
the evening assembled at the Arena, where they 
enjoyed the rare spectacle of a hockey game 
and witnessed Seattle defeat Vancouver by a 
sore of 9 to 2, The party remained in Seat- 
tle overnight and the following day went on to 
Tacoma and thenee to Grays Harbor. 

[A list of the Mountain States retailers who 
made the Coast trip appeared on page 69 of 


the Jan. 22 issue of the AMERICAN LUMBER- 
MAN.~—EpITor, ] 


Tacoma Extends Its Hospitality 


Tacoma, WASH., Jan. 22.—The Mountain 
States retailers, chaperoned by J. H. Burnside, 
of Denver, Colo., arrived Thursday forenoon by 
boat from Seattle and were met at the landing 
by pretty nearly every lumber manufacturer and 
wholesaler of Tacoma with automobiles and 
their best smiles. P. H. John, president of the 
Lumbermen’s Club of Tacoma, was very much 
in evidence extending the Tacoma brand of hos- 
pitality, which is not excelled on the Coast. Ac- 
companying him were J. G, Dickson, president, 
and Frank Smith, sales manager, respectively, 
of the Pacific States Lumber Co. and the Min- 
eral Lake Lumber Co.; Earl M. Rogers, as- 
sistant manager of the St. Paul & Tacoma Lum- 
ber Co., J. J. Herlihy, manager of the retail 
department of the St. Paul & Tacoma Lumber 
Co., Karl Kellogg, of the Ship Lumber Mill Co., 
James G. Newbegin and F. H. Roberts, of the 
Newbegin Lumber Co., and a number of others. 
The ladies were taken for an auto ride around 
the city and thru the parks and the lumbermen 
went at once to the plant of the St. Paul & 
Tacoma Lumber Co., where over two hours was 
spent looking over manufacturing operations 
at this, one of the most complete plants on the 
north Pacific coast. ; 


President E. G. Griggs, Sales Manager A. H. 
Landrum and his assistant, S. S. Waterman, 
and Ray Warner, were among those who were 
busy showing the lumbermen and wood preserv- 
ers about the big mill. The members of the wood 
preservers’ association and the tie producers’ 
association had gone to Tacoma in their special 
ear the night before and had arrived at the 
St. Paul & Tacoma Lumber Co. plant earlier 
in the forenoon. 


At one o’clock all met in the big dining 
room of the St. Paul & Tacoma Lumber Co., 
where the tables were groaning under fried 
chicken and all the good things that go with 
it, and nearly two hundred including the visitors 
and local lumbermen sat down to an enjoyable 
repast, at the conclusion of which A. H. Lan- 
drum, who officiated as toastmaster, introduced 
Paul Johns and James G. Newbegin, who made 
announcements regarding the afternoon enter- 
tainment and the dinner in the evening at the 
Commercial Club. Then Mr. Landrum presented 
Maj. E. G. Griggs, president of the company, 
who briefly welcomed the ‘‘fellow lumbermen 
and fellow criminals’’ to the hospitality of 
Tacoma and expressed his pleasure at having 
them visit their city and his plant. He depre- 
cated the charges that had been made against 
the lumber industry by the Federal Trade Com- 
mission and pointed out the value of these 
gatherings of those interested in the lumber 
industry. 

President Griggs paid a splendid tribute to 
Charles R. McCormick, of Charles R. McCor- 
mick & Co., of San Francisco and Portland, for 
the splendid pioneering work he has done in in- 
troducing Douglas fir ties to the railroads of 
the East. Orders placed with many mills by 
the McCormick concern are now keeping them 
running. 

The speaker told of the effort to preserve 
the timber by making use of even the refuse, 
which his company sells for fuel to help heat 
Tacoma. He referred to the great stand of 
timber on the north Pacific coast which in the 
future will furnish the country with its lumber 
supply. The speaker mentioned the furnishing 
of the Chicago, Milwaukee & St. Paul Railroad 
with ties and bridge and structural lumber for 
the last twenty years thru its purchasing agent, 
George Wilder, who was one of the party of 
railroad men present. 

To the wood preservers President Griggs ex- 
plained that his company established its creo- 


_soting plant several years ago largely for the 


purpose of treating ties for shipment to India 
and for treating wood block pavement. He 
called attention to the durability of the treated 
wood block pavement on the bridge leading to 


the St. Paul & Tacoma Lumber Co.’s plant. 
He expressed the hope that the time would 
come soon when its creosoting plant could again 
be operated. 

John Foley, forester for the Pennsylvania 
Railroad, was introduced as one man more re- 
sponsible than anyone else for introducing fir 
ties in the East. Mr. Foley said that during 
the war he was loaned to the Federal Railroad 
Administration. There was a dearth of ties. 
Twenty years previous, as a young man, he 
worked in the logging camps of the St. Paul & 
Tacoma Lumber Co., near Tacoma. He knew 
the merits of Douglas fir ties and decided on 
them. 

On behalf of the visiting Mountain States 
retailers, C. A. Biggs, Canyon City, Colo., ex- 
pressed his pleasure at the visit and said that 
as a young man he had worked in a small saw- 
mill but had never seen anything like the big 
plant they were visiting today. He also ex- 
pressed wonder that western sawmills could 
operate and make any money with the prices 
now prevailing and Maj. Griggs interrupted 
long enough to say, ‘‘We are not.’’ 

After lunch the visiting lumbermen were 
taken thru the recently rebuilt plant of the 
Wheeler, Osgood Co., across the street, where 
they were shown the making of rotary cut fir 
veneers and fir doors and finish. George J. 
Osgood, manager of the concern, directed the 
tour, after which the retailers returned to Seat- 
tle by boat, the tie producers and wood preserv- 
ers remaining in Tacoma to attend the banquet 
given by Tacoma lumbermen, after which the 
tie people and wood preservers proceeded to 
Portland and St. Helens, where the next day 
they were to visit the plants of Charles R. 
McCormick & Co. interests, including the 
St. Helens Creosoting Co. and the St. Helens 
Lumber Co. The Mountain States retailers de- 
parted on their train from Seattle for Grays 
Harbor shortly before midnight, all to be in 
Portland Saturday to attend the banquet given 
by the West Coast Lumbermen’s Association 
at the Portland Hotel. 

Sixty members of the American Wood Pre- 
servers’ Association and National Association 
of Railroad Tie Producers were the guests of 
the Lumbermen’s Club of Tacoma on the eve- 
ning of Jan. 20. The dinner was informal and 
no regular speeches were made. Paul Johns, 
president Tacoma Lumbermen’s Club, presided. 
Three minute talks were made by A. R. Joyce, 
of Chicago, president American Wood Preserv- 
ers’ Association, C. M. Taylor, business man- 
ager of the tour, and others. The remainder 
of the evening was devoted to a stereopticon 
lecture given by A. H. Denman, on the Rainier 
national park. The visitors left for Portland 
at midnight. 


Aberdeen Greets the Retailers 

ABERDEEN, WASH., Jan. 22.—The delegation 
of members of the Mountain States Lumber 
Dealers’ Association arrived on Grays Harbor 
Friday morning and was met by a committee 
of local lumbermen. After breakfast motor 
cars were placed at the service of the guests 
to enable them to visit the mills in Aberdeen, 
Hoquiam and Cosmopolis. Many of the visitors 
had been doing business with the mills here 
and availed themselves of this opportunity to 
become personally acquainted. About noon the 
guests assembled and were taken by automo- 
biles to the logging camps of Schafer Bros. at 
Brady, near Montesano, where a fine luncheon 
was served in true logger style. After luncheon 
all boarded a logging train and were taken 
about three miles into the forests, where a 
spectacular cutting of a spar tree 175 feet in 
height was staged for the benefit of the vis- 
itors. All the ladies joined in the trip to the 
woods. On the return the cars stopped for a 
short time at the Grays Harbor Country Club, 
but as it was quite late the time was necessarily 
short. 

At 6:30 a dinner was served to one hundred 
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fifty people. W. J. Patterson, of the Hayes 
& Hayes Bank, of Aberdeen, was toastmaster. 
After dinner a very clever stunt was staged, 
built up around the sale of a hypothetical car 
of lumber shipped by the Grays Harbor Com- 
mercial Co. thru the Pacific Lumber Agency to 
the Arvada Lumber Co., Arvada, Colo. A ques- 
tion of grade was brought up and the trial 
brought out many clever statements from the 
witnesses among whom were A. L. Davenport, 
of the Pacific Lumber Agency, W. B. Mack, of 
the National, Alex. Polson, of the Polson Log- 
ging Co., H. P. Brown, of the Humptulips Log- 
ging Co. The case for the plaintiff was han- 
dled by Thorpe Babcock, of the Northwestern 
Lumber Co., and Theodore B. Bruener handled 
the case for the Grays Harbor Commercial Co. 
E. F. McGowan, of the Bovina Lumber Co., 
Bovina, Colo., and A. L. Paine, of the National 
Lumber & Manufacturing Co., acted as judges. 
It was greatly regretted that the time was too 
short to enable addresses to be made by the 
visiting retailers, but as the party left on the 
night train for Portland, all the program could 
not be carried out. 


A Pleasant and Profitable Time in Portland 


PORTLAND, ORE., Jan. 23.—The last three days 
have been busy ones in the lumber fraternity 
here because distinguished and welcome visitors 
were here from all parts of the country and 
everything was done to make them feel at home 
and have a pleasant time as well as profitable. 

Friday morning, a party of about forty, con- 
sisting of delegates to the American Wood 
Preservers’ Association and the National Asso- 
ciation of Railroad Tie Producers’ conventions, 
opening in San Francisco Jan. 25, arrived here 
in a special Pullman and observation car, and 
were met at the Union station by a committee 
of the local branch and escorted to the Port- 
land Hotel for breakfast. 

At 9 o’clock the men of the party left by 
auto for St. Helens over the lower Columbia 
highway, to inspect the various plants for which 
the Charles R. McCormick Co. is the parent or- 
ganization, and particularly the St. Helens 
Creosoting Co.’s plant, of which Clyde W. Os- 
borne is Portland manager. When all of the 
ears had arrived at St. Helens, after a delight- 
ful drive because of the splendid road and won- 
derful midwinter weather, the party was es- 
corted to the principal lumber dock of the Mc- 
Cormick company and beheld a large assortment 
of Douglas fir sticks of huge size, one measur- 
ing 18 by 28 by 110 feet. This monster log 
proved so attractive that the entire party 
boarded it for a photograph which will serve as 
one of the reminders of the trip. The camera 
was manipulated by John Melton, official pho- 
tographer and movie picture man of the Illinois 
Central, who accompanied the party. Consid- 
erable time was spent around these timbers and 
then the visitors were taken to the recently in- 
stalled perforating machine where timbers are 
treated before the creosoting process. From 
this point the river steamer Tahoma took the 
travelers on a trip up Willamette Slough past 
the plants of the Island Lumber Co., the St. 
Helens Tie & Lumber Co., the Columbia County 
Lumber Co., the St. Helens’ Shipbuilding Co.’s 
yard and the Broughton & Wiggins storage 
booms for piling, thought to be the most mod- 
ern and largest in the world. Returning, land- 
ing was made at the dock of the Columbia 
County Lumber Co. and there attention was 
devoted largely to inspection of the modern 
dry kilns and the splendid assortment of lum- 
ber piled on the docks. From the mill the 
party was guided to the plant of the St. Helens 
Creosoting Co., where the treatment of Douglas 
fir lumber was explained and discussed, par- 
ticular emphasis being placed on the treatment 
of perforated ties, a new process adding much 
to the durability of the creosoted material. By 
this time the visitors had worked up a splendid 
appetite and they were returned to the Colum- 
bia County mill’s dining room, where a sumptu- 
ous and substantial luncheon was served. After 
luncheon the party boarded a special train of 
the St. Helens Dock & Terminal Co. for the 
seasoning yards of the St. Helens Lumber Co., 
where huge quantities of perforated ties stacked 
for air seasoning were inspected. After this 


the visitors assembled again in the offices of 
the St. Helens Lumber Co. for a general dis- 
cussion and then boarded the autos and returned 
to Portland to meet the ladies’ committee, con- 
sisting of Mrs. E. H. Meyer, chairman; H. C. 
Elliott, Paul McKay, Mrs, Clyde W. Osborne, 
Mrs. R. H. Rawson and Mrs. R. L. Wyman. 
This committee had worked out a most suc- 
cessful program, for it included a sightseeing 
trip over the entire city and the beautiful 
suburbs, made in commodious and comfortable 
limousines, each conveyance artistically deco- 
rated with flowers and containing a pound box 
of delicious candy, then luncheon at the Port- 
land Hotel, where two parlors had been re- 
served for the guests. 

After dinner at the Portland the visitors 
were given a theater party. 

Saturday morning the tie men and wood pre- 
servers assembled with the Mountain States 
retailers at 9 o’clock and boarded autos for 
Goble, on the lower California, whence a train 
took them to the logging operations of the Clark 
& Wilson Lumber Co. Another sumptuous and 
substantial dinner was served at the logging 
camp at noon and then a logging train took 
the party into the woods, where it had oppor- 
tunity to see how the giants of the great Pa- 
cific Northwest are harvested. In the mean- 
time the ladies were again entertained by the 
ladies’ committee at luncheon and with sight- 
seeing trips. 

In the evening all assembled for the banquet 
at the Portland Hotel under the auspices of the 
West Coast Lumbermen’s Association. 

The committee in charge of the entertain- 
ment of the men, of the tie men and the wood 
preservers’ associations, consisted of Clyde W. 


W. Miller, of the Coast Fir Lumber Co., chair- 
man; C. C. Crow, of the J. E. Morris Lumber 
Co., and B. H. Cale, of the Noll-Welty Luniber 


' The Final Banquet 


The week of touring the lumber industry 
of the Inland Empire and north Coast ended 
Saturday night with the West Coast Lumber- 
men’s Association as host at a banquet at the 
Portland Hotel, at Portland, the visiting re- 
tail lumbermen from the Mountain States As- 
sociation, the wood preservers and the tie 
producers being the guests. The large ban- 
quet room was filled with the nearly three 
hundred lumbermen, their guests and ladies, 

After a splendid repast, President R. W. 
Vinnedge, of the West Coast Lumbermen’s 
Association, briefly welcomed the visiting lum- 
bermen and their ladies to the West, apolo- 
gizing for only just having caught up with 
the procession, it being his first appearance. 
He spoke of the untimely death of E. M. 
Blake, of C. R. McCormick & Co., San Fran- 
cisco and Portland, president National Associa- 
tion of Railroad Tie Producers, and presented 
Howard Andrews, of the Andrews Tie Co., 
Nashville, Tenn., a tie producer, who thanked 
the lumbermen of the north Coast for their 
hospitality and referred to the great loss to 
the tie industry in Mr. Blake’s death. 

C. M. Taylor, Elizabeth, N. J., superintend- 
ent of the Port Reading Creosoting plant, 
declared that Chester J. Hogue, the West 
Coast association’s expert engineer and tech- 
nical booster located in New York, is doing a 
wonderful work in putting Coast lumber to 
the front. 

R. D. Mundell, secretary of the Mountain 
States Lumber Dealers’ Association, 
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Osborne, of the St. Helens Creosoting Co., chair- 
man; R. L. Wyman, of the Spokane, Portland 
and Seattle Railway, vice chairman; Robert H. 
Fairley, of the St. Helens Creosoting Co.; Don- 
ald W. Green, of the Columbia Creosoting Co.; 
H. F. McCormick, of the St. Helens Lumber 
Co.; E. H. Meyer, of the Charles R. McCormick 
Co., and R. H. Rawson, of Goss & Rawson. 

Entertainment of the Mountain States Lum- 
ber Dealers’ Association delegates was looked 
after by the Oregon division of the Pacific Coast 
Shippers’ Association, L. W. Held, secretary, 
consisting of thirty-two Portland and one Van- 
couver, Wash., wholesale lumber concerns. The 
retailers were met at the depot with a corps of 
automobiles and taken to the Multnomah Hotel 
for an all Oregon breakfast. At 9 o’clock the 
party was taken to the mill of the Eastern & 
Western Lumber Co. to inspect operations, and 
in the evening the retailers and their ladies were 
guests at the West Coast Lumbermen’s Asso- 
ciation banquet. 

The West Coast committee in charge of the 
arrangements for the banquet consisted of R. 
W. Vinnedge, president; R. D. Brown, assistant 
secretary-manager, and L. A. Nelson, district 
secretary for the Oregon district. 

Today all of the visitors were taken over 
the wonderful Columbia River Highway in auto- 
mobiles to Horsetail Falls, one of the many 
picturesque scenes along the famous highway, 
and on the return trip were guests at luncheon 
at Crown Point Inn. They returned to Port- 
land in time to board their cars, which were 
sent out as a second section to the Shasta Lim- 
ited for San Francisco. 

The committee in charge of the arrangements 
for the entertainment of the Mountain States 
Lumber Dealers’ Association consisted of John 


Denver, spoke fittingly in behalf of 
the Mountain States retailers, who 
were among the guests of the evening. 

E. B. Humphreys, Raton, N. M., 
also a lumber dealer, was expected to 
make a few remarks but was unavoid- 
ably absent. 

On behalf of the visiting ladies, 
Mrs. O. H. Ellison, of Grand Junction, 
Colo., declared that the ladies were 
having a great time on their trip. 
They were enjoying the opportunity 
of seeing the trees, the logs, the mills 
and the lumber. It is a revelation to 
She hoped that their hosts 

would some time come to Colorado, 
that the hospitality might be repaid. 


Lumber Needs Better Merchandising 


E. I. Howson, of Chicago, western editor 
of the Railway Age, pointed out that mainly 
the railway purchases of lumber are keeping 
in operation the few north Coast mills now 
running. The statistics he cited showed the 
magnitude of the purchases of railroads. Rail- 
roads are now experiencing a severe decline 
in traffic because of depression in the indus- 
tries they serve, but their managers know that 
this condition will change before long. Over 
125,000,000 ties are used annually, and the 
last year over 100,000,000 feet of these were 
purchased on the north Pacific coast. He de- 
clared that lumbermen are better manufac- 
turers than merchants, and have neglected 
the sales work that should have been done. 
In the early days this made little difference, 
but now there are substitutes, and it is not a 
fact, in his opinion, that because the last 
stand of timber is on the Pacific coast that 
the market will naturally be ready for it. 
The substitutes have to be reckoned with. 
Even now the cement producers have all the 
business they can take care of, while lumber 
is lagging behind. The speaker advocated ed- 
ucational means in acquainting the public, 
and particularly the railroads, with the merits 
of wood for their use. 

Mr. Howson declared lumbermen were over- 
looking many opportunities of getting more 
lumber used. The idea is prevalent that lum- 
ber is designed only for temporary construc- 
tion, This should be removed because lumber 
ean be treated and is then very lasting. He 
urged that the story of lumber be told to 
prospective users. Among the railroads it 1s 
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not the purchasing agent who decides the ma- 
terial that should be used. The railroad’s ex- 
pert engineer, the engineer in charge of con- 
struction, and others have the say, and the 
speaker believed their education in the merits 
of lumber is being neglected by the lumber- 
men. 

President Vinnedge informed Mr. Howson 
that lumbermen probably had been asleep but 
they are now awakening and are rubbing their 
eyes, and as a result the West Coast Forest 
Products Bureau is now trying to do the 
things Mr. Howson thinks should be done. 


Preservatives Widen Field for Wood 


An interesting talk was made by John Fo- 
ley, of Philadelphia, forester of the Pennsyl- 
vania Railroad, who declared it has been well 
said that this is an age of transportation. 
While Douglas fir is an excellent wood, he 
said it is not fitted for underground unless 
treated with preservatives, and that is what 
the American Wood Preservers’ Association 
is studying. 

A. R. Joyce, of the Joyce-Watkins Co., Chi- 
cago, president of the American Wood Pre- 
servers’ Association, told of some of the possi- 
bilities of wood preserving, citing figures 
showing the much longer life of the treated 
lumber in railroad work, especially as ties and 
timbers. He said his association is built on 
service. There is a community of interest be- 
tween the producer and the user. 


A fitting close of the program was an ad- 
dress by Frank Branch Riley, of Portland, 
erstwhile lawyer, orator and now booster of 
the wonders of the Pacific coast thruout the 
East, as the representative of the tourist or- 
ganizations of Oregon, Washington and Brit- 
ish Columbia. It was illustrated with col- 
ored stereopticon views of the wonderful 
western scenery, and for two hours the ban- 
queters enjoyed a treat. 


Notes of the Trip 


Henry C. Hoch, of H. C. Hoch & Sons, of 
Yuma, Colo., has seen west Coast lumbering 
operations before. In 1905 a special trainload 
of Nebraska retail dealers visited the Pacific 
coast and the only Colorado dealer with them 
was Mr. Hoch. <A bear cub was presented 
to the Nebraska excursionists at Sandpoint, 
Idaho, on that memorable occasion and Mr. 
Hoch, probably because he was the tallest man 
in the party and the only one from Colorado, 
was made official bearer of the bear. In the 
excursion this week, A. Painter, of Kimball, 
Neb., is the only Nebraska man with the Moun- 
rs States people. He is accompanied by his 
wife, 

Allan D. Smith, a member of the Colorado 
retail party, is associated with his father in 
the White River Lumber Co., having a yard at 
Meeker, Colo., west of Denver in the foothills 
of the Rocky Mountains. Meeker is forty-two 
miles from the nearest shipping point on the 
Union Pacific Railroad, from which lumber and 
all other freight has to be hauled by teams, 
and the altitude of the town is over six thou- 
sand feet. The common lumber used is sawed 
in small local mills and is a species of pine. 
Fir uppers and Coast shingles are shipped in 
and freighted to Meeker from the railroad. 
Mr. Smith states that business this year de- 
pends upon the price of wheat and live stock. 
Farmers have been holding their products wait- 
ing for higher prices and unless they sell there 
will not be much building. 

H. Larsen, of Rawlins, and W. R. Grier, of 

eyenne, were two Wyoming dealers in the 
party. They were both accompanied by their 
wives. E. B. Humphreys, of Raton, N. M., is 
the only member of the party from that State. 


Members of Wood Preservers and Tie Party 


B. J. Stockin ,» Chicago, Ill. vic 
Central Creosoting Ca. Chieeee. eee 
J. B. Card, Chicago, Ill., president Central Creo- 

Soting Co., Chicago. 
M. W. McGough, Texarkana, Tex., treatment in- 
a Texas & vacite railroad. , : 

ede Zz, Evansville, Ind., treatment inspect 
Chicago, Milwaukee & St. Paul railroad. ee 
™ J. Sehlafly, St. Louis, Mo., vice president Potosi 

Lumber Co., and Mrs. Schlafly and sister. 
- M. Hunt, Madison, Wis., engineer in forest 


products, Forest Service, and Mrs. Hunt and 
daughter. 

O. C. Steinmeyer, Springfield, Mo., superintendent 
timber preservation St. Louis & San Francisco 
railroad. 

J. J. Melton, Chicago, I1l., official photographer 
Illinois Central railroad, and Mrs. Melton. 

J. Johnson, Richmond, Ind., president John- 
son & Co. 

Robert Johnson, Richmond, Ind., secretary John- 
son & Co. 

J. R. Hicks, Pittsburgh, Pa., secretary Rodd Co., 
and Mrs. Hicks. 

J. W. Waterman, Galesburg, I1l., superintendent 
pel gp kama Chicago, Burlington & Quincy 
railroad, and Mrs. Waterman. 

F. M. Graham, Chicago, Lll., chief lumber in- 
spector, Chicago Great Western railroad, and Mrs. 
Graham and son. 

Cc. B. Paterson, Boonton, N. J., timber engineer 
Delaware, Lackawanna & Western railroad. 

c. F. Ford, Chicago, Ill., timber agent, Rock 
Island railroad, and Mrs. Ford. 

BE. T. Howson, Chicago, Ill., western editor Rail- 
way Age. 

A. R. Joyce, Chicago, Ill, vice president Joyce- 
Watkins Co. 

Cc. M. Taylor, Elizabeth, N. J., superintendent 
Port Reading Creosoting Plant. and Mrs. Taylor. 

John Foley, Philadelphia, Pa., forester Pennsyl- 
vania System. 

Cc. G. Crawford, Louisville, Ky., vice president 
American Creosoting Co. 
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SHOWS WEAKNESS IN SHINGLE SELLING 


SEATTLE, WasH., Jan. 22.—‘‘Who Supplies 
the Roofs?’’ was the incisive caption on the 
largest and most conspicuous exhibit at the 
fourth annual Red Cedar Shingle Congress in 
this city last December. The drawing, which 
was about ten feet long and six feet wide, 
graphically presented twelve years’ production 
of patent roofing as contrasted with red cedar 
shingles during the same time, and it showed 
that while roofing had advanced from 8,200,000 
squares in 1908 to 30,600,000 in 1919, shingles 
had slumped from 8,700,000 to 7,400,000. The 
figures, as well as the manner of their presenta- 
tion, aroused a great deal of comment among 
the shingle manufacturers, who recognized at 
once that the results, placed in such emphatic 
contrast, were due entirely to the difference 
in merchandising methods, and not to the supe- 
rior quality of one product over the other. In 
fact, the shingle men say, they have with their 
own output all the argument as to quality. The 
exhibit ‘‘Who Supplies the Roofs?’’ has been 
reproduced in a printed sheet 13x19, by the 
shingle branch of the West Coast Lumbermen’s 
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Robert Allardyce, Texarkana, Tex., general 
superintendent International Creosoting Co. 
nm . C. Fritchall, St. Louis, Mo., president Fritchall 
e 


Co. 

L. C. Driefahl, Cleveland, Ohio, research chemist 
Graselli Chemical Co. 

H. Davis, Cleveland, Ohio, sales engineer Graselli 
Chemical Co. 

Walter Buehler, New York, N. Y., engineer in 
timber preservation, Barrett Co. 

J. H. Crowe, Milwaukee, Wis., engineer Allis 
Chalmers Co. 

F. S. Dinsmore, New York, N. Y., representative 
Simmons Boardman Publishing Co. 

Robert Sproat, Newark, N. J., chief inspector 
Philadelphia & Reading railroad. 

W. A. Paul, St. Louis, Mo., vice president Egyp- 
tian Timber Co. 

O. S. Ogiesby, Pittsburgh, Pa., treatment in- 
spector Pittsburgh & Lake Erie railroad. 

W. W. Morrison, Pittsburgh, Pa., chief engineer 
Pittsburgh & Shamutt railroad. 

c A. S. Kent, San Francisco, Calif., the Germain 
0. 

G. W. Frye, Cincinnati, Ohio, vice president Com- 
pressed Wood Co. 

Tom Moss, St. Louis, Mo., vice president T. J. 
Moss Tie Co. 

E. E. Alexander, Green Springs, W. Va., superin- 
tendent Baltimore & Ohio treating plant, and Mrs. 
Alexander. 

F. J. Angier, Baltimore, Md., superintendent 
timber preservation Baltimore & Ohio railroad, 
and Mrs. Angier. 

Miss Angier, Baltimore, Md. 

Andrew Gibson, Brainerd, Minn., superintendent 
timber preservation Northern Pacific railroad. 

Howard Andrews, Nashville, Tenn., president 
Andrews Tie Co., and Mrs. Andrews. 
nit Larkin, Minneapolis, Minn., vice president 

ey 


Co. 
Fred Powell, Seattle, Wash., representative Riley 


0. 

Sam Elder, Baltimore, Md., lumber agent Balti- 
more & Ohio railroad. 

E. H. Dutton, Minneapolis, Minn., assistant city 
a City of Minneapolis, Minn., and Mrs. 

utton. 

Mr. and Mrs. G. E. Gosline, Boonton, N. J. 

Miss Peterson, Galesburg, IIl. 
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Association, and it will be circulated in all 
parts of red shingle territory. 


WHOLESALERS WELCOME INVESTIGATION 


New York, Jan. 24.—W. W. Schupner, secre- 
tary of the National Wholesale Lumber Dealers’ 
Association, has sent out a bulletin to members 
of that organization in regard to the recent re- 
port to Congress by the Federal Trade Com- 
mission concerning its investigation of the lum- 
ber industry and press dispatches from Wash- 
ington that indicate the intention of the De- 
partment of Justice to conduct a general in- 
vestigation of lumber interests which investiga- 
tion will be directed particularly to the activi- 
ties of national and regional associations to 
show their attitude toward national legislation, 
control of prices, reforestation ete. In his let- 
ter Mr. Schupner says: 

“Tf, as stated in the Washington dispatches, 
there is to be a general investigation of lumber 
interests, so far as the National Wholesale Lum- 
ber Dealers’ Association is concerned it will 
welcome any investigation of its affairs by 
either the Federal Trade Commissioin or the 
Department of Justice.’’ 


BANQUETS BRANCH MANAGERS 


MAPLETON, Iowa, Jan. 24.—W. J. Haubrich 
recently called a meeting of his Mapleton, Dan- 
bury and Debham managers here in Mapleton 
and tendered them a banquet. The meeting was 
given over to a discussion of conditions and 
ideas for developing and bettering trade. All 
in attendance were optimistic and went home 
full of pep and ginger. 
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NATIONAL FOREST BILL IS INTRODUCED 


[Special telegram to AMBRICAN LUMBERMAN] 

WasuineTon, D. C., Jan. 26.—Gifford Pin- 
chot, former chief forester of the United States 
and now State forester of Pennsylvania, today 
did his best to destroy the Snell bill during the 
hearing called at the request of proponents of 
the measure before the House committee on 
agriculture and forestry. During his adminis- 
tration he failed to secure any cooperation with 
the industry and does not want his successors 
to do so. 

Representative Snell, of New York, who 
introduced the bill prepared by the National 
Forestry Program Committee after numerous 
conferences in which opposing interests came 
to an agreement for real codperation; Col. 
William B. Greeley, chief forester, Col. Henry 
S. Graves, who succeeded Mr. Pinchot as head 
of the Forest Service, the spokesmen for twen- 
ty-one State foresters, for the timber owners, 
the lumber manufacturers, the American News- 
paper Publishers’ Association, the American 
Paper & Pulp Association, the Association of 
Wood Using Industries, the American Forestry 
Association, the Chamber of Commerce of the 
United States, the National Wholesale Lumber 
Dealers’ Association, the Society for the Pro- 
tection of New Hampshire Forests, were on 
hand to speak for the bill. 

Everybody was agreed but Mr. Pinchot, who 
put out a publicity statement before he went 
to the hearing room in which he declared that 
while the Snell bill purports to be a measure 
to prevent the devastation of privately owned 
timber lands, ‘‘in fact it is a bill to promote 
monopoly of lumber in the hands of a few 
great owners of standing timber.’’ 


Bill Introduced by Congressman 


Representative Bertram H. Snell, in his 
statement, gave a short synopsis of the bill 
that he has presented to the House, and de- 
clared that he had no other interest in the bill 
except as a citizen who is familiar with exist- 
ing conditions and knows the actual need at 
the present time of a legislation of this charac- 
ter. He mentioned the various interests who 
were back of the bill and endorsed its many 
provisions, saying that 

The fact of the diversified interests represented 
in these groups, the fact that they are practi- 
cally united at this time, proves three things con- 
clusively, which are that this legislation has been 
thoroly discussed and considered, that it is prac- 
tical and can be accomplished at this time. By 
this statement I do not mean to say that all 
parties are absolutely committed or even satisfied 
with every provision of this bill but rather that 
this bill furnishes the basis or framework of legis- 
lation that is not only absolutely necessary but 
will be of lasting benefit to the people of the whole 
country. * * * The proponents of this legis- 
lation simply desire to have the Government, be- 
fore it is too late, establish a policy that will 
insure a continuous timber production in our do- 
main and not make us entirely dependent on for- 
eign countries for this raw material. 


Chief Forester Backs Proposals 


Col. Greeley followed with a well-considered 
statement, dealing more especially with Sec- 
tions 1 and 2 of the bill, which are the control 
or regulation sections. He strongly advocated 
Federal codperation with the States and timber 
owners and other branches of the lumber and 
wood using industries, declaring that this is 
the only practicable way in which to handle the 
forestry problem. Col. Greeley referred briefly 
to the Capper bill, now pending in the Senate 
committee on agriculture and forestry, more 
popularly known as the Pinchot bill, which 
provides for direct regulation of the use of pri- 
vately owned forest lands by the Federal Gov- 
ernment itself. 


‘* Aside from the fact that the great prepon- 
derance of legal opinion that such Federal reg- 
ulation of private property and industry would 
be in violation of the Constitution,’’ said Col. 
Greeley, ‘‘aside from the difficulty or impossi- 
bility of inducing the American people to ac- 
cept such an exercise of Federal authority over 
private property and industry, such a plan, 
in my judgment, will not work, because it does 
not fit the practical conditions of the case.’’ 

Col. Greeley gave numerous convincing illus- 


trations in support of his contention. The first 
requisite for growing timber, he said, is the 
protection of forest lands from fire. 

This involves the exercise of the police 
powers of the State or county in a dozen differ- 
ent directions. He discussed the relation of 
taxation to the growing of timber and other 
phases of the great problem, and concluded by 
saying: 

After careful study of the whole subject for sev- 
eral years, with discussions embracing practically 
every region and group of people interested in tim- 
ber production, and after the experience of the 
Forest Service in codperation with States for nine 
years, I am satisfied that the first two sections of 
the bill now before this committee, supported by 
the appropriation carried in the fourth section, 
represent the most effective step that the national 
Government can take to secure the growing of 
timber on the private forest lands of the country. 

Col. Greeley strongly emphasized the fact 
that the system proposed in the bill provides 
Federal codperation similar to that now em- 
ployed by the bureau of public roads in high- 
way construction and the Department of Agri- 
culture in general in educating the farmer to 
better methods and coéperating with him in 
the solution of his problems. 


Lumber’s Representative Presents Statement 


E. T. Allen, secretary of the Western For- 
estry & Conservation Association, who also ap- 
peared for the National Lumber Manufactur- 
ers’ Association, followed Col. Greeley. Rep- 
resentative Voight of Wisconsin, apparently 
having fallen for the report that a great lum- 
ber lobby has been sent here, immediately 
lightef upon Mr. Allen. Mr. Voight’s ques- 
tions indicated that he was laboring under the 
impression that Mr. Allen was a sort of king 
bee in the alleged lobby. He demanded to 
know whether the National association does 
not pay Mr. Allen an enormous salary. Mr. 
Allen blandly replied that he was not a salaried 
employee of the National and received no com- 
pensation for coming here as its spokesman 
in support of the Snell bill. 

Mr. Voight persisted, possibly having been 
coached by Mr. Pinchot, demanding to know 
whether Mr. Allen did not make Washington 
his headquarters and spend most of his time 
here. Mr. Allen said he had his headquarters 
at Portland, Ore. He came here, he said, Jan. 
6 for the hearing Jan. 7 before the subcommit- 
tee on the Agricultural Appropriation bill and 
remained over for today’s hearing. 

‘*T have been in Washington a good deal,’’ 
said Mr. Allen, in reply to further questions. 
‘¢The Government asked me to come here dur- 
ing the war and assist Uncle Sam get lumber 
to help win the war, and I served on the lumber 
committee. I came here again at the request 
of Daniel C. Roper, then commissioner of in- 
ternal revenue, to help the Government in 
working out its problems affecting the income 
tax on lumber and timber. Then, I came here 
at the invitation of the Forest Service to help 
on this matter.’’ In his opening statement he 
declared : 

Speaking on behalf of the forest industry, the 
main thing I want to impress upon you is that as 
far as it has a collective voice, authorized by all 
its organizations, it goes all the way in these two 
statements: First, that it believes this country 
should have such a national forest policy as this 
bill contemplates. Second, that it expects to do 
its share to make the policy succeed. We are for 
this forestry movement, notwithstanding that we 
realize fully it may to some extent restrict indi- 
vidual independence for the common good. All we 
ask is that it be worked out in the most practical 
way, with all concerned sharing equitably without 
discrimination, and with our industry treated as a 
coéperating ally, not as an enemy. 

After stating that the responsibility for 
keeping forest land permanently productive 
must be distributed between Federal, State, 
and private ownership, Mr. Allen said that he 
did ‘‘not see how sentiment or legislation 
could make private efforts engage in produc- 
ing an ample timber supply regardless of in- 
clination, ability, or profit, any more than they 
can compel them to mine gold enough to 
make us all rich.’’ He declared that the 
time is now at hand when it is being realized 
that ‘‘it is profitable to grow timber if the 


cost and risk are not excessive because of 
fire hazard and confiscatory taxation.’’ 

Further along in his paper he said: 

As we see it, this bill seeks to break the dead- 
lock which has so long existed, not only between 
industry and public but also between States and 
Government. It proposes to define and carry out 
the Government’s responsibilities, at the same time 
assisting States and individuals to determine 
theirs. It invokes our constitutional spirit of 
coéperation between all these agencies, giving each 
due consideration, utilizing the peculiar facilities 
of each, making the most effective appeal to each. 
It tends equally to awaken and guide the public 
— which inevitably must determine the fina! 
result. 

We have little fear of such a process. Th< 
American peogie are not unfair when they know 
the facts. iven means by which these can be 
arrived at, with all sides heard and th corre 
lation by a competent, impartial Federal agency. 
and the general principles of a just and effectiv: 
national policy will be determined. Given also 
means by which these are localized in the same 
democratic manner, as suited to the needs and con 
ditions of each forest region, and the application 
will not be impracticable. 

Mr. Allen’s statement was so effective that 
Mr. Pinchot, who followed him, commended it 
highly, but spoiled his compliment by indicat- 
ing he thought the timber owner and the lumber- 
men were hypocritical in their support of the 
bill. 


Pinchot Reiterates Statements of Years Past 


Mr. Pinchot’s talk was principally a reitera 
tion of statements he has been making for 
twenty years. He declared that four-fifths of 
the standing timber of the country is in private 
hands, and half of that is owned by 250 hold 
ers, the great bulk of whose holdings is on the 
Pacific coast. The Snell bill, he said, would 
leave control to the legislatures of Washington, 
Oregon, and California, and ‘‘the great timber 
land owners of the Pacific coast well know that 
nothing would be easier for them than to pre- 
vent the passage of any laws affecting them to 
which they were opposed in any or all of the 
three Pacific States.’’. 


Criticisms by the Lone Opponent 


Mr. Pinchot commended the ‘‘ timber holding 
interests’? for coming forward voluntarily, 
asking for a control that supposedly would 
prevent them from running their own business 
in the way they find most profitable and satis- 
factory to themselves, but smeared his com- 
mendation by innuendos. He told how the rail- 
roads fought control, how the water power 
interests fought even harder, how the oil men 
fought on an even larger scale, and how the 
coal interests right now are fighting. 


Makes a Rather Mean Insinuation 


Mr. Pinchot did not say anything about the 
“<lumber lobby’’ in his statement to the com- 
mittee. This was put in his ‘‘advance’’ state- 
ment to catch the eye of the newspaper head- 
line writer. 

Finally he was asked by a member of thie 
committee how it happened that Col. Greeley 
is proposing the Snell bill, supported by ihe 
State foresters of many States as well as by 
ihdustries which use wood. At first he hesi- 
tated about answering, and then requested with 
a snicker that the stenographer should not put 
down his reply to the question. 

Then Mr. Pinchot remarked that these same 
men had come to him years ago while he was 
chief forester, offering to codperate, and he bad 
been ‘‘fooled by them.’’ Much indignation 
appeared on the faces of State foresters and 
others present in support of the Snell bil! /ur- 
ing Mr. Pinchot’s remarks, and when he made 
this final insinuation that the timber b»rens 
and lumbermen had ‘‘put it over’’ on Col. 
Greeley, Col. Graves, the State foresters 2nd 
everybody else, for a few moments it look«:! as 
if a storm would break. Mr. Pinchot hastily 
made his exit before anything happened, and 
the hearing was adjourned until tomorrow 
morning. , 

R. 8. Kellogg, chairman of the National For- 
estry Program Committee, and others present 
had hoped to conclude today a hearing by Pro- 
ponents of the Snell bill, with a view to making 
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a record to be used in a nation-wide educa- 
tional campaign. 

Mr. Pinchot’s final sally naturally will have 
‘he effect of lining up against him everybody 

ise interested in forestry. It will be made 
clear to the committee that the timber owners 
aud lumbermen and other industries interested 
did not initiate the movement resulting in the 
drafting of the Snell bill, but that it really 
was started by Col. Graves before he resigned 
as chief forester and was taken up and pushed 
by Col. Greeley, as the most helpful project 
iooking to active and friendly codperation all 
around, 


Forestry Experts Present Their Views 
[Special telegram to AMERICAN LUMBERMAN] 
WASHINGTON, D. C., Jan. 27—The hearing 

on the Snell forestry bill before the House 
committee on agriculture and forestry was re- 
sumed shortly before noon today, having been 
delayed by a statement made by Clifford L. 
Thorne, representing the grain producing inter- 
ests, in connection with a bill designed to regu- 
late trading on exchanges in grain futures. 

R. S. Kellogg, chairman of the National 
Forestry Program Committee, finally secured 
the floor and stated that Representative Snell 
was unable to attend today’s meeting and had 
asked him to present Col. Greeley, the remaining 
witness. Mr. Kellogg occupied a few minutes, 
outlining to the committee the steps leading up 
to the introduction of the Snell bill. Mr. 
Kellogg, referring to section 3 of the bill, said: 

An inventory is the first requisite in any business 
undertaking. Sound financing and capable manage- 
ment are impossible without stocktaking and in- 
ventories must be periodically revised. A forest 
inventory and a census of timber requirements are 
fundamental to any adequate plan for forest pro- 
duction and utilization. The need is so obvious 
that no argument should be necessary to support 
the request for them. We must find out what we 
have, where it is, how fast it is growing, how 
rapidly it is being used and what we might have 
if all forest soil were put to work. On none of 
these points is our preseat information accurate in 
character or quantity. 

Chief Forester’s Statement 

Col. William B. Greeley, chief forester, was 
then presented and made a statement concern- 
ing the connection of the Forest Service with 
the measure, in view of the declaration of 
Gifford Pinchot yesterday, which has called 
this relation in question. He made clear the 
exact status of the Forest Service, stating that 
the experience of war had brought home 
sharply the critical situation in this. country 
with regard to the timber supply. Col. Henry 
S. Graves, who preceded him as chief forester, 
Col. Greeley said, first took up the matter with 
a view to devising some plan to meet the situa- 
tion, The principles underlying the plan pro- 
posed in the bill, Col. Greeley said, were pub- 
lished more than a year ago. Subsequently 
they were reiterated in the report submitted to 
the Senate by the Forest Service in response to 
the Capper resolution. 

‘It is not necessary for the Forest Service 
to say,’’ continued Col. Greeley, ‘‘that when we 
are presenting such a plan to the public we are 
not acting at the behest of any particular group 
or private interest, but on behalf of the entire 
country. We put the plan before the country 
not knowing who was going to support it or 
who oppose it. As a matter of fact, it has 
been supported by some groups of lumbermen 
and opposed by others, some of the latter very 
influential. That has made no difference to 
us. We believe the plan embodied in the bill 


is the best practical way to handle this great 
problem.,?? 

Col. Greeley said that the language of the 
bill was subject to change, that it was the under- 


lying prineiple that should prevail. 

Former Forester Explains His Stand 

Coi. Graves was next called. He told the 

Committee he had no interest in the measure 
Whatever except as it embodies the underlying 
Principles of a plan he initiated late in 1918 
and which he diseussed widely and was the sub- 
Ject of many conferences in different sections 
of the country. In reply to questions Col. 
Graves declared that his business now is that 
of a consulting forester and he is connected 
with no lumber or other group. 

1. Graves said he did not believe private 

T owners without public control and diree- 


tion are going to handle the forestry problem. 
The Snell bill provides for liberal codperation 
and help and for public control and regulation, 
he added. Col. Graves said he was not satisfied 
with the language in the first two sections, 
which might be open to misunderstanding, and 
asked to be heard later when the committee 
goes ‘over the bill with a view to action. 

Mr. Kellogg was given permission to insert 
in the record statements by witnesses who had 
come here prepared to discuss sections 3, 5, 6, 9, 
10, 11 and 12 of the bill, but had not had an 
opportunity to do so. Representative Mce- 
Laughlin of Michigan remarked that the in- 
quiry was going to take a wide range and some 
of the gentlemen who appeared in support of 
the bill should be prepared to come back and 
answer questions. Mr. Kellogg said they would 
welcome the opportunity. 

Unread Statements Placed in Record 

Statements inserted in the record without 
reading included those of E. H. Baker, Ameri- 
can Newspaper Publishers’ Association; George 
W. Sisson, American Paper & Pulp Association ; 
D. L. Goodwillie, Chicago; E. A. Sherman, as- 
sociate forester; Philip W. Ayres, W. L. Hall, 
E. E. Parsonage, E. E. Carter and others. 

Philip W. Ayres, forester for the Society 
for the Protection of New Hampshire Forests, 
told how destructive 3,000 men could be in a 
single day in stripping the timber in the 
White Mountains, a process which would take 
centuries under present conditions to repro- 
duce as a whole. He declared that the delay 
of a single day in the enactment of forestry 
legislation was detrimental, and that the 
delay of a year brings a loss that is irre- 
parable. 

E. E. Parsonage, of Moline, Ill., president 
of the Association of Wood Using Industries, 
including among other organizations the Na- 
tional Implement & Vehicle Manufacturers’ 
Association, the National Association of Box 
Manufacturers, the National Association of 
Chair Manufacturers, the dining table, cor- 
rugated fiber box, plywood, egg case manufac- 
turers and the wood turners and wood pre- 
servers, spoke on the need for investigation 
of means of conservation by proper use of 
forest products, taxation of growing forests 
ete. Mr. Parsonage declared that his argu- 
ment had to do mainly with Section 5 of the 
bill, which was neither a defense for the 
lumber producer nor the wood using manu- 
facturer, but was rather a plea for the more 
economical utilization of our fast failing 
forests. Constructive legislation, he declared, 
should be framed as quickly as possible, such 
as will enable the mill owner to cut progres- 
sively with the idea of recutting in another 
ten years or by adding to his tract with the 
idea of continuous operation. 


Paper & Pulp Men Favor Bill 


‘¢The American Paper & Pulp Association, 
the parent association of the paper industry 
in the United States, desires to be recorded in 
favor of the Snell forestry bill, not alone be- 
cause the paper industry is dependent for its 
future existence on a continuous supply of raw 
material from the forests but because this asso- 
ciation believes it best for the nation as a 
whole,’’ said George W. Sisson, jr., of Potsdam, 
N. Y., president of the American Paper & 
Pulp Association. ‘‘The relation of the paper 
industry to forestry is being daily realized as 
more and more vital. With the great sums in- 
volved in paper manufacturing plant invest- 
ments, the paper industry is willing to do more 
than its share toward providing a future sup- 
ply of raw material. But the public must do its 
part, protect its own forests from losses by fire, 
and must not impose upon the timber land 
owner such conditions of taxation and opera- 
tion that his only salvation is deforestation. All 
he asks is a chance to reforest. We believe this 
bill properly apportions the task between Fed- 
eral and State government and private owner.’’ 

Favors Extension of National Forests 

William L. Hall, of Chicago, speaking for 
Federal acquisition of land declared that the 
United States should lay out for itself the pro- 
gram of acquiring a million acres a year of de- 
forested or cutover lands and building these 


lands into the system of national forests. The 
widening of -purchases under the Weeks law 
should and will be subject to special considera- 
tion because of the appropriations involved. No 
matter what plan of forestry may be adopted, 
Government-owned forests must be the nub of 
the plan. It is to them that the nation must 
look for the best development of forestry. They 
are the centers of fire protection, and the centers 
of influence in the better handling of private 
timber lands in the regions about them. They 
must be located in all timber regions. The na- 
tional forests of the West, with all their bar- 
ren, inaccessible and burned-over areas, have 
now become self-supporting. The national for- 
ests in the East, purchased at a cost of over 
$11,000,000, are now worth more than double 
that amount. They are good investments. 
State Foresters Give Their Support 
Alfred Gaskill, State forester of New Jersey, 
speaking on behalf of the forestry officials of 
Alabama, California, Connecticut, Illinois, Iowa, 
Kansas, Louisiana, Maine, Maryland, Massa- 
chusetts, Michigan, Montana, New Hampshire, 
New Jersey, New York, Ohio, Oregon, Texas, 
Virginia, West Virginia and Wisconsin, said 
that the States’ interest in the forest program 
was vital. The Snell bill, he declared, was all 
in all the best program evolved after two years 
of discussion, and that from every standpoint 
forest fire control was the place to begin. In 
the opinion of the State foresters, the bill brings 
to expression a Federal interest and responsi- 
bility, and that while the part of the Federal 
Government is to furnish the motive power, that 
of the States is to provide at least as much 
money and exercise the necessary control. 


Wholesale Representative Discusses Measure 


J. Randall Williams, jr., of Philadelphia, 
representing the National Wholesale Lumber 
Dealers’ Association on the National Forestry 
Program Committee, declared that ‘‘ while the 
public is more or less in a dormant condition 
in regard to a national forest policy, it shows 
signs of an early awakening, and not only that, 
but of going to extremes when it does 
awaken.’’ Mr. Williams then went into detail 
as to the fundamental reasons for cutting tim- 
ber and pointed out the necessity of proper 
legislation by which ‘‘State control in codper- 
ation with the land owner and the Federal 
Government will develop interest and codpera- 
tion not only of the land owner and manufac- 
turer, but of the people of the State in which 
timber land is located, and place on these a 
moral responsibility for care and development 
of this resource. ’’ 

Charles Lathrop Pack, president of the 
American Forestry Association, personally 
asked permission to file his statement, which 
was granted. 

Charles 8. Keith, of Kansas City, who is here 
attending the meeting of the national council 
of the Chamber of Commerce of the United 
States, and J. E. Rhodes, secretary-manager of 
the Southern Pine Association, were present 
during part of the hearing. 


URGES IMPROVEMENTS IN TRANSPORTATION 


New York, Jan. 25.—The ‘‘ backbone of a 
national scheme for port development’’ is pro- 
vided in recommendations made by the New 
York and New Jersey Port and Harbor Develop- 
ment Commission which have just been sent to 
the governors of the two States. A system of 
inner and outer beltline railroads on both the 
New York and New Jersey sides of New York 
harbor is provided. 

Branch roads connecting all trunk lines and 
having numerous spurs to the various water- 
fronts are deemed necessary to bring rail lines 
to the tidal waters so that the rail and water 
service can be efficiently and economically co- 
érdinated. Wherever possible thruout the port 
district, which is held to extend from Jamaica 
Bay to Newark, and from Perth Amboy to Ir- 
vington-on-Hudson, the commission believes 
more rail lines should be built. 

In its report to the governor, the commission 
specifies that ‘‘provision of better facilities 
for handling building materials’’ is essential 
in any ‘‘rational’’ plan for development of 
terminal facilities at the Port of New York. 
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COAST URGES NEED OF TARIFF 


SEATTLE, WasH., Jan. 22.—A new ruling by 
the Canadian Board of Railway Commissioners 
at Ottawa has revived local interest in a tariff 
on Canadian forest products. The decision pro- 
vides that the proportion of 60-40 may be used 
on a fortnightly basis in the prepayment of 
freight from Canada into the United States, the 
Americans paying 60 percent and the Canadians 
40 percent. 

It would follow that the Canadian shipper, 
working on two-week periods can prepay the 
freight on a shipment from a Canadian point to 
an American destination, in Canadian money 
plus 60 percent of the rate of exchange current 
at the time of the shipment. 

Assuming that the rate is 15 percent, the 
proportion borne by the Canadian is 6 percent 
and by the American 9 percent. Therefore 
the American would pay 109 percent of the sum 
total of the freight in Canadian money. 

From Canadian points the rate to New York 
on a thousand feet of rough timbers at $1.08, 


estimated weight 3,300 pounds, amounts to 
$35.15. Using Canadian funds, the Canadian 
manufacturer can pay 109 percent, or $38.3144. 
But the American, paying in American money, 
is charged $35.15, which is. equivalent to 
$40.721%4 in Canadian funds. The difference 
is $2.41, which represents the advantage on a 
shipment of rough timbers held by the British 
Columbia manufacturers over those of the State 
of Washington. 

Assuming that the British Columbia manu- 
facturer can produce lumber at $30 Canadian, 
he can sell it in the United States for $30 Am- 
erican, and mark up the exchange as his profit. 
Under present conditions, the British Columbia 
could even undersell the American manufacturer 
by $1 a thousand, and still make $2.60 a 
thousand—which is exactly double the amount 
of money earned by fifty representative mills in 
Washington and Oregon during 1919. 

Another argument for the tariff is being set 
forward in the tendency of shingle mills to en- 
ter Canadian waters for their red cedar. There 
is a heavy exchange differential in their favor. 


SHORTEN KILN DRYING COURSE 


Syracusz, N. Y., Jan. 24.—Tentative plans 
for the second annual short course in dry kiln 
engineering are now being made by the New 
York State College of Forestry at Syracuse. 

In view of the difficulty experienced last year 
by men of the various forest industries in spend- 
ing five to six weeks away from the plants, it 
has been decided to condense the work this year 
into three weeks. Registration will begin March 
7, and the combined course of instruction con- 
sisting of lectures and actual practice in run- 
ning a dry kiln, lumber grading, wood identifi- 
cation etc. will continue from that date until 
March 25. It is expected that representatives 
of some of the largest manufacturing plants, 
dry kiln experts, experienced lumber graders 
ete. will participate in the program, thus round- 
ing out the course of instruction to be given by 
experts from the college. 

In order to provide the maximum of personal 
instruction the number of students permitted to 
take this course will be limited to twenty-five. 
Further details will be announced later. 





RETAILER FILLS YARD AT PRESENT PRICES 


HOosoKkKEN, N. J., Jan. 24.—No lumber firm in 
the East is more up to date in its facilities than 
Lawson & MacMurray, whose establishment at 
Sixteenth, Seventeenth, Clinton and Grand 
streets, this city, has just undergone a thoro 
overhauling in preparation for the spring trade. 
Thousands of dollars have been spent by the firm 
in new equipment, and some of it, especially that 
designed for handling heavy lumber and timber, 
was patterned on original ideas just to meet 
the needs of the firm. 


The yards of Lawson & MacMurray today 
are equipped with an overhead mono-rail sys- 
tem that really has become the talk of the lum- 
bermen of this section. Hundreds of persons 
have made the trip from New York to Hoboken 
just to inspect the yards and few of these per- 
sons, especially the lumbermen among them, 
have gone away devoid of new ideas to be used 
in their own plants. 

Lawson & MacMurray have taken an entire 
block of property about 250 feet wide by 475 
feet long, and built thereon about a mile of 
overhead mono-rail. There are fourteen carry- 
ing rails, each about 300 feet long with curves 
thereon, providing storing space for 14,000,000 
feet of lumber. Each rail accommodates a dif- 
ferent length and the fifteenth rail is extended 
over the railroad siding to unload and load 
cars. 

There is one main receiving gangway thirty 
feet wide and two takeout gangways twenty 
feet wide, together with a main cross-gangway 
on which plank is piled. This provides ready 
sorting and piling space for all timber thirty 
feet and under long, and there is space for 
every size, two piles being allowed on each space 
so that the new stock may be placed on a separ- 
ate pile from the old stock. 

Thirteen 22-ton electric hoists handle all the 
material on this system. The old mono-rail, 
about one-half mile in length, provides over- 
flow piling space should the firm have excess 





of any one size on hand and it also handles the 
stock at the mill. All small stock is piled by 
gravity direct from the cars to the pile, with- 
out handling. 

The completion of the new yard marks five 
years of study and planning by James J. Law- 
son and Edwin D. MacMurray, president and 





Timbers Handled by Lawson & MacMurray 


treasurer, respectively, of the firm, and they 
have had the assistance of some of the keenest 
mechanical minds in the New York district. 
The firm carries an average stock of 15,000,- 
000 feet of lumber in the Hoboken yards, where 
it has Erie and West Shore sidings connecting 
with all railroads. It operates a motor truck- 








How 16-inch Timbers Are Stacked on Gangway No. 1 


ing service within a radius of thirty miles and 
also handles water shipments to all points. Be- 
sides its other facilities, the firm operates com- 
plete sawing and dressing plants. 


The secretary of the firm is C. Frederick 
Albert, who today told the AMERICAN LUMBER- 
MAN representative that he expected big busi- 
ness this spring and that Lawson & MacMur- 
ray just now are buying extensively to meet any 
contingency. Pointing to the vast yard, which 
is being filled rapidly, he said that in another 
month there would be scarcely any room left. 

From the standpoint of a thoro student of 
local and national conditions in the lumber mar- 
ket, Mr. Albert said: 


We believe that the market on house building 
sizes has reached bottom and we are now buying 
for our spring and summer requirements. In fact, 
house building sizes are being sold today at less 
than the cost of production and, when the in- 
creased cost of stumpage and the additional freight 
are considered, the price is down now to practic- 
ally a prewar basis. 


When you consider the present cost of operation 
as compared with the prewar price of wages, sup- 
plies, overhead etc., it is very apparent to a student 
of the situation that prices can not be maintained 
at the present low level and manufacturers produce 
at a profit. 

We believe that there will be a fair amount of 
building in the spring. The housing situation is 
very acute, and there are a great many conserva- 
tive persons who have been waiting for a drop in 
the building market before they were willing to 
proceed with their work. These men are now 
coming into the market and, unless we are greatly 
mistaken, the next few weeks will bring a very 
fair volume of business, which will bring with it 
as x? prices on lumber. 

t is my opinion that now is the time to build 
and buy. Contractors are willing to take work at 
the present time at practically no profit to keep 
their organizations busy and the same is true of 
the material men and subcontractors. Labor is 
efficient now and, for the first time in four years, 
is giving an honest day’s work for a day’s pay. 

These conditions are very likely to change 
quickly and, if even a moderate amount of build- 
ing work is contracted for in the spring, lumber 
and building will be higher than they are today and 
we feel it is going to be very easy to overwait 
the market. 











East Side of the Plant, Showing Mono-rall System 
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Conference of Building Material Producers 


More than 200 building material men, man- 
ufacturers, dealers, contractors, and secre- 
taries of asseciations representing the major 
building material industries, coming for the 
occasion from various sections of the country, 
gathered at the Congress Hotel, Chicago, last 
Friday and Saturday for a conference on 
ways and means of readjusting the building 
business to a more normal basis, if possible, 
and of putting before the public the real facts 
concerning conditions in the various building 
industries, and thus to encourage building. 
The conference was held under the auspices 
of the National Lumber Manufacturers’ 
Association, altho Edward Hines, president 
of Edward Hines Lumber Co., Chicago, was 
primarily responsible for the call. It was 
generally regretted that Mr. Hines personally 
was not able to be present, having only re- 
cently undergone .an operation for appendi- 
citis, and altho convalescing not yet able to 
get around. But he was ably represented at 
this conference by Judge W. S. Bennett, at- 
torney for the Edward Hines interests, who 
took an active part in all the proceedings. 


The conference was called, as was explained 
in the opening address by J. H. Kirby, presi- 
dent of the National Lumber Manufacturers’ 
Association and chairman of the conference, 
on the initiative of the lumber industry, 
which first of any of the building material 
industries has passed thru a period of read- 
justment which has placed its product on the 
market at a price very close to normal. It 
was the thought of the lumbermen who were 
responsible for the conference that inasmuch 
as it is apparent that this readjustment must 
be carried to all the building material indus- 
tries before building operations will be 
revived, and that these industries therefore 
must sooner or later undergo such a readjust- 
ment, they might thru a thoro understanding 
of the experiences of the lumber industry in 
undergoing its readjustment, be enabled to 
steer clear of a good many dangerous shoals 
when their time for getting down to a more 
normal basis comes, and that thru a thoro 
understanding on this point the readjustment 
could more easily and speedily be effected, 
with apparent benefit not alone to the lumber 


industry but to all those that produce build- 
ing materials. It was disappointing to find 
that not all of the industries invited responded 
and that such important factors as steel, 
plumbing, electrical fixtures, and others were 
not fully represented. It also was apparent that 
several of those interests which were repre- 
sented were unwilling to view the situation 
in the same light as did the lumbermen and 
to participate wholeheartedly in any construc- 
tive policy that would clarify the situation. 


Purpose of the Conference 


The first session was held in the Eliza- 
bethan room of the Congress Hotel. and was 
called to order by Mr. Kirby at 10:30 o’clock 
Friday morning, with a short statement of 
the purpose of the conference. He made it 
clear that the conference was not a lumber- 
men’s meeting, but one of the building mate- 
rial industries generally, and that the National 
Lumber Manufacturers’ Association was act- 
ing simply as host, and briefly sketched the 
circumstances that led to the calling of the 
meeting. He then read a letter which he had 





Resolutions Adopted at Building Materials Conference January 21, 22, at Chicago 








WHEREAS, The nation finds itself with a shortage of approxi- 
mately two million homes as well as of a vast number of other build- 
ings necessary to the comfort and well-being of the people, and 

WHEREAS, The construction of houses, as well as facilities for 
the conduct of commerce and industry, has been deferred on 
account of the high cost of building, and 

WHEREAS, A variety of causes have combined to make costs of 
building too high to be attractive to either the investor or the home 
builder, and 

WHEREAS, Chief among these causes have been the high prices 
of building materials, due chiefly to the excessive cost of produc- 
tion, as well as to the increased wages paid to all classes of building 
trades labor, which constitutes from 65 to 80 percent of the cost 
of construction, and 

WHEREAS, The building industry is, next to agriculture, the 
chief basic industry of the country capable of giving employment 
to more people directly and indirectly than any other vocation, and 

WHEREAS, The general resumption of building will prevent 
serious unemployment, by furnishing occupation to the thousands 
of men who have been recently released from less essential 
work, and 


WHEREAS, The resumption of building activities depends upon 
the return to costs, in the reasonableness of which the public may 
have confidence, and 


WHEREAS, This conference of building material interests called 
by the National Lumber Manufacturers Association for the purpose 
of considering measures by which the building program of the coun- 
try may be expedited, which conference, and its objects was heartily 
endorsed by President-elect Warren G. Harding, be it therefore 


RESOLVED, That we call upon all persons engaged in the busi- 
ness of manufacturing building materials of every class and char- 
acter, as well as upon builders and contractors, to exert their 
utmost efforts to see that conditions are brought about which will 
result in immediate reductions in costs of construction. 

We call upon the retailers and distributers of building materials 
to do their full share in meeting the demand of the people for 
cheaper building materials. We call upon labor engaged not only 
in the construction industry, itself, but in the making of the great 
variety of materials of all kinds entering into construction, to do 
its full share, in increasing output and hastening construction, to 
the end that labor costs which constitute so large a proportion of 
the total cost of raw materials and of building, may decline to a 
point where it will be possible to proceed with construction which 
is so essential to the health, comfort and well-being of all the 
people. Be it further 

RESOLVED, That we endorse the conference of housing condi- 
tions to be held by the Chamber of Commerce of the United States, 
at Washington, D. ©., Jan. 27 and 28, and recommend that that 
conference thoroly investigate and publish the relative costs of 
producing building materials, the recessions in prices of building 
materials themselves, the relative costs of distribution of building 
materials as based upon increased freight rates, and comparison of 
wage scales and efficiency of building trades labor. Be it further 

RESOLVED, That the building materials whose producers are 
represented at this conference, pledge themselves to take such 





action as they legally and conscientiously can within their own 
industry and in codperation with others to bring about conditions 
which will make possible the early resumption of construction to 
the end that the health, happiness and the general and profitable 


employment of the American people may be assured. 





THE FOLLOWING RESOLUTION WAS OFFERED BY 
CHARLES 8. KEITH OF KANSAS CITY, AND 
UNANIMOUSLY ADOPTED 


WHEREAS, The fundamental, economic conditions of the 
United States are sound as based upon the following conditions: 


First—We hold one-third of the gold reserves of the world; 


Second—We have the greatest reserves of the products of agri- 
culture that the nation has ever possessed. Our granaries are burst- 
ing with food for man and forage for beast; 

Third—Present prospects for future agricultural production were 
never more favorable; 

Fourth—The nation has the greatest production of natural re- 
sources of any nation of the world, producing one-third of the 
world’s supply of coal, one-half of the world’s supply of lumber, 
two-thirds of the world’s supply of oil, and nearly all other neces- 
sary commodities in proportion; 

Fifth—The fabricated productive capacity of the nation is second 
to that of no other nation; 


Sixth—We possess adequate railroad facilities to move the 
nation’s production, and 


WHEREAS, There exists a potential demand for all of the 
products of the nation; that the reservoirs of the supplies of the 
world are depleted and exhausted; that half of the world is naked 
as well as hungry; that a potential demand for all of the products 
of the nation exist, if they can be financed and thereby allocated; 
and 

WHEREAS, At the same time, regardless of all of the foregoing 
favorable conditions there is, due to the unnecessary restriction of 
credit, aided by propaganda designed to reduce the high costs of 
living with total disregard to the law of supply and demand, a 
stagnation of industry and serious unemployment of labor; be it 
therefore 

RESOLVED, That Congress be requested to direct its attention 
to those laws which interrupt the operation of the natural economic 
laws, such as unscientific revenue acts—excess profits tax, excessive 
surtax on individual incomes—laws exempting securities from tax- 
ation; laws creating privileged classes, such as the Adamson Act 
and the Clayton Act, laws discouraging domestic production and 
encouraging foreign competition; laws permitting agencies of the 
Government to interfere with legitimate business, such as those 
creating numerous commissions and bureaus for the regulation of 
industry; laws authorizing different rates of discount in different 
Federal Reserve districts, and many of the similar laws which are 
interrupting the reasonable and legitimate and proper course of 
business. Be it further 


RESOLVED, That all such laws should be modified, amended or 
repealed to permit the operation of the great American principle of 
equal opportunity to all and special privilege to none. 
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received from President-elect Harding which 
he said might well serve as a basis for this 
conference. [This letter from President-elect 
Harding was printed on page 47 of the Jan. 
22 issue of the AMERICAN LUMBERMAN.] The 
letter was vigorously applauded and the senti- 
ments expressed therein apparently met with 
unanimous approval.. 

Mr. Kirby said it was not the intention to 
draw any individual comparisons in this con- 
ference between various interests connected 
with the building industry, but to secure 
codperation among the various branches. 
‘*What we most wish to do is to acquire pub- 
lie confidence,’’ he said, ‘‘and that we can 
not do unless all interests represented. here 
cooperate. While this meeting will in a de- 
gree merely discuss the conditions and their 
causes, our ultimate object here is to deter- 
mine, if possible, how and where we may. best 
codperate radically to reduce the existing 
acute housing situation.’’ Speaking of the 
essential part organized labor must play in 
bringing about a general resumption of build- 
ing, he said that labor must deliver a fair 
day’s work for a fair day’s wage, at the same 
time maintaining that ‘‘no country in the 
world has ever prospered, or ever can prosper 
where its labor is underpaid or oppressed.’’ 

Mr. Kirby was then elected permanent 
chairman of the conference by unanimous 
vote, and A. H. MecQuilkin, editor of the 
National Builder, Chicago, was made secre- 
tary. 

H. C. Baldwin, of the research department 
of Babson Statistical Organization, Wellesley 
Hills, Mass., was introduced by Mr. Kirby, 
and spoke upon present and prospective con- 
ditions in the building field. Mr. Baldwin 
was of the opinion that there will be some 
revival of building in the spring, but that the 
movement will not assume large proportions 
before fall, and he did not expect the total 
volume for the year to exceed that of 1920. 
His reason for this conclusion, he said, was 
that the country is over-built industrially; 
residential building would be limited, because 
prices of materials are not yet stabilized and 
also because the producing power of the peo- 
ple has been lessened by unemployment. He 
said that a survey recently made by his organ- 
ization shows the falling off in demand. for 
houses in many sections is due to the closing 
down, or slowing down, of local industries. 
He said that all classes of construction will 
continue to be hampered by the diversion of 
money from building enterprises to more re- 
munerative channels of investment until the 
tax laws are radically changed. He expressed 
the hope that the incoming administration 
might help the situation thru a revision of the 
income tax laws, making it possible for capi- 
tal to be more profitably employed in building. 


Some Building Materials Too High 


Referring to the price question, Mr. Bald- 
win said that lumber has taken its share of 
liquidation, but that some other building ma- 
terials are still too high. He thought that one 
of the best things the building material men 
could do would be to inaugurate a big adver- 
tising campaign in behalf of building. He 
thought such action would go far toward 
stimulating building activity next spring. 
‘‘Fundamentally, the country is in a very 
sound econdition,’’ he said, ‘‘and by fall we 
should have a very healthy growth in busi- 
ness.’ 


He enumerated a number of factors which | 


the Babson organization considers favorable 
to business stability and prosperity, among 
them the following: (1) The fact that mil- 
lions of people have bought Liberty bonds, 
thereby forming habits of thrift, saving, and 
sound investment; (2) prohibition, which has 
made available for home building and other 
uses millions of dollars formerly spent for 
liquor; (3) the Federal reserve banking sys- 
tem which has greatly expanded the resources 
of the country and furnished safeguards 
against financial panies; (4) national adver- 
tising campaigns, creating a large demand 
for goods of all kinds; (5) the impetus given 
to our foreign trade, the establishment of a 
merchant marine ete. ; 


‘*If you will bear these factors in mind,’’ 
Mr. Baldwin said in closing, ‘‘have patience 
and enter upon a vigorous advertising cam- 
paign, you will have nothing to fear of the 
future.’’ 


Representative Industries Tell of Conditions 


The roll of industries represented was then 
ealled in order that the representative of 
each industry could tell something regarding 
the conditions and problems confronting it. 
Ben Stone, secretary of the Illinois Sand & 
Gravel Producers’ Association, said that the 
sand and gravel industry is now at the ‘‘end 
of a very imperfect day.’’ He explained the 
various difficulties confronting the sand and 
gravel men, and said that prices of their 
products were greatly deflated. 

E. R. Sturtevant, representing the Hollow 
Building Tile Association, said the situation 
in his industry could be summed up as fol- 
lows: Lot of stock, no orders, plants shut 
down, prices shot to pieces. Notwithstanding 
the discouraging conditions he said the tile 
manufacturers instead of waiting for some- 
thing to turn up had taken their coats off and 
gone to work to create business. About a 
month ago the association had issued a book- 
let asserting that prices were now stabilized, 
labor conditions improved, and transportation 
easier, and that persons who delay in building, 
hoping for more favorable circumstances, are 
likely to be disappointed. This piece of ad- 
vertising had brought excellent results, he 
said, and he concluded with the declaration 
‘*that all we need is backbone and more 
backbone. ’’ 

W. R. Hyde, representing the Chicago Paint, 
Oil & Varnish Club, told what the National 
Paint, Oil & Varnish Association had done to 
create business thru its ‘‘Save the Surface’’ 
campaign. The association also had fostered 
an extensive ‘‘clean up and paint up’’ cam- 
paign, and altogether it had spent during the 
last year about $700,000 for publicity. 

Bernard L. MeNulty, representing the Na- 
tional Lime Association, said that only a small 
proportion of the lime manufacturers’ product 
is used in building, their biggest outlet being 
agricultural demand, so he had no specific 
suggestions as to how building might be 
helped. 

H. H. Sherman, of the National Building 
Granite Quarries’ Association, Boston, Mass., 
said he did not see how prices of granite 
could be reduced unless labor costs come 
down. He said granite quarries had been 
operating at only 25 percent of capacity since 
last September, due to the lessened demand 
on account of slackening of building. His 
question was, whether labor should share in 
the deflation of prices. 

H. C. Campbell, of the Portland Cement 
Association, Chicago, said that the cement 
industry differed from none of the others, 
like them suffering from a lack of demand. 
**However,’’ he said, ‘‘ we are going to adver- 
tise thruout the year, regardless of condi- 
tions. When the pent-up building demand 
does break loose there will be demand enough 
for all kinds of building materials.’’ He 
complained that the demand for building ma- 
terials has been unreasonably seasonal, with 
a very detrimental effect on transportation 
efficiency, and he thought it would be a good 
plan for the building material manufacturers 
to try to break away from this and to en- 
courage the extension of the building season. 
He said that too many trades were seasonal, 
as for instance, that in fertilizers. The 
farmers need fertilizers during one short 
period and order only when they actually 
need them, regardless of the transportation 
situation, which at that time of year usually 
is acute. Far better it would be if they would 
buy these fertilizers a little ahead, when the 
load on the railroads was not so heavy. The 
trouble is that so many of these seasonal 
trades start up at one and the same time. If 
building should break out all of a sudden, he 
said, the result would be a complete tieup of 
transportation. Speaking about prices he 
said that price stabilization is absolutely nec- 
essary and that the cement people are grad- 
ually coming to it. 


Mr. Kirby then read a telegram from Ernest 
T. Trigg, president of the National Federa- 
tion of Construction Industries, Philadelphia, 
Pa., as follows: 


As you know from our conference last Tuesday, 
I am very deeply interested in your meeting Friday 
and Saturday this week. Believe it of utmost im- 
portance that all branches of the construction in- 
dustries should put their houses in order and see 
that public is fully informed so that confidence 
may be restored and activities started. As pre- 


. bacon explained to you, National Federation Con- 
) 


struction Industries has been at work on stabiliza- 
tion problem for several weeks, in attempt to get 
official Government agency to take up work on 
proper line. Federation wholeheartedly offers its 
service to your meeting to carry on work along 
proper lines if some other and better plan is not 
decided upon by the meeting itself. his is the 
time for all those honestly interested in renewal 
of construction activities to work unselfishly and 
diligently to the end that the great shortage of con- 
struction thruout the country may be relieved, that 
labor may find employment, and that the capital 
invested in the industry may be profitably engaged 
for the benefit of the public. 


FRIDAY AFTERNOON SESSION 


The afternoon session was called to order 
at 2 o’clock, and Mr. Kirby immediately intro- 
duced George M. Reynolds, chairman of the 
board of directors of the Continental & Commer- 
cial National Bank, Chicago, who was on the 
program for an address. Mr. Reynolds said 
he regarded it as a hopeful sign that men like 
those before him should get together to consider 
the important question of stimulating building. 
He said that bankers as well as all other peo- 
ple in the country recognized the necessity for 
more and better houses, and that the bankers 
were deeply interested in everything making for 
proper living conditions and the health and 
comfort of the people of their communities. ‘‘I 
have read in the newspapers,’ said he, ‘‘that 
the bankers ought to build houses for the peo- 
ple. I agree that we as well as every one else 
should do all we can to make building possible. 
It must “be remembered, however, that bankers 
are handling other people’s money and are 
bound by certain requirements, such as being 
in position at all times to meet the requirements 
of legitimate business in all lines, as well as 
maintaining reserves sufficient to cover any pos- 
sible demands of depositors.’’ He said that the 
country is undergoing a period of scarcity of 
eredit and high rate of interest, and alluded to the 
vast volume of corporation short time financing 
at 7 and 8 percent that has been a prominent 
feature of the financial situation for the last 
year or more, naturally resulting in scarcity of 
money for investment in real estate mortgages 
at lower rates. ‘‘This country is using two 
billions, and possibly two and a quarter bil- 
lions of dollars more credit for doing its busi- 
ness at the present time than it was fifteen 
months ago,’’ said Mr. Reynolds. 

‘‘There will be no difficulty about financing 
building,” said Mr. Reynolds, ‘‘ when the proper 
economic conditions exist; namely, when the 
individual desiring to build has sufficient money 
of his own to provide a proper margin of safety 
sufficient to protect the loaner against fluctua- 
tions in value. Building can not be revived or 
building operations financed on an eleemosynary 
basis. We must reach the point where rental 
returns that are satisfactory to the public 
also will yield a proper return on the invest- 
ment. It seems to me the first thing to do is 
to reach a sound basis of interest—a normal 
basis, if you please.” 

‘“No class will welcome a revival of build- 
ing more than the bankers,’’ said Mr. Reynolds 
in closing, ‘‘and I do not believe that any 
class, guided by prudence and sound economic 
principles, will go farther than will the bankers 
to help bring that condition about.’’ 

Gerhardt F. Meyne, representing the Asso- 
ciated Builders of Chicago, gave an interesting 
review of prices of materials and labor in tlie 
building industry in Chicago, drawn from 4 
chart covering fluctuations in these lines from 
1906 to 1920. This chart, which affords a vilu- 
able record of cost fluctuations is reproduced 
herewith. He roundly condemned the cost 


plus system ‘‘foisted on us by the war,’’ s2y- 
ing that it puts a premium upon inefficinecy, 
both on the part of the laborer and the contrac 
tor. In fact, workmen often seemed to fee! that 
they were doing the contractor a favor by loaf- 
ing on the job and thereby increasing the cost. 
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After citing a number. of specific instances of 
curtailed production, especially on the part of 
bricklayers, he said that it was apparent that 
the situation could not be remedied merely by 
reduced wages, as the cost of labor at the recent 
rate of production would still be too great even 
at a considerable reduction in the daily wage, 
but he deemed it exceedingly essential that 


COMPARATIVE SCHEDULE OF LABOR AND 


a human reason. Lumber is a big industry. 
It has been in the past conducted sometimes 
fairly and sometimes unfairly. Notwith- 
standing the fact that lumber now is selling 
below the cost of production, a vast number 
of people thruout the United States believe 
that building is not being revived because 





MATERIAL PRICES PREVALENT IN THE 


BUILDING INDUSTRY IN CHICAGO FROM 1912 TO 1920, INCLUSIVE 





1912 1913 1914 1915 1916 1917 1918 1919 19: 
COP ois k cht ecucp acess sswcsucen $0.65 $0.65 $0.65 $0.70 $0.70 $0.80 $1.00  *$1.25 
Redes cai cine ctnccccceecveees : -75 15 -75 75 75 87 -00 *1.25 
Bricklayers IAWOWETS 2... .cccccccsccccace .40 .40 .40 -40 42% 45 57% -70 *1.00 
COMME OED. ccc cccacccsccccecees .62 65 65 65 671% 67% .75 1.00 *1,25 
Caisson diggers .......... iveneuwaies 57% 57% 57% 6244 65 17% .90 *1.25 
Hoisting engineers ..... .75 -75 -75 75 75 87% 1.00 *1,25 
Structural ironworkers . .68 .68 -68 .69 .70 87% 1.00 *1,25 
i. 75 75 75 -75 -75 -87% 1.00 *1.25 
Structural steel, per ton. 47.60 37.63 42.00 83.99 109.37 103.31 85.24 115.00 
Com. brick, per M........ 7.00 7.00 7.00 7.00 9.00 9.00 12.00 16.00 
Crushed stone, per yd.........scceeeeee 1.65 1.65 1.40 1.35 2.00 2.00 2.40 4.25 
ScrOGREMR, WOE Few. cc cccccccavecccces 1.40 1.25 1.15 1.05 1.75 2.00 2.10 74.25 
Bankl Cis WO WGekc cc ccs We ccnscses 1.15 1.25 1.25 1.00 1.75 2.00 2.00 74.25 
Torpedo sand, per yd......ccccecccesee E 1.65 1.65 1.65 1.40 2.10 2.30 2.40 $4.25 
Portland cement, per bbl., not in sacks.. .90 1.18 1.17 1.17 2.01 2.08 2.11 2.19 74.40 
Eime, Ge We coccccccccccsccccvseses 65 65 -65 65 70 -90 1.00 1.00 1.50 
Com, SO WOE oc oc ccc ciscccuces 2.00 2.00 1.85 1.95 3.00 3.50 4.50 4.50 5.00 
Scaffold plank, per M..........ee+00++20.00 24.00 24.00 24.00 27.00 35.00 47.50 52.50 155.00 


*In effect from May 1, 1920, 

+In effect from Aug. 25, 1920. 

tPresent Chicago retail price for scaffold plank is 
labor should increase its output very material- 
ly. 

‘‘Endeavoring to answer the question as to 
what is necessary to revive building, speaking 
as a builder,’’ said Mr. Meyne, ‘‘I would say 
that if our workers are demanding and receiving 
more money than other workmen of a similar 
degree of skill, we can not prosper. If one in- 
dustry has eut its prices and feels that other 
industries are still undeflated, it is their duty to 
get the undeflated industries lined up.” 

The speaker also referred to the continuation 
ot jurisdictional labor disputes, notwithstand- 
ing assuranees made by organized labor a few 
months ago that disputes of this character would 
be referred to the national board of arbitra- 
tion constituted by the labor unions for the 
purpose of handling such matters. He said that 
some material men were discounting their quo- 
tations—that while they were not announcing 
reductions they were nevertheless selling at re- 
duced prices. ‘* Would it not be better,’’ said 
he, ‘to come out flat-footed, and take the pub- 
lie into confidence??? 


‘To sum up,’’ said Mr. Meyne, ‘‘the all- 
important thing is to give a man something for 
his money. Before you can interest a man in 
building you must give him stable, substantial 
value for the money he puts into the structure. ’’ 

Certain advertisentents recently inserted in 
the daily newspapers of St. Paul and Minne- 
apolis, Minn., by the Northern Pine Manufae- 
turers’ Association having been sharply criti- 
ecized earlier in the conference by the repre- 
sentative of the hollow tile industry, and 
others, Judge W. S. Bennett, representing the 
Edward Hines Lumber Co., made a statement 
explaining the reasons underlying this adver- 
tising campaign. As readers of the AMERICAN 
LUMBERMAN know, the advertisements in 
question, in effect, advise prospective build- 
ers to delay building because while lumber 
has practically come down to prewar basis, 
mereased cost of transportation considered, 
other materials entering into construction are 
still at an abnormal level. Judge Bennett 
sail that the idea of this advertising had 
originated with Mr. Hines, and had been con- 
curred in by a number of other large northern 
pine manufacturers. He said that the adver- 
tisements were based upon the conclusions 
arrived at by these interests that it was not 
honest to advise building at a time when the 
merchandiser ean not get a decent return for 
us goods, ‘*Northern pine manufacturers 
Sensed the faet that the cost of building is 
soins to eome down,’’ said Judge Bennett, 

ant speaking for the corporation which I 
Tepresent, which has been in business thirty 
years, we did not think it was commercially 
honest to advise our customers to build when 

Mg wating a few months they could build 
Benper: in other words, not to put up a build- 
ben osting $10,000 that in a few months could 

ta for $7,000. In short, we did not feel 
lie e wanted to join in exploiting the pub- 

» Another reason was what might be called 


around $45. 





of the high price of that commodity, hence 
the northern pine manufacturers deemed it 
proper to place before the public the fact that 
the lumber industry is in no wise to blame for 
the existing stagnation. We could not ask 
labor to reduce its prices, as we think it 
should do, while at the same time advising the 
laborer to put his wages into building at 
abnormal ecosts.’’ 

At the conclusion of Judge Bennett’s state- 
ment, J. W. Taylor, vice president Indiana 
Lumber & Manufacturing Co., South Bend, 
Ind., speaking from the retailer’s point of 
view, said that many retailers in taking ¢heir 
inventories had based them on the present 
market value of lumber, scrapping the retail 
prices based on peak costs and establishing 
new retail prices based on replacement costs. 
He said that the lumber retailers of South 
Bend and Mishawaka had jointly paid for a 
full page ad in the South Bend News-Item of 
Jan. 18, to tell the public that lumber is now 
‘fa great deal cheaper’’ and that there is 
nothing to be gained by delaying the build- 
ing of houses. At the bottom of the adver- 
tisement appear the names of ten lumber 
concerns. 


The Architects’ Viewpoint 


Henry K. Holsman, president Illinois chap- 
ter American Institute of Architects, said 
that from the architect’s standpoint it ap- 
peared very laudable for lumbermen to take 
the stand that they have in reducing the price, 
‘*but,’’ said he, ‘‘I hope they will not take 
the stand that all other lines must come down 
in the same proportion, because conditions in 
some of the other industries are different.’’ 

Charles 8. Keith, of Kansas City, said that 
any idea that the reductions in lumber prices 
had been made from profits of manufacture 
were entirely without foundation, as lumber 
is now selling at the mills below the actual 
cost of production. ‘‘The country is basically 
in a prosperous condition,’’? continued Mr. 
Keith. ‘‘What is needed are sensible methods 
of taxation and less unwarranted govern- 
mental interference with business. Clear the 
decks and get out of the way of business, and 
the situation will take care of itself thru 
operation of the law of supply and demand. 
We can not, however, expect a change for the 
better until after March 4, and then it will 
take some additional time for the new admin- 
istration to get into running order.’’ 

William P. Varney, president of the Chi- 
eago Hydraulic Press Brick Co., expressed the 
opinion that the mau who built now would 
build cheaper than the one who waits six to 
nine months. W. F. Schlake, president of the 
Illinois Brick Co., and representing the Com- 
mon Brick Manufacturers’ Association, said 
that the first duty of any business man is to 
keep his business solvent. ‘‘If lumbermen 
have reached the bottom,’’ said he, ‘‘the pro- 
ducer of common brick is right along with 


him. Our statements for the last four or five 
months have showed a loss each month.’’ He 
said that his concern during the last three 
years had not been able to give the bulk of 
its labor more than 20 percent of full time 
employment, and that the balance of the time 
the men had been obliged to pick up work 
wherever they could find it. 


Urged to Get Costs Down 


There followed a lively discussion, in the 
course of which H. B. Hewes, of the Jeaner- 
ette Lumber & Shingle Co., Jeanerette, La., 
urged all manufacturers of building materials 
to endeavor to get their costs down so that 
materials could be produced at prices that the 
publie could and would pay. 


Injected in the discussion were many ex- 
pressions on the part of representatives of 
various industries indicating that their atti- 
tude toward the matter in hand was quite 
completely at variance with fhat of the lum- 
bermen’s, and Chairman Kirby took occasion 
to say that he believed there was enough in- 
telligence and patriotism in this country for 
all interests to get together and pull unitedly 
for the common prosperity. ‘‘One of the good 
results of this conference will be that we will 
all quit knocking and understand one an- 
other’s problems better,’’? said Mr. Kirby. 
The chairman again urged all those present 
to disabuse their minds of any impression 
that the lumbermen in calling the conference 
had any thought of taking a superior attitude 
or ‘‘administering a rebuke’’ to any other 
industry, but that the purpose of the meeting 
was that all might gain a clearer conception 
of whatever difficulties exist in the way of 
reviving building and work together toward 
removing such obstacles. 


Speaking in the same tenor, John L. Kaul, 
of the Kaul Lumber Co., Birmingham, Ala., 
said in part as follows: ‘‘It seems to me that 
we have been getting somewhat away from 
the purpose of the meeting. My reason for 
coming here was to see what could be done 
to stimulate business so we can give our em- 
ployees steady work, and I understand that 
we were inviting in the other industries to 
give them the benefit of our experience in 
going thru the deflation period. The question 
is whether we can have rapid deflation and 
get back to where we can keep our labor em- 
ployed, or whether we are going to take a 
year or two for deflation. It is like where a 
man has been on a drunk and is sobering up— 
the quicker he gets it over with, the better. 
The lumber industry has been deflating since 
June and has gotten down to a point where a 
man ean put a dollar into a building and get 
his dollar’s worth so far as lumber is con- 
cerned. The object in calling the other indus- 
tries here, as I conceive it, was that they 
might profit by our experience. There may be 
some building activity in the spring, but I 
do not believe we shall see much improvement 
before fall, as the process of deflation is 
going to take some time at best. The farmer 
has deflated and labor must follow suit, but 
we can. not deflate labor until commodities 
come down.’’ 


Chairman Kirby then appointed a resolu- 
tions committee composed of one representa- 
tive of each of the associations represented 
to outline the policy and purpose of the con- 
ference. The following lumbermen were se- 
leeted to represent their respective organiza- 
tions: Charles S. Keith, of Kansas City, Mo., 
Southern Pine Association; R. G. Chisholm, 
of Minneapolis, Minn., Northern Pine Manu- 
facturers’ Association; D. O. Anderson, of 
Marion, N. C., North Carolina Pine Associa- 
tion; David C. Eecles, of Portland, Ore., 
Western Pine Manufacturers’ Association; W. 
S. Dickason, of Kansas City, National Retail 
Lumber Dealers’ Association; F. C. Knapp, 
of Portland, Ore., West ‘Coast Lumbermen’s 
Association, as proxy for Ralph H. Burnside, 
who he said would arrive on the following 
day. 

Following the appointments, the committee 
was requested to meet in the morning to pre- 
pare their resolutions, and the session ad-- 
journed. 
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SATURDAY FORENOON 


The resolutions committee met on Saturday 
morning to take up its deliberations, but as 
these had not progressed to any extent by the 
time scheduled for the general session, on 
account of the long-drawn out controversial 
debate, the committee meeting was at 10:30 
o’clock declared by Chairman Kirby to be a 
meeting of the committee of the whole. The 
subject under discussion was the adoption of 
a resolution pledging the delegates present 
‘to take such action as they legally and con- 
scientiously can within their own industries 
and in codperation with others to bring about 
conditions which will make possible the early 
resumption of construction.?? Much opposi- 
tion emanated from certain quarters, not 
alone against a certain section in the original 
resolution which eventually was stricken out, 
but to the resolution as a whole, on the ground 
that many of those present were without au- 
thority from their associations to commit 
them to any fixed policy. 

H. L. Matz, of the Chicago Face Brick Asso- 
ciation, was the chief objector, and declared 
that the resolution should come from the Na- 
tional Lumber Manufacturers’ Association, 
which had called the conference, and that the 
representatives of other industries, who were 
merely the association’s guests should not be 
asked to commit themselves thru participa- 
tion in the resolution. He said that many of 
them were without authority to do so, and 
further pointed out the smallness of the num- 
ber of the latter, whereas the lumbermen were 
strongly represented. He urged that the lum- 
bermen under their own names adopt a brief 
resolution calling attention to the present 
building situation, and transmit it to the na- 
tional committee of the Chamber of Commerce 
of the United States, which during the follow- 
ing week was to hold hearings on the building 
situation at Washington, D. C. 

Aroused by an objection to the resolution 
on the ground that it was too ‘‘optimistic’’ 
in that it would encourage the public in its 
expectation of lower prices and thereby 
strengthen its determination to postpone 
building until that time, J. W. Taylor rose 
to declare that ‘‘there should be optimism in 
the resolution, not pessimism. The country 
needs a good dose of optimism, so let’s give 
it.’? The conference, he declared, should 
come out with an optimistic and positive 
statement, and not ‘‘pussy-foot’’ around, and 
throw a blanket around the whole question. 
Speaking further, he said that there probably 
will not be much building for some time, 
either industrially or for speculation, but the 
key to the whole situation is home building, 
and if that could only be properly encouraged 
things would come out all right. 

When a vote finally was taken on the reso- 
lution referred to, it carried by 30 to 2. 
Charles 8. Keith then proposed a resolution 
directed at Congress, which was unanimously 
accepted. 


Shows Cement Prices Undeflated 


H. G. Zander, of Chicago, an extensive real 
estate operator and builder, said that it was 
useless to expect a general resumption of 
building operations so long as certain build- 
ing materials remained at practically the peak 
price. Speaking specifically of cement Mr. 
Zander presented from the records of his firm 
some very surprising figures. 

He said that on a 5-room bungalow, 23x44 
(one of a block of six built at. the same time) 
on which work was begun in January, 1916, 
and finished April, 1916, the total cost of the 
cement work, including excavating for foun- 
dation, was $200.18. On a bungalow built 
from exactly the same plans and specifiaca- 
tions begun in June, 1919, and completed in 
December, 1919, the cost of the cement work 
was $526.93. On Nov. 10, 1920, a bid was 
obtained for cement work for a bungalow, 
same plans and specifications, the bid sub- 
mitted being $860. On Jan. 18, 1921, bid was 
again asked upon cement work for a bunga- 
low, same plans and specifications, the result 
being a bid of $835. 

In other words, the cost of the cement work 


upon a bungalow of the type and size de- 
scribed jumped from $200.18 in January, 
1916, to $860 in November, 1920, while a bid 
obtained Jan. 18, 1921, of $835 showed a re- 
cession of only $25, or not quite 3 percent, 
from the extreme peak. ‘‘This,’’ remarked 
Mr. Zander, ‘‘does not look as tho cement 
was deflating very rapidly.’’ 

The following organizations were repre- 
sented: 

BrickK—Face Brick Dealers Association _ of 
America, Chicago; Marion Pressed Brick & Tile 


Co., Marion, Ill.; Chicago Face Brick Association, 
Chicago; Common Brick Manufacturers Associa- 





A Lumberman Gets a Hint 
from a Furniture Dealer 


A few days ago a furniture house 
wrote to a citizen who had recently 
purchased a new home. The letter, 
which came into the hands of the local 
lumber dealer, read as follows: 

‘*Dear Sir: A new home requires a 
good many readjustments in your furni- 
ture and furnishings. Our decorator 
can help you make the best use of your 
old things and choose the necessary 
new ones to harmonize with them. You 
can make use of this advice without 
expense and without obligating your- 
self to purchase here. 

‘*The enclosed postal card will bring 
our decorator to your home at any time 
you specify. Will you not return it or 
call yourself and let us talk it over? 

Very truly yours, 
Furniture Dealer.’’ 


The lumber dealer was deeply im- 
pressed by this letter and came to the 
conclusion that he had not been taking 
advantage of his opportunities in pre- 
senting an offer of his services to people 
who were buying real estate, or who 
had bought an old home and wanted to 
remodel it into a new home, or had 
bought a farm, and so he said to him- 
self: ‘‘Beginning from today I will 
study the real estate transfers. I will 
look into each individual transaction 
and write a letter to the buyers sug- 
gesting to them that they might need 
some lumber, for new buildings or for 
repairs. I will tell them that if they 
would like to look over my plans I will 
‘pe glad to help them in the selection of 
plans or with advice and suggestions 
in reference to the kind of lumber 
they should use, whether it be for the 
remodeling of a room, or building a 
closet, or repairing a barn, and in any 
other service, whether it be large or 
small, I will be happy to be of use to 
them.’’ 











tion, Cleveland, Ohio; Illinois Brick Co., Chicago ; 
Hydraulic Press Brick Co., Chicago. 

CrEMENT—Advance Waterproof Cement Co., Chi- 
cago; Portland Cement Association, Chicago. 

Citay—Astrid-S. Rosing Co., Chicago; Standard 
Clay Products Co., Oskaloosa. 

GRANITE—National Building Granite Quarries’ 
Association, Boston. 

GypsuM—United States Gypsum Co., Chicago. 

Hoitow Tite—The Hollow Building Tile Asso- 
ciation, Chicago. 

IRON AND SteEEL—Northwestern Expanded Metal 
Co., Chicago. 

Lime—Mitchell Lime Co., 
Lime Association, Chicago. 

MILLWoRK—Indiana Lumber & Manufacturing 
Co., South Bend, Ind.; Wholesale Sash & Door 
Association, Chicago; M. A. Disbrow & Co., Clinton, 
Iowa. 

Metal LatH—dAssociated Metal Lath Manufac- 
turers, Chicago. 

PAINT AND O1L—Hilo Varnish Corporation, Chi- 
cago; National Paint, Oil & Varnish Association, 
Chicago. 

PLUMBING—Wolff Manufacturing Co., Chicago; 
Enameled Sanitary Ware Manufacturers’ Associa- 
tion, Pittsburgh; Kohler Co., Kohler, Wis.; Chi- 
cago Master Plumbers Association, Chicago. 

SAND AND GRAVEL—Illinois Sand & Gravel Pro- 
ducers’ Association, Chicago; Federal Stone Co., 
Chicago. 

Winpow GLass—National Association of Win- 
dow Glass Manufacturers, Pittsburgh. 

MISCELLANEOUS—John B. Ransom & Co., Nash- 
ville, Tenn.; Addison Blakely, Chicago; Lee Blake- 
more (Inc.), Chicago; Babson’s Statistical Organ- 





Chicago; National 


ization, Wellsleys Hills, Mass.; Harris Manufac- 
turing Co., Chicago; Arcadian Way Association, St. 
Louis, Mo.; Cornell Wood Products Co., Chicago ; 
Chicago Real Estate Board, Chicago; Berry Bros. 
(Inec.), Chicago; Illinois Manufacturers’ Associa- 
tion, Chicago; Ludgin & Leviton, Architects, Chi- 
cago; Greenebaum Sons’ Bank, Chicago; Henry K. 
Holsman, Architect, Chicago ; Chicago Building Ma- 
terial Exchange, Chicago; National Lumber Manu- 
facturers’ Inter-Insurance Exchange, Chicago; As- 
sociated Builders of Chicago, Chicago; “Own Your 
Home Exposition,” Chicago; The W. J. Parsons 
Housing Co., Chicago; Dorr Bros.’ Architect Co., 
ee: Home Builders’ Finance Co., Kansas City, 
MO, 


Among the out-of-town lumbermen present 
were the following: 


J. Crow Taylor, secretary, Kentucky Retail Lum- 
ber Dealers’ Association, uisville, Ky.; John J. 
Comerford, Detroit Lumber Co., Detroit, Mich.: W. 
S. Dickason, National Retail Dealers’ Association, 
Kansas City, Mo.; L. S. Case, Weyerhaetser Saies 
Co., Spokane, Wash.; W. A. Holt, Holt Lumber 
Co., Oconto, Wis.; A. A. D. Rahn, Donald D. Conn 
and E. L. Carpenter, Shevlin Carpenter and Clarke 
interests, Minneapolis, Minn.; G. N. Heineman, B. 
Heineman Lumber Co., Wausau, Wis.; M. H. Kel- 
ley, M. H. Kelley How-Thomson, Duluth, Minn.; F. 
P. Hixon, Shevlin-Hixon Co., Bend, Ore.; W. T. 
Murray, Tremont Lumber Co., Rochelle, La.; J. J. 
Vetter, St. Bernard Cypress Co. (Ltd.), New 
Orleans, La.; John L. Kaul, Kaul Lumber Co., 
Birmingham, Ala.; Harry C. Clarke, Crookston 
Lumber Co., Minneapolis, Minn.; A. J. Taylor, 
Cloquet Lumber Co., Cloquet, Minn.; H. L. Hewes, 
Jeanerette Lumber & Shingle Co., Jeanerette, La.; 
G. E. Mattison, Arkansas Land & Lumber Co., Mal- 
vern, Ark.; Hiram F. Below, Below Sawmill Co., 
Marinette, Wis.; R, E. Saberson, Thompson Yards 
(Inc.), Minneapolis, Minn.; C. T. Lamb, Warren 
Lamb Lumber Co., Rapid City, S. D.; L. A. Heck 
ard, J. W. Metz Lumber Co., Wichita, Kan.; Neal 
Gray, Gray Lumber Co., Cleveland, Ohio; R. H. 
Burnside, Willapa Lumber Co., Portland, Ore.; FE. 

Johnson, Trinity County Lumber Co., Groveton, 
Tex.; F. C. Knapp, Peninsula Lumber Co., Port- 
land, Ore.; W. T. and W. E. Guild, Finkbine Lum- 
ber Co., Jackson, Miss.; J. D. Tennant, Long-Hell 
Lumber Co., Kansas City, Mo.; J. V. O’Brien, 
Cleveland Board of Lumber Dealers, Cleveland, 
Ohio; Charles A. Bowen, secretary, National Retail 
Lumber Dealers’ Association, Detroit, Mich. ; King 
H. Pullen, Southern Pine Association, New Orleans, 
La. ; David C. Eccles, Western Pine Manufacturers’ 
Association, Portland, Ore.; George E. Watson, 
Southern Cypress Manufacturers’ Association, New 
Orleans, La.; J. H. Kirby, Kirby-Bonner Lumber 
Co., Houston, Tex.; Charles 8. Keith, Central Coal 
& Coke Co., Kansas City, Mo.; R. G. Chisholm, 
Northern Pine Manufacturers’ Association, Min 
neapolis, Minn.; O. T. Swan, Northern Hemlock & 
Hardwood Manufacturers’ Association, Oshkosh, 
Wis. ; Rhodes, Southern Pine Association. 
New Orleans, La.; L. C. Boyle, National Lumber 
Manufacturers’ Association, Washington, D. C.; 0. 
C. Scherzinger, Turtle Lake Lumber Go., Grand 
Rapids, Mich.; A. H. Connelly, Connelly Hardwood 
Lumber Co., Kansas City, Mo.; and John R. Davis, 
Kneeland-McLurg Lumber Co., Phillips, Wis. 





National Association Directors Meet 


The board of directors of the National Lum- 
ber Manufacturing Association held a meeting 
at the home of Edward Hines last Saturday 
afternoon, following the adjournment of the 
conference of building material manufacturers 
held at the Congress Hotel. ; 

The board unanimously adopted a resolution 
recommending to the subscribing regional asso 
ciations immediate action to provide for the 
raising of an advertising fund on the basis 0! 
2 cents per thousand feet cut in 1920, the fund 
to be used for general lumber publicity pur- 
poses. The resolution provided that each 
regional association designate one of its mem- 
bers to act upon a committee in charge of the 
work. Each of the directors voting pledged 
himself to bring about favorable action by the 
regional association he represented. The mo- 
tion for adoption of the resolution was made 
by Charles S. Keith, of Kansas City, Mo. _ 

The resolution as adopted by the board is 
practically the same resolution known as pro- 
posal No. 1 of Resolution 5 adopted by the con- 
ference of lumbermen held in Chicago Jan. 
5 and 6. ; 

Provision also was made by the board to take 
up the matter of general publicity thru nation- 
wide advertising with the retail lumber dealers 
at their scheduled annual meetings during the 
next three months, this work to be carried on by 
the retail service bureau of the National Lum- 
ber Manufacturers’ Association. 

The board approved a proposition to carry 
a one-page advertisement in the various lumber 
trade journals directed to the retailers of the 
country and acquainting them with the adver- 


~ tising helps of the National Lumber Manufac- 


turers’ Association. 
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ADEQUATE TERMINAL FACILITIES CUT COSTS 


NEw York, Jan. 24.—Great waste, costly 
delays, inefficiency and expensive handling oc- 
cur, not in the long haul transportation either 
by rail or water, but in the transfer, distribu- 
tion, storage, imperfect coordination and articu- 
lation of the different carriers within compar- 
atively small terminal areas. The whole subject 
of modern terminal facilities, even with the ex- 
penditure of billions of dollars, is apparently 
little understood in the United States today. 

New York harbor is a glaring example of 
terminal inefficiency, for despite the more than 
$50,000,000 spent by the Federal Government 
here, and the more than $200,000,000 which the 
State has expended in canal improvements, and 
not accounting for the millions in private capi- 
tal expended, an unusual boom-time would find 
congestion again present as it did in the World 
War days. 

In addition to other expenditures, New York 
City, since the establishment of its dock depart- 
ment in 1870, has devoted something like $150,- 
000,000 to harbor improvements, and the city 
now owns more than two hundred piers, includ- 
ing some that are the largest in the world. 

Probably a sum equal to the city’s has been 
spent by private interests for industrial and 


shipping terminals, such as the Bush Terminal, 
New York Dock Co., Brooklyn District East- 
ern Terminal, American Dock Co., Degnon ter- 
minal and the 200-acre industrial development 
of the Bronx Terminal Corporation. There are 
also several trunk line railroads entering the 
Port of New York with millions of dollars in- 
vested in their New Jersey and New York ter- 
minals and the 2,000 lighters, car floats, grain 
elevators, oil and coal barges required to handle 
their enormous tonnage. 

A vast amount of technical study is re- 
quired in the physical development and effec- 
tive organization of a port, and, to quote a New 
York authority, this study is only too often mis- 
directed to wrong channels. He says: 

Some of the American cities, and some of the 
larger ones at that, have found that municipal or 
State ownership or control of the waterfront served 
with a belt-line railroad neutralizing all piers of all 
steamship lines and operating impartially for all 
railroads with a common rate of $2 or $3 per car 
for switching in and out, is the best solution. 

New York, for instance, combines State, 
municipal, railroad, steamship and private owner- 
ship or control and the lighterage system performs 
the service of a belt line. 


These many diverse methods of physical 


improvements and varying methods of ad- 
ministration and policies of finance have 
puzzled many cities eager for port im- 
provement when they have-attempted to 
harmonize the terminal interests of the differ- 
ent railroads, steamship lines and shippers, of- 
ten apparently conflicting. 

It must be borne in mind, however, that the 
railroads especially have little encouragement 
to act in harmony. They are forbidden by the 
Government to combine; they are urged by 
shippers to compete; they are forced by labor 
unions to disgorge; they are importuned for 
dividends by 600,000 stockholders; a critical 
public demands improved service; receiverships 
flourish and the Interstate Commerce Commis- 
sion issues orders. 

The terminal problem today is the most vital 
one in both domestic and foreign trade, a num- 
ber of authorities agree, and the solution of it 
is said to lie in the application of direct and 
scientific methods in a way yet unfathomed. 
Delays, congestion, unnecessary and expensive 
handling and storage have been put down as 
some of the drawbacks occasioned by insuffi- 
cient terminals and inefficiency in making those 
that exist perform their full duty. 
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Americans always have been great travelers, 
and despite the fact that they have been charged 
with neglecting the beauties of their own coun- 
try, it is only because they travel so much 
abroad that they are thought to travel little 
at home. There are no other people that know 
so much about their own country as do the 
American people; it can not be otherwise, be- 
cause the trains are always loaded with Ameri- 
ean travelers and the roads are congested with 
American motorists. Other countries have 
capitalized their natural secenie beauties, have 
advertised them, have praised them until the 
many Americans are ‘‘sold’’ on Switzerland, 
for example, before they are ‘‘sold’’ on Amer- 
iea. Nevertheless, Americans are ‘‘seeing 
America’’ in larger numbers every year, and 
communities that have natural attractions either 
of climate or scenery and do not. make them 
known to tourists are overlooking an oppor- 
tunity. 

The traveler is a guest of a community at the 
same time that he may be a guest of an individ- 
ual citizen or family of the community; too 
many communities overlook this fact. The tour- 
ist who drives thru a town is for the time being 
a guest of that town at the same time that he 
Is a critic or a possible critic of the place and 
its people. Courtesies are remembered as well 
as discourtesies, and often the act of a single 
citizen is thought to characterize the community 
m which he lives. For this reason it is better 
that the community should to the greatest pos- 
sible extent dominate in impressing the traveler 
or the casual visitor. No community can hope 
to become or continue a favorite resort for 
tourists if it leaves their entertainment wholly 
to self-seeking individuals. The interest of the 
individual is temporary and personal; that of 
the community is general and permanent; and 
the spirit of the community as a whole should 
be made manifest in order that the tourist 
may know what its most enlightened and most 
Senerous citizens stand for. It is even more true 
of the community than of the individual that 

.2 good name is rather to be chosen than great 
Niches, ’? 

Most of the travelers of the world look to the 
hotel or other public hostelry for their enter- 
re ent during their visits to a community; 


88 ‘‘THERE’'S NO PLACE LIKE HOME™ 


AS 


Florida Community Equips Camp Site for Tourists 


with the growth of travel on public high- © 


BU 


ways, especially as roads are improved, travel- 
ers of smaller means will undertake to ‘‘camp’’ 
on their tours, thus lessening their expense, in- 
creasing their enjoyment and lengthening their 
itineraries. Many people in this way are able 
to travel with their whole families for long 
distances, who otherwise would hardly get away 
from their immediate localities. In this way 





GAINESVILLE SHOWS FLORIDA 
HOW 


Briefly, this is what Gainesville did: 
Answering the call of the chamber of com- 
merce, the citizens cleared four acres of 
land, dug ditches for needed sewer mains, 
built a large assembly hall, and provided 
water, lights and sanitary service for one 
of the best equipped free camp sites in 
the State, between the hours of 8 in the 
morning and 5 in the afternoon, taking an 
hour off for lunch, served by the ladies! 

Gainesville has shown the rest of Florida 
what can be done if a city or town really 
is in earnest. There are cities in Florida 
which have been clamoring for weeks and 
months for the ‘‘authorities’”’ to provide a 
free camp site for auto visitors. These, 
most of them, have no free camp site yet. 
Some of them never will have! Then, too, 
speaking of production, look what Gaines- 
ville citizens accomplished in eight hours! 

Gainesville has done one of the biggest, 
finest things that any Florida city has 
done this year. . . . . Doubtless, long 
before this time, there are at least a hun- 
dred auto camping parties in the Gaines- 
ville camp site park; and thru the winter 
there will be hundreds of others who will 
go and come, each taking away a fine im- 
pression of Gainesville, and all determined 
to know better the place that treats the 
stranger like this—Tampa (Fla.) Tribune. 











the attractions of other communities visited 
may be made to appeal to entire families in- 
stead of to one or two members of them. 
That is to say the opportunities, of such com- 
munities are increased many times. Hence it 
must pay communities that are seeking immi- 
grants and capital for development to provide 
for the comfort and convenience of this class 
of travelers, 
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Attempts to encourage the visits of tourists, 
especially automobilists, have lately taken the 
form of providing ‘‘tourist camps’’ for them. 
Many of these camps have been equipped in 
localities where scenic or climatic attractions 
permitted camping. One recently brought to 
the attention of the AMERICAN LUMBERMAN is 
that at Gainesville, Fla., where the citizens 
cleared a camp site and erected a community 
house in a single day. 

The call for this codperative community pro- 
ject was made by the Gainesville Chamber of 
Commerce of Alachua County, Florida. On the 
call of the chamber an army of citizens ap- 
peared on the site at 8 o’clock in the morning. 
Some took up the work of clearing the ground; 
others dug sewers, others worked at the build- 
ing of the community house and still others laid 
out the streets of the camp. When 5 o’clock 
the same evening arrived a 4-acre tract of land 
that in the morning was covered with underbrush 
had been transformed into a charming park, 
with streets laid out, sewerage installed, elec- 
tric lights in place, and everything in shape 
for the next party of tourists. The camp affords 
ample room for the erection of tents and for 
the storage of cars at the same time that its 
trees provide abundant shade for vistors. The 
assembly building itself is equipped with every 
convenience; including electric lights, lavatories 
ete. 

Citizens of all classes joined in the work, 
every profession and trade and business being 
represented; the Boy Scouts were seen on every 
hand, joining in the work with enthusiasm. The 
completion of the camp was fittingly celebrated 
with a house warming, in which tourists joined 
with citizens in a get-together meeting. It is 
understood that these get-together meetings 
will be a permanent feature of camp doings. 
Evidently, the Chamber of Commerce of Gaines- 
ville was a leader in bringing about this fine 
community improvement, and in this it has set 
an example for other organizations to follow. 





THE LARGEST BURLS in the country come from 
the trunks of California redwood trees. They are 
not very abundant, considering the extent of 
redwood forests; but enough to meet demand 
has always been forthcoming. A single slice 
large enough for a table top may be had. 









AMERICAN LUMBERMAN 


JANUARY 29, 1921 

















A Dynamic Retail Executive Inspires His Employees with Spirit 
of Real Service to Customers and Upbuilds Strong Organization 


The Realm last week had some things to say 
about salesmanship as practised in the Dower 
organization, the Minnesota line-yard company 
that has its head office in the village of 
Wadena. If our memory serves us correctly 
we spent most of the time talking about the 
incident that set Mr. Dower to dealing in short 
lengths and about his methods of buying lum- 
ber. There is an infinite amount of interesting 
fact to be gathered concerning this company, 
So we are going to put down a few just as they 
come to mind. 


Getting a Close Buyer to the Office 


Soon after the Wadena yard got well started 
selling short lengths one of the branch man- 
agers reported that he wasn’t having any luck 
trying to land a bill that was on the market in 
his territory. Several people were looking fér 
some rather rough and low-grade stuff to be 
used in certain buildings, and these people 
were about to club together and see what they 
could do at some of the small mills near 
Wadena. Mr. Dower 


Lets Purchaser Grade the Shipment 

““Now,’’ said Mr. Dower, ‘‘I’ll tell you what 
I want to do. We’ll have to ship this stuff to 
you from this yard, and we don’t want to have 
any difficulty over the grade. If the car gets 
up there and proves not satisfactory it’ll be a 
bad job all around. I am going to pay you 
wages to superintend the loading of this ear. 
You inspect the lumber as it goes in, and any 
pieces that you think are not up to grade you 
throw out.’’ 

The buyer said this was fair enough, and he 
stayed and loaded the car. He took practically 
all the culls in the yard; lumber that Mr. 
Dower would not have dared to ship had it not 
been inspected by the buyer. Of course there 
was not the slightest objection after the lum- 
ber arrived at its destination, for it had been 
inspected when loaded. So while the price was 
low for the material Mr. Dower would have 
shipped had the grading been left to him, it 
yielded a fair profit on the stock actually 
shipped; and this stock proved to be satisfac- 


figure he wanted his customer to revise them 
downward to the figure that did seem fair. A 
few days later the contractor said he had 
looked them all over and had found no items 
that seemed too high. Asa matter of fact they 
were not too high. Mr. Dower did not get his 
reputation for square dealing by overcharging 
or by taking advantage of people who put their 
confidence in him. But even tho they were fair 
it is quite likely that the contractor, being 
human, might have felt that he had been taken 
advantage of when he was at the dealer’s 
mercy. But when the whole thing had been 
put up to him he was totally disarmed. 


Speeded Good News to Overtake Bad 


One of the drivers took a load of coal to the 
home of a Swedish minister. The doors were 
open, and the man neglected to wet the coal, so 
when the preacher’s wife got home she found 
the place thick with dust. I learned this story, 
I may say, from an independent source. Mr. 
Dower did not mention it. Well, the lady 

‘phoned down, and 





told his agent to give 
a letter to the one of 
the group who ex- 
pected to do the buy- 
ing for all. of them, 
and to ask him to pre- 
sent that letter to Mr. 
Dower when this 
buyer was in Wade- 
na. This was merely 
for the purpose of 
getting the man to 
come to the office; for 
without some such de- 
vice as this to bring 
him in Mr. Dower felt 
sure he’d never come 








— Mr. Dower went to 
' see the damage. He 
took full responsibil- 
ity and told her to 
have the house cleaned 
and to send him the 
bill. That seemed rea- 
sonable enough, so the 
lady agreed. Even 
tually she sent in a 
bill for $10. Mr. 
Dower sent hera 
eheck for $50 and a 
letter explaining that 
in consideration of «!] 
the trouble and an 
noyance she had had 








near the Dower office. 

This was done, and 
the man camein and 
presented the letter. Mr. Dower met the man 
pleasantly, told him he’d heard of the project 
and suggested that he’d be glad to make a 
price on the total bill. His new friend refused 
quite decidedly, saying the local agent had not 
been able to come anywhere near a reasonable 
price. Mr. Dower explained that he had to 
earry stocks at the different yards suited to the 
local needs. The particular yard in question 
had never been able to sell much stuff of the 
kind this bill called for, but that the Wadena 
yard had it and could make prompt shipment. 
An estimate on the bill would cost nothing, nor 
would it put anyone under the slightest obliga- 
tion. The buyer agreed that this was fair, and 
Mr. Dower made the estimate. 


Meets Very Low Figure from Small Mill 


When he submitted his figures to the buyer 
the latter said he was surprised to see how low 
they were but that he had been sent to get 
prices from the little mills and felt obligated 
todoso. He regretted it, for he knew the high 
standing of the Dower company and would 
rather deal with Mr. Dower; but he would see 
what he could do elsewhere and later would re- 
port back. Several days later he called up by 
’*phone from a point about seventy-five miles 
away and reported a very low price offered to 
him, and he said if Mr. Dower would meet that 
price the Dower company might have the busi- 
ness. Mr. Dower felt at a disadvantage in 
trying to do anything over the ’phone, but 
rather than lose the bill after what had passed 
he agreed to fill it for the sum named. The 
buyer came back to Wadena to complete the 
deal. 


a 


This band stand was given to Wadena by the Dower Lumber Co. 


tory for the purpose for which it had been 
bought. 


Fearless Square Dealing Earns Confidence 


A Scandinavian contractor who had dealt 
for years with the company had got a big con- 
tract and was out to buy the lumber. It would 
amount to perhaps $14,000 and so was a desir- 
able deal. Competition in this community was 
pretty keen, so Mr. Dower wished to avoid 
making an out-and-out price; for he knew 
he could put the price at 10 percent below 
wholesale and that some other concern would 
sell for less. So he explained to the con- 
tracter that he couldn’t fill the bill just as 
it was drawn, for there would have to be 
some substitutions for lengths and grades 
where those called for were not available. 
While he was explaining this matter the 
contractor broke in and said he’d dealt with 
the Dower Lumber Co. for ten years and had 
received such fine treatment he had confidence 
that the Dower people would do the right thing 
by him. He told Mr. Dower to take the job, 
fill it as it had to be filled and set whatever 
prices were fair. So the bill was taken on 
those terms. It came near the end of the year, 
when the Dower yards clean up their accounts. 
The Scandinavian’s bill amounted at that time 
to something like $9,000. Mr. Dower sent him 
an itemized statement and with it a letter tell- 
ing him that the Dower company appreciated 
his business and especially the terms on which 
this particular bill had been sold. He added 
that he wanted to be as fair and square as his 
customer had been; and that if there were any 
items that seemed to be charged at too high a 


he felt she was enti 
tled to this amount. 
Anyone who knows 
how rapidly a story of carelessness travels 
knows also that it must be an unusual repara 
tion that will travel as fast. And while I don’t 
know just how conditions are I imagine that 
this sum may be considered advertising money 
well spent among possible Swedish customers. 


The Problem of Controlling a Line of Yariis 


But it is one thing to be a good salesman 
oneself, and another thing to run a string of 
thirty-eight yards along the lines of efficiency. 
To do the latter requires something not usuall) 
classed as salesmanship. In addition to being 
a good seller a man must be a good leader. 
Line-yard policies differ widely. Some con- 
cerns rely chiefly on clever and rather showy 
methods; others concentrate the management 
in the main office and make the local man noti- 
ing but a sort of human key to lock and unlock 
the shed. Still others center most of their at- 
tention upon getting local managers who have 
a real business instinct, and then they train 
these men in sound methods and rely largely 
on old fashioned selling spread upon a sovnd 
financial policy. This last kind is not spectacu- 
lar, but it is made up of concerns that com- 
mand profound respect. Usually they are ‘ong 
headed in such matters as buying and collect- 
ing. Some of them, of whom I’ve heard just 
recently, have been expecting the recent de!\a- 
tion and got ready for it months in advance. 
When money became tight their collections 
were up. And while other dealers in a sudden 
panic were trying to find out the best ways of 
protecting their open book accounts with in- 
terest bearing notes these long headed concerns 
were sitting easy. 
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Puts Operation Up to Company’s Agents 

All of these systems have certain merits, 
and in the successful companies the methods 
used are usually ones chosen carefully to fit the 
natural slants of the head of the company. 
[’m not sure that I can define Mr. Dower’s 
methods. But he believes in agents who have 
business instinet and who are able to conduct 
the business intelligently. There are rather 
definite company policies which must be fol- 
lowed and there is a certain discipline such as 
all bodies of men working as a unit must have. 
But beyond this the matter of operating the 
business is, I think, rather put up to the men. 
They have all necessary leeway in meeting 
competition and in devising sales methods. 
Naturally the quality of a group of men care- 
fully selected and trained in this way is high. 
Mr. Dower says that very few of the men who 
are once appointed as agents fail to make good. 
Men who might fail are detected before they 
are put in a position where a weakness of some 
sort could have an opportunity of breaking 
them. The men like the company, too. Mr. 
Dower has sold a few yards at times when it 
seemed that the company was expanding too 
fast; and, I believe, in every instance the 
agent either asked at once to be allowed to 
stay with the Dower company, or he has made 
that request within a very short time. 


Employees Have Sense of Ownership 


The company recognizes the fact that em- 
ployees normally find their personal interests 
and their future rather closely involved with 
the future of the company for which they 
work, There is a certain sense in which an 
employee may be said to have an equity in the 
concern which employs him, This matter has 
puzzled executives for years, and a good many 
different attempts have been made to express 
it in a practical way. Some of these plans have 
been suecessful and some have not. The Dower 
way has been deseribed in this department. 
It is composed of a profit sharing plan, of life 
insurance, of a bonus system operated in con- 
nection with the annual clean-up of accounts 
and the like. The profit sharing plan pays the 
stockholders a certain percentage on their 
holdings; I believe it is 7 percent; then the 
remaining profits are divided among _ stock- 
holders and employees. In making this divi- 
sion each employee’s wage for the year is 
considered for the time being as if it repre- 
sented that much stock in the company. I 
don’t know the figures, but we can illustrate 
with a hypothetical case. Suppose the stock 
is $1,000,000 and the annual payroll is $100,000. 
After 7 percent has been paid on the $1,000,000 
worth of stock ‘the remainder of the year’s 
earnings is divided up not on a capital basis 
of $1,000,000 but of $1,100,000, and each em- 
ployee gets his share of these profits on the 
ratio of his annual salary to $1,100,000. The 
company is now carrying $70,000 of insurance 
on its employees. The arrangement is that 
the amount carried on each employee is auto- 
matically increased with the years of service. 
The company also makes another recognition 
of long service. Each employee who has 
worked for the Dower company for twenty 
years is given $1,000 worth of stock. Several 
men have already received their stock, and 
others are nearing the 20-year mark. 


Bonus Awards Men Who Clean Up Accounts 


The bonus system to help in the matter of 
cleaning up the books once a year is doing 
excellent work for the company. In fact the 
results are startling. Thirty-two yards out 
of this line entered 1921 with all accounts paid 
or covered with interest bearing notes. One 
yard had its books absolutely clean. Every 
customer had paid every nickel in cash; and 
this yard did a big business in 1920. The total 
outstanding amounted to 15 percent, which is 
1 percent lower than the record of 1919; and it 
would have been reduced to 10 percent except 
that some very big accounts were not settled 
until just a few days too late to get under the 
wire. It is easy to see what this means to the 
Dower organization. In the first place, when an 
agent approaches a credit customer and courte- 
ously but firmly gives him the option of paying 


in cash or giving an interest bearing note the 
customer can’t well lose his temper. Also, he 
can’t say it is impossible, as he might say if 
he were asked to pay cash. The interest rate 
usually charged on the Dower notes is higher 
than the normal rate at the bank, and it is set 
at this figure in the hope that the customer 
will be induced to get his money elsewhere and 


pay in cash. Having a definite time of clean- . 


ing up the books is working well all around. If 
a customer’s account runs on and on he forgets 
about part of it and makes trouble in settling. 
If it is necessary to change agents and the new 
man has accounts running back for a year or 
two and doesn’t know anything about the 
verbal agreements and arrangements he is put 
in a trying situation. And if accounts are 
settled by interest bearing notes the interest is 
no inconsiderable item. Mr. Dower estimated 
roughly that it might amount to more than 
$20,000 a year; a sum which no corporation can 
afford to disregard. 


Close Collections Do Not Lose Customers 


Mr. Dower makes a pleasant little ceremony 
of handing out these bonus checks at the an- 
nual convention of the yard agents, held in 
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PLANNING TO BUILD? 


Lumber Plus Service 

That is what we are giving to 
builders. Not a perfunctory kind 
of service, but real, honest-to-good- 
ness help. From the time vou first 
come to us, Mr. Home Builder, un- 
til your home is ready to occupy, 
we give you the best of our advice 
and assistance. 

~Here are “plus service” features 
—complete floor plans, detailed 
cost estimates, help in selecting the 
best of lumber, paint, plumbing and fixtures. In 
short, we perform the duties of consulting architect 
and in many cases those of building contractor, 
when you buy lumber. 

The value of this building assistance would be 
hard to estimate in terms of dollars and cents. We 
gladly give it, though, because it makes home build- 
ing easier, eliminates mistakes, and {fs of real bene- 
fit to our patrons. You can have it by simply in- 
“quiring of 


David Russell Lumber Co. 


PHONE M. 3664 
EAST SIXTH AND PARKER STREETS 


Building*Materials — Plus Helpful Service 














People are always interested in Building—A 
timely ad of a Little Rock, Ark., dealer 





the Wadena offices. He asked the agents par- 


* ticularly if collecting the accounts had lost the 


company any customers. When he gave Tony 
Revering his check he said, ‘‘Tony, stand up 
and tell us if you’ve lost any customers.’’ So 
Tony stood up and said, ‘‘ Not one except those 
who have died.’’ 


Convention Helps Men to Be Better Executives 

The annual convention is one of the pleas- 
ant and profitable events of the business 
year. Every effort is made to see that it is 
pleasant and profitable and free from every 
element that would put a bad taste in any- 
body’s mouth. For this reason there is the 
least possible discussion of personal difficul- 
ties or salary adjustments or other contro- 
versial matters. These have their times and 
seasons, for the Dower company like all others 
must maintain uniformity of method and 
treatment; but they are kept out of the con- 


vention. One of the men whose name is not 
known to me said he believed all the men 
looked forward to the convention as a high 
light of the year and from it got a big boost 
in their business morale. Certainly it is one 
of the friendliest and jolliest meetings we’ve 
ever attended and yet one that stuck to the 
job of helping the men make better execu- 
tives of themselves. The banquet was a 
wonder with its gay decorations of red and 
green, its scores of candles and its roast 
turkey done to a juicy tenderness fit to make 
Santa Claus yearn for a residence in Wadena. 
It is a continuing policy of the Dower com- 
pany never to undertake anything, be it a 
banquet or a sales policy, unless the thing 
can be put thru in the right way so that it 
will be completely effective. 


Well Built Mailing List Helps Advertising 


There are so many other things which might 
be said about this lively and friendly and 
business-wise company and so little space 
left that one does not know what to choose. 
Perhaps we might just mention the adver- 
tising. The Dower company has its own 
advertising man who gives all his time to 
this phase of trade promotion. There is a 
regular mailing list of about eight thousand 
names, and special mailing lists are prepared 
from time to time. A couple of years ago 
the offer was made of a bread board to any 
one furnishing the name of a person who 
was planning to build a structure to cost 
$100 or more. A year ago another list was 
made up by offering a bread knife upon simi- 
lar terms. For 1921 the company is offering 
a calendar that cost a good deal of money. 
An artist painted a picture of a 4-horse 
team hitched to a sled load of logs. The origi- 
nal painting is displayed in one of the show 
windows of the Wadena yard. It is a color- 
ful, spirited picture and one that catches the 
eye of the people in that north country; for 
most of the men up there have had something 
or other to do with logging at some time in 
their lives. 


Show Windows Have Strong Attraction 


We mentioned ‘‘one of the show windows’’ 
in the Wadena yard. Most yards feel that 
they have done themselves proud if they have 
just one window, and in many eases finding 
a display for a single window keeps some- 
body or other feeling like an overworked 
martyr. Let me mention over rapidly the 
display in the Wadena windows. Wadena, it 
may be said, is a village of a couple of thou- 
sand, and the Dower yard faces one end of 
the village park. In the first window was a 
decorated Christmas tree and a couple of 
eross sections of a big fir log. In the next 
was a model of a self operating garage door, 
a sideline recently taken on by the yard. In 
the next was a big panel showing samples 
of all kinds of moldings and wall construe- 
tion. In the next was a display of Curtis mill- 
work, a breakfast nook outfit. And in the 
next was a miniature sawmill made by one of 
the men showing the mill, the log pond, ox 
teams and all the rest of the setting proper 
for.a sawmill; and in this window was dis- 
played the original painting of the calendar 
picture. I venture the opinion that windows 
like that in Minneapolis or Chicago or New 
York would hold crowds of hundreds of peo- 
ple in front of them all day long. 


Advertising and Service Boost Business 


The advertising department, of course, 
makes use of a great many other helps. It 
uses newspaper space, billboards, form letters, 
movie slides and trailers and it publishes the 
‘*Knot Hole’’ which is the Dower house or- 
gan. ‘‘Dower’s Little Nailer’’ has already 
shown his jolly, boyish face in these columns. 

The service department we can little more 
than mention. It handles a line of stock plans 
and gets out special drawings, and it attends 
to other and somewhat similar duties. Mr. 
Smith, of the advertising department, and Mr. 
Perry, of the service department, were both 
in the army during the late war, and both are 
keen, efficient and likable young fellows who 





78 


AMERICAN LUMBERMAN 





JANUARY 29, 1921 





bid fair to make a definite mark in increasing 
Dower sales and service. 


The Zestful Personality That Energizes All 


We haven’t said much about John Dower 
himself, the dynamo of energy and the store- 
house of business wisdom and instinct, who 
after all is the important factor of the Dower 
Lumber Co. We’d like to say a great deal 
about him and his early experiences as a farm 
boy, which taught him the value of system 
and of planned hard work. We’d like to talk 
about his loyal belief in Minnesota; its cli- 
mate and people and future; and about the 
efforts he has made to build up all the villages 
and towns where his yards are located and 
especially the village of Wadena where he 
lives. We’d like to say quite a bit about 
the jolly little pair of twins who call him 
Grandfather. But after all these things be- 
long personally to Mr. Dower himself. His 
friends don’t need to be told about them, and 
the rest would hardly be able to catch his 
zestful personality by reading a printed ac- 
count of it. 





Films for Lumbermen 


Since publication of the article on page 62 
of the Jan. 15 issue of the AMERICAN LUMBER- 
MAN, giving briefly sources from which moving 
picture films may be obtained showing the lum- 
ber industry, there has come to the AMERICAN 
LUMBERMAN notice of further films which may 
be obtained by responsible companies and or- 
ganizations. The Western Electric Co., 110 
William Street, New York City, in addition to 
those listed in the previous article offers the 
following: 

Projection 
Length Time 
Feet Minutes 
“Cedar Camps in Cloudland”’—A 

scenic survey in the pole making 

industry amid the mountains of 

MOTE PACIIC COBBLE... «...0cs000006 810 14 
“Far Western Cedar Trails’”—Trac- 

ing the pole industry thru sun- 

ME INL sis abc okies wie Res eee 960 15 
“Pillars of the Sky’—Gathering 

and milling the raw products for 

cross arms and conduit........ 980 15 
“Concerning Cross Arms’’—Some- 

thing about the branches of our 

SHCCE OE BPOGOR: 6. 600 owccc en's os 860 14 


The American Hardwood Manufacturers’ 
Association, Memphis, Tenn., has had six sets 
of 2-reel films prepared showing all the pro- 
cesses of handling lumber, veneers and dimen- 
sion material from the time the tree is cut in 
the woods until the lumber and other products 
are loaded on cars. 

The Department of Agriculture, Washington, 
D. C., has a number of films which relate to the 
lumber industry. These films are generally 
shown by Government employees, or thru county 
agents or organizations codperating with the 
Government. Responsible companies and asso- 
ciations will be loaned these films if applica- 
tion is made. Application should be made to 
the bureau having the films. The bureau of 
animal industry, division of dairying, has a 
one reel film entitled ‘‘Construction of a 
Wooden Hoop Silo’’ which is interesting and 
instructive. 


The bureau of plant industry, division of 
diseases and pests, has the following films to 
offer: 


“The Story of White Pine,’ 1 reel—Kastern 
white pine from virgin forest to finished prod- 
ucts; second growth; nursery planting; with 
special reference to the white pine blister rust, a 
serious disease introduced from Europe. 

“Logging Eastern White Pine,” 1 reel—Methods 
of logging and lumbering as practised in Pennsyl- 
vania. Portable sawmills in New England; old 
fashioned water power mill of Colonial days. 

“Nature’s Crop of White Pine,”’ 1 reel—Second 
growth of white pine, which is largely replacing 
virgin timber in the East. White pine reclaimin 
waste lands, sandy soil and rocky pastures. 
valuable crop made more valuable by care and 
cultivation. 

“White Pine—A Paying Crop for Idle Lands,” 
1 reel—Reforestation of idle lands with white pine, 
showing nursery practice, field planting, and care 
of plantations. 

“White Pine, the Wood of Woods,” 1 reel— 
Eastern white pine from log to lumber, illustrating 
its wide range of usefulness. Lumber yards, stave 
and box factory; making screen doors, window 
screens, boxes, barrels and buckets. 


The Forest Service, division of fire preven- 
tion, has one film to offer entitled ‘‘ Winged 
Guardians of the Forest,’’ a 1-reel film showing 
airplanes and balloons used for forest fire pa- 
trol work. 

The Forest Service, department of lumbering 
and grazing, has the following three films: 


“Lumbering Western Yellow Pine on the Coco- 
nino National Forest, Ariz.,’’ reel—Formerly 
“Lumbering Yellow Pine in the Southwest.” Cut- 
ting the trees under Government regulations; 
hauling the logs to railroads, and shipping them 
to mills where they are cut into lumber. 


“Lumbering Pine on the Arapaho National Forest, 

olo.,” 1 reel—Formerly ‘“Lumbering Lodgepole 
Pine.” How Government timber is cut under regu- 
lation. 

“Making Railroad Ties on the Wasatch National 
Forest, Utah,’ 1 reel—Formerly “Lodgepole Pine 
for Railroad Ties.” Pines cut into railroad ties. 


The Forest Service, department of forest 
products work, has the two following films avail- 
able: 


“Work of the Forest Products Laboratory,” 1 
reel—Work at the Forest Products Laboratory, 
Madison, Wis., in timber testing; the preservative 
treatment of timber, the manufacture of paper 
from wood waste; methods of service to manu- 
facture. 

“War Work of the Forest Products Laboratory,” 
2 reels—War discoveries useful now to farming 
and industry. Wood tests for airplane construc- 
tion. Waterproof glues and laminated wood con- 
struction developed. 





The Why of Selling Agricultural Lime 

A community, particularly a farming commun- 
ity, is just as properous, just as alert, just as 
progressive as the farmers are. Any citizen, any 
merchant, any banker may benefit his own busi- 
ness both directly and indirectly by helping the 
farmers and this statement certainly does not 
lose force when applied to retail lumbermen. A 
retail lumberman not only must give good serv- 
ice and fair treatment, but must get out and 
know the farmers if he is to get as much busi- 
ness as it is possible to secure. It is a splendid 
thing to visit with a few farmers each week 
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a reasonable profit if rightly handled, is agri- 
cultural lime. In many places by the judicious 
use of agricultural lime the prosperity of the 
farmers can be greatly increased. Regarding 
the advisability of a retail lumber company 
handling this product, W. E. Cox, manager of 
the O. H. Keller Lumber Yard, Winamac, Ind., 
had the following to say to the AMERICAN LuM- 
BERMAN: 


Regarding the benefits of lumber dealers’ 
handling agricultural lime, will say that after two 
years’ experience handling this product we believe 
that it is a mighty good thiing for the dealer to 
carry. 

The matter of stocking ground limestone cer 
tainly would not be attractive as a direct profit 
proposition, but we have found that while the 
farmer thought that he would want to haul out 
ground limestone a load at a time whenever con- 
venient for him to do so, very few farmers have 
taken advantage of such service. It has, however, 
got several more of them to ordering limestone in 
carload lots, and this is much the preferable way 
of handling this product from the dealer’s stand- 
point. When limestone is ordered in this way the 
farmer unloads the car himself, takes the quarry 
weight in settlement and it doesn’t take any time 
from the dealer’s handling force. Where the proper 
arrangement is made with the quarry there is a 
very reasonable little profit to be made on this 
business, but to our mind the biggest thing to be 
considered is the assistance that we are giving the 
farmer to be a better producer, enabling him to 
make more money from his farming and thus he 
has more money to spend with us and the other 
merchants of the town for all of the things that 
keep the little community alive. 

We are very firm believers in the theory that a 
lumber merchant in an agricultural community 
can very well afford to spend money boosting the 
farmer’s game in eyery way possible and to go to 
any reasonable expense. It makes the farmer a 
better buyer and because of the fact that he is 
appreciative of these favors, when he comes to buy 
he comes to the man who has boosted his game. 





A Strange, Yet True Deer Story 


The A. J. Martin Lumber Co. operates five 
yards in northwestern Wisconsin with head- 
quarters at Bloomer and branch yards at Col- 
fax, Holeombe, Exeland and Sheldon. A. J. 

Martin, the head of 

the company, has a deer 

- story to tell which he 

a fi a terms the best of the 
= =) season. So good indeed 
SARAGCE is it that Mr. Martin 





| le had a drawing made to 
healer? illustrate it and printed 
Al Tilt an illustrated article in 


lalal 
> ee ‘‘Martin’s Hobby,’’ a 
little magazine issued 
from time to time by 
the company. It may be 
well to state in this con- 
nection that Mr. Martin 
is willing to give his 
affidavit that the story is 
absolutely true in all de- 
tails. The story as pub- 
lished in ‘‘Martin’s 
Hobby’’ is as follows: 


The accompanying is a 
graphic illustration of 
the best deer story of the 
season, and it is supposed 
to represent a scene dur- 
ing the construction of 
our new shed at Exeland 
when three deer, two 
bucks and a doe, charged 
thru our midst on the 
afternoon of Nov. 23. 

Our plant is very close 
to the exact center of the 
business part of the town. 
On this occasion eight 
men were mixing concrete 
in the center alley of the 
shed, and three men work- 
ing on the _ sidewalls, 
when the three deer were 
seen to approach at a dis- 
tance of several hundred 








This Illustrates A, J. Martin’s Deer Story 


during the dull season, not necessarily with a 
view to getting business immediately, but simply 
to become acquainted with the farmers and to 
do'some tactful advertising. Likewise it some- 
times pays very well indeed to handle one or 
more commodities which will benefit the farm- 
ers, even tho only a small, or in some cases 
almost negligible, profit is made. 

Such a commodity, tho one which will return 


yards. Strangely enough 
they plunged _ straight 
thru the group of men oD 
the mixing platform. 

One man, Earl Babcock, sought to intercept one 
of the bucks with a shovel, made a fierce overhead 
swing, but missed him. Not so the buck, who 
caught Babcock squarely in the face, badly lacerat- 
ing his nose, and blacking both eyes beautifully. 

arl says “he never got so sick of the sight 
and taste of venison in ali his life.’ 

The man standing at the corner of the shed {s 
the big boss himself, A. J. Martin, with his famous 
spike hammer of Paul Bunyan size. Now, if . 
had just landed on that biggest buck with tha 
hammer— 
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CAN NOT RUN AT PRESENT COSTS 


BELLINGHAM, WASH., Jan. 22.—Declaring 
that the company has found during its three 
weeks’ operation in January that it can not 
afford to operate at present production costs, 
President J. H. Bloedel, of the Bloedel Dono- 
van Lumber Mills, announced on Jan. 21, that 
the company’s cargo mill and Sawmill B at 
Larson would close as soon as orders now in 
hand have been filled, which will be in the near 
future, and that he was unable to say when 
the mills would resume running. The company 
has only a few cargoes to load. Mr. Bloedel 
expressed the conviction that conditions will 
improve, perhaps within three months, and by 
that time, he added, his company might con- 
sider it worth while to resume shipments to tie 
Atlantic seaboard via the Panama Canal. Mr. 
Bloedel believes that there will be a revival of 
building thruout the country if all the ele- 
ments entering into construction are reduced in 
the same, or nearly the same, proportion that 
lumber has been. He is positive, with regard 
to the lumber market, that lumbermen can not 
afford to run their plants until there is a re- 
duetion in the costs of production and an ad- 
vance in the price of their products. 

Mr. Bloedel was unable to say how long his 
eompany’s plants will remain closed, but he 
hoped, he said, that it would not be long. 





LOWER OCEAN RATE ON HARDWOODS 


MEMPHIS, TENN., Jan. 24.—Conference rates 
on hardwood lumber from gulf ports to ports 
of call in the United Kingdom were reduced 
Saturday, Jan. 8, from $1 to 75 cents per hun- 
dred pounds, according to telegraphic advices 
received by F. L. Throgmorton, general agent 
of the American Overseas Forwarding Company, 
with headquarters at Memphis. These rates 
have been firmly maintained at $1 per hundred 
for a number of weeks and the only reductions 
enjoyed by exporters here were those obtained 
from tramp steamers. 

Exporters here have been looking for lower 
ocean freight rates on hardwood lumber and 
forest products and they are looking forward 
to increased forwardings in the near future, 
partly beeause of these lower ocean freight 
rates and partly because of the decided im- 
provement in foreign exchange since the turn 
of the year, with particular reference to the 
pound sterling. With lower ocean freight rates 
and higher exchange, the cost of delivering 
lumber to the United Kingdom is appreciably 
cheaper than even a week or ten days ago. 

The American Overseas Forwarding Co. re- 
ports some business moving abroad but it is 
conceded that comparatively little. activity has 
thus far developed, altho inquiries are reported 
more numerous and of better character. 





LOUISIANA COMPANIES RE-ELECT OFFICERS 


SHREVEPORT, La., Jan, 24.—At the’ annual 
meetings held in the offices in Shreveport last 
week, A. J. Peavy and John S. Welsh were re- 
éleeted president and secretary-treasurer, re- 
spectively, of the Peavy-Byrnes Lumber Co., the 
Peavy-Wilson Lumber Co., and the Peavy- 
Moore Lumber Co., which companies operate 
mills at Emad, La., Peason, La., and Dewey- 
ville, Tex., with total normal daily capacity ap- 
proximately 700,000 feet. 

The Peavy-Byrnes Lumber Co. elected officers 
as follows: A. J. Peavy, president; R. T. 
Moore, R. J. Wilson, and J. O. Cupples, vice 
presidents; J. 8. Welsh, secretary-treasurer ; with 
the following, besides those mentioned above, 
as directors: R. Krause, Lake Charles; W. H. 
Managan, West Lake, La., and S. G. Sample, 
Shreveport. 
. The Peavy-Moore Lumber Co. elected as fol- 
re A. J. Peavy, president; R. T. Moore, R. 
= big and 8. G. Sample, vice presidents; J. 
nw Welsh, secretary-treasurer, and the following, 
eg those mentioned above, as directors: 
. K. Smith (president Commercial National 

ank of Shreveport), R. Krause, W. H. Mana- 


i and 8. W. Henderson, the latter of Keltys, 


The Peavy-Wilson Lumber Co. elected as fol- 
lows: A. J. Peavy, president; R. J. Wilson, R. 
T. Moore, D. L. Handley (of Peason), S. G. 
Sample, R. Krause, vice presidents; and J. 8S. 
Welsh secretary; with the following, in addi- 
tion to the officers, as directors: E. K. Smith, 
Shreveport; W. H. Managan, West Lake; 8. W. 
Henderson, Keltys, Tex., and Ben Johnson, 
of Mansfield, La. 

The general offices of all three of these com- 
panies are maintained in the Commercial Na- 
tional Bank Building of Shreveport. A. J. 
Peavy and 8S. G. Sample are vice presidents, the 
latter first active, of the Commercial National 
Bank, and E. K. Smith is its president. 


LUMBERMAN ENTERS WISCONSIN SENATE 


Mapison, Wis., Jan. 24.—C. H. Werden, of 
Ashland, Wis., representing the twelfth sena- 
torial district, comprising the counties of Ash- 
land, Bayfield, Sawyer, Rusk, and Price, en- 
joys the distinction of being the only lumber- 
man in the senate of this State. 

Mr. Werden is an old time Wisconsin Valley 
lumberman, having at one time operated mills 
at Merrill and Wausau, in which district are 
located some of the largest lumber manufactur- 
ing operations in the State. His last connec- 
tion was with the White River Lumber Co., 
which for many years operated mills at Mason, 
Wis. About five years ago this corporation 








Cc. H. WERDEN, ASHLAND, WIS. ; 
Lumberman State Senator 


exhausted its timber supply and closed out its 
business. 

Senator Werden now resides at Ashland and 
conducts the Mason State Bank at Mason, Wis. 
Under the corporate name of the C. H. Wer- 
den Lumber Co. he operates retail lumber yards 
at Mason, Benoit, and Moquah, points in the 
Ashland territory. Since taking up his resi- 
dence in Ashland, he has taken a keen interest 
in the public activities of the city. For. two 
years he has been president of the Ashland 
Chamber of Commerce and Y. M. C. A. 

‘“Chet,’’? as he is best known to his many 
friends in the lumber industry, will ably repre- 
sent his district in the senate of Wisconsin. 


COMPANY OFFICIALS VISIT MEXICO 


Houston, Tex., Jan. 24.—Officers and diree- 
tors of the Gulf Lumber Co., of Fullerton, La., 
and of the Boykin Lumber Co. of Houston, Tex., 
exclusive selling agents for the Gulf Lumber 
Co., left Houston Jan. 20 for Mexico City for 
a combination business and pleasure trip. In 
the party were 8S. H. Fullerton, St. Louis; J. 
G. Thorp and W. I. Badger, Boston; Clarence 
Terse and Frank. Horton, Winona, Minn.; W. 
H. Powell and G. W. Delaney, Chicago; Robert 
Fullerton, jr., Pasadena, Calif., and L. J. 
Boykin, Houston. The annual meetings for 
both companies were held during the first half- 
of the week at Fullerton and Houston. 





OPTIMISM WILL WIN 


TorRINGTON, CoNN., Jan. 24.—Connecticut is 
looking for a decided turn for the better in 
lumber conditions in the very near future, if a 
statement made to the correspondent of the 
AMERICAN LUMBERMAN by H. J. Wylie, treas- 
urer and general manager of the Hotchkiss 
Bros. Co., of this city, may be accepted as a 
criterion. Mr. Wylie said: 

We are chock full of optimistic feelings and be- 
lieve conditions are going to be very much better 
in the near future. I believe we can truthfully say 
we see a turn. We are at present receiving a 
pretty fair volume of business thru our wholesale 
lumber department. 

Judging by appearances about the Hotchkiss 
plant the firm is not to be caught unprepared, 
no matter how big the boom may be, for if ever 
hustle and bustle were apparent they are plain- 
ly visible about this big New England lumber 
establishment. Said Mr. Wylie: 

Not only are we optimistic but we are trying to 
inspire that feeling in others. We believe life is 
much what we look for it to be and on that prin- 
ciple we have sent to our clients, to our friends 
_ to some of our competitors our creed for 
1921. 

This is the creed: 

I will not participate in pessimistic gossip re 
garding business conditions. 


I will keep silent rather than add momentum to 
unfounded rumors of discouragement. 


I will consider the problem of readjustment as a 
personal problem. 


I will do the job in hand with energy and en- 
thusiasm. 

I will think more of the day’s work than the 
day’s pay. 

The ‘‘ Vital Message to Business America’’ 
which appeared on page 53 of the Jan. 15 issue 
of the AyERICAN LUMBERMAN also has been 
given wide circulation among eastern lumber- 
men by Mr. Wylie. 





OPENS NEW SALES OFFICE 


Tucson, Ariz., Jan. 24—Johnson & Koch, 
wholesale lumber dealers, of Phoenix, Ariz., are 
opening an office here this week to take care 
of their business in southern Arizona and north- 
ern Mexico. 

R. I. Koch will have charge of the office here 
while John A. Johnson will handle the business 
in the northern part of the State thru the 
Phoenix office. 

The concern of Johnson & Koch is a repre- 
sentative for the Arizona Lumber & Timber 
Co., of Flagstaff, Mr. Johnson having formerly 
been assistant general manager of that concern 
and Mr. Koch purchasing agent. In addition 
to its Flagstaff connection the firm recently 
contracted with some of the largest mills in 
Oregon to handle its products in Arizona. It 
handles all classes of lumber for railroad and 
mining construction as well as all ordinary 
building material. 





MADE INSTRUCTOR IN FORESTRY 


Moscow, IpaHo, Jan. 24.—J. B. Taylor, Uni- 
ted States forest examiner, Gallatin national 
forest, Montana, has been given temporary leave 
of absence from the Forest Service in order to 
take the newly created position of instructor in 
forestry for the winter term at the school of 
forestry of the University of Idaho at Mos- 
cow, Idaho. Mr, Taylor will handle courses in 
grazing, silviculture and topographic surveying 
and his experience with the Forest Service and 
the army engineers in France fit him unusually 
well to present these subjects to the students in 
the most practical way. 

Mr. Taylor received his degree of master of 
forestry from the forest school of the Univer- 
sity of Michigan in 1914. He then entered the 
Forest Service and was engaged chiefly on recon- 
naissance and engineering projects until 1917, 
when he resigned to enlist in the 4th Engineers. 
In France his work broadened his experience 
in surveying and reconnaissance methods. Upon 
his discharge from the army with the rank of 
master engineer, he returned to the Forest Serv- 
ice and has been on the Gallatin national forest 
since. 
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Lumber Company Develops Handling 
of Hogged Fuel and Finds Ready Market 


| 
| 
| 
| 
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Tacoma, WASH., Jan. 22.—The St. Paul & 
Tacoma Lumber Co., of this city, has perhaps 
done more toward utilizing sawmill waste, and 
has provided more facilities for its economical 
handling, than any lumber concern in the coun- 
try. 

The first belt conveyor for handling hogged 
fuel in the Northwest was installed in 1916 to 
convey the material from Mill B to the main 
power station some thirteen hundred feet dis- 
tant. Owing to numerous railroad tracks and 
driveways along the route of this conveyor, it 
was necessary to elevate it 24 feet above the 
ground line. This conveyor is in three sections, 
the belt is 24 inches in width, runs 350 feet 
per minute and for driving power requires a 
total of about 25 horsepower in three electric 
motors. Altho the conveyor has been in con- 
stant operation sixteen hours a day during the 
five years since its installation, the original 
belt is still in service and is in good condition. 
The cost of maintenance has been a very small 
item. The conveyor has a capacity in excess of 
20 units (200 eubic feet) per hour and fur- 
nishes 75 percent of the fuel required in the 
main power plant, which consists of twelve 
Stirling watertube boilers of a total capacity 
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An exterior view of the belt conveyor—Note where the 105-foot wood truss carries the load 


that purchase high pressure steam from the 
lumber company. 

Recently the Consumers Central Heating Co. 
placed a new $250,000 central steam station in 
commission. This plant is located on the water 


5,000 boiler horsepower and consists of three 
Erie vertical watertube boilers, equipped with 
special designed extension furnaces with De- 
trick flat suspended fire tile arches, the size 
of these furnaces being 19 feet long by nearly 











Interior view of the conveyor, showing hogged fuel laden belt 


of nearly 5,000 horsepower. This power plant 
drives the main electric generating plant of 
4,000 kilowatts capacity, furnishes all of the 
steam used in the two sawmills and in the dry 
kilns, and for several nearby industrial plants 


front nearby the main business section of the 
city and furnishes to the business houses and 
buildings in the downtown section high and low 
pressure steam for heating and other purposes. 
The plant was designed for a total output of 
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Conveyor discharging fuel into a barge which is almost loaded 





Two locomotive cranes raising a 105-foot lattice wood truss to position 


19 feet wide, 6 feet from grates to arch, with 
no center wall, the entire arch being supported 
or suspended from the side walls. With these 
furnaces it is possible with hogged fuel to drive 
the boilers to 300 percent of rating. The plant 
was designed for and is absolutely dependent on 
hogged fuel for its fuel supply, no other aux- 
iliary supply being provided. The hogged fuel 
is transported from the mills to the plant on 
barges, each barge has a capacity of approxl- 
mately one hundred seventy-five units. The 
average evaporative value of hog fuel is 10,000 
pounds of steam per unit. The average evapo- 
ration per pound of local steam coal being sx 
pounds steam per pound of coal, the equiva- 
lent amount of coal to equal the barge load of 
hogged fuel would approximate one hundred 
forty-five tons. The hogged fuel is removed 
from the scows by a 2-eubie yard capacity 
clam shell bucket of special design, operated 
by a 5-ton mono-rail hoist. The clam shell 
bucket discharges on to a 30-inch belt con- 
veyor which elevates the fuel to the boiler plant 
conveying system. An emergency storage bin 
of 200 units has been provided at the plant. 
However, the bulk of the fuel ahead of the 
plant’s consumption is stored on the barges. 

Practically all of the hogged fuel for the 
Consumers Central Heating plant is furnished 
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by the St. Paul & Tacoma Lumber Co. In order 
to furnish an adequate amount of hogged fuel, 
two additional Diamond hogs were installed at 
Mill B and 641 feet of belt conveyor erected 
for conveying the fuel to the Puyallup River, 
where the barges are loaded. 

This belt conveyor is unique, inasmuch as 
practically every item of its construction is of 
wood with the exception of the 24-inch belt 
and the roll bearings. Due to railroad tracks 
and a street to be crossed, it was necessary to 
keep this conveyor 24 feet above the grade line. 
Piles were driven and 12 x 12 inch timbered 
bents were spaced from thirty to one hundred 
and five feet centers. 

Parallel chord lattice trusses were used the 
entire length except at the street crossing where 
a 105-foot span Belfast type lattice truss was 





used. The accompanying photos show very 
clearly the construction of these trusses. The 
parallel chord trusses were built of 1 x 10 inch 
common yard stock, the Belfast truss being 
made up of 2 x 10 inch common in the chords 
and 2 x 6 inch for the diagonal braces. These 
trusses were laid out and nailed up on the 
ground and raised to position by locomotive 
eranes where tracks were available, and with 
gin pole and winch where it was impossible to 
reach with cranes. Not a bolt or rod was used 
in the construction of these trusses. The labor 
and material 6n the trusses was about 60 per- 
cent cheaper than the standard Howe type of 
timber truss. The lattice trusses were designed 
to carry 500 pounds per lineal foot, altho the 
actual load of the conveyor and roof is less than 
half of this amount. The conveyor rolls are of 









Watts & Walsh compressed spruce and are so 
designed and spaced that the belt is running 
nearly flat except where the troughing rolls are 
located. 

The sides of the belt conveyor structure have 
not been closed in. It was at first thought this 
would be necessary on account of the wind tend- 
ing to blow the material off of the belt, but 
after several weeks of operation it was decided 
to leave the sides open. The entire conveyor 
has been painted on the outside and the appear- 
ance of the structure is decidedly pleasing. 

The design and construction of the forego- 
ing belt conveyors, as well as of the plant of 
the Consumers Central Heating Co., were han- 
dled under the direct supervision of R. L. Watts, 
mechanical superintendent for the St. Paul & 
Tacoma Lumber Co. 





Detroit, Micu., Jan. 24.—The seventeenth 
annual reunion of the Michigan Association of 
the Traveling Lumber & Sash & Door Salesmen 
(known by its members as the association with 
the longest name in the world, but the best as- 
sociation in the world) will be held in the Pant- 
lind Hotel, Grand Rapids, Mich., Feb. 3 and 4. 

A special drawing-room Pullman will leave 
the Michigan Central station here at 12:35 
o’clock noon, Central time, Wednesday, Feb. 
2, carrying the Detroit delegation, which will be 
a big one, to the festivities. 

The program is by far the most pretentious 
ever attempted by the association, and it will 
set a new epoch in reunions among lumbermen, 
if the optimistic hopes of the Detroiters and 
upstaters, who are codperating in making ar- 
rangements, are realized. 

Wednesday evening, Feb. 2, at the Pantlind 
Hotel, band practice and ‘‘diverse other diver- 
sions customarily done to deftly open the con- 
vention,’’ will be carried out. Thursday eve- 
ning, Feb. 3, at the Pantlind, will be Old Timers’ 
Night. The ‘‘Old Timers’ Club,’’ or some sim- 
ilar name there to be decided, will be formed, 
composed of (1) members of the association, 
and (2) those who have been closely identified 





MICHIGAN SALESMEN’S ASSOCIATION PLANS ANNUAL 


with the lumber industry in Michigan for the 
last twenty years at least. A president and a 
recording secretary will be elected. There will 
be a small initiation fee, and no annual fees. 
A suitably bound volume in which to record the 
autobiographies- of the members and the tra- 
ditions of early days of the lumber trade has 
been suggested, and will certainly be provided. 
This will constitute the ‘‘33rd” and final de- 
gree of this association. 

Friday noon, Feb. 4, at 12:30 o’clock, on 
the third floor of the Chinese restaurant, cor- 
ner Monroe and Pearl streets, opposite the 
Pantlind Hotel, will be the annual banquet, and 
the annual business meeting will start immedi- 
ately after the banquet. The adoption of a 
code of ethics and other important matters will 
be discussed. 

The Grand Rapids committee, which is mak- 
ing arrangements royally to entertain the men, 
comprises Arthur M. Manning, 733 Michigan 
Trust Building, and A. A. Elson, Box 26, Grand 
Rapids. : 

The membership race of the association is in 
the last lap, with the competition at white heat. 

Coming down the home stretch, E. M. Finch 
is leading with nine new members, and H. M. 


Jessop is ‘second with six. C. J. Ashton, 
president of the association, and F. J. Ver- 
kerke, vice president, each have five. 

In fourth place, with three each, are S. W. 
Smith, P. A. Gordon, J. F. Womelsdorf and R. 
B. Horine, the latter a director of the associa- 
tion. 

In fifth place with two each are Frank D. 
Martin, W. E. Parmelee, J. V. Sharkey, C. F. 
Gibbs, A. B. Zeigler, F. H. Tremaine, J. P. Bar- 
telle, T. W. Hager, C. H. Reynolds, Hunter M. 
Gaines, F. MeL. Alexander and A Fisher. 

Also running, with one each, are John Stuhl- 
fauth, John B. Kempski, C. H. Stewart, C. H. 
Booth, W. G. Wall, M. A. Hawyard, F. J. Dav- 
enport, W. P. Vivian, A. J. Youmans, F. E. 
Holland, Ben R. Johnson, J. W. Swain, M. J. 
Gillespie, D. L. Dickinson, N. H. Huey, F. W. 
O’Leary, C. O. Boyee, W. H. Jobe, C. H. Wee- 
don, D. C. Wilson, F. H. Utley and H. L. 
Bravo. 

This brings the total of new members re- 
eruited during the campaign to 88, and 22 others 
are needed to bring the total to the point set as 
the objective of the drive. With the conven- 
tion near, it is expected that little difficulty 
will be experienced in getting the desired total. 








NorFOLK, VA., Jan. 24.—The North Caro- 
lina Pine Association held its regular monthly 
meeting here Jan. 20 at the Monticello Hotel, 
there being a good attendance. 

The first business discussed was the advis- 
ability of changing rule No. 45 of the official 
inspection rules, which states that if 95 per- 
cent of a shipment is up to grade the same must 
be received by consignee and the undergrade 
paid for at its corresponding market price. 
The meeting instrueted the inspection commit- 
tee to draw up such a change as it may deem 
advisable, to be submitted to the members for 
a referendum vote. 


A. R. Turnbull, chairman trade relations 
committee, had no special report to make but 
stated the new disease of ‘‘ Cancelitis’’ was caus- 
ing a great deal of trouble and concern thru- 
out the country and that unless contracts were 
lived up to the transaction of business would 
be very hazardous and the effects very disastrous 
to the country as a whole. It appears that the 
North Carolina pine mills are having some 
trouble along this line but have had to cancel 
very few old orders. The stand of the mill- 
man is very positive against cancelation influ- 
enced largely by a falling market, as the mill- 
man on a rising market is always expected to 
fill his orders, 


The next report was from G. J. Cherry, chair- 
man membership committee, who presented the 
applications for membership of the following 
concerns and they were unanimously elected: 
Howard White, Raleigh, N. C.; R. E. Living- 
ston, Kinards, 8. C.; Thayer Manufacturing Co., 
Walterboro, 8S. C.; Johns-Carroll Lumber Co., 
Hurtsboro, Ala.; Roper Bros. Lumber Co., 





NORTH CAROLINA PINERS IN MONTHLY MEETING 


Petersburg, Va.; M. G. & J. J. Dorn, MeCor- 
mick, S. C.; Lovelace-Stowers Lumber Co., Red 
Level, Ala.; Sams-Mathews Lumber Co., James, 
Ga. 


The secretary then read a letter from Traffic 
Manager W. J. Strobel regarding the advisabil- 
ity of publishing certain rates and it was de- 
cided to have the traffic manager publish in 
pamphlet form the local rates from mill points 
and also the proportional rates over Norfolk. 
It was also stated that a conference will soon 
be held with the North Carolina Pine Box 
& Shook Manufacturers’ Association, for the 
purpose of arriving at some understanding by 
which the members of that association could 
be given the same traffic service now extended 
the members of the North Carolina Pine Asso- 
ciation thru Mr. Strobel’s office. A written 
report from Mr. Strobel was then read covering 
activities in rate matters. This touched on the 
1%, cent advance in rates from certain Carolina 
territory to Norfolk and the opinion was em- 
phatie that this ruling was unfair to lumber- 
men. The transportation committee was in- 
structed with the aid of counsel to investigate 
the matter further and see whether this rule 
could not be rescinded. 


F. S. Spruill, general counsel of the asso- 
ciation, discussed the action before the bureau 
of review and appeals of the Treasury Depart- 
ment, as a result of which the ruling was 
made to allow inventories to be, based on cost 
or market, whichever may be lower. He also 
called attention to the Immigration Bill intro- 
duede in Congress by Representative Johnson 
and pointed out features to which he was op- 
posed. He stated the committee of which 


he had been a member had recommended that 
bureaus or consular agents be installed at large 
ports of debarkation in Europe to pass on the 
eligibility of aliens to enter this country before 
they sailed. 

Secretary Camp next gave an interesting re- 
view of the meeting called by Edward Hines 
in Chicago recently and thought much good would 
result. He said another meeting along similar 
lines would be held in Chicago on Jan. 21 at 
which D. O. Anderson and I. H. Fetty 
would be in attendance as representatives of the 
North Carolina Pine Association. 

President Hume then announced that there 
would be no monthly meeting in February but 
that the next meeting would be the annual, to 
be held in Norfolk on March 17. He further 
announced the following committees in con- 
nection with the annual meeting: 

Committee on arrangements—A. R. Turnbull, 
chairman; A. S. Grinalds, and J. Ross McNeal. 

Committee on nominations for president—Nathan 
O’Berry, chairman; D. O. Anderson and J. L. 
Camp. 

In view of the fact that the association now 
has quite a few members in Georgia and Ala- 
bama, the meeting instructed that the by laws 
be changed providing for the appointment of 
a vice president from each of those states. This 
amendment will be sent to the board of direc- 
tors and passed on by them in legal manner 
prior to the annual meeting. 

Referendum No. 34 of the Chamber of Com- 
merce of the United States regarding tax mat- 
ters was discussed at some length and the meet- 
ing instructed the general legislation commit- 
tee and the special committee on tax matters to 
confer on this and east the ballot of the asso- 
ciation. 
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Great Progress of Pacific Coast Shippers’ 
Association Shown By Annual Meeting 


SEATTLE, WASH., Jan. 21.—The annual meet- 
ing of the Pacific Coast Shippers’ Association 
at the New Washington Hotel here today was 
an event in lumber circles. The morning was 
devoted to reports of officers and department 
heads and in the afternoon several interesting 
addresses were made ending with a dinner and 
entertainment at Seattle’s newest dining and 
entertainment resort, the Bungalow Cafe. C. 
W. Johnson, president of the association, was 
in the chair at the business session and there 
was a good attendance of members from Van- 
eouver, B. C., Bellingham, Everett, Seattle, Ta- 
coma and Portland, the principal points cov- 
ered by the organization. 

In his address at the afternoon session Presi- 
dent Johnson told of the efforts of the govern- 
ment during the war period to eliminate the 
middle man in lumber and coal particularly. 
He stated that the War Industries Board ruled 
the middleman in lumber to be essential, thus 
placing the Government’s approval on_ the 
wholesale lumber business. He urged whole- 
salers to be careful, delicately to guard the 
high standing of the industry and emphasized 
the need of living up to contract and fulfilling 
moral and contractual obligations. As lum- 
ber can not be produced at the present selling 
prices it is the duty of wholesalers, in his opin- 
ion, to help stabilize lumber on a profitable 
basis. He declared the Pacific Coast Shippers’ 
Association members stand for high moral prin- 
ciples. 

A feature of the meeting was an informal 
address by R. W. Vinnedge, president of the 
West Coast Lumbermen’s Association, Seattle, 
thus strengthening the cordial relations now 
existing between the wholesale and manufactur- 
ing branches of the lumber business. He used 
to criticize wholesalers but he now recognized 
that they are a necessary entity. At times a 
wholesaler may be a disturbing element in the 
market, but so are some manufacturers some- 
times. Mr. Vinnedge disapproved of indiscrim- 
inate gambling in transits by wholesalers. It 
may be necessary occasionally for a millman to 
put cars of lumber in transit in order to make 
room at his plant but the wholesaler hasn’t this 
excuse. 

Mr. Vinnedge classed the wholesale lumber- 
man as the sales manager of the lumber indus- 
try and as the connecting link between the man- 
ufacturer and the retailer. The fact that the 
small mill does not often have the organization 
and facilities for getting out the right stuff in 
the right way for the market and often has to 
sell its product cheaper, all of which results 
in claims for poor grade ete., is the reason 
why the wholesaler is necessary and performs 
a valuable service in handling this output. 

Joseph A. Swalwell, vice president National 
Bank of Commerce, Seattle, was of the opinion 
that lumbermen should not be discouraged, for 
the lumber business would be the first to re- 
vive. The lumber demand will improve because 
of the great need for housing but building will 
not be resumed until financial conditions permit 
it and while money is now becoming easier and 
money for building can be obtained at a lower 
rate than at any time in the last six months, 
he prophesied that it would be between one and 
two years before building conditions would be 
anywhere near normal. 

Owing to the inability of E. E. Miller, Aber- 
deen, Wash., president of the shingle branch 
of the West Coast Lumberman’s Association, 
to address the meeting, Secretary Donald H. 
Clark made an interesting and instructive talk 
describing the various features of the associa- 
tion work in helping to sell Rite-Grade shingles. 

R. A.-Dailey, of Seattle, former secretary of 
the Pacific Coast Shippers’ Association, and 
now one of the two representatives of the 
wholesalers in the West Coast Forest Products 
Bureau, made an excellent talk on the need of 
exploiting north Coast lumber and shingle prod- 


ucts. He urged the wholesalers to help finance 
the Forest Products Bureau. 

J. F. Drescher, of Seattle, described the op- 
portunities for shipping lumber’ by water thru 
the Panama canal to the Atlantic coast. He 
declared that fir had a great market along the 
Atlantic coast all the way from Charleston to 
Portland, Me. 


Traffic Department 


W. A. Shumn, traffic manager’ of the asso- 
ciation, in his annual report referred to the 
importance of transportation in the lumber busi- 
ness and to the fact that during government 
control the Railroad Administration had made 
a great many drastic changes in the transpor- 
tation systems of this country. He hopes that 
within the next sixty days the 1921 issue of the 
rate book will be out. There are 750 rate 
book users. 

Regarding the claim department the report 
stated that 10,325 claims were filed during the 
year, amounting to a total of $275,260.24. The 
claims paid amounted to $146,324.31 and the 
claims declined amounted to $38,662.24. The 
total claims adjusted during the last year were 
$171,499.06 and the claims unsettled amounted 
to $213,518.12 at the end of the year. Mr. 
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Shumm said there is no improvement in the 
payment of claims on the part of carriers with 
one or two exceptions and he recommended that 
additional help be secured for the claim de- 
partment. 

In conclusion Mr. Shumm recommended that 
all shippers of forest products should protest 
to their senators and congressmen against the 
recent decision of the Interstate Commerce Com- 
mission to the effect that shippers must file 
formal complaints on a rate that seems unrea- 
sonable, secure the commission’s ruling and 
then place the matter in the hands of the court. 

R. A. Johnson, assistant secretary, in his re- 
port recommended a small fee on each claim 
actually adjudicated, based on sum involved. He 
observed that out of probably $110,000,000 in 
business transacted by eighty-nine wholesalers 
in the organization, about 5 percent or $5,000,- 
000 is constantly tied up in poor risks and dis- 
putes. He said in part: 

A fair idea of the growth of this department can 
clearly be shown by the fact that in 1918 we ac- 
tually collected $69,500 and during 1919 we col- 
lected $190,000, and last year we collected $360,- 
000. The commissions which we collected from 
service subscribers and nonmembers was $3,011.50. 
The cost of collecting this amount for our mem- 
bers did not exceed $1,200 in telegrams and $750 
in attorney fees, making a total cost of less than 
$2,000. At the beginning of 1920 we had 424 cases 
still pending and during the year we received 1,672 
new cases, making a total of 2,096 cases handled 
during the yy“, out of which 1,390 cases have been 
disposed of. The number of cases representing 
actual collections made during the year were 571. 





The arbitration board handled twenty-five cases 
which were briefed by this department. 


W. M. Lalor, manager of the Minnesota 
Transfer office, made the following report: 


Number of cars of shingles received on 


which reports were furnished members.. 4,950 
Number of cars of lumber received on which 

reports were furnished members......... 6,165 
Total number of cars received on which re- 

ports were furnished members.......... 11,115 


Number of cars of shingles and lumber 
transferred at Minnesota Transfer, prac- 
tically all of which were transferred on 
account of bad order equipment........ 240 

Number of cars reconsigned by us for mem- 
Ores ete eke can ee eee ee 660 

Number of cars stored for members in our 


storage connection at the Transfer...... 477 
Number of cars traced for members........ 100 
Number of shingle claims inspected. for grade 

at the Transfer (number of cars)....... 296 
Number of lumber claims inspected for grade 

IE OO. QUI 6.65.0 ees ou eh een es 37 


The total number of cars at the Transfer at the 
present time in the hands of various storage con- 
cerns, not including stocks of wholesalers located 
here, is 542 cars of lumber and 452 cars of 
shingles. As compared with a year ago this is an 
increase of 444 cars of lumber and of 427 cars of 
shingles. There is hardly any new business going 
into storage at the present time. At this date 
there are about fourteen cars of lumber and six 
ears of shingles on track at the Transfer held for 
disposition; a year ago there were fifty-one cars 
of lumber and fourteen cars of shingles being held. 

During the year 296 shingle claims were in- 
spected, of which 8 percent showed no allow- 
ance justified; 35 percent, allowance justified of 
3 to 6 percent; 33 percent, 7 to 10 percent; 14 
percent, 11 to 15 percent; 8 percent, 16 to 20 
percent; 2 percent of the claims, an allowance 
justified of more than 20 percent. The average 
allowance recommended, based on total shingle 
inspections, was 8.6 percent. ; 

L. W. Held, assistant secretary in charge of 
the Portland office, rendered a verbal report, 
noting that during the year his office had acted 
as referee between the railroads and lumbermen 
and had been successful in settling numerous 
disputes as to refused cars. He had also sue- 
ceeded in handling differences of opinion among 
the members in Portland. The branch had co- 
operated with Seattle headquarters in the mat- 
ter of collections and had conducted the work of 
giving general service to members. The prin- 
ciple of arbitration was much in evidence thru- 
out the year. He claimed a membership of 
thirty-four for Portland, which would render 
the membership in that territory 100 percent 
complete. 

E. M. Deering, assistant secretary in charge 
of the Vancouver, B. C., branch, also reported 
verbally, stating his belief that within the year 
the office could be made self supporting. There 
was an impression that the forming of an in- 
spection department in eastern Canada would 
be a distinct advantage. 

At the conclusion of the reports, the members 
of the association gave a rising vote of thanks 
and appreciation to Messrs, Shumm, Johnson, 
Held and Deering. 

W. A. Foster, treasurer, reported on the 
finances of the association. In this connection 
President Johnson spoke feelingly of the late 
J. E. Pinkham, who at the time of his death 
was a trustee and treasurer. 

Secretary Charles B. Floyd stated his belief 
that wholesalers did not know and appreciate 
the great force and grand organization of the 
Pacific Coast Shippers’ Association. His re- 
port reviews the various departments. Passing 
to the secretary’s department proper, Mr. Floyd 
said in part: 

During the year your secretary-manager has * 
voted a great deal of time to the promotion 0 
good feeling and coéperation between the members. 
In May the secretary made a trip to Chicago to be 
present at the organization meeting of the ae 
ican Wholesale Lumber Association. I found & 
that time that the “Code of Ethics” adopted the 
this association and practised for years was the 
only established code put forward by any — 
ciation. By being present at this meeting ve “ 
ceeded in spreading the doctrine of our “Co fo 
Ethics” thruout the wholesale world and it is : 
ing now considered in nearly all organizations. 
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They are to some extent revising the code but in 
no radical way. 

The budget has been materially exceeded by the 
activities of the association because of the in- 
creased amount of work and extra help necessary. 
Therefore, the estimated net gain is not as lar; 
as was expected, but I believe that the net gain 
of $7,276.16 is a very fair return. 

The membership of the organization has grown 
constantly until now we have on our list 95 firms 
out of the 100 shares of stock that were for sale. 

We have spent very little money this year on ad- 
vertising aside from carrying out the campaign 
laid down at the first of the year, but believe that 
this has been very effective, and the coming year 
there will be time for much promotion work by the 
secretary’s department. 

I can not speak too highly of the earnest work 
done by our arbitration committee. This com- 
mittee’s rulings are being held as precedent and 
becoming even more than they have in the past, the 
law of custom governing the trade. They have 
ruled on many questions that were not before them 
as arbitrations but as questions of custom and 
policy. As these gentlemen have served without 
compensation I feel that members can gracefully 
say “Thank you’ to those who have labored in 
your behalf. 

It can be truly said that the Pacific Coast Ship- 
pers’ Association as the representative organiza- 
tion of the wholesalers has gained both recognition 
and prestige. Joint action by several of the east- 
ern associations on certain matters is going to 
make it necessary for the wholesale men on the 
Coast to stand closer together than ever if they 
succeed in marketing their goods in a manner best 
suited to economics and efficiency from the Coast 
standpoint. 


Executive Session and Election 


At the executive session in the afternoon the 
choice of trustees was made by ballot, the result 
being as follows: 

Three-year term—Roy A. Dailey, Seattle, L. F. 
Driver Lumber Co.; F. S. Dickinson, Seattle, Colby 
& Dickinson; C. L. Lindner, Portland, Henry D. 
Davis Lumber Co. 

Two-year term—W. M. Beebe, Seattle, Burton- 
3eebe Lumber Co. ; W. J. Cook, Seattle ; H. Neubert, 
Seattle, and L. Gerlinger, Portland, Gerlinger-An- 
derson Lumber Co. 

One-year term.—L. L. Hillman, Seattle, Carstens 
& Earles; S. L. Johnson, Seattle, Washington Cedar 
& Fir Products Co.; J. W. Miller, Portland, Coast 
Fir Lumber Co.; Cosmo Bruce, Vancouver, B. C. 
Cosmopolitan Lumber Co. 

Immediately after the general meeting the 
board of trustees met and elected the following 
officers for the ensuing year: 

President—C. L. Lindner. 

First vice president—Roy A. Dailey. 

Second vice president—H. Neubert. 

Treasurer—S, L. Johnson. 

At a subsequent meeting the trustees reelected 
Mr. Floyd secretary-manager for the ensuing 
year. 


THE BANQUET 


Bill Cook, chairman of the entertainment 
committee, is certainly the responsible party; 
and as it fell out he staged a perfectly grand 
time. Yet he had a speakers’ table that didn’t 
speak and an especially able toastmaster who 
didn’t toast. What do you think of it, any- 
way, when such talent as First Vice President 
Roy Dailey is scheduled to deliver a swell car- 
load of oratorical S48, and doesn’t get a chance 
because he ean’t get by the diversion point? 
‘Bill might have known it would happen when 
he sent out his lurid announcement that he had 
secured The Bungalow—bought it outright, 
gir-rls and all—and wouldn’t each wholesaler 
please be there with a manufacturer as guest? 
They were there, all right. 

They started early; and before the party ad- 
vanced to the stage of sweetbreads they were 
going strong. Up front were the big guns of 
the association—Retiring President Charley 
Johnson, who had provided himself with a 
Steamship tomtom to preserve order, President 
Lindner, the new executive; Second Vice Presi- 
dent. Hieronymus C. Neubert, Dick, of Colby 
& Dickinson, Bill Beebe, Lloyd Hillman, Cosmo 


Bruce; every one of them except Mr. Gerlinger 
and Mr. Miller. And everybody present has 
the pleasant and enduring vision of President 


Charley frantically hammering the gong in the 
vain effort to bring his array of renegades and 
highbinders back to earth. 
‘ yg 4 were going good, with Wally, Curken- 
“ , Fifer, Sager and a few more effervescent 
: unteers doing their very best, when out came 
pe Bill with an Apollo-like director 
2 harmonies. Who was it? Why, Lyle Vin- 
Faery by course, the gifted choirboy, with six 
et of altitude and an equal equipment of voice. 


*¢Come on, now,’’ he shouted. ‘‘It’s No. 7.’’ 


How it did peal out, that song: 
**T’se got a gal an’ you got none, 
Li’l Liza Jane.’’ 

It momentarily drowned the close harmonies 
emanating from the southeast corner of the 
dining room—and then— 

In came the girls, right down the center of 
the room. There was music and dancing; and 
then some more of it. 

By and by there was a Japanese orchestra, 
with weird and doleful pentatonics; and follow- 
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ing them a thrilling exhibition jiu jutsu. Next, 
the swift and clanging play of singlestick work 
by a pair of Japanese who with their bamboo 
broadswords and birdeage masks might have 
been the replica of medieval samurai. 

‘*Now,’’ shouted the boss of the show, ‘‘ we 
will witness the thrilling contest with broad- 
swords, between Matsada Ichi of Mukilteo and 
a highly trained Unknown, of Seattle.’’ 

Forth stepped the gladiators, masked and 
armored as in the ancient days. Barefooted, 
pajama-like garments reaching only to the 
knees and shirts thrown open in front, they 
bounded about one another, whanging their 
blows on head and shoulder and side. 

‘‘Say, I believe that little Jap is a white 
man,’’ exclaimed a spectator. 

The referee at that instant stopped the con- 
test. Ignoring the Oriental setting, he grasped 
the right hand of the pseudo-Japanese, lifting 
it up, prize-ring fashion, thereby proclaiming 
the winner. The victor, panting from the 
strenuous exertion of the contest, slowly 
emerged from the bird-cage mask. 

‘*Why, it’s Don,’’ everybody shouted. 

So it was—Don Clark, secretary of the shin- 
gle branch of the West Coast Lumbermen’s 
Association. He had entered the sword play as 
an unknown against a real Japanese, and had 
eovered himself with glory. 

So it came to pass that the head table was 
not touched off at all. There were orators— 
plenty of them, but no speeches; and every- 
body had a good time, with due acknowledg- 
ments to Charley Floyd, secretary-manager of 
the Pacifie Coast Shippers’ Association, who 
after all was the Belasco of the evening. 

*“Some party; I?ll tell the world.’’ The 
speaker was E. B. Ansley, of the Union Na- 
tional Bank, who had been guided into The 
Bungalow with its gir-rls by Fred Belden, John 
Collins and a few other leading lights. 





Matters Which Affect Building Operations 


BUILDING PROSPECTS GOOD 

RockrorD, Iuu., Jan. 25.—While building op- 
erations have been very slow for the last four 
or five months in Rockford there is consider- 
able figuring and estimating. Owners as well 
as contractors, are ascertaining the reductions 
that have been made on all kinds of building 
materials and, in the view of local lumbermen, 
if labor will come down just a trifle, not neces- 
sarily in the same proportion as building mate- 
rial has come down, this will be a banner build- 
ing year. Architects are also being consulted 
daily for suggestions and sketches and they too 
are feeling very much encouraged on account 
of building prospects. 


—ee—eereom 


SPECIAL MESSAGE ON HOUSING 


ALBANY, N. Y., Jan. 24.—Gov. Nathan L. 
Miller is preparing a special message on hous- 
ing and rent legislation, which he will send to 
the legislature as soon as he completes a sur- 
vey of the situation. The governor believes that 
some relief may be brought to land owners and 
taxpayers, and therefore to tenants, thru a 
regrouping of the State’s’ method of collecting 
taxes and the establishment of a less costly 
tax collecting system. He has asked the legis- 
lature for power to appoint a commissioin to ex- 
amine present methods of taxation and report 
a plan of revision to the next legislature. 





WILL ARBITRATE BUILDING DISPUTES 


San Francisco, Cauir., Jan. 22.—The build- 
ing outlook in San Francisco is more encourag- 
ing as a result of an agreement to obviate 
strikes in future in the building trades. After 
six months of waiting, the representatives of 
the Building Trades Council have selected as a 
board of arbitration, Archbishop E. J. Hanna; 
Max C. Sloss, ex associate justice of the su- 
preme court of California, and George L. Bell, 
consultant in industrial relations and manage- 
ment. “Ali disputes as to hours, wages and 
working conditions will be submitted to this 


board, whose decisions will be final. It is ex- 
pected that wage scales will be agreed upon 
that will, finally, result in much building ac- 
tivity. The price of lumber is down and other 
materials and financial conditions are all that 
stand in the way of providing much needed 
housing facilities. 





MINNEAPOLIS TO STAGE SHOW 

MINNEAPOLIS, MINN., Jan. 25.—The Minne- 
apolis Builders’ Exchange is putting on a new 
feature which promises to be a big success. It 
is a ‘‘building show,’’ to be at the Minneapolis 
Armory Feb. 7 to 12, and already one hundred 
eight builders, manufacturers and dealers in 
building material and home equipment have 
signed up for space. The Minneapolis Sash & 
Door Manufacturers’ Association, which has 
twenty-one members, will make a joint exhibit 
and has 500 square feet of space engaged. It is 
planned to make the show an annual affair. It 
is going on during the automobile show, which 
will bring thousands of visitors to the city. 
Musical and vaudeville entertainment features 
will be provided for the crowds. Eugene 
Young, secretary of the exchange, is in general 
charge of arrangements for the show. 





LOCKOUT STOPS BUILDING 


Newark, N. J., Jan. 24.—A lockout of 8,000 
building workers in Newark became effective a 
few days ago following a decision by the Mas- 
ter Builders’ Association. All building opera- 
tions in the city were stopped pending a settle- 
ment. The lockout is the result of a controver- 
sy between the Painters’ Union and the mas- 
ter builders. Their agreement will expire in 
April. It calls for $8 a day, but since Septem- 
ber the wage has been $9. 

A similar lockout recently on Long Island 
resulted in acquiescence by the unions, after a 
committee of a national labor organization had 
been summoned from Chicago to pass on the 
merits of the case. It decided against the local 
union. 
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~ TEXANS DISCUSS MILLWORK COSTS 


Daas, TEx., Jan. 24.—A meeting of the 
Texas millwork manufacturers was held here at 
the Adolphus Hotel, Jan. 19, Frank Stevens, of 
the Waco Sash & Door Co., presiding. This 
meeting is the seventh of a series of meetings 
conducted in southern territory during recent 
months, under the auspices of the Southern 
Sash, Door & Millwork Manufacturers’ Associa- 
tion, of Atlanta, Ga. Similar meetings have 
been held previously at Knoxville, Tenn., At- 
lanta, Ga., Greensboro, N. C., Danville, Va., 
Houston, Tex., and New Orleans, La. 

After stating the purpose of the meeting, Mr. 
Stevens read a telegram from C. B. Harman, 
secretary of the Southern association, express- 
ing his regret that it was impossible to be 
present at the meeting, and extending greetings 
to those present. 

After an exhaustive review of the conditions 
existing in the millwork industry generally, and 
particularly in Texas, Mr. Stevens introduced 
George H. Most, service director of the Mill- 
work Cost Information Bureau, of Chicago, who 
as Mr. Stevens stated—in addition to con- 
ducting demonstrations thruout the South and 
middle West, has compiled the Millwork Cost 
Information Bureau estimators’ correspondence 
course, now numbering 1,730 estimators, and had 
come to the meeting prepared to submit much 
valuable estimating and cost data. After ex- 
plaining the salient features of the bureau’s 
service and fully discussing the various ele- 
ments of mill work cost, Mr. Most gave a two 
hours’ blackboard demonstration of the most 
modern estimating and cost methods and usages 
known to the millwork industry at this time. 

After the demonstration, an informal discus- 
sion of millwork problems in general took place, 
during which interesting contributions were 
made by W. S. Worsham, of the Buell Lumber 
& Manufacturing Co., E. Gregory, of Waco 
Sash & Door Co., Charles Trautschold, of C. M. 
Trautschold Co., and Frank Stevens, of Waco 
Sash & Door Co. 

Before the meeting adjourned, a number of 
those present indicated their desire to become 
associated with the institution represented by 





Mr. Most ‘and filed their applications. 

A vote of thanks was extended to the Sou- 
thern Sash, Door & Millwork Manufacturers’ 
Association and the Millwork Cost Information 
Bureau for their efforts in behalf of the Texas 
millwork producers. 








At the left is Chief Little Green Hill and at the 
right J. A.-O. Preus, governor of Minnesota, 
who addressed the convention of the North- 
western Lumbermen’s Association in Min- 
neapolis, Tuesday, Jan. 18 


FOR WOODWORKING ENGINEERS 


New York, Jan. 24.—Mechanical engineers 
interested in the engineering branches of for- 
est products, and organizations and individuals 
in the woodworking industries have begun a 
movement to establish a forest products section 
of the American Society of Mechanical En- 
gineers. 

The consideration of various aspects of 
the woodworking industry, especially in rela- 
tion to the engineering applications of wood 
and to engineering methods of preparing wood 
for use in the industries, as the symposium held 
at the recent convention of the society in New 
York City, focused the attention of prominent 
members of the society on the value a forest 
products section would be to the woodworking 
industries. 

The society’s committee on professional see- 
tions, which supervises such professional groups 
developed within the main organization of the 
society, has looked with favor upon the estab- 
lishment of such a section, and it is planned to 
make it available as soon as possible. 

The subject will be given full consideration 
at the spring meeting of the society in Chicago, 
and doubtless all details of organization of the 
new section will have been worked out prior to 
that date. 


BUYS 3,200 ACRES OREGON TIMBER 


PoRTLAND, ORE., Jan. 22.—A large timber 
deal was closed here this week when the Inman- 
Poulsen Lumber Co., of Portland, bought from 
the Oregon American Lumber Co., a tract of 
3,200 acres west of Vernonia in Clatsop County, 
and tapped by the Portland, Astoria & Pacific 
Railroad. The Inman-Poulsen company will 
begin logging operations at once and the logs 
will be hauled by rail to Willamette Slough at 
Burlington and dumped into the water, where 
extensive booming preparations have been made. 
The Oregon American Co., headed by D. C. 
Eccles, owns 24,000 acres of timber adjoining 
that just disposed of. 








CENTRAL BUREAU LAUNCHED TO BENEFIT LOGMEN 


CoLuMBUus, OuI0, Jan. 24.—That often asked 
question ‘‘ What are current log prices?” is in 
a fair way to be answered completely and fully, 
as are many of the problems of the logger. The 
answer to the foregoing question is to be given 
by the Central Logmen’s Bureau, a recently 
perfected organization with temporary head- 
quarters in Columbus, at 215 No. 11th Street. 
The task of formulating a plan of action has 
largely been in the hands of an advisory com- 
mittee consisting of Cecil J. Randall, represent- 
ing Ohio; William R. Lunk, representing New 
York; F. D. Townsley, representing Illinois, 
and E. E. Roberts, also representing Ohio. Mr. 
Roberts at present is acting as executive secre- 
tary. At present ten States come within the 
scope of the Central Logmen’s Bureau, altho the 
ultimate goal is twenty-seven States and, ac- 
cording to those working on the plans, this goal 
is not far distant. At present the States in 
which work is being carried on are Wisconsin, 
Michigan, Illinois, Indiana, Kentucky, West 
Virginia, Virginia, Pennsylvania, New York 
and Ohio. Maryland and Missouri will soon be 
entered. Membership will not be restricted to 
twenty-seven States, for any logger or company 
eligible to membership will be admitted upon 
application. 

One of the principal features of the work of 
the bureau will be the issuance of a weekly or 
semimonthly report called the ‘‘Logman’s 
Log’’ which will contain reports of actual sales 
of logs and the prices, grades and section of 
the country to which the logs were shipped. The 
publication will also carry reports giving the 
prices of manufactured lumber. Prices from 
new markets will be published as they are avail- 
able, and new markets for logs and lumber 
will be called to the attention of the members. 
In addition other features pertaining to the log 


trade, and a system of ads free to members, 
will be provided. 

For the aid of the logger every known mar- 
ket for logs will be cataloged, according to the 
announcement of Mr. Roberts, and information 
placed in the loggers’ hands, with credit infor- 
mation as to each buyer, while data as to grad- 
ing, sealing, methods of paying and dealings 
in general will be put at every member’s dis- 
posal. Efforts will be made continually to have 
the mills buy logs from log men, rather than 
work their own boundaries, and indications al- 
ready show that this movement will be more 
successful than at first it might appear. For 
the benefit of the manufacturer every section 
covered by the bureau will be charted by coun- 
ties, showing the kinds of timber found, the 
grades, the defects and good qualities, the quan- 
tity, the railway facilities, the number of log 
men in the county, the approximate output of 
each per year and their probable maximum etc. 

For both the logman and the lumber manu- 
facturer a uniform contract will be urged and 
the force of the Central Logmen’s Bureau put 
behind a movement to have every contract 
filled and to erase the word ‘‘cancel” from the 
logman’s dictionary. Also it will be urged that 
all logs be stamped, that small logs be left in 
the tree, that tops and poor logs be worked into 
posts, mine props or some other useful product, 
that less timber may be wasted. Publicity in 
the logmen,’s interests, the subscribing to the 
trade journals and keeping abreast of the 
times, the use of more advertising, will be 
among the things advocated and urged. The 
need for a study of freight rates, routing ete. 
will be brought home to the log man and as far 
as possible aid will be given to eliminate log 
shipments past good mills. 

After careful study it has been decided to 


divide the membership into five classes, three 
participating and two associate classes. The 
matter of dues was given careful consideration 
and finally it was decided to have a flat annual 
rate for each class supplemented by a fee based 
upon production for those classes to which such 
a fee can be applied. This system of raising 
dues may later be changed. The first class of 
membership comprises the log men themselves, 
the men who actually get out the logs; the see- 
ond class comprises the firms that manufacture 
the logs into lumber; and the third class com- 
prises the importers and exporters of logs. The 
associate members in one class include mines 
which buy props, caps and any split material, 
companies using poles or piling; and the other 
class, comprises automobile companies making 
trucks suitable for the log business, loader com- 
panies, skidder companies, saw manufacturers, 
file makers, stamp producers and makers of 
tools of all descriptions. ; 

The dues for log men are $20 annually with 
5 cents for each thousand feet of logs handled; 
for the manufacturers, $25 annually with 9 
cents for each thousand feet of logs handled; 
for importers and exporters, $30 annually with 
5 cents per thousand for logs handled; while 
the dues for both classes of associate members 
will be $35. 

Already active work in securing members has 
been undertaken. It is the desire of those who 
have formed the bureau to have a representauve 
in every county in the States covered, where 
one has not already been secured. From the 
responses already received the outlook is ver 
bright for a strong organization. Final settle- 
ment of the personnel of officers will be with- 
held until April 1, when the membership 1s ¢* 
pected to be larger and more representative than 
it is now. 
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ELECT AND STAGE “HIGH JINKS” 


SEATTLE, WASH., Jan. 22.—Now arrives the 
day when Ed. T. Verd, of the Bryant Lumber 
Co., has been bumped off the presidency of 
the Seattle Retail Lumbermen’s Credit Associa- 
tion—a fact which causes him to salute himself 
with great joy. In the place goes Alvin 
Schwager, of the Nettleton Lumber Co., widely 
and favorably known among the fraternity. 
This change of officers came at the annual 
meeting of the association Tuesday, and lifted 
from Mr. Verd the title which he has carried 
despite his vigorous protests for the last five 
years. 

” Other officers elected were: . 

Vice president—Carl Blackstock, Blackstock 
Lumber Co.; (reélected). 

Treasurer—F. S. Leighton, Mercantile Lumber 
Co.; (reélected). 

Secretary—P. G. Hilditch; (reélected). 


Board of trustees—C. W. Bandy, Gould Lumber 
Co.; B. S, Beless, Elliott Bay Mill Co.; Alvin 
Schwager, Nettleton Lumber Co.; Nick 
Brace, Brace & Hergert Mill Co.; F. 





Hergert Mill Co.; and even he was able to give 
a good excuse. 

‘*Now, B. W.,’’ said Nick Brace to him, 
‘you know Mayor Caldwell will be there, and 
we want a truly great and good man to wel- 
come him in the real lingo of the lumbermen; 
you’re it. Climb into your glad raiment, and 
help us out. You’ve just got to do it.’’ 

So B. W. donned his best bib and tucker; and 
it is strictly true that when he showed up Solo- 
mon in all his glory was not arrayed as he. 


But the mayor didn’t arrive! moreover he 
hadn’t been asked; and in all that happy throng 
B. W. was the solitary mortal who looked like 
a modern sartorial chefdoeuvre. He was con- 
scious of it himself—conspicuously conscious— 
a little later when the cabaret girls were sing- 
ing ‘‘Stand up, B. W., and give us a treat’’ 
in the midst of the gladsome array. He 
stood up—of course he did—and then sud- 





denly the lights went out, a giant spot glowered 
thru the room, picked up B. W., and strictly 
made him the observed of all observers. He 
stood it all right; but then B. W. has been in 
the lumber game since early youth, and that was 
several years last past. 

Apparently there wasn’t any head to the 
party, but somehow it just glided along, like oil. 
No speeches, no introductions, no waits—just 
something different doing all the time. The ab- 
sence of oratory was atoned for by a brilliant pro- 
jecting machine, which flashed all sorts of note 
and comment on an immense screen that instantly 
with the play of calories became vocal with life 
and action. - Mr. Schwager reached a full reali- 
zation of that fact when he gazed upon one of 
the dumb but eloquent masterpieces. 

‘«What’s that,’’ he exclaimed. 

There was the facsimile of a $5 check issued 

to Lee Gaynor, indorsed to Schwager 





S. Leighton, Mercantile Lumber Co.; 
J. F. Ranning, Ranning Lumber Co.;: 
George Rich, Colby & Dickinson (Inc.) ; ak 
Carl Blackstock, Blackstock Lumber Co. aad 

Celebrating the election of the 
new president, the association met at 
dinner in the Washington Annex 
and staged a party and high-jinks 
the like of which Seattle had never 
before beheld. The affair was under 
the direction of an entertainment 
committee composed of Lee Gaynor, 
Nick Brace and Bud Beless; and 
the things they did, and the things 
they didn’t do, have gone into the 
record as supplying the correct 
model for all such events for many 
along day to come. At the outset 
they declared that this was to be a 
party without any speechmaking 
whatever. Everybody understood 
that eondition—with one notable ex- 
ception, who was Barton W. Saw- 
yer, the able, eloquent and versatile 
general manager of the Brace & 








ALVIN SCHWAGER, 
President 











CARL BLACKSTOCK, 
Vice President 





P. G. HILDITCH, 
Secretar7 


in payment of a baseball bet. The 
face of the document was perfectly 
innocent and pure! but the other 
side: What of the indorsements? 
They, too, were flashed on the 
sereen; and the new president is still 
trying to explain into what secret 
bypaths of commerce that innocent- 
looking check succeeded in making 
its noiseless way. 

Mr. Blackstock suddenly awoke 
to the fact that he too was on the 
sereen. Recently he returned from 
the South with wondrous hunting 
stories, of bear, and that sort of 
thing. There they were, on the 
screen; and he was portrayed as 
having met with the same luck as 
the colored squirrel hunter who ap- 
peared at the big gathering of re- 
tailers in 1920. 

Thus did Mr. Hilditch pull his first 
party as secretary of the association, 
and it was a good one. 








CANADIANS CONFER ON BUILDING NEEDS 


WINNIPEG, MAN., Jan. 22.—Over one hundred 
representatives of the Canadian building and 
allied industries gathered together at the Fort 
Garry Hotel here Jan. 19-20-21 to hold the 
first annual meeting of the. Canadian Building 
& Construetion Industries, which was formed 
last year to protect the interests of the con- 
struction trade in Canada with J. P. Anglin, of 
Montreal, Que., as the first president. 

Hf. T. Hazleton, former president of the Win- 
nipeg Builders’ Exchange, weleomed the dele- 
gates, after which J. P. Anglin presented his 
annual address, followed by the financial report 
of G. A. Crain, honorary treasurer, and of J. 
Clark, honorary secretary, who outlined what the 
association had accomplished during 1920. 
_W. H. Carter, of Winnipeg, one of Canada’s 
foremost contractors, in an address said that 
one of the most vital problems before the coun- 
try was the high cost of building. He believed 
that the cost of building materials would have 
to he reduced along the lines of other commodi- 
ties before there was a very large amount of 
building done. Up to the present the prices of 
building materials had not been reduced in the 
Same way as those of other commodities. 

he president of the association stated that 
comparatively little construction work had been 


done in Canada since the war started and he ex- 
Pressed. his belief that the greatest building 
period in the history of the country was about 
to be entered upon. Whether it was realized or 


not, the welfare of the country depends more on 
® revival of building activity than on any other 
a factor. ‘“Think of the mines, forests, 
ae industries, railroads and ships that are 
A ee Nag we are all working full capa- 
nd — Mr. Anglin. Regarding overhead 

Ss, Mr. Anglin believed that the peak had 


been reached for this generation. The same 
eould also be said of building costs. Most of 
the responsible concerns were getting even with 
the game, and there was a tendency already 
toward a reduction of prices. 


$250,000,000 Housing Loan Urged 


One of the main wants of Canada today is 
housing. All over the country there is a demand 
for more homes. The meeting favored that the 
Dominion Government be urged upon to float 
a $250,000,000 housing loan by the sale of 
Government bonds. In moving the resolution, 
Mr. Anglin pointed out that provision was made 
for an owner to make use of his own labor in 
constructing his house, that the owners would 
be encouraged to build on their own individual 
lots, that the maximum value of the house on 
which a loan might be granted was $8,000 
(altho he had originally favored $10,000), 
and that loans could be available for duplex 
and 3-flat houses. He was strongly of the 
opinion that the money should be made available 
thru the existing channels, which were the loan 
companies. The ordinary builder and the ordi- 
nary owner of a lot were accustomed to negotiat- 
ing with the loan corapanies. Inquiries had re- 
sulted in convincing him that if there was a 
solution of the housing problem it was to be 
found in making money available thru existing 
loan channels. In taking the question up with 
the joint conference board, he did not think the 
labor representatives of the conference had any 
selfish motives whatsoever. 

R. J. Fuller reported on the activities of the 
labor committee and detailed the efforts that 
had been made to get on a harmonious working 
basis with the representatives of labor. Mr. 
Fuller in diseussing the $250,000,000 housing 


loan stated that the Government should form 
a national housing board on which the workers 
should have representation. 


Election of Officers 


Amid great enthusiasm J. P. Anglin, Mont- 
real, Que., was reélected president. Other offi- 
eers elected were: 

First vice president—J. R. Caswell, Toronto. 

Second vice president—J. Mackie, Winnipeg. 

e cca treasurer—J. M. Pigott, Hamilton, 
nt. 


Honorary secretary—G. H. 
Jaw, Sask. 


Contractors’ representative on executive commit- 
tee—William Wilson, Regina, Sask.; supply men, 
John Grieve, Montreal; trade men, BE. S. Mattice, 
Montreal. 


The next convention will be held at Hamil- 
ton, Ont. 


OPENS BRANCH IN NEW OIL FIELD 


Monrok, La., Jan. 24.—The Parlor City Lum- 
ber Co., of this place, will open a branch yard 
in El Dorado, duplicating its plant and lumber 
yard here and will handle lumber, building ma- 
terials and oil derricks. 

With the opening up of the new oil field in 
El Dorado and the rush of people there much 
building will be done immediately, in both the 
commercial and residential sections of the fu- 
ture city, and the Parlor City Lumber Co. will 
be in position to supply this demand for build- 
ing. 

The El Dorado branch will be in charge of 
F. C. Terzia, one of the brothers who compose 
the Parlor City Lumber Co., manufacturer, 
wholesaler and retailer of southern pine and 
hardwood lumber. 


Whitlock, Moose 
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FORESEES PROSPERITY FOR NORTHWEST 


SeaTTLH, WasH., Jan. 22.—Unparalleled 
prosperity, not only for lumber, but for all 
American industries, is the forecast made by 
one of Seattle’s foremost wholesalers and ex- 
porters. The prediction was made at Tuesday’s 
luncheon of the Retail Credit Men’s Associa- 
tion of Seattle, by W. M. Beebe, president Bur- 
ton-Beebe Lumber Co. Mr. Beebe, who is leav- 
ing this week for the middle West and East 
for a swing around some of the retail conven- 
tions, was well fortified with facts, and he de- 
livered them in a most convincing manner. By 
way of warming up to his auditors he reminded 
them that he himself had been president of the 
Credit Men’s Association of Kansas City. He 
gave some instructive faets about that distribut- 
ing center, where some years ago he became re- 
sponsible for the ‘‘Do You Know’’ campaign. 

Mr. Beebe first reviewed the early history of 
the lumber industry from its small beginnings in 
Maine, Massachusetts and Vermont and its 
spread along the east Atlantic coast, the later 
development of large operations in Pennsyl- 
vania, and opening up of Minnesota, Wisconsin 
and Michigan, which until twenty years ago 
supplied practically all the timber used in the 
middle West. With the depletion of supplies, 
manufacturers invested in western timber lands, 
and a great many moved to Arkansas, Louisi- 
ana and Mississippi. The South developed won- 
derful overseas markets, so that prior to the 
war about 15 percent of its output was exported. 
Today it produced about 14,000,000,000 feet; 
and Washington and Oregon combined produce 
about 11,000,000,000 feet. The peak of pro- 
duction in the South is now passed and in five 
or six years will be reduced to about one-third 
of what it is today, so that farsighted southern 
operators are turning their eyes to the Pacific 
coast. Future operations in the South will 
be small, because the remaining tracts are small 
and it is impractical to transport the logs a 
long distance to mills. Within a very few years 
structural timbers will not be obtainable any- 
where except on the Pacific coast. The South 
will be unable to supply its own needs. Altho 
there are over three hundred sawmills in Texas, 
they do not normally supply more than the State 
consumes. Oklahoma’s production of 130,000,- 
000 feet is a small part of its consumption. In 
Louisiana, Mississippi and Alabama there will 
be few large operations left within a very few 
years; but the cut-over lands will produce new 
agricultural wealth.. The rapid growth of sou- 
thern pine makes it possible to produce 2x4’s 
and small timbers in thirty-five to forty years. 
Maine, through practice of reforestation, is able 
to cut about 1,000,000,000 feet annually, about 
one-fifth to one-sixth of the amount cut in 
Washington. These facts indicate that for future 
generations all nonagricultural land should be 
planted in trees. : 

The depletion of the South’s timber promises 
wonderful things for the lumber industry of 
the Pacific coast, which must provide the future 
supply of commercial timber. This means that 
in the next four or five years hundreds of mil 
lions of dollars will come to the Northwest for 
investment. The lumber industry, today the 
second largest in the United States, will for 
many years remain the largest in the North- 
west. Today’s market price of $3 to $3.50 for 
Pacific coast stumpage will double or treble 
in a very few years, and the prosperity of the 
lumber industry is sure to affect favorably every 
other business in the Northwest. Because of the 
great need for housing that exists in every coun- 
try, lumber is fundamentally in a different posi- 
tion to that of any other commodity. The 
building program is at least five years behind, 
so the lumber industry will be the first to re- 
vive and will remain prosperous for a number 
of years. Russia’s producing facilities and for- 
ests were destroyed during the war; the Baltic 
countries produce only a small amount com- 
pared with the requirements of Europe; France, 
Italy and Germany during the war were cut 


many years ahead. Mr. Beebe closed by ex- 
pressing the belief that development of Seattle 
is only in its infancy, and that it is and will 
continue to be one of the three or four largest 
shipping ports in the United States. 





IDAHO TRAINS MEN FOR LUMBER INDUSTRY 


Moscow, IpaHo, Jan. 24.—An Idaho effort 
to train men for the lumber industry, and at the 
same time provide positions for ex-service men, 
has been found by the United States board for 
vocational education to be unusually successful. 
Pursuant to a plan arranged by Melvin 8. Lewis, 
State director of vocational education, for co- 
operation under the Smith-Hughes Act, special 
courses arranged at the Idaho forest school 
to train men for the lumber industry, have al- 
ready brought in sixty soldier students. C. E. 
Knouf, of the Forest Service, was sent to in: 
vestigate the situation in the mills and camps 
of Idaho, before the organization of the winter 
courses. After a preliminary investigation a 
class in lumber grading was formed at the plant 
of the Edward Rutledge Timber Co., Coeur 
d’Alene, with L. R. McCoy, sales manager, as 
instructor. At the first meeting forty-three 
men reported, including several from the Forest 
Service office, and at the second meeting the 
number was increased to sixty. The course is to 
include a history of lumber grading, character- 
istics of different woods and their identifica- 
tion, classes of defects, their cause and impor- 
tance, and actual grading. The grading starts 
with fir, with its two grades, and ends with 





The shingle branch of the West Coast 
Lumbermen’s Association, Seattle, 
Wash., has issued a new set of official 
grading and packing rules for red cedar 
shingles, effective Feb. 1. These grad- 
ing and packing rules supersede all pre- 
vious rules. There is also included a 
table of guaranteed shipping weights 
for red cedar shingles. Copies of these 
grading rules may be obtained from the 
AMERICAN LUMBERMAN.. 











the complex work on white pine. Finally the 
characteristics of the trees and methods of saw- 
ing to get the maximum proportion of high 
grade material. A similar class in the logging 
end of the industry is proposed for the early 
part of this year. 

In addition to this course, the college thru 
its ranger schools, offers a special vocational 
course to meet the needs of disabled soldiers 
receiving training under the rehabilitation act. 
The curriculum of the ranger school has been 
rearranged to divide it into quarterly units so 
that vocational board men may be taken into 
the school at the beginning of any quarter. 





WHITE PINE STOCKS AND OUTPUT FALL 


MINNEAPOLIS, MINN., Jan. 26.—The 1920 
total of shipments and production by the mills 
in the territory of the Northern Pine Manu- 
facturers’ Association, as announced at the 
annual meeting, shows the decline in manufac- 
turers’ stocks during the year which developed 
in spite of the dull market conditions in the 
latter part. It also forecasts a smaller produc- 
tion this year, as the number of mills has fallen 
from 21 to 19. The statistics by months are 
as follows: 


TOTAL MONTHLY PRODUCTION AND SHIPMENTS 


Production Shipments 
Month Rpts. Lumber Lath Lumber Lath 


Jan. ... 21 38,007,112 63,613,759 6,602,7¢ 
Feb. ... 21 32,550,643 59,686,802 8,690,3¢ 
Mch. .. 21 43,771,219 61,620,289 133,1 
Ape. ... 2 So aaeess 


June ".. 20 25,771,063 
July ... 20 37,458,875 
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Dec. :.. 19 19,055,694 "586, "651, 
Total. .. 411,696,564 95,425,100 526,927,604 61,527,800 





CONDITION OF CALIFORNIA STOCKS 


San Francisco, Cauir., Jan. 21.—The Cali- 
fornia White & Sugar Pine Manufacturers’ As- 
sociation has compiled the following summary 
of stock conditions as of Jan. 1, 1921 (in M 
feet) : 

Uppers 
CALIFORNIA WHITE PINE 
Total Orders For sale 
483 4,360 











No. 1 and 2 clear..... 4,843 iy 
A ee 3,522 526 2,996 
ge eS es a ee 
ee reer 4,038 267 3,771 
C select and better.... 1,419 42 1,377 
S. on.sn0bss akwrece ae. wees 1,029 
ot rere er 14,851 1,318 13,533 
SUGAR PINE 
A Total Orders For sale 
No. 1 and 2 clear..... 1,169 1,436 * 
jae ae en 2,424 861 1,563 
No. 3 clear and better. See 553 
Se ee 1,037 258 779 
ge ee ee 
PES Sag cdcaie eka, RU EEE cecivws 
NN Fe ha scasas 5,183 2,555 2,628 
* Oversold. 


BOTH SPECIES 
Total Orders For sale 











Summary of above..... 20,0384 3,873 16,161 

Ugo Se aera 8 ra 2,304 

D select and better.... _ See 524 

Total uppers reported 22,862 3,873 18,989 

7.2 percent of “all other’ 5,284 10 5,274 

Grand total......... 28,146 3,888 24,263 
Shop 


CALIFORNIA WHITE PINE 
Total Orders Fors 
9 

















eee eee 9,606 1,389 217 
No. 1 shop and better 1,029 1,009 
ee eae 23,096 2,453 20,643 
No. 2 shop and better. 38,447 ..... 3,447 
ee eer ree 8,535 924 7,611 
No. 3 shop and better. 13,342 888 12,954 
oe Rte 59,555 5,174 54,381 
SUGAR PINE 
Total Orders For sale 
ere 1 677 8,884 
No. 1 shop and better a - ¢¥ cies 22 
en OD ie Dce25:9-6:0'0 »331 979 6,352 
ee OOD ONG DOUIEP. ceccm secnn scene 
Se area 491 16 1,475 
No. 3 shop and better. BOe Sedu 709 
3.) errr 14,114 1,672 12,442 
BOTH SPECIES 
Total Orders For sale 
Summary of above..... 73,669 6,846 66,823 
23 percent of “all other” 16,879 3 16,846 
Grand total. <.60.00% 90,548 6,879 83,669 
Common 
PINE AND FIR 
Total Orders For sale 
oe eee 15,055 122 14,933 
No. 2 common ......e. 10,993 204 # 10,789 
No. 2 common & better 5,058 464 4,594 
No. 3 common ........ 17,047 837 16,210 
No. 4 common 8,090 100 7,990 
No. 5 common . Ses 66 
Select common ... “ 79 20 59 
Mixed common ... .. 47,109 1,542 45,567 
Ties and timbers...... 1,771 2,917 . 
eR er ee Pre 120,020 19,587 100,433 
Total common and box e 
NOMOECON «0 ceca'sd as 225,288 25,793 199,495 
69.8 percent of “all 
GE” 466.0 0n408%5 51,224 101 51,123 
Grand total......... 276,512 25,894 250,618 


* Oversold. 

In the above figures the item “all other” is ap- 
portioned to the main divisions, “Uppers,” “Shop 
and “Commons,” in accordance with the percent- 
age of those divisions actually reported. sae 
The twenty-three mills reporting represent 5) 


percent of the census rated capacity of all mills 
located in California, southern Oregon (Klamath 
Falls district), Arizona and New Mexico. ‘The 


estimated condition of all stocks in the four States 
comprising this territory on Jan. 1, 1921, there- 





fore is: 
Total Orders For sale 
Pine uppers ....-...-. 49,379 812 42,567 
PAOO GHOD 66% ci eis seees 158,856 12,068 146,788 
Pine and fir, common 
and better ...... ....485,108 45,428 439,680 
Grand total......... 698,348 64,308 629,035 


This represents about 23 percent more lumber 
on hand than on the same date in 1920 and about 
59 percent less orders on the books. 


OP BPD PDD DDD PII 


THE LAW says that the firm paying a freight 
bill is liable for any undercharges and the 
railroad has six years in which to collect. This 
is another reason why careful auditing of freight 
bills is desirable. 
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Yellow Pine Wholesalers in Annual Amend Rules 
for Arbitration and Adopt Uniform Order Blank 





COLUMBUS, OHIO, Jan. 25.—Many problems 
of vital interest to the entire lumber industry 
engaged the attention of the annual convention 
ot the Yellow Pine Wholesalers’ Association 
here today. As a pioneer in adopting com- 
pulsory arbitration of trade disputes the organ- 
ization amended and improved its rules of arbi- 
tration. It went on record in condemning ean- 
cclation of orders on account of declines in 
price and adopted a uniform order blank with 
a view of making every order an enforceable 
contract and it took steps to extend its influ- 
ence in the industry by means of publicity 
which shall make the. benefits of membership 
known. 

The meeting was called to order by Dwight 
Hinekley, of the Dwight Hinckley Lumber Co., 





J. H. PETERSON, TOLEDO, OHIO; 


Elected President 


Cincinnati, Ohio, president, who asked Execu- 
tive-secretary A. L. Behymer to read the min- 
utes of the last meeting. The minutes were 
read and the report adopted. 

President Deplores Cancelation Evil 

President Hinckley then reviewed the experi- 
ences of 1920, which had demonstrated the vital 
nee’ of the organization in establishing the 
principles for which it stands. Cancelation of 


order's, he said, is one of the greatest evils and 
everthing possible should be done to stop it. 
He -:id the association already had declared 
Its poliey to be to stand by contracts and sug- 
ges a resolution declaring that cancelation 
of vrlers on account of decline in price shall 
not © permitted. He said the uniform order 
Tori. recommended by the committee is the 
bes! that it is praeticable to secure at this time 
an “lat it will eliminate most disputes. Presi- 


den! ‘linekley also recommended that more reve- 
nue to provided to extend association work. 
the conelusion of the president’s address 


W. j 


Whitacre, Columbus, Whitacre Lumber 
Co., moved that the report be received and 
i’ committee appointed to prepare resolutions 
recoil :mending aetion on the president’s sugges- 
tions. The motion was earried and the follow- 


ing committee appointed: 
H. 7 Irwin, Erie Pa., Irwin Lumber Co. 

R. O'Neill, Cincinnati Ohio, H. T. Mickle 
0 


L. Stephens, Toledo, Ohio, Ben L. Stephens 








Executive Secretary’s Report 
President Hinekley called on Executive- 
es, Behymer to present his report, which 
€ read in part as follows: 
During the last year the attention of our mem- 


= in common with all lumbermen has been so 
cupied with the market and its fluctuations, and 





the unusual financial and business conditions that 
have prevailed for several months, that interest in 
association work has languished to a considerable 
degree. Altho some of our service features and 
the program outlined for the year have been inter- 
fered with, we feel that some things worth while 
have been accomplished. 


Trade Ethics and Arbitration 


Most of you are familiar with the two trade 
ethies conferences that were promoted by this 
association and held under its auspices: one in 
April and one in October, participated in by repre- 
sentatives of numerous lumber organizations, na- 
tional, regional, State and local, at which were 
discussed matters affecting the entire industry. 
The chairman of our trade ethics committee, who 
also presided at these conferences, will doubtless 
refer to them in some detail in his.report to be 
presented later. 

Perhaps the most important service rendered by 
this association is conducting arbitrations of trade 
disputes in which its members figure, or partici- 
pating jointly with other associations whose mem- 
bers are likewise involved. 

The year 1920 was a very busy one in this re- 
spect, more than three times as many contro- 
versies being thus disposed of as in the preceding 
year. A brief analysis of this association activity 
for the year should be of much interest. 

All told fifty-six transactions were brought to our 
attention within the year in connection with which 
controversies had arisen. Of these seventeen never 
got beyond the preliminary stages so far as the 
association was concerned, the cases being either 
dropped or settled on the terms of one or the other 
of the parties at issue. In six other cases wherein 
our members were in controversy with millmen the 
latter refused to arbitrate, as also did two retail- 
ers, one planing mill firm and four wholesalers 
outside the association. No proposed arbitrations 
were declined by any of our members, the reason 
being obvious. Amicable settlements were reached 
in five cases thru the medium of the association 
without resort to arbitration, one case involving 
two of our members, one a member and a millman 
and the other three cases concerning members and 
retailers. Of the twenty-one cases decided by arbi- 
tration five were disputes between members of this 
association, four between members and mills, eleven 
between members and retailers and one was be- 
tween wholesalers, neither of whom was a member 
but who desired us to conduct the arbitration. In 
ten cases the committees were composed of our 
members exclusively ; in nine cases, of our members 
jointly with members of the Ohio Association of 
Retail Lumber Dealers and in two cases members 
of the Retail Lumber Dealers’ Association of Indi- 
ana coéperated. 

Of the sixteen cases wherein our members were 
at issue with manufacturers or dealers outside 
the association the decisions in seven favored our 
members, seven their opponents and in.two the 
contention of neither party seemed to be sup- 
ported fully. In two cases in which the decisions 
seemed to favor our members over Ohio retailers 
the latter have appealed, taking advantage of a 
rule adopted by their State association. In an- 
other case where our member lost the decision he 
failed to comply and has since withdrawn from the 
association. Since Jan. 1 one case has been arbi- 
trated and six others are pending, two of which 
are holdovers from 1919, and have been reopened. 
In a number of these cases several hundred dollars 
was involved. Each of them has required a good 
deal of time in assembling and disposition, but it is 
certain that the results gained more than counter- 
balanced the time and labor required in their ad 
justment. 

Trade disputes will always be likely to occur 
short of the millennium, and the arbitration method 
is unquestionably the best way of settling them and 
is gaining recognition and approval every year. 
The ideal condition will be reached when all trade 
organizations in the same industrial or commer- 
cial field shall adopt and enforce uniform rules 
and methods of arbitration. It has been suggested 
that our arbitration bylaw might well be amended 
to provide for one appeal from a decision in which 
the members fail to reach unanimous agreement. 
This would require the appointment of a ener 
arbitration committee to review such cases anc 
would of course necessitate changes in the consti- 
tution. Hereafter our members will be furnished 
a brief synopsis of each case arbitrated, including 
the decision of the committee. 

Advertising 

The policy of advertising the association and its 
members in year books and periodicals published 
by State retailers’ associations has been continued. 
It is believed that additional advertising in some 
form or thru some medium that will secure the 
attention of lumber manufacturers and as many 
retail dealers as can be conveniently reached would 
be of decided value. 

Weekly Market Reports 

The weekly market reports which had constituted 
one of our principal service features in previous 
years were continued regularly for the first three 
months of 1920. After the Federal Department of 
Justice took action against one of the lumber 
manufacturers’ organizations to restrain it from 
disseminating certain market information in con- 
nection ‘with other activities, the majority of our 
executive committee deemed it wise to discontinue 


our market reports until a final decision in the 
above mentioned case might be rendered by the 
court of last resort. In this connection it might 
be said that in the opinion of a number of our 
members the system we used was not a violation of 
law, as neither its purpose nor its effect was to 
contravene the so called Clayton or Sherman acts. 


Credit Rating System 


At the annual meeting last year President Hinck- 
ley recommended the installation of a credit rating 
system to embrace all customers of all our mem- 
bers and based chiefly on the actual trade experi- 
ence with them, and including lumber and mer- 
cantile agency ratings. The project was discussed 
and approved in general terms at the meeting, and 
the executive committee authorized the secretary to 
proceed with it. We regret to report that while 
some of the members have submitted the desired 
data, the majority. for various reasons have failed 
to do so. The next few weeks should afford a good 
opportunity for the other members to participate 
who are desirous of so doing, and we again urge 
their full coéperation. At a reasonably early date 
we expect to compile the data furnished and supply 
each of the participants with the complete report. 
We can safely assert that each member who co- 
operates in the system will be repaid for the time 
and labor expended by his office organization 
upon it. 

Miscellaneous Service Features 


Our members have been kept in touch constantly 
with the situation at the mills. We alse furnish 
at frequent intervals lists of the more important 
construction contracts placed at cities within the 
principal States in which our members do busi- 
ness. Information relative to orders and rules of 
the Interstate Commerce Commission that affect 
lumber shippers is disseminated in our bulletins as 
received. 


Association’s Record and Reputation 


The Yellow Pine Wholesalers’ Association was 
founded on an ideal—the broad altruistic principle 
of the “square deal’ in business and its practical 
application. It has done much to strengthen the 
position of the reputable wholesaler and to place 
the entire lumber business on a higher plane than 
it previously occupied. Further progress is possi- 
ble chiefly by the closer coéperation of manufac- 
turer, wholesaler and retailer thru their respective 
organizations and by injecting more of the spirit 
of fraternity into our business relations. It is 
pleasing to be able to say that our relations with 
those associations of retailers with whom we come 





E. P. FLOWERS, MONTGOMERY, 


Elected Vice President 


ALA. ; 


in contact are cordial and we have received much 
coéperation from them in the last year. | 

I wish to express appreciation of the codperation 
rendered during the year by the president, the other 
officers, and many of the members, especially those 
composing the standing committees and the com- 
mittees appointed in arbitration cases. 

On motion the report was received and placed 
on file. 

W. L. Whitacre, treasurer, read his report, 
which was referred to the following committee 
for audit and return to the board of directors 
later: W. L. Wootten and Harry Ailen. 

The president also appointed as a committee 
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to audit the executive-secretary’s accounts: 
Newell Hargrave and J. R. O’Neill. 


Membership Committee’s Report 


B. L. Stephens, chairman, reported for the 
membership committee that of nine applica- 
tions for membership seven had been approved. 
One who had been refused admission cleared 
his record and later came in. Mr. Stephens sug- 
gested that names of applicants be sent to all 
members and that the latter present any ob- 
jections to the committee. 

After some discussion the recommendation of 
the committee was adopted. 


Report of Traffic Committee 

J. R. O’Neill, chairman, reported for the 
transportation committee that it kept in touch 
with general traffic matters. When the general 
advance matter had come up it had not taken 
a positive stand because the lumber industry 
was not a unit. It took an active part in oppos- 
ing the penalty charge and the demurrage 
charges proposed in the supplement to Fair- 
bank’s tariff, which later was withdrawn by the 
carriers. 

Mr. O’Neill told of the decision in which 
reparation was allowed where embargo had been 
declared after acceptance of reconsignment. 

He said a movement is now on foot to obtain 
a reclassification of forest products, which, he 
thought, would result in lowering lumber rates. 
Personally, he thought lumber is paying too 
much freight and if the roads need the large 
amount of revenue they should get it from 
other commodities. He suggested a movement 
to get lower rates for lumber. 

The report was accepted subject to further 
discussion if time permitted. 


Committee’s Report on Trade Ethics 


W. L. Whitacre, chairman trade ethics com- 
mittee, reported that now is the most oppor- 
tune time to get codperation on trade ethics. 
He told of various conferences of wholesalers, 
retailers and millmen at which a great deal had 
been accomplished. Order blank and arbitra- 
tion had engaged the attention of the committee 
and the conferences and the value of these agen- 
cies as a means of avoiding and settling trade 
disputes had been more widely recognized. The 
idea was to make the order a bona fide contract. 
Ninety-five percent of the disputes brought up 
for arbitration, he said, were due to defective 
contracts. He suggested that the meeting give 
attention to the blank. 

President Hinckley said the adoption of the 
order blank was worth ten years’ dues to any 
member of the Yellow Pine Wholesalers’ Asso- 
ciation. 

Mr. Hinckley expressed his':thanks to Mr. 
Whitacre for his work on the committee. The 
report was received-and placed on files 

As the chairman of the committee~on con- 
stitution and bylaws was not present, President 
Hinckley explained that the only changes. pro- 
posed were minor and pertained to the election 
of officers. 

Membership and Revenue 


At this stage ensued a discussion of: increas- 
ing membership and revenue. President Hinck- 
ley explained the follow-up method by ‘which 
prospective members received a card daily for 
seven days from the executive secretary and 
then a letter from the president; this followed 
by a letter from members one a day for thirty 
days. This brought twenty-two members out 
of a possible forty. 

After much discussion it was recommended 
that this plan be continued. 


Opposition to Penalty Charge 

Secretary Behymer then read a letter from 
Davies & Jones, attorneys, Washington, D. C., 
stating that reports have been asked from sixty 
carriers giving number of cars detained and 
why held, in connection with the penalty charge 
case; and said that no hearing is likely within 
thirty days. te 

Mr. Whitacre suggested that Davies & Jones 
be assured of the association’s cooperation and 
support. The penalty charge was an attempt 
to infringe the right of the owner to use his 
property as he saw fit. 


Mr. Sisson, as chairman of the advertising tions of members not to exceed $100 each. A 
committee, suggested that arrangements be  subseription blank accordingly was passed tor 
made for an exchange of speakers with the re- the signatures of those present and it was ar 
tail associations as a means of presenting the ranged to present the question to all other men 
wholesaler’s viewpoint. The committee also bers. 
suggested the publication of a magazine and a Uniform Order Blank 
general campaign for membership, the estimated The uniform order blank was then brought 
cost of the whole campaign being $6,000, to be up for discussion, and after the expression 01 
raised by contributions of members. the views of practically every member presen’ 

Discussion of the report was deferred until the blank was adopted as offered. 


ORDER 
JOHN DOE LUMBER COMPANY 


Buyer’s Order No.. 


Seller’s Order No. 








a lL 
To sated sides apy a rbnakeddansanctadd gee ya jusssetasevevedmeannvents wns te MOROBB. Sossciveccousssves 
Ship to : ‘eaves nS vinensisistospeai EL sae Da ivespal estes 
For , aisscesestnsiumelavonnsevsiscculiee ete DDOMEMORY 
Send Invoice to ieee ae 
SHIP THE FOLLOWING 
* QUANTITY DESCRIPTION onics Fon title 














SUBSTITUTES NOT ACCEPTED 
i 











TERMS: Freight net cash, balance in 10 days from delivery, less 2% for cash: or note or trade acceptance net payable 60 days from date of invoice 





“Specify definitely number fi i i i i 
dinienae eae rend ‘Ecce la digs pieces. Unless otherwise specified, a carload of lumber products shal! be of fair average weight, but not less thar 
IT IS AGREED: (1) That upon five days’ notice buyer may.cancel if not shi 

3 r pped in — days, | » t 
os of car shall be unloaded upon delivery. (3) That seller shall be notified promptly in case of wmphatae pb plrcerbtlgt sa Rae ge Nh ah 
disposition. (4) That Official Inspection according to established grading rules of the species ribed herein shall govern, unless oth nae ampeaed cs 
was (5) That hardwood shal! be held intact unless otherwise agreed. (6) That buyer may use any part of a shipment (except hardwood) 1 ae : 
rie all pay at invoice price for all that part used. (7) That remainder of shipment shall be held intact for Official Inspection, or ad rie 4 
lumber determined to be up to grade shall be paid for according to invoice price; stock below grade to remain property of seller, unl “sta iment 
(8) Disputes arising which are not covered by Official Inspection may be submitted for arbitration. 5 ee ee aes 

_ Government tax and any advance in freight rates to be id by B : i P i , 
trikes, Act of God, or other causes beyond Seller's control. = Se See a a ey Ae eh eS 


INSERT HERE ANY CHANGES, OR ADDITIONS, IN THIS ORDER: 


This Order is continger 





This Order is taken subject to acceptance or rejection by Seller’s home 


office at 
- : THEJOHN DOELUMBER 
+e ..... days from date hereof, to be forthwith confirmed to Com PANY 


ACCEPTED: For 


a Sseus , By. 








Salesman’s signature 


Original copy to Seller, returned te Buyer, with signed confirmation; duplicate copy to Seller; triplicate copy to Buyer. 


UNIFORM ORDER BLANK ADOPTED BY YELLOW PINE WHOLESALERS 


the afternoon session and the session was ad- It was then resolved that the organizativ: 
journed. go on record in opposition to cancelation of 07 
TUESDAY AFTERNOON ders on account of decline in price. 


At the opening of the second session the On motion it was resolved to express the 
Chair announced that Secretary F. M. Torrence, sympathy of the members for Miss White, th: 
of the Ohio Association of Retail Lumber Deal- _ assistant secretary, who has been ill the great’ 
ers, had invited the wholesalers’ association to part of four months. 
have a representative on hand to present the ‘ 
association’s views on the transit pe question Arbitration Amendment Proposed 
when it comes up for discussion Thursday. On motion and after discussion the arbitra 

tion rules of the association were amended ‘ 


Discuss Advertising ies tee the steko 1 by either party 

: ‘ sos : provide for the right of appeal by either party 

Phas Aman ni . the advertising question was to the arbitration when the decision is Not 
unanimous. 


B. A. Johnson, of Chicago, said any adver- eat : 
tising was good and it would be hard to make It was necessary in view of this change 
a mistake in using it. He told of the action provide a standing general arbitration cominit 
of the directors of the National Lumber Manu- tee to hear appeals. Accordingly a resolution 
facturers’ Association in deciding to assess Was adopted that the constitution be so amenic! 
regional associations 2 cents a thousand to 8 to authorize the president to appoint san 
taise $500,000 for advertising wood. a committee. This amendment will be sub 
President Hinckley said if that association M™itted to the membership by referendum a* 
could raise that amount this association could Tequired by he constitution. 
raise $100 a member to advertise its existence. 
Much discussion showed differences of opinion Miection of Olious 
as to methods tho all members favored pub- As required by the constitution of the ass0- 


licity. Finally it was decided to adopt the ciation, two nominating committees had been 
committee’s suggestion that speakers be ex- appointed by the president thirty days 1” ad- 
changed and to adopt the same method of vance of the meeting to name ten days 1” ad: 
financing as last year—by voluntary contribu- vance two sets of officers. These committees 
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had reported the nominees, and on ballot the 
following were declared elected: 


President—J. H. Peterson, Toledo, Ohio, D. J. 
Peterson Lumber Co. 

Vice president—F. P. Flowers, Montgomery, Ala., 
E. P. Flowers & Co, 

Secretary—A. P. Conklin, Indianapolis, Ind., 
A. P. Conklin Lumber Co. 

Treasurer—S, E. Giffen, Cincinnati, Ohio, Fagin 
& Giffen Lumber Co. 


ixecutive committee—Dwight Hinckley, Cincin- 
nati, Ohio, Dwight Hinckley Lumber Co., and J. R. 
O'Neill, Cincinnati, Ohio, H. L. Mickle Lumber 





“Acceptance of an order is 
your word of honor—ship the 


goods.” 








Co. (holding over); M. Krauss, New Orleans, 
Krauss Bros. Lumber Co.; J. R. Thames, Birming- 
ham, Ala., J. R. Thames & Co.; and F. W. Dutt- 
weiler, Toledo Ohio, Duttweiler Lumber Co. 

President-elect Peterson expressed his appre- 
ciation of the honor conferred upon him and 
promised his best efforts for promoting the 
association’s welfare. 

The meeting then adjourned. 





Northern Pine Manufacturers’ Association 
Holds Sixteenth Annual Convention 


MINNEAPOLIS, MINN., Jan. 25.—The sixteenth 
annual meeting of the Northern Pine Manufae- 
turers’ Association took place today at the 
Hotel Radisson in this city. There was an ex- 
tended discussion of current matters of inter- 
est to the lumber trade. 

President R. G. Chisholm called the gathering 
to order, and said he would make no speech. ‘‘I 
am not pessimistic about the future of the lum- 
ber business,’’ he said. ‘‘I believe we are on 
the right road, and that we will have a fair 
trade this year.’’ 


Reports on Forestry and Legal Matters 


A. W. Clapp, of St. Paul, presented a report 
for the forestry committee and also on legal 
matters. He said that the national association 
committee on forestry determined on a con- 
struetive program to meet attacks on the lum- 
ber industry, and that, working to some ex- 
tent with the national Forest Service, agreement 
had been reached on the Snell bill now before 
congress. 

Taking up legal matters, he spoke of the 
coming readjustment of rates following the ad- 
vance of last summer, saying that northern mills 
are benefiting by the present situation, but that 
the South will fight the West when it comes to 
readjustment. He suggested that the railroad 
committee of the association might join in a 
general request for reduction in lumber rates. 
Revision of the income tax law will be made 
at the special session, he said, and the excess 
profits tax seems certain to be repealed. There 
is a difference of opinion as to what should take 
its place, but a sales tax meets with favor and 
seems to be preferred by manufacturers. It is 
a complicated problem, whether imposed on final 
sales or as a general turnover tax. He referred 
to the recent report of the Federal Trade Com- 
mission on the lumber industry as a ‘‘conglom- 
eration of documents and letters,’’ which pre- 
sents facts only on one side in such order and 
with such innuendo as to lead the public to be- 
lieve that lumbermen thru their associations are 
eliminating competition among themselves. 
Nothing in the report, he pointed out, had men- 
tioned any activities of the Northern Pine 
Manufacturers’ Association. 

Asked by L. 8. Case whether it would not be 
desirable if the commission would bring its 
price figures down to date, Mr. Clapp said it 
would, but if the commission tells only part of 
what they find, they can make out a ease, tak- 
ing figures for any period. 


Vote Support for Publicity Campaign 


Mr. Case then brought up the proposed gen- 
eral assessment for advertising, saying that the 
campaign put on by the northern pine mills re- 
rently in Twin City papers had been heartily 
indorsed and taken as a model for the future. 
fle presented the following resolution, which 
was carried unanimously: 


i WHEREAS, At a mass meeting of lumbermen 
veld in Chicago, Tinois, on Jan. 5 an 6, 1921, a 
Pi tier was passed heartily commending the 
i rh of the Northern Pine Manufacturers’ Asso- 
ae ba - using the medium of publicity to lead the 
pre ack to normal in the prices of all elements 
‘tering into building construction, and 
tena ms The officers and directors of the Na- 
secemnanaama er Manufacturers’ Association have 
pp ontee that the regional associations and 
duented eran Manufacturers and dealers be re- 
eee . make a subscription of not more than 2 
handicn Fo gy feet on the lumber produced or 
Sarncee beg on the calendar year 1920 for the 
bt aly giving wide, national publicity to the 
‘ation that has been made in lumber prices and 





calling attention to other factors bearing on the 
general building situation in line with the cam- 
aign already commenced by the Northern Pine 
fanufacturers’ Association; be it 

Resolved, That an assessment be made of 2 cents 
a thousand feet on the production of the members 
of the Northern Pine Manufacturers’ Association 
for 1920, said fund to be administered by the Na- 
tional Lumber Manufacturers’ Association with the 
advice and approval of the officers and directors 
of the Northern Pine Manufacturers’ Association. 


Secretary and Treasurer Present Reports 

The report of the treasurer, R. W. Wetmore 
showed a balance from last year of $5,228.65 
with receipts of $25,578.85, a total of $31,- 
807.50, and disbursements of $28,742.58, leaving 
a balanee of $3,064.92. 

Secretary W. A. Ellinger made his annual 
report, which follows in part: 

At our last annual meeting our membership was 


fourteen. During the last year three firms with- 
drew, leaving our present membership eleven. 


Production, Shipments and Stocks 


‘The reports submitted show that the total pro- 
duction of northern pine lumber in 1920 was 411,- 
_ 696,564 feet, and _ ship- 

ments, 526.927.604 feet. 

There were 95,425,100 

lath produced and 61,- 

527,800 shipped. Stocks 
of northern pine lumber 
on hand Jan. 1, 20, 
amounted to 410,487,100 
feet: on Jan. 1, 1921, they 
amounted to 333,147,400 





W. A. ELLINGER, 
Of Minneapolis, Minn., 
Elected Secretary 





feet; a decrease of T77,- 
339,700 feet, or 18.8 per- 
cent. There were 12,624,- 
900 lath on hand Jan. 1, 
1920, compared to 50,- 
226,300 Jan. 1, 1921. 

Transportation Matters 

Altho the carriers were 
given authority to make 
necessary readjustments 
to rectify the disruption 
of relationships caused by 
a flat advance in rates, 
so far nothing tangible has been done by the car- 
riers to realign rates on lumber. 

It has been suggested that our association gather 
information and compile monthly statistics on lum- 
ber tonnage, total freight paid and car supply. 
This information should be available when the need 
arises. and would be invaluable in assisting our 
members to obtain an adequate car supply and 
proper consideration in transportation matters 
generally. 

Owing to the somewhat depleted condition 
of the treasury, it was decided to raise the 
assessment for association expenses, which was 
$56 a 1,000,000 feet for the last year, to $60. 

Secretary W. A. Ellinger read a report from 
F. W. Gratz, auditor, verifying the report of 
the treasurer. No formal report was made by 
the bureau of grades, but President Chisholm 
announced that earlier in the day the bureau 
had taken action to stop calling on the asso- 
ciation for repeated inspections of lumber con- 
signed from the West thru this gateway. 

George F. Lindsay, for the White Pine Bu- 
reau, spoke briefly on its work. Answering a 
recent criticism that the monograph studies on 
Colonial houses are ‘‘high brow,’’ he said that 
is admitted, but they were designed to reach the 
architects, and have done so. A recent ques- 
tionnaire sent out to architects has brought a 
response saying that they wish the publication 
to go on presenting entire houses, not going 
into matters of detail. 


Election of Officers, Committees, Directors 


President Chisholm appointed L. 8. Case, 
T. S. Whitten and Frank H. Bartlett as a nom- 
inating committee. They brought in a report 
nominating the following, who were elected 
unanimously : 


President—A. J. Taylor, Cloquet, Minn. 
First vice president—J. F. Wilson, Cloquet, Minn. 


Second vice president—Frank H. Bartlett, Drum- 
mond, Wis. 


Secretary—W. A. Ellinger, Minneapolis, Minn. 

Treasurer—R. W. Wetmore, Minneapolis. 

Directors—T. S. Whitten, Virginia, Minn.; E. 
L. Carpenter, Minneapolis; R. M. Weyerhaeuser, 
Cloquet, Minn. 

Bureau of grades—J. F. Wilson, Cloquet; T. S. 
Whitten, Virginia; R. G. Chisholm, Minneapolis. 

Railroad committee—D. D. Conn, Minneapolis ; 
F. H. Bartlett, Drummond; H. A. Kingsley, St. 
Paul. 


Legislative committee—A. W. Clapp, St. Paul; 
T. F. Bradley, Duluth; H. C. Hornby, Cloquet. 


Forestry committee—Henry Oldenburg, Carlton, 
Minn.; A. W. Clapp, St. Paul; R. G. Chisholm, 
Minneapolis. 

Mr. Chisholm, briefly thanking the members 
for their codperation in the past two years, 
yielded the chair, and introduced the new presi- 
dent. Mr. Taylor expressed his thanks for the 
honor, and said that following precedent, he 
would dispense with any inaugural address. 

Secretary Ellinger brought up the question of 
the proposed cutting out of the 500 pound al- 
lowance for car stakes on flat cars. It was re- 
ferred to the railroad committee. 

A letter from the National association, stat- 
ing the plan of dissolution of the Forest Prod- 
uets Exposition Co., was read. It stated that 
each of the forty shares held by the Northern 
Pine Association now has a value of $19.62. 
The association approved the suggestion to turn 
over $18 a share to the National association. 

The president of the association was authorized 
to appoint a committee which will draw up 
resolutions to the memory of the late R. E. 
MacLean of Wells, Mich., who was second vice 
president of the association at the time of his 
death, and long had been an active and valuable 
member. The resolutions will be spread on the 
minutes of the meeting and copies sent to the 
surviving relatives. 

A letter from D. D. Conn, chairman of the 
railroad committee, urged the compiling of sta- 
tistics monthly by the association on lumber 
tonnage, freight bills paid, and supply. This 
met with favor and a motion was passed, order- 
‘ing that this be done as far as possible. The 
meeting was then adjourned. 





. 


CANADIAN CREDIT BUREAU IN ANNUAL 


Toronto, ONT., Jan. 24.—The annual meet- 
ing of the Lumbermen’s Credit Bureau (Inc.) 
was held in the Board of Trade Rooms, Toronto, 
on Jan. 21. Encouraging reports were pre- 
sented covering the last year’s work, which 
demonstrated the usefulness of the bureau. W. 
C. Irvin, chairman, and John B. Reid, treasurer, 
resigned, after successful terms of office. Offi- 
cers for the current year were elected as fol- 
lows: Chairman, O. M. Moore; . secretary- 
treasurer, H. Boultbee; executive committee, 
J. S. Bond, C. L. MeCabe, S. McCord, E. I. 
Gill, J. D. Copeland and F. Rogers. An infor- 
mal discussion took place over building pros- 
pects, and the general opinion-was that the out- 
look was very fair. 
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Shipping Platform at our Chicago Ware- 
house that accommodates |2 cars at a 
time. Try us for speed. 

Every foot of our flooring is guaranteed for quality 
and milling; you and your customers satisfied. 
All34" Clear and Select Oak Flooring is carefully 
wrapped in heavy paper, tree of charge, to prevent 
damage in transit and at the job. 


STORAGE FOR _ DRESSED 
ANY ome TY | LUMBER AND FLOORING 


N =. BARTHOLOMEW. Nee CHICAGO 


3622-3628 SOUTH MORGAN ST., TEL, BOULEVARD 830 





[Special telegram to AMERICAN LUMBERMAN] 

MILWAUKEE, Wis., Jan. 27.—The annual 
meeting of the Northern Hemlock & Hardwood 
Manufacturers’ Association was held today at 
the Hotel Pfister and was attended by more 
than seventy members of the association. 

President M. P. McCullough in his opening 
address reviewed the last year, stating that the 
association entered 1920 on a rising market and 
the year closed with a disorganized market, and 
that sales in 1920 were 33 percent less in 
money value than in 1919. He reviewed the 
strikes of 1920 in logging operations in the 
northern forests and said they had failed be- 
cause they were founded on principles which 
were not economic and the financial loss that 
followed the strikes was very heavy. He re- 
ferred to what he designated as the Wausau 
policy, which is the open shop agreement. It 
was adopted before the Timberworkers’ strike 
last year and it recommends fair wages based on 
the amount of work done, fair and honest treat- 
ment of employees and decent hours of labor. 
The association has adequate facilities to as- 
sist members in making out inventories for 
Federal taxation. An advertising campaign to 
place before the people the truth about lumber 
was advocated by President McCullough who 
urged the members to study forestry as it ap- 
plies to conditions in Wisconsin because it is 
bound to become an important matter. Re- 
garding the recent report by the Federal Trade 
Commission on lumber the speaker said the com- 
mission drew no conclusions and made no recom- 
mendations but many press reports give the 
impression that. the commission drew conclu- 
sions adverse to the lumber industry. In con- 
clusion President McCullough strongly advo- 
cated earnest association activities and thanked 
members for the loyal support of his administra- 
tion. 


Reports of Secretary and Auditor Read 








Secretary Swan read the reports of Treasurer 
George E. Foster and Auditor E. G. Woodford 
giving financial statistics not only of the as- 
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sociation as a whole but also of departments 
and bureaus which carry on certain features of 
the work. The summary of the mass of 
figures shows the association’s money matters 
in excellent condition and the reports were ac- 
cepted as read. 
Discuss Taxation and Building Needs 

R. B. Goodman, chairman of the bureau of 
economics of the National Lumber Manufac- 
turers’ Association, addressed the meeting on 
inventories for Federal tax purposes. He re- 
ferred to his recent address at Yale University 
and asked members to read it, saying that the 
address was printed in full in the AMERICAN 
LUMBERMAN of Jan. 22. Long and animated 
discussion followed Mr. Goodman’s explanation 
of accounting methods in making out inven- 
tories. Mr. Goodman finished his discussion of 
inventories and turned his attention to the 
situation of the lumber industry and particu- 
larly to the critical need for houses in this 
country. There are now four million or five 
million unemployed in this country and a need 
for 4,000,000 houses, yet people are not build- 
ing or thinking of building. They have quit 
thinking of it, having made up their minds that 
the cost is now too great for building. Psy- 
chology is back of the situation. Before much 
building can take place the people’s thoughts 
must be changed. They must be made to turn 
‘their thoughts toward instead of away from 
new houses. They decided not to build when 
they made up their minds that costs were too 
high a year or more ago. The remedy lies in 
convincing the prospective builder that costs 
are not prohibitive and he can now build nearly 
as cheaply as a year or five years later. 

Vote to Adopt National’s Publicity Plan 


Mr. Goodman insisted that relief of the situa- 
tion lies in a campaign of publicity carried on 
all over the country to tell the people the exact 
truth about lumber, particularly about prices. 
Such a campaign of advertising should be 
national and he outlined a plan formulated at 
a recent meeting in Chicago for raising a fund 
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of $150,000 to $250,000 by collecting about ° 
cents a thousand on the cut, this to be ap- 
portioned among all associations affiliated wit! 
the national. 

A resolution presented by Mr. Goodman that 
the Northern Hemlock & Hardwood Manufae 
turers’ Association adopt the plan was carrie 
by unanimous vote. 


AFTERNOON SESSION 


MILWAUKEE, WIs., Jan. 27.—Luncheon was 
served at noon at the Hotel Pfister and the 
afternoon session was opened with an addres 
by M. P. McCullough on trade promotion 
The hemlock manufacturers are contributi» 
25,000 to $30,000 yearly for advertising this 
wood, while the manufacturers of birch provic: 
$15,000 to $20,000 for promoting it. The 
birch campaign is intended to cover the whole 
country and advertisements are earried }\y 
leading magazines. Good results have fo! 
lowed this advertising. 

W. H. McDonald, chief inspector of the as 
sociation, reported for the last year 363 mill 
visits and inspection of 1,557,370 feet, and 
that from this work the association realized a 
profit of $1,703. The inspectors did more 
work in 1920 than in any former year. The 
Timberworkers’ strike increased the work of 
the inspectos by making more travel neces- 
sary. It was found that inspection had de- 
clined in efficiency due, as it is believed, to 
so many new men having been put to work. 
The manufacturers are urged to train more 
inspectors and other technical men of which 
there now is a scarcity. 

During the year several exhibits were made 
in Wisconsin, Michigan and Illinois. 

The report of the traffic bureau was made by 
F. M. Ducker, traffic manager of the associa- 
tion, who discussed railroad rates as they di- 
rectly affect lumbermen. The belief was ex- 
pressed that the railroad situation will grad- 
ually improve now that Government control 
has ended. 


State Forest Policy Is Discussed 


A forestry program for Wisconsin held an 
important place on the program and the open- 
ing address in regard to this subject was made 
by C. L. Harrington, State forester. He did 
not object to the proposal that lumbermen be 
required to burn brush when carrying on log- 
ging operations, but he insisted that actual 
tests should be made next fall by burning 
slash on logged-off land and the cost and other 
results noted. With the result of such tests 
in hand the people will be in position to en- 
dorse or oppose slash burning, as may scem 
best. Mr. Harrington presented an elaborate 
forestry program for Wisconsin based on pric- 
tical methods and actual needs. 


Proposed Legislation Is Considered 


A. L. Osborn, chairman of the bureau of 
transportation and legislation, was on the 
program to discuss legislation in Wisconsin 
and Michigan. He said he has no anvxXicly 
concerning legislation in Michigan but ‘oes 
not feel so comfortable about Wisconsin, 
where several dangerous and mischic\ ous 
laws have already been suggested by men iers 


of present legislature. One of the wors! of 
the proposed measures calls for insurance: -0r 


the unemployed; that is, a provision to tvke 
care of men out of work. The speaker e- 
clared that a law of that kind would encour 
age idleness. Mr. Osborn expressed the ‘ear 
that legislation in Wisconsin would be enarted 
that would add much to the burden of honest 
taxpayers. ; 
The speaker touched upon prohibition, 1 
forming the association that the propa: .da 
of the ‘‘wets’’ is claiming that Wisconsii \m- 
bermen are tired of prohibition, and ‘ant 
certain kinds of liquor brought back. [He 
denounced this as untrue and said that the 
wet forces would have to fight Wiscons'™ ‘um 
bermen if an attempt is made to briny back 
whiskey. That statement was rounidiy ap- 


plauded, especially when Mr. Osborn declared 
that the XVIII amendment is as much 4 par 
of the United States Constitution as any other 
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section of that fundamental law, and that it 
is here to stay. 


Objections to Proposed National Program 


Mr. Osborn then took up the discussion of 
‘orestry. He commended the attitude of the 
State Forester Harrington, and that lumber- 
men in Wiseonsin can safely work with yhim 
because he understands forests and is sane in 
is theories and methods. The speaker next 
‘ook up the proposed national forest program 
ind deseribed the two principal policies now 
proposed, one advocated by Gifford Pinchot, 
the other by W. B. Greeley, United States 
forester. The Pinchot plan was declared im- 
practicable and unsafe. It called for into!- 
erable Government interference with private 
land and was wholly out of place in this coun- 
iry. Mr. Osborn informed the association 
that as a member of the forestry committee 
of the National Lumber Manufacturers’ Asso- 
ciation, he had endorsed the Greeley plan, but 
he had been studying for months over it 
und he now reeanted the stand he then took 
and is opposed to the Greeley plan because 
back of that plan is the threat or at least the 
probability that the Government will demand 
and enforce slash burning. That is just what 
the speaker declared he does not want, and 
that is what he fears would be the outcome of 
the Greeley plan. He declared that the Gov- 
ernment would be in a position to compel 
slash burning, therefore he opposed the Gree- 





GEORGE E. FOSTER, 


Of Mellen, Wis. 


Treasurer M. J. FOX, IRON MOUN 


plan and considers the Pinchot phan simply 
ossible. 

he meeting arranged for a committee to 
take up the further eonsideration of slash 
ing, with Mr. Osborn as chairman. This 
mittee will aet with the Wisconsin State 
ster in slash burning investigation in fu- 


©. N, Harder presented a report on slash 
ning eosts, which has been actually figured 
Results were hardly conelusive for the 
son that enough tests had not been made, 
| the matter was referred to a committee 
ich will conduet tests next fall. 
cwene Hines addressed the meeting con- 
ng aetual conditions in selling lumber. 
quoted many statements made to him by 
n of large affairs to the effect that we have 
ached the bottom of the market and that the 
‘ation is now brighter than at any other 
me in the last two months. 


Officers and Directors Are Elected 


the committee on nomination of officers 
ete ; ‘ 
eported the following, who were elected: 


c Prosident M. J. Fox, VonPlaten Fox Lumber 
®., Iron Mountain, Mich. 


\ 


Vice president—C. C. Collins a > ins 
: - Collins, C. C. Collins 
Lumber Co., Rhinelander, Wis. 


rreasurer— George E. Foster, Mellen, Wis. 


Directors—R. B. ¢ y 
x100dman, Marinette, Wis.; W. 
B. Clubine, Park Falls, Wis.; E. A. Hamar, Chas- 





sell, Mich. ; 
Harder. 

M. P. McCullough was appointed chairman 
of the bureau of promotion; Al Klass, chairman 
of the bureau of statistics, education and infor- 
mation, and A. L. Osborn, chairman of the bu- 
reau of transportation and legislation. 

New President Outlines His Policies 

The newly elected president addressed the 
association and outlined the policy which he 
intended to try to carry out while in office. It 
was the Golden Rule in substance, and in ad- 
dition to that he expected to work hard and 
wanted everybody else to do the same. Above 
all else, as a business policy, he wanted confi- 
dence and coéperation among the members. He 
said if that kind of policy had been followed 
last year the strike might have been averted. 
So far as he is concerned he expects to be 
square with labor, as he wants labor to be with 
him, and he will follow that policy because he 
believes in it as a principle. 

Resolutions of the Convention 


The report of the committee on resolutions 
was short, consisting of only two paragraphs. 
The first related to the death of R. McLain, a 
member of the association, and praised his hon- 
esty and integrity and extended sympathy to 
his family. 

The other resolution related to prohibition 
and was introduced by A. L. Osborn. It recited 
that the recent grand jury in Milwaukee had 


Charles Fish, C. J. Kensel, G. N. 
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Of Oshkosh, Wis. 
Who Made Important 
Address 
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reported that lumbermen in the northern part of 
the State had grown tired of prohibition and 
were in favor of beer and light wine for the 
good of the business. The resolution recited 
that such was not the case and that the XVIII 
amendment is a part of the Constitution and 
should stand as a law of the land. The com- 
mittee was prepared to fight any attempt to 
annul or tamper with prohibition by the leg- 
islatures of Wisconsin or Michigan, if such at- 
tempts should be made. 

The meeting then adjourned and the board of 
directors went into session to receive the report 
of the aetion taken by the meeting of the whole, 

regarding raising funds to advertise lumbet by 
levying 2 cents a thousand feet on the output. 


oerorerere—re—re—ae 


BULLETIN ON BLACK WALNUT 

The Forest Service, Washington, D. C., has 
published Bulletin No. 909, ‘‘Utilization of 
Black Walnut,’’ written by Warren D. Brush. 
It isa pamphlet of 89 pages replete with infor- 
mation concerning this valuable wood, deal- 
ing particularly with uses and prices. In his- 
tory the discussion goes back to the early set- 
tlement of this country and comes down to the 
present. The bulletin is for sale by the Super- 
intendent of sae a, Government Printing 
Office, Washington, D. C., at 30 cents, postage 
stamps not accepted. 
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Doings of the Associations 


LANSING CREDIT MEN ELECT 


LANSING, MicH., Jan. 24.—The Building Ma- 
terial Dealers’ Credit Association has elected 
Frank G. Benedict, manager of the Rikers Lum- 
ber Co.’s north side yards, president for 1921. 
Other officers are: Edward Gibbons, vice presi- 
dent; Max Vogel, secretary; Elmer R. Dail, 
treasurer. These officers with George H. Greg- 
ory, A. D. Crosby, Norman Cove, C. H. Baker, 
I. L. Dixon, Edward Heeb, and John Daley 
comprise the board of directors. 


NIAGARA DEALERS ORGANIZE 

NIAGARA FALLS, ONT., Jan. 25.—The dealers 
of the Niagara Peninsula gathered in large 
numbers at the Clifton Inn, Niagara Falls, Ont. 
today, to organize a district branch of the On- 
tario Retail Lumber Dealers’ Association. . The 
prime movers were K. J. Shirton, of Dunnville, 
O. W. Rice, of Welland, and James Harriman, 
of Niagara Falls. Instructive addresses on the 
work and worth of the association, were given 
by President John B. Reid and Secretary H. 
Boultbee, of Toronto. After a general discus- 
sion, it was decided to proceed with the organi- 
zation of the Niagara Peninsula Retail Lumber 


cers of the State association held at Columbus 
on Jan. 18. 

The meeting adopted a vote of thanks ex 
pressing appreciation of the services of Miss 
Frieda Mueller, who has completed her fourth 
year as assistant secretary of the club. 


anne 


SALESMEN AWARDED PRIZES 


CoLumMBus, OxHI0, Jan. 24.—Winners of the 
various prizes offered by W. D. Magruder, of 
the Union Association of Lumber & Sash & 
Door Salesmen, to those securing the largest 
number of new members during the last year 
are announced as follows: E. C. Callanan, of 
the W. M. Ritter Lumber Co., Columbus, first 
prize; and C. C. Berry, of the Ashland Hard 
wood Lumber Co., Ashland, Ky., second prize. 


ADOPT VENEER TERMS AND RULES 

MEMPHIS, TENN., Jan. 25.—Uniform inspec 
tion rules and a sales code were adopted by the 
commercial rotary veneer department of the 
American Hardwood Manufacturers’ Associa- 
tion at the annual of the former held at the 
Hotel Chisca Friday afternoon, Jan. 21. The 














Above are shown from left to right C. D. Marckres, of the Marckres Lumber Co., Perry, 
lowa, who was elected president of the Northwestern Lumbermen’s Association at its 
annual convention at Minneapolis last week; Joseph A. Braun, president and genera! 
manager of the Braun Lumber Co., Detroit, Mich., who was elected president of the 
Detroit Lumber Dealers’ Association at its recent annual meeting; and C. E. Dobson, 
of New Orleans, La., who is managing director of the Southern Lumber Exporters’ 
Association, which held its annual last week. 
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Dealers’ Association. 
were elected: 

Chairman—kK, J. Shirton, Dunnville. 

Vice chairman—R. E. Reid, Niagara Falls. 

Secretary-treasurer—O. W. Rice, Welland. 

Executive committee—S. L. Lambert, Welland; 
A. M. Wise, St. Catharines; James Harriman, 
Niagara Falls; A. Bailey. Hagersville; J. T. James, 
Bridgeburg ; and S. B. House, Stevensville. 

The prospects for the new branch are excep- 
tionally bright, and it was decided to hold regu- 
lar meetings every two months. 


The following officers 


CINCINNATIANS ELECT DIRECTORS 

CINCINNATI, OHIO, Jan. 24.—District No. 1, 
Ohio Association of Retail Lumber Dealers, 
meeting at the Hotel Metropole, Cincinnati, on 
Jan, 21, went on record as opposing any plac- 
ing of a tariff on lumber from Canada. The 
resolution, which was offered by L. P. Lewin, 
declared that the association was opposed to 
any duties being placed upon lumber entering 
the United States. The matter was brought up 
in reference to the proposed bill before Congress 
which would levy a duty of $2 a thousand on 
Canadian lumber entering the United States. 

The regular election of five directors to serve 
for terms of three months was held, resulting in 
the election of C. P. Stearns, J. H. Doppes, D. 
C. Snook, Wilson S. Klein and L. P. Lewin. 

Mr. Lewin gave a detailed report to the meet- 
ing of the results of the conference of the offi- 


sales code provides that all veneers shall be 
sold f. o. b. mills on terms of thirty days net 
cash. The new inspection rules were prepared 
by a committee of which R. L. Jurden, Penrod 
Jurden Co., Memphis, is chairman. 

S. M. Nickey, president Green River Lumber 
Co. and vice president Nickey Bros. (Inc.), was 
elected chairman of the governing committee, 
as successor to Walter Paepcke, of Chicago. 
E. B. Snyder, Penrod-Jurden Co., Memphis, 
was chosen vice chairman, Other members of 
the committee are: J. C. Hill, High Point, 
N. C.; W. J. Loveless, Cotton Plant, Ark.; T. 
V. Ashby, Jackson, Tenn., and D. L. Stewart, 
Tuscaloosa, Ala. 

It was the consensus that the veneer market 
is just about as quiet as that for hardwood lum 
ber itself. 


“AA Anne 


WHITE AND SUGAR PINE ELECTION 
“SAN Francisco, CAuir., Jan. 22.—The annual 
meeting of the California White & Sugar Pine 
Manufacturers’ Association was held on Jan. 21 
at 625 New Call Building, this city. The offi 
cers elected for the ensuing year are as follows: 

President—R. E. Danaher. 

Vice president—O. C. Haslett. 

Secretary-manager—C. Stowell Smith. 

Treasurer—E, H. Cox. 


Directors—E. B. Birmingham, of the Fruit Grow 
ers’ Supply Co.; R. F. Pray, Red River Lumber 
Co.: J. M. White, Weed Lumber Co.; A. L. Davies. 
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Davies Lumber Corporation, and I. M. Johnson, 
Plumas Lumber Co. 

Secretary-manager ©. Stowell Smith in his 
report reviewed the activities and functions of 
the organization during the last year, touching 
ipon many matters of pertinent interest to the 
membership. He showed that in 1920 twenty- 
three mills had cut 807,729,000 feet out of a 
total production of all mills of 963,120,000 feet, 
in increase of 10.2 percent over 1919 when the 
same twenty-three mills had produced 733,008,- 
100 feet out of a total production of 873,975,- 
00, this being an increase over 1918 of 7.5 
percent when the same mills cut 681,731,000 
feet out of a total production of 813,000,000. 
‘With new developments in sight,’’ he said, 
‘and anything like normal condition, a cut well 
wer 1,000,000,000 feet may be expected in the 
California and southern Oregon territory in 
1921. In Arizona and New Mexico in 1920 
there was produced approximately 75,000,000 
feet.’? During last year, Mr. Smith declared, 
statistical information has been furnished to all 
members regardless of whether or not they fur- 
iished statistics to his office, but it is now recom- 
mended that the former policy of furnishing 
statisties only to those who send in their figures 
ne carried out during the coming year. 

The new executive committee consists of W. 
j). Walker, O. C. Haslett, R. H. Swayne, W. R. 
Thorsen and E. H. Cox. There was a discus- 
sion of the income tax situation and much 
routine business was disposed of. The various 
reports of officers showed that the association 
aas done very effective work. 





FORESTERS WANT BETTER FIRE LAWS 


LANSING, MicH., Jan. 24.—The Association of 
Michigan Foresters held a meeting here on Sat- 
irday to diseuss proposed State legislation and 
improvements of the State fire protection laws. 
The meeting went on record as favoring State- 
wide fire proteetion and appointed a committee 
to study and report on necessary changes in 
the present fire law to make it effective. 

Prof. A. K. Chittenden, of the department 
f forestry, of the Michigan Agricultural Col- 





lege, opened the meeting with a report on the 
status of the proposed organization of a de- 
partment of conservation. He said Governor 
Groesbeck is in favor of such a department. 
The administration of State forests and parks, 
and the fighting of forest fires thruout the 
State, would be part of the duties of the de- 
partment. 


Prof. Chittenden also reported that the State 
tax commissioner had prepared a bill for intro- 
duction to the legislature providing for a 
change in the mode of forest taxation which 
would make it possible for land owners to hold 
their cut-over lands for reforestation. The 
meeting went on record as favoring this meas- 
ure, and also suggested that its application be 
made obligatory instead of optional. Prof. 
Chittenden was requested to continue his 
duties as chairman of the tax committee. 


The committee appointed to work out effec- 
tive fire prevention and fire fighting laws for 
presentation to the legislature, is as follows: 
F. H. Sanford, forester of the State Farm 
Bureau; Marcus Schaaf, State forester; H. C. 
Hilton, supervisor of Michigan national for- 
ests; Prof. Young, of the forestry department 
of the University of Michigan, and Prof. Butt- 
rick, of the forestry department of the Michi- 
gan Agricultural College. 





PLAN TO EXTEND NEW YORK PROBE 


New York, Jan. 24.—Sixty plumbers—firms 
and individuals—were indicted last week by a 
special grand jury on evidence dug up by the 
Lockwood legislative committee. They are 
charged with violation of the Donnelly anti- 
trust law. 

Samuel Untermeyer, special prosecutor, an- 
nounced that the committee would resume hear- 
ings just as soon as a verdict had been rendered 
in the case of Robert P. Brindell, president of 
the Building Trades Council, who is accused of 
extortion. Mr. Untermyer announces, more- 
over, that he already has in hand evidence on 
which he will ask indictments for at least five 
hundred building material men and others. 





Canadian Retailers Convene 


Special telegram to AMERICAN LUMBERMAN] 

WINNIPEG, MAN., Jan. 26.—The thirteenth 
innual convention of the Western Retail Lum- 
bermen’s Association (of Canada), opened in 
Winnipeg today with a record attendance of 
tumbermen from Alberta, Saskatchewan and 
Manitoba, Lieut. Gov. Sir J. A. Aiken, of 
Manitoba, weleomed the delegates, adding that 
the Canadian’s first thought should be of Can- 
ida. We are going to be thrown more on our 
/wn resources, and to become a really strong na- 
‘ion we should become self supporting as far 
is possible. It is a duty of one industry to 
nelp another, said the governor. 

President Theo. A. Sparks, of the Northern 
Lumber Co. (Ltd.), Winnipeg, then presented 
‘us annual address, reviewed the year in the 
lumber industry and, in speaking of conditions 
‘in western Canada, said it was forgotten that 
there were building materials used in a house 
‘ther than lumber, and that it was significant 
that there has been very material reductions in 
‘he price of lumber, which in many instances 
iad been bought at a price greater than the 
oresent selling price. As the lumber companies 
realized the necessity for increased housing, 
‘he question of profits was overlooked, and the 
lesire to get back to a normal basis was placed 
‘oremost. He called attention to the fact that 
treight rates on lumber had increased $7.50 
‘ thousand feet over rates before 1914 and 
that labor and hardware still remained high, 
making the return on lumber smaller, because 
he priee did not inerease proportionately with 
ther costs. President Sparks said lumbermen 
gg to return to normal conditions but that 
. igh freight rates and the refusal of labor to 
tage to prewar wages were serious obstacles. 

© concluded his address by pointing out some 
€ the progressive measures adopted by the 


‘ssociation for the service of its members. 


Secretary-treasurer Fred H. Lamar pre- 
sented the annual report of his office, featuring 
the workings of the association during 1920. 
He pointed out the increased services which the 
association was giving to members. The retail 
lumbermen’s training course and building de- 
partment activities were dwelt upon at length, 
Mr. Lamar pointing out the actual benefits to 
members. He also mentioned that the new plan 
book was on the press and that fully 75 percent 
of the special plans prepared by the building 
department could be traced directly to some 
of the association’s plans. The new baby of 
the association is the monthly magazine, ‘‘ The 
Prairie Lumberman,’’ published in the inter- 
ests of members of the association. Mr. Lamar 
then presented the financial report, which 
showed the surplus of the association at present 
to be $10,716. 

Dr. Stanley Krebs, New York, stirred the 
delegates at the noon luncheon by his peppery 
address on ‘‘ Bouncing the Blues of Reconstrue- 
tion.’’ 

The afternoon session opened with an excel- 
lent address by Curtis M. Johnson on the cost 
of doing business, in which he showed the deal- 
ers many ways in which they could economize in 
yard operation by a more careful study of costs. 

Vice President Skov, of High River, Alta., 
then presented a lengthy report as chairman of 
the committee appointed to investigate silos as 
related to the retail lumber industry. There 
is no reason, said Mr. Skov, why lumbermen 
should not supply the silo, or why lumber yards 
should not carry a stock of silo material. He 
advocated the round silo as the most nearly 
airtight and outlined briefly various types and 
cost of construction. 

This concluded the afternoon session. At the 
evening session the delegates were entertained 
at the Orpheum Theater. 








101,000,000 Feet 


National Forest Timber 
FOR SALE. 


LOCATION AND AMOUNT.—All the mer- 


chantable dead timber standing or down 
and all the live timber marked or desig- 
nated for cutting on the Lava Bed Log- 
ging Chance, embracing about 6,400 acres 
in Townships 41 and 42 N., R. 3 E., M.D.M., 
Shasta National Forest, California, esti- 
mated to be 80,000,000 feet B. M. of yellow 
pine, 9,000,000 feet B. M. of sugar pine, 10,- 
400,000 feet B. M. of white and Douglas fir, 
and 1,800,000 feet B. M. of incense cedar, a 
total of 101,200,000 feet B. M. of sawtimber, 
more or less. The chance also embraces 
the timber on about 800 acres in Townships 
41 and 42 N., R. 3 E., M.D.M., estimated 
to be 12,000,000 feet B. M., more or less, all 
species, the cutting of all or any part of 
which will be at the option of the pur- 
chaser, subject to the approval of the forest 
supervisor. 

STUMPAGE PRICES.—Lowest rates consid- 
ered, $4.00 is M ft. B. M. for yellow pine, 
$4.50 per ft. B. M. for sugar pine, $1.25 
per M ft. B. M. for white and Douglas fir 
and incense cedar, and for material unmer- 
chantable under the terms of the contract, 
to be removed at the option of the pur- 
chaser, for which payment is_ required b 
the Forest Service, $0.50 per M ft. B. M. 
Rates to be readjusted July 1, 1924, 


DEPOSIT.—$10,000.00 must be deposited with 
each bid to be applied to the purchase 
price, refunded, or retained in part as liqui- 
— damages, according to conditions of 
sale. 

FINAL DATE FOR BIDS.—Sealed bids will 
be received by the District Forester, San 
Francisco, California, up to and includin 
March 1, 1921. The right to reject any an 
all bids is reserved. lore bids are sub- 
mitted full information concerning the char- 
acter of the timber, conditions of sale, de- 
posits, and the submission of bids should 
he obtained from the District Forester, 
San Francisco, California, or the Forest 

. Sisson, California. 

















“BUNGALOW HOMES” 


Our new book of 
144 PAGES, 109 
DESIGNS, 
of the most pop- 
ular and attrac- 
tive houses and 
bungalows. 

We also furnish 
complete work- 
ing plans, speci- 
fications, lum- 
ber and mill 
bills. 

Our plan service for lumbermen is the most 
complete, serviceable and inexpensive of any 
yet offered. 


Send $1.00 today for “BUNGALOW HOMES,” 
and if you are not entirely satisfied, you may 
return the book and your money will be 
promptly refunded. 


L. F. GARLINGHOUSE, 


6th and Jackson Streets, TOPEKA, KAN. 











(mx KELLAN 





‘ References furnished. 





K. B. JOSLIN 


KELLAN AND JOSLIN 
Timber Estimators 


No Job too Large. 
None too Smail. 


906-907 Peter Smith Building, 
DETROIT, MICH. 


al 





AXES-LOGGING TOOLS (3°, 





WARREN AXE & TOOL CO. 


WARREN, PA. 


| GRAND PRIZE 


ALSO ALASKA-YUKON PACIFIC EXPOSITION 


D DROP FORGINGS. Daily fac- 








capacity 3500Axes& Tools 
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Feb. 1—Ohio State Forestry Association, Ohio State 
University, Columbus, Ohio. Annual. 

Feb. 1-2—Western Pine Manufacturers’ Association, 
Spokane, Wash. Annual. 

Feb. 2-3—Southeastern Iowa Retail Lumbermen’s 
Association, Hotel Muscatine, Muscatine, Iowa. 
Annual, 

Feb. : 4—-Michigan Retail Lumber Dealers’ Asso- 

ation, Pantlind Hotel, Grand Rapids, Mich. 
eat 

Feb. 3-4—Michigan Association of Traveling Lum- 
ber & Sash & Door Salesmen, Pantlind Hotel, 
Grand Rapids, Mich. Annual. 

Feb. 4—Building Material Men’s 
Westchester County, Hotel Astor, 
City. Annual banquet. 

Feb. 8-9—Northern White Cedar Association, Hotel 
Radisson, Minneapolis, Minn. Annual, 

Feb. 9—Western Illinois Retail Lumber Dealers’ 
Club, Pace Hotel, Macomb, Ill. Winter meet- 
ing. 

Feb. 9-10—Southern Retail Lumber Dealers’ Asso- 
—* Hotel Chisca, Memphis, Tenn. An- 
nual. 

Feb. 9-11—Nebraska Lumber Dealers’ Association, 
Rome Hotel, Omaha, Neb. Annual. 

Feb. 9-11—Retail Lumber Dealers’ Association of 
Pennsylvania, William Penn Hotel, Pittsburgh, 
Pa, Annual. 

Feb. 10-11—West Virginia Lumber & Builders’ Sup- 
ply re “a Fairmont Hotel, Fair- 
mont, W. Va. Annu 

Feb. 14- ag Bees Mer Aagoctation nog Builders’ Ex- 
change, Savannah, Ga. 


Association of 
New York 





— 





Leading Lumber 


XPORTER 








Pickrel Walnut Co. 


Manufacturers 


Walnut Logs, Lumber 


ST. LGUIS,, MISSOURI, U.S. A: 


Cable Address: “Pickwood,” St. Louis 











Look for 
this Brand 


qOs> emer, 
Oak, Gum, Beech, Magnolia 


We feature Export cutting 


| HILLYER - DEUTSCH - EDWARDS, Inc. 
Oakdale, La., U. S. A. 











Vredenburgh Saw Mill 
Company 
VREDENBURGH, ALA. 








HARDWOODS 
VENEERS 


Long-Knight Lumber Company 


INDIANAPOLIS, INDIANA, U. S. A. 








Mansfield Hardwood Lumber Co. 
SHREVEPORT, La. 
Manufacturers and Exporters of 


Band Sawn Hardwoods 


Specializing in Thin Stock 


Oak, Gum, Ash, Cypress, ah 
Cottonwood. 





Cable Address, Mansfic ld-Shreveport, A BC Code 











Feb. 15-16—Ontario Retail Lumber Dealers’ Asso- 
ciation, Carls-Rite Hotel, Toronto, Ont. An- 
nual. 

Feb. 15-17—Wisconsin Retail Lumbermen’s Asso- 
ciation, Hotel Pfister, Milwaukee, Wis. Annual. 


Feb. 16—Northwestern Lumber & Sash & Door 
Traveling Salesmen’s Association; Hotel Pfister, 
Milwaukee, Wis. Annual. 

Feb, 16-17—Southern Sash, Door & Millwork Manu- 
facturers’ Association, Chisca Hotel, Memphis, 
Tenn. Quarterly meeting. 

Feb. 17—Lumber Dealers’ Association of Connecti- 
—_, Hotel Stratfield, Bridgeport, Conn. An- 
nual. 

Feb. 23-25—Illinois Lumber & Builders’ Supply 
pres Association, Hotel Sherman, Chicago. 

nnual, 


Feb. 24-25—New Jersey Lumbermen’s Association, 
Traymore Hotel, Atlantic City, N. J. Annual. 


March 1—Northern Indiana & Southern Michigan 
Retail Lumber Dealers’ Association, Oliver Ho- 
tel, South Bend, Ind. Annual. 

March 8—Northwest Iowa Lumbermen’s Associa- 
tion, Martin Hotel, Sioux City, Iowa. Annual. 


March 17—North Carolina Pine Association, Nor- 
folk, Va. Annual. 


March 23-25—National Lumber Manufacturers’ As- 
sociation, Chicago. Annual. 


March 26-April 2—Own Your Home Exposition, 
Coliseum, Chicago. 


April 1—Eastern Lumber Salesmen’s Association, 
Adelphia Hotel, Philadelphia, Pa. Annual. 


April 14-15—Southeast Missouri Retail Lumber 
— Association, Poplar Bluff, o An- 
nua 


April 16-30—Own Your Home Exposition, Twenty- 
second Regiment Armory, New York City. 
Annual. 

April 27—Millwork Cost Information Bureau, Chi- 
eago. Annual. 

April 27-29—Chamber of Commerce of the ae 
States, Traymore Hotel, Atlantic City, N. 
Annual. 

April 28-30—Appalachian Logging Congress, Sin- 
ton Hotel, Cincinnati, Ohio. Spring meeting. 

May 18-19—American Wholesale Lumber Associa- 
tion, Chicago. Annual. 

June 9-10—National Hardwood Lumber Associa- 
tion, Bellevue-Stratford Hotel, Philadelphia, 
Pa. Annual. 


WESTERN ILLINOISANS TO MEET 

HAMILTON, Itu., Jan, 24.—Seeretary W. M. 
Leroy, of the Western Illinois Retail Lumber 
Dealers’ Club, this city, announces that the 
winter meeting of the organization will be held 
at the Pace Hotel, in Macomb, on Feb. 9 


MICHIGAN RETAILERS’ PROGRAM 

GRAND Rapips, MicuH., Jan. 25.—Secretary- 
Fred A. McCaul, this city, of the Michigan Re- 
tail Lumber Dealers’ Association, is sending 
out announcements of the program for the thir- 
ty-second annual convention of the association 
to be held here Feb. 3 and 4 at the Hotel Pant- 
lind. 

The board of directors will meet on the eve- 
ning of Feb. 2, and later in the evening a Hoo- 
Hoo concatenation will be staged with Parson 
Simpkin, of Salt Lake City, and Secretary- 
treasurer H. R. Isherwood, of St. Louis, in at- 
tendance. 

The convention proper will open Thursday 
morning with the reports of the officers and ap- 
pointment of committees. At the afternoon 
session, A. H. Kemper, of Toledo, second vice 
president of the National Retail Lumber Deal- 
ers’ Association, will deliver an address on ‘‘ Re- 
tailers of Lumber from National Standpoint.’’ 
Parson Simpkin will talk on ‘‘Sawdust and 
Splinters.’’ John Lind, of Chicago, secretary 
of the Prepared Roofing Association, will dis- 
euss ‘*Prepared Roofing and Shingles,’’ and 
E. R. Sullivan, Fenton, Mich., will discuss ‘‘Ce- 
ment Problems in 1921 from the Manufacturer’s 
Viewpoint.’’ George H. Most, of the Millwork 
Cost Information Bureau, Chicago, is scheduled 
to talk on ‘‘Millwork Cost Accounting.’’ 
Thursday evening, Nichols & Cox, of Grand 
Rapids, will be the host to visiting delegates 
and their wives, at a theater party at the Em- 
press Theater. 

Friday morning session will be led off with 
an address by J. S. Williams, of the shingle 
branch of the West Coast Lumbermen’s As- 
sociation, who will discuss ‘‘ Conditions on the 
West Coast.’’ L. R. Putman, directing mana- 
ger of the American Wholesale Lumber Asso- 
ciation, is scheduled to talk on ‘‘Lumber As- 


sociations.’’ Dr. Wilson Compton, direct} 
manager, National Lumber Manufacture: 
Association, will discuss ‘‘ Lumber Conditic 
Nationally.’’ ‘‘ Business in the Reconstructi 
and Readjustment,’’ is the subject of an add: 

to be delivered by Norman H. Johnson, of 
Richmond, Va. Douglas Malloch, of Chicago, 
of the AMERICAN LUMBERMAN, will also make 
an address. At the conclusion of the morning 
session, the president and secretaries of all ‘he 
local organizations will join in a luncheon at 
which George H. Howenstein, of Detroit, secre- 
tary of the Detroit Lumber Dealers’ Associa- 
tion, will lead the discussions. 

At the afternoon session A. Thorne Swift, of 
Harbor Springs, Mich., will talk on ‘‘ What the 
Michigan Retail Lumber Dealers’ Association 
Should Accomplish.” Other addresses for the 
afternoon session are 7 be given by Frank 
Day Smith, of Detroit, on ‘‘The Law of Me- 
chanics Liens; ”? by Walter Adams, of Jackson, 
on ‘* Accounting at Retail Yards;’’ by Clyde 
Fulton, of Charlotte, on ‘‘How We Handle 
Coal;’’ by M. J. Kirkham, advertising man- 
ager, on ‘‘Your Plan Book;’’ by H. 8. Page, 
of the insurance department, Grand Rapids, on 
‘‘Insurance Report.’? These addresses will be 
followed by the reports of the various commit- 
tees, adoption of resolutions and election of 
officers. 

The annual banquet will be held Friday eve 
ning at 7 o’eclock, at the Pantlind Hotel. The 
speaker of the evening will be A. P. Johnson, 
publisher of the Grand Rapids News, on 
‘Building Since the World Began.’ 


WEST VIRGINIA DEALERS’ PROGRAM 


FairMont, W. VA., Jan. 24.—A tentative pro- 
gram has been worked out for the eighth annual 
convention of West Virginia Lumber & Builder 
Supply Dealers’ Association, to be held here 
at the Fairmont Hotel, Feb. 10 and 11. Among 
those who will address the convention are Harry 
F. Atwood, of Chicago, on ‘‘The Constitution 
and Its Safeguards;’’ Dr. William Scott, of 
Boston, on ‘‘Ideals and Man’s Job;’’ and L. 
R. Putman, of The American Wholesale |.um- 
ber Association, on the ‘‘Build Now’’ cam- 
paign of the Government. Governor-elect li. F. 
Morgan has been invited to attend the meeting 
and make a talk, as has Riley F. Wilson, of 
Charleston, a well known humorist. During one 
of the evenings of the convention, a visit will 
be made to the tabernacle of Billy Sunday, who 
will be in Fairmont at that time. 


PROGRAM FOR SOUTHEASTERN IOWANS 


CoLuUMBUS JUNCTION, Iowa, Jan. 24.—Sevre- 
tary-treasurer R. J. Reaney, this city, o the 
Southeastern Iowa Retail Lumbermen’s Ass°ia- 
tion, is sending out announcements of the pro 
gram for the twenty-fourth annual conve )1ion 
of the association to be held at Museatine, !"eb. 
2 and 3, at the Hotel Muscatine. The firs sI- 
ness session of the convention will be held 0: the 
afternoon of Feb. 2, and will include repo: 
the officers followed by addresses by a rej) 
tative of the Portland Cement Association 
by R. G. Bachman, of the Iowa Builders’ 5 
Association, after which the various co 
tees will be appointed. The Moonlight 
will entertain the convention guests in ti 
ning in the Gold Room of the hotel. 

The morning session of Feb. 3 will b a- 
tured by addresses by Emil Webbles, casi: ot 
the Museatine State Bank, on ‘‘Credits;’’ 'y ©- 
W. Hunt, president of the Iowa Farm Bureau 
Federation, and by, a representative of the West 
Coast Lumbermen’s Association, At the at 
ternoon session Secretary Adolph Pfund will 
tell of the ‘‘ Achievements of the Northwestern 
Lumbermen’s Association.’?? Committee Te 
ports and various matters of silanes business 
will then be taken up, followed by the election 
of officers. The annual banquet will be held in 
the dining room of the Methodist Hpise opal 
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Church at 6 o’elock. A concert will be given 
bs the Tri-City Symphony Orchestra in the 
and Opera House at 8 o’clock. 

A special program has been prepared for the 
ladies, which will include musie and dancing, 
a luncheon at the Country Club on Wednesday, 
the Moonlight Club entertainment Wednesday 
evening, and a theater party Wednesday after- 
noon. The ladies will also attend the annual 


banquet and concert. 





NEW JERSEY LUMBERMEN’S ANNUAL 
Newark, N. J., Jan. 24.—The convention 
committee of the New Jersey Lumbermen’s As- 
sociation is rapidly making arrangements for the 
ummual convention to be held at Atlantie City 
ou Feb. 24 and 25. The headquarters will be de- 
cided upon this week by this committee. The an- 
nouncement states that the entertainment and 
banquet committees have their plans nearly 
perfected and that those who come are assured 
an extraordinarily good time. The ladies are 
especially invited to attend this convention. 
ONTARIO RETAILERS SET DATE 
ToroNTO, ONT., Jan, 24.—Every preparation 
has been made for the success of the fourth an- 
nual convention of the Ontario Retail Lumber 
Dealers’ Association, which will be held at the 
Carls-Rite Hotel, Toronto, on Feb. 15 and 16. 
The retail lumber merchants of Toronto met 
recently and decided to entertain all the visitors 
to a theater party and a banquet. One of the 
interesting features of the gathering will be an 
address by Dr. A. C. MeKay, of the Central 
Technical School, on ‘‘Machine and Bench 
Work’’ as earried on at that institution. It is 








“Acceptance of an order is 
your word of honor—ship the 
goods.” 





probable that some arrangement will be made 
for students, when pursuing special courses, 
to spend part of the time in practical work in 
the planing mills or woodworking factories of 
some of the members. 


RRR AA 


NUTMEG STATE MEET TO SIT UP 

New Haven, Conn., Jan. 24.—The annual 
meeting of the Lumber Dealers’ Association of 
Connecticut will be held at the Stratfield Hotel, 
Bridgeport, on Thursday, Feb. 17. A business 
session will be held at 2 p- m. and the banquet 


will begin at 6 p. m., in order to allow consid- 
erable time for the enjoyment of the program 
which Seeretary James Cray will have in store. 

Secretary E. F. Hunt, of the Eastern Wood- 
workers’ Cost Information Bureau, New York 


City, will be the principal speaker at the busi- 
ness session. He has been invited to present 


to the members a conerete proposition on cost 
aeccointing for retail lumber yards, its advan- 
tages, the forms required, installation cost ete. 


1 commenting upon Mr. Hunt’s address, 
Mr. Cray said: 
believe that an efficient but simple cost ac- 
‘che system, if adopted by our members gen- 
will result in raising the lumber business of 
\te to a higher plane. Mr. Hunt's talk, I am 
will be practical rather than technical, so 
ayman may grasp it. We are strong for 


1. J. Lake, who by virtue of his connec- 
se \ mh the Hartford Lumber Co. is a mem- 
01 the association, has accepted an invita- 
be one of three speakers on the after- 
dinn rogram, 
will be two other speakers on the 
‘ner program, and as to the designation 
f these, Mr. Cray said enthuSiastically : 
and dre ot Want a technical address, full of facts 
talk figures, but a straight-from-the-shoulder 
* ©. anterest, which will make those present 
ii listen. We don’t want any sleepers at 
A man of the Joe Mitchell Chapple 


type is being sought as the third orator. 

ae .. ray expects to have the full program 

Pea y by Jan. 29 and the association will wel- 
@ Visi 


iting lumbermen at the annual festivi- 


ties. Officers of the association are at 1015-17 
Chamber of Commerce Building, New Haven. 
The terms of the following directors of the as- 
sociation will expire with the February meet- 
ing: A. Schumaker, Waterbury; Manuel T. 
Hatch, South Norwalk; H. J. Wylie, Torring- 
ton, and Robert W. Chatfield, Derby. 

Arthur C. Tyler, Bridgeport, is president of 
the association; William J. Riley, Hartford, 
vice president, and Hobart H. Richards, West 
Haven, treasurer. 





NATIONAL WHOLESALERS’ ANNUAL 
[Special telegram to AMERICAN LUMBERMAN] 
New York, Jan. 26.—At the special meeting 

of the board of trustees of the National Whole- 
sale Lumber Dealers’ Association, held here to- 
day, it was voted to hold the next annual con- 
vention of the association in Chicago, some 
time during the latter part of March, the exact 
date to be set by the executive committee in 
a few days. 





MILLWORK COST BUREAU ANNUAL 

W. P. Flint, secretary of the Millwork Cost 
Information Bureau, Chicago, announces that 
its seventh annual meeting will be held here on 
Wednesday, April 27. No details have as yet 
been worked out as to the program. 





NATIONAL CHAMBER OF COMMERCE 

WASHINGTON, D. C., Jan. 25.—Official an- 
nouncement has been sent out by Secretary D. 
A. Skinner, this city, that the ninth annual con- 
vention of the Chamber of Commerce of the 
United States of America will be held in Atlan- 
tic City, N. J., on April 27, 28 and 29, with 
headquarters at the Traymore Hotel, tho the 
convention sessions will be held on Young’s Mil- 
lion Dollar Pier. Details concerning the pro- 
gram will be prepared and distributed later. 





WESTCHESTER COUNTY BANQUET 

.New RocuHetLE, N. Y., Jan. 25.—The 
eighteenth annual banquet of the Building Ma- 
terial Men’s Association of Westchester County 
will be held Friday evening, Feb. 4, at 6:30 
o’clock at the Hotel Astor, New York City. 
Tracy Cowen, secretary, announces that the list 
of speakers has not been made up, but will com- 
prise men of national prominence. 

Incidentally Mr. Cowen announces that the 
association entered upon 1921 in the most 
flourishing condition in its history and that the 
spirit instilled into members at the ‘‘ good-fel- 
lowship’’ dinner will be sufficient to carry the 
organization through the year with a big 
**bang.’? 

The dinner will serve to introduce to the 
members the new officers of the association, who 
were elected at the recent annual meeting. The 
1921 officers are: 

President—Frank M. Carpenter, New Rochelle. 

Vice president—Edward P. Hanyen, Tarrytown. 

Treasurer—Albert See, Pleasantville. 

Secretary—Tracy Cowen, New Rochelle. 


Directors—J. A. Mahlstedt, New Rochelle; W. B. 
Hoffman, White Plains; Robert Haviland. Chappa- 
qua; D. S. Crater, Mount Vernon; A. J. Gaden, 
Yonkers; James A. Hart, jr., Croton-on-Hudson. 


Charles M. Tibbits of White Plains was elect- 
ed to life membership in the association. 
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SOUTHERN MILLWORK QUARTERLY 

ATLANTA, GA., Jan. 24—Announcement is 
being sent out by Secretary C. B. Harman, of 
the Southern Sash, Door & Millwork Manufac- 
turers’ Association, that the next quarterly 
meeting of the organization will be held at 
Memphis, Tenn., on Feb. 16 and 17, with head- 
quarters at the Chisea Hotel. The. board of 
directors will meet on the morning of Feb. 16, 
and the opening session of the convention will 
begin shortly thereafter. Three special ad- 
dresses on subjects of particular interest at 
the present time will be given by speakers to be 
chosen. As a full attendance is desired, the 
secretary requests that all who intend to come 
write him for their reservation or otherwise 
write the hotel direct. A complete program 
will be mailed out to each member about two 
weeks in advance of the meeting. 


PENNSYLVANIA RETAILERS’ PROGRAM 


PirrspurG, Pa., Jan. 25.—With women ad- 
mitted for the first time in the association’s 
history, the ladies having been especially in- 
vited this time, the annual banquet, Feb. 10, 
will be a big feature of the fourteenth annual 
convention of the Retail Lumber Dealers’ Asso- 
ciation of Pennsylvania, to be held in the 
William Penn Hotel, this city, on Feb. 9, 10 and 
11. The convention program has been prepared 
and at the opening session on Wednesday after- 
noon the address of welcome will be made by 
E. V. Babcock, a lumberman, and mayor of 
Pittsburgh. Then will follow the appointing of 
committees and the officers’ reports. W. H. 
Walker, Dean of Duquesne University, will dis- 
cuss ‘‘ Business Finances.’’ 

Thursday morning representatives of the 
various district organizations which are affiliated 








OREIGN 


Brokers - Agents 








Ebony, Mangrove-bark 
Coprah and Gum Copal 


Direct shipments solicited to U.S. 


Ebony comes in logs 7’ to 11’ long with aver- 
age wt. of 500 k. g. and over. Agents wanted. 
(Celebes) 


J N Gorontalo 
° ’ DUTCH EAST INDIES 


Edward Chaloner & Co. 


Wood Brokers and Agents 
for the Sale of American Hard-. 
woods in Logs and Lumber 


LIVERPOOL, ENGLAND 
Cable Address: “CHALONER, LIVERPOOL” 


R. L. Withnell & Co. 


TIMBER BROKERS & AGENTS for sale of all kinds of 


American and Canadian Hardwoods 


In the United Kingdom. 
17 Gracechurch Street, LONDON, E. C. 3. 
CABLES: WITHNELL, LONDON. 
Codes: Western Union (Five-Letter and Universal Ed) and A B C. Sth Ed 


























GLASGOw, 
SCOTLAND 


CANT & KEMP 


Wood Brokers 
For the Sale of all descriptions of 


HARD AND SOFT WOODS 


WRIGHT, GRAHAM & CO., Wood Brokers 
86 St. Vincent St., G.asgow, Scotland, 3 Eastcheap St., Lon- 
don, E. C. Cable Address: ‘Brackridge,” Glasgow. Cable 
Address: ‘“‘Nivarium,’’ London. Agents for the sale of all 
kinds of American Hardwoods in Logs, Lumber and Dimension 
Stock. White Pine, Pitch Pine, N. C. Pine, Spruce and Oak 
Staves. Shipments to any of the principal ports in the United 








Kingdom or Continent handled to the best of advantage. 
SINGLETON, DUNN & COMPANY 
gents for the sale of all k'nds of 


AMERICAN LOGS AND LUMBER 
27 Union St., Glasgow, Scotland, * 17 Gracechurch St., 


tendon, E. C. 
Cable tr a a Glasgow. a London 
Cable Codes—Scotts, . C. 5th Ed. A. ft. Telecode Licbers 





J. F. MULLER & SON CO. 
Estab. 195 WOOD BROKERS Inc. 1916 
Hamburg 27 


Cable Address: Holzmueller Hamburg 





G. A. SANGUETTOLA 
Hardwood Broker 


Cable Address, MILANO, ITALY, 
Sanguettola. Milano Via Boccaccio 15 
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with the State association will make reports for 
their various districts. At this session also 
Douglas Malloch, of Chicago, of the AMERICAN 
LUMBERMAN, will give one of his characteristic 
talks on ‘‘The Average Man.’’ At the luncheon 
at the William Penn Hotel given by the Pitts- 
burgh Wholesale Lumber Dealers’ Association, 
Walter E. Hatch will deliver an interesting talk 
on ‘‘Late Statistics on the Cost of Doing Busi- 
ness,’? 

At the afternoon session Charles 8S. Graham 
and J. G. Nelson will jointly discuss ‘‘ Branded 
Lumber.’’ F. R. Babcock will talk on ‘‘ Prices 
from a Manufacturers’ Standpoint.’’ Other 
addresses at the afternoon session will be de- 
livered by William Schuette on ‘‘ Trade Ethics’’ ; 
by Edward Eiler on ‘‘Transit Cars’’; and by 
Franklin Dickey on ‘‘The Open Shop’’. The 
annual banquet will be held at 6 p. m. in the 
ball room of the hotel, the ladies being espe- 
cially requested to attend. This will be fol- 
lowed by an informal dance from 10 to 12 
o’clock. Dr. M. L. Burton, preident of the 
University of Michigan, will make an address on 
‘‘The Demands of Democracy’’ and Douglas 
Malloch, of Chicago, of the AMERICAN LUMBER- 
MAN, will address the diners on ‘‘Something 
Else.’’ 

Some very interesting discussions and talks 
will be given Friday morning by H. T. Didesch, 


AMERICAN LUMBER & MFG. CO. 


PITTSBURGH, PA. 


WHITE PINE 


Our SILVER White Pine is a real Cork Pine 
substitute for planing Mill and Pattern 
Work, Etc. 

At our various mill connections we own and 
carry large stocks of 

idaho White Pine. 

California White Pine also Sugar Pine. 

Michigan and Minnesota White Pine. 

Also 
YELLOW PINE and HARDWOODS. 
Our new mill at Lenox, Ky., Is now operating. 
Also our new mili at Florala, Ala., and Paxton, Fla. 














White Pine 





IDAHO 
MINNESOTA 
CALIFORNIA & 
OREGON STOCKS 
LONG and SHORT LEAF 
Yellow Pine 


ALSO { 
WM. SCHUETTE CO. 


Pittsburgh, Pa. New York, N. Y. 








West Penn Lumber Co. 


Wholesale Lumber 


WHITE PINE YELLOW PINE 
HEMLOCK HARDWOODS 








PITTSBURGH, PA. 








PITTSBURGH, PA. 











GET OUR 


prices on BOX LUMBER 
Cypress, Hemlock, Spruce and White Pine 


B. W. Cross Lumber Co., ,H17 Siiver Bg. 








of the Millwork Cost Information Bureau of 
Chicago, on ‘‘ Millwork Costs’’; by C. W. Iams 
on ‘‘Uniform Order Blank’’; by R. S. Hinman, 
Chicago, National Lumber Manufacturers’ Asso- 
ciation, on ‘‘Advertising’’; by J. D. P. Ken- 
nedy on ‘‘Arbitration’’; and by Carl Van der 
Voort on ‘‘Taxes.’’? At the afternoon session 


talks will be made by George H. Young on 
“Pp, A. L. S.’’; by M. Hoke Gottschall on 
‘<Brotherhood of Business Men’’; by E. Bruce 
Hill on ‘‘The National Problems of the Lum 
ber Industry’’; by Roger W. Babson, of the 
Babson Statistical Organization, on ‘‘ Mer 
chants, Bankers and Investors’ Problems’’. 











NEW ORLEANS CLUB LUNCHEON 


New Orteans, La., Jan. 25.—At its weekly 
luncheon meeting today, the New Orleans Lum- 
bermen’s Club had as its guest and principal 
speaker Norman 8. Meese, manager New Or- 
leans Bureau of Foreign & Domestic Commerce. 
Mr. Meese chose for his subject, transport rates, 
sketching the development of rate systems, the 
effect of rail and water competition, ocean 
rates, Government shipbuilding campaign, the 
work of the Shipping Board. The present ocean 
shipping situation, he said, would not be solved 
until the foreign exchange trouble had been 
adjusted and labor becomes less ‘‘tempera- 
mental.’’ At the conclusion of his talk, the 
speaker was quizzed by his hearers at some 
length and an informal free-for-all discussion 
of the subject took place. 

The board of directors of the club has de- 
cided to launch a 90-day campaign for non- 
resident members, and announces that the ad- 
mission fee to nonresidents would be reduced to 
$10 during the campaign. 


KNOXVILLE CLUB ACTIVITIES 


KNOXVILLE, TENN., Jan, 24.—The new ad- 
ministration of the Lumbermen’s Club of Knox- 
ville has started out under the most auspicious 
circumstances. The new president, J. M. Logan, 
was out of the city on the first meeting of the 
new year, so that the retiring president, C. F. 
Maples, presided at the meeting of Jan. 7. 
President Logan occupied the chair at the meet- 
ing of Jan, 21, when a large number of members 
and several guests were present. 

In accordance with the policy of President 
Logan to have a special speaker at each meeting, 
R. E. Mooney, cashier of the City National 
Bank, reviewed local, national and international 
business and financial conditions, taking especial 
encouragement in the fact that large interna- 
tional financing corporations had been formed 
in Chicago and New Orleans which should help 
cause a renewal of export business. 

F, 8. Wellman, an honorary member of the 
club, manager of the Knoxville veneer plant of 
the Brunswick-Balke-Collender Co., reported 
that the phonograph business was at low ebb, 
as did Dr. B. F. Orr, manager of the Knoxville 
Furniture Co., which has a contract for phono- 
graph cases with a large eastern talking machine 
company. Other concerns reported they had 
had genuine offers for lumber and while at 
prices too low to accept, they showed that busi- 
ness was at least beginning to stir. 

The club now meets every other week instead 
of the first and third Fridays, meeting at the 
noon hour, the business sessions being pre- 
ceded by lunch. The meetings are held in the 
private dining room of the Business Men’s Club, 
in which the office of the club has headquarters, 
adjoining those of the Appalachian Logging 
Congress. 

At the Jan. 21 meeting J. W. Roge, of Taze- 
well, Tenn., and the Leconty Lumber Co., of 
Knoxville and Sevierville, were elected mem- 
bers. C. F. Maples, chairman, E. R. Oates and 
Ernest Andes were appointed on the member- 
ship committee for the coming year. H. C. 
Kopeke, chairman, R. W. Holston and C. R. 
Swann, were appointed on the traffic committee. 
E. R. Oates was appointed as a special speaker 
for the next meeting, choosing his own subject. 

J. M. Logan, the new president, is widely 
known in hardwood circles, north and south, 
as he has yards and offices in Knoxville and Cin- 
cinnati, being a member of the Lumber Club of 
Cincinnati, and also having mills in Virginia 
and Alabama. Other officers are L. H. Shaffer, 
of the Shaffer Lumber Co., and interested in 








several associated lumber companies; vice pres) 
dent, U. S. Andes, of the Andes Lumber Co 
secretary; and Fred Stair, of the Farragut Lun 
ber Co., treasurer. 


DISCUSS INDUSTRIAL INSURANCE 

TacoMA, WASH., Jan. 22.—Proposed changes 
in the State industrial insurance law which wil 
relieve the lumber industry of excessive con 
tributions, were discussed at the regular meet 
ing of the Lumbermen’s Club of Tacoma held 
Jan. 19. Dr. J. H. Kloeber, former chairman 
of the State safety committee and at present 
chairman of an employers committee which has 
been preparing to recommend changes in the 
law to the State legislature, declared the present 
system is far too expensive and the overhead 
cost can be materially reduced by the changes 
suggested by the committee. He asked the 
united support of the lumbermen when the 
amendments to the law are introduced in the 
State legislature. Representatives of the 
casualty companies Jan. 19 asked the club’s 
support in an effort to induce the legislature t 
repeal that part of the law forbidding them t 
do an industrial business in the State. The clul 
members all favored the present State industria! 
insurance system. 

Paul Johns, the new president of the club 
presided for the first time at the special meet 
ing. 

On the motion of Lee Doud, of the Detiance 
Lumber Co., the club decided to appoint a spe 
cial committee to work with Dr. Kloeber ir 
the preparation of the amendments to the law 
President Johns named Everett G. Griggs, of 
the St. Paul & Tacoma Lumber Co., J. G. Dick 
son, of the Pacific States Lumber Co., and Mr 
Doud. 

Discussion of plans for the entertainment of 
the eastern lumbermen who were scheduled t 
arrive in Tacoma the following day concluded 
the regular meeting. 


EXPECT UPWARD TREND SOON 
Macon, Ga., Jan. 24.—Representatives of 
about thirty of the larger lumber companies of 
Georgia and Alabama attended a special meet 
ing of the Roofer Manufacturers’ Club, hele 
last week in the Hotel Dempsey at Macon, Ga 
That lumber prices have now reached their low 
est level and will start upward again within 
short time, was the general opinion expressed. 
It was also pointed out that an acute shortage 
of lumber is threatened unless the mills resumé 
operations on a broader scale. Most of the mill 
men expressed the belief that the mills would 
virtually all resume operations again this spring 
T. B. Loveless, of Macon, president of the 
club, led the general discussion of conditions 
D. G. Bland, of Lumpkin, Ga., secretary of the 

club, spoke on problems of the lumbermen. 


RETAILERS URGE LOWER WAGES 

East Sr. Louts, Inu., Jan. 25.—Members of 
the Cahokia Lumbermen’s Club pledged them 
selves last Thursday at a meeting held in the 
Elks Club Rooms, to make every effort on thelr 
return home to get carpenters and other build 
ing trade laborers to accept a reduction ™ 
wages, so that building operations might be re 
sumed. The club is composed of retail lumber 
dealers in Madison, St. Charles, Monroe and 
part of Randolph counties, Illinois, and the) be 
lieve wages must decline in line with other items 
in the building trade in order to stimulate build 
ing operations. . 

President A. C. Gauen, of Collinsville, pre 
sided. The club has a membership of fifty-four 
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out of a possible sixty-five in the district, and 
is one of the strongest organizations in the 
[llinois association. 





DISCUSSES INVENTORY PRICING 


MEMPHIS, TENN., Jan. 25.—The feature of 
the regular semimonthly meeting of the Lum- 
bermen’s Club of Memphis at the Hotel Gayoso 
Saturday, Jan. 22, was the address on ‘‘In- 
ventories” by F. R. Gadd, manager of statis- 
tics for the American Hardwood Manufactur- 
ers’ Association. 

Three new members were elected as follows: 
M. C. Bricker, Forest Products Chemical Co., 
Memphis; F. R. Richardson, Grismore-Hyman 
Co., Memphis, and H. H. Council, Louisiana 
Red Cypress Co. 

George McSweyn, Memphis Band Mill Co., 
and Sam Thompson, Anderson-Tully Co., were 
awarded first and second attendance prizes, re- 
spectively. 





ST. LOUIS EXCHANGE COMMITTEES 


St. Louis, Mo., Jan. 24.—A. Boeckeler, presi- 
dent Lumbermen’s Exchange of St. Louis, an- 
nounced today the appointment of the follow- 
ing committees for the ensuing year: 


Finance, advertising and educational—Joseph 
O'Neil, O’Neil Lumber Co., chairman; W. L. 
Behan, Hill-Behan Lumber Co.: I. R. L. Wiles, 
Wiles-Chipman Lumber @o.; M. E. Meachem, Good- 
fellow Lumber Co.; 8S. J. Gavin, Stephen J. Gavin 
Lumber Co.; Jule Holekamp, Holekamp Lumber 
Co., and Louis Essig, Essig Lumber Co. 

Membership—James Prendergast, Prendergast 
Lumber Co., chairman: A. M. Hill, Hill-Behan 
Lumber Co.; Fred Gerber, Ganahl Lumber Co.; 
Val Reis, Reis-Moran Lumber Co.; Fred Hofmann, 
Cherokee Lumber Co. 

Entertainument—W. L. Behan, Hill-Behan Lum- 
ber Co., chairman; W. H. Dulany, St. Louis Lum- 
ber Co.; R. H. Shellabarger, Shellabarger Lumber 
Co.: W. P. Gruner, Philip Gruner & Bro. Lum- 
ber Co. 

Trade welfare—H. A. Boeckeler, Boeckeler Lum- 
ber Co., chairman; J. B. Chipman, Wiles-Chipman 





Lumber Co.; J. A. Reheis, St. Louis Lumber Co. ; 
Fred Moehlenbrock, Charles Naber Lumber Co. ; 
R. E. Gruner, Philip Gruner & Bro. Lumber Co. 


House—George L. Walter, Mound City Lumber 
Co., chairman; W. H. Dulany, St. Louis Lumber 
Co., and John J. Moran, Reis-Moran Lumber Co. 
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ALEXANDRIA EXCHANGE NOTES 


New Or.EANS, La., Jan. 25.—The Alexandria 
District Lumbermen’s Exchange held its regu- 
lar monthly meeting last Saturday at the Lum- 
bermen’s Club in this city. About fifteen mem- 
bers were present. The visiting lumbermen 
were entertained at a club luncheon as guests of 
the Lumberman’s Club. It is understood that 
the members of the exchange are planning to 
hold their meetings in New Orleans more fre- 
quently in future—every other month, or at 
least once every three months. 


—~ 


BALTIMORE EXCHANGE COMMITTEES 


BALTIMORE, Mp., Jan. 24.—President W. 
Hunter Edwards, of the Baltimore Lumber Ex- 
change, has announced the standing committees 
for the current year. Upon these committees in 
effect devolves the duty of carrying on the busi- 
ness of the exchange. The list contains the fol- 
lowing names: 

Arbitration and grievance—Lewis Dill, Lewis 
Dill & Co., chairman; Theodore Mottu, Theodore 
Mottu & Co.; H. Rowland Clapp, Baltimore Box & 
Shook Co.; John J. Kidd, Kidd & Buckingham Co. ; 
F. A. Ascherfeld, James Lumber Co. 

Legislation and transportation—P. M. Womble, 
chairman; Rufus K. Goodenow, Canton Box Co.; 
George E. Waters, George E. Waters & Co.; Lewis 
Dill and William M, Burgan. 

Inspection—Ridgaway Merryman, 
F. A. Ascherfeld, William M. Burgan. 

Hardwood inspection—Daniel MacLea, MacLea 
Lumber Co., chairman; John L. Alcock, John L. 
Aleock & Co., and John J. Kidd. 

Membership—George EP. Waters, chairman ; Theo- 
dore Mottu and P. M. Womble. 

House—Rufus K. Goodenow, chairman; H. R. 
Clapp and Henry D. Louis. 





chairman ; 





In the Realm of the Black Cat 


TOLEDO KITTENS SEE THE LIGHT 


TOLEDO, OnI0, Jan. 26.—Toledo Hoo-Hoo had 
one of the liveliest evenings of their experience 
Saturday last, when the concatenation, en- 
gineered by K. P. Aschbacher, of the Swan 
Creek Lumber & Supply Co., came off with even 
greater suceess than that gentlmean had pre- 
dicted and everybody present reported an ex- 
tremely enjoyable time. As a guest of honor 
and one of the principal workers, Junior Hoo- 
Hoo L. J. Pomeroy, of the Landeck Lumber Co., 
of Chicago, kept cats and kittens in a continual 
uproar, and the evening would not have been 
complete without his assistance. 


The nine officers of the occasion were, Snark, 
Warren J. Duffey; Senior Hoo-Hoo, L. 
Aschbacker; Junior Hoo-Hoo, L. J. Pomeroy; 
Bojum, F. H. Campbell; Scrivenoter, H. R. 
Isherwood; Jabberwock, F. E. Holland; Cus- 
tocation, Harry Mauk; Arcanoper, W. E. Beard; 
Gurdon, H. S. Wingard. 

__ There were present twenty-eight cats and 
sittens and among the number were several 
old members, holding very small numbers. A 
famous steak dinner began proceedings at the 
Elks’ Club, during which the cats and kittens 
were entertained by Osborne Crafts, Lou Greiner 
and ‘Bill Bailey,’’ and entertained themselves 
Sy singing ‘‘Hoo-Hoo Caterwauls.’’ After the 
Danquet initiation ceremonies took place at the 
Eagles’ Club. The initiates were: A. E. Schott, 
J. R. Born, J. C. Pattison, V. M. Kelley, F. E. 
Osgood, C. H. Duttweiler, Ralph P. Smith, Bruno 
Sieloff and Louis Meyers, all of Toledo; John 
E. Kreilick, of Fremont, Ohio; C. H. MeMann, 
Wakeman, Ohio; E. H. Vietmeier and W.. J. 
han £ Sandusky, Ohio; C. C. Martin and 
Din Oe Luckey, Ohio, and D. L. Miles, 
a. 18 Interesting to note that four of these 
ittens are employees of the Swan Creek Lum- 


en & Supply Go., and Mr. Aschbacker is 
authority for the statement that another concat- 


=— will be held within the next three or 
our months 


at which the company will furnish 








from three to five more candidates. Quite a 
number of the Toledo kittens will be on hand 
to see the others initiated at the Ohio Retailers’ 
convention at Columbus, Jan. 26-28. 





WHAT HOO-HOO GOT WRONG COAT? 

Sr. Louis, Mo., Jan. 25.—The office of the 
Coneatenated Order of Hoo-Hoo here is making 
an effort to find an overcoat lost by John G. 
Simon, of the John G. Simon Lumber Co., 
Cleveland, at a concatenation held recently at 
Akron. It was Mr. Simon’s own fault because 
he took the wrong coat from a hook in the cloak 
room. He writes that in the pocket of his coat 
was a pair of gloves that he had received from 
Santa Claus. Hoo-Hoo is helping Mr. Simon 
to find his property by sending a letter about to 
every person who attended the concatenation. 





NINE CONCATENATIONS COMING 

Sr. Louts, Mo., Jan. 25.—It was announced 
at the office of the Concatenated Order of Hoo- 
Hoo today that concatenations would shortly be 
held in the following cities: San Francisco, 
Calif.; Atlanta, Ga.; South Bend, Ind.; Evans- 
ville; Ind.; Cleveland, Ohio; Columbia, S. C.; 
Memphis, Tenn.; Omaha, Neb., and Milwaukee, 
Wis. The exact dates are to be announced later. 





FIRES IN NORTHERN ROCKIES 


The Potlatch Timber Protective Association 
has published its fire report for 1920. In a 
total of 134 forest fires, 2 were due to hunters, 
2 to smokers, 4 to locomotives and steam log 
loaders, 12 to campers, 100 to lightning, and 
others to miscellaneous and unknown causes. 
The large number of fires set by lightning is 
worthy of notice, for that is a cause practically 
beyond human control. All that man can do 
to lessen that menace is to take measures for 
promptly extinguishing the fires after light- 
ning has started them. 
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Fire Insurance 


Service 


Through the Department 
of 


Inspections and Surveys 


Is Included in Premiums 


Paid to 
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The Lumbermens Mutual Insur- 
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ance Co. of Mansfield, Ohio. 


The Lumber Mutual Fire Insurance 
Co. of Boston, Mass. 





The Indiana Lumbermens Mutual 
Insurance Co. of Indian- 
apolis, Ind. 


The Pennsylvania Lumbermens - 
Mutual Fire Insurance Co. : 
of Philadelphia, Pa. 


The Central Manufacturers Mutual 
Insurance Co. of Van Wert, Ohio 
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Write for Details 
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Chicago Lumber 
and Veneer Co. 


SOUTHERN AND WESTERN 
LUMBER AND VENEERS 


407 Imperial Bidg., $ 
312 So. Clark Steet, Chicago 











The Northport Lumber Co. 
NORTHPORT, ALA, 


YELLOW PINE [)'oa°"" 


8. R. Johnston, Manager. 











FARLEY € LOETSCHER 
MFG.C WHOLESALE 


e MANUFACTURERS 


WHITE PINE 
QUALITY MILLWORK 
OPEN SASH AND 
GLAZED WINDOWS 
PANEL DOORS 
SASH DOORS 
COLONIAL COLUMNS 
SCREEN DOORS 
GARAGE DOORS 
COMBINATION SCREEN 
AND STORM DOORS 
VENEERED DOORS 
STOCK COLONNADES 


SS f Unexcelled 
STRAIGHT°- MIXED 

CARS A SPECIALTY 
OVER 15 ACRES FLOOR SPACE 


wS facilities 
DUBUQUE, 
IOWA. 
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Kneeland-McLurg 


Lumber Company 
Phillips, Wis. 


Manufacturers of 


“SHAKELESS” 
HEMLOCK 
Hardwood Lumber 


Maple and Birch Flooring 














oo you need lumber 
for Quick Shipment, 


wire your inquiry to 


Wheeler-Timlin Lumber Co. 


WAUSAU, WISCONSIN 
Ash Oak 


Basswood Butternut 
Hard Maple Soft Maple 
Rock Elm Soft Elm 


Milis at 
Wittenberg, Wis.—Dorchester, Wis. 











White Pine 


We manufacture and carry in stock at 
all times a complete assortment of 


White Pine Common 
Shops and_ Selects 


All our stock is cut from virgin Wis- 
consin White Pine Timber and is of 
a very soft texture. Shop Lumber and 
Factory Selects are our Specialties. 





We solicit your business 











Rust-Owen Lumber Co. 


DRUMMOND, WISCONSIN 


WHEN SOME FELLOW WANTS TO FIGHT 


There are things you can avoid: 
Little jangles with a man 
When his feelings are annoyed— 
Often that’s the better plan. 
There are things you can escape: 
Troubles you can walk around 
Till you feel in better shape, 
Till you stand on better ground. 
When a fellow wants to fight 
Often that’s the better way— 
But be sure that you are right, 
And it’s better to delay. 
If the other you decide 
Is the wiser way to do, 
See the fellow’s satisfied— 
Fight him hard, and fight it thru. 


Be as patient as you can, 
Be as gentle as you may, 
With the brotherhood of man 
For your motto all the way. 
But if brother won’t behave, 
If he takes what isn’t fair, 
And the only way to save 
What is properly your share 
Is to have a little row 
In the old, familiar style 
Then just make it, anyhow, 
Worth the other fellow’s while. 
Do not disappoint a chap 
When he starts to kick and bite— 
If he really wants to scrap 
Let him know he’s had a fight! 


BETWEEN TOWNS 


Jan. 17 was an important day in the life 
of Stanley Mauk, son of Clint, of Toledo. That 
morning he started out on his first selling trip 
down the State as a seller of boards. If he 
can survive the present market he ought to make 
a humdinger. 

There is a baker named Forthoffer at Prince- 
ton, Ind. It ought to be a fine name for a lum- 
ber salesman in these times. 


JACKSON, MicH.—You men at the mill with 
lumber to sell probably think that, with the 
market as it is, the life of a purchasing agent 
just now must be one grand, sweet song; but a 
purchasing agent at the monthly meeting of the 
Western Michigan Purchasing Agents’ Asso- 
ciation here tonight gave us a different idea. 

‘*Now that the market is off,’’ said this P. 
A., ‘*I would like to take care of the man who 
took care of me when the stuff was hard to 
get, and I am trying to do that and slip him 
anything we have in the way of an order, even 
tho some other fellow comes around and cuts 
things a little deeper than they are cut al- 
ready. 

‘*But the Old Man calls you in and says, 
‘What did you pay for this?’ or that, and when 
he finds out you have bought a few cents above 
the market he goes up in the air. He forgets 
how glad he was when you could get the stuff 
for him at some other time, and doesn’t want 
you to take care of the folks that took care of 
you. When the market was up and the stuff 
was searce, he didn’t watch the market, he 
watched you, and looked to you for the lumber 
or whatever it was you needed. Now that it is 
down he is watching the market, and if dia- 
monds were off a cent he would know. On the 
one hand I have the old man; and on the other 
I have the fellows who stood by me, and who 
will think I am a piker if I don’t stand by 
them to a reasonable extent.’’ 

So, it would seem that, like Gilbert’s police- 
man, the purchasing agent’s lot is not a happy 
one. 


INDIANAPOLIS, IND.—The thirty-seventh an- 
nual howdy of the Indiana retail lumber dealers’ 
family wound up its two days’ session tonight 
with a banquet that tested the capacity of the 
Riley Room and the endurance of the waiters. 
They used to talk about the 400 in New York, 


but in Indiana 600 would be about the rig! 
number, and that was the number present 1! 
tonight’s annual feed. 

We realize our own advanced age because 
our greatest joy was to meet up with the oli 
timers—Senator Meeker, who hasn’t missed » 
meeting in thirty years, and Will Pulse, who ha 
missed one in thirty-three, and A. W. Greele 
who has a similar record. But we did miss 
Harry Scearce, missed him so much that, if we 
had been able to express it, it would hav. 
warmed his heart ’way out there in Phoenix 
Ariz., where he is stopping off en route to Coli 
fornia for a two months’ rest. 

We lunched with, and on, the Crawfordsvil! 
retail delegation—in fact a number of needs 
salesmen were taken to lunch by the retailers 
while the convention was in town. Frank Me 
Nutt ordered a ‘‘mince pie slip over,’’ indicat 
ing that the ‘‘Me’’ on Frank’s name in supe: 
fluous. A mince pie slip over consists of : 
slab of mince pie with Welsh rabbit poured ove: 
it. Eat about two and you will slip over the 
Great Divide. 

Mrs. Reinhart, who has been in the lumber 
business for thirty years, and didn’t hesitate 
for a minute to tell how many, was an active 
listener at all the sessions and a patient one 
at the banquet. O. D. Haskett, A. P. Conklin 
and the other Indianapolisindians, were around 
spreading the city’s hospitality. 

The association elected G. F. Osterhage (Alice, 
of Old Vincennes) president, thus showing ex- 
cellent judgment, and Will Dye, who doesn’t 
look like he ever will, vice president. 

If the old guard retailers were there, so were 
the old guard salesmen, fellows like Carson and 
Wiborg and Ballard and—oh, well, you know 
all that old gang. Frank Metzger is selling 
roofing now, so anything you buy is on tie 
house. W. H. Bultman was exhibiting a won- 
derful little redwood bungalow for the Pacific 
Lumber Co., and L. H. Griswold was exhibiting 
his sales manager, F. B. LeCrone, of the Baker 
White Pine Lumber Co., of Baker, Ore., who 
was passing thru after a two months’ swing 
around the eastern circuit. 

But we see we shall have to stop mentioning 
all the grand good boys who were here, for 
fear we might miss somebody. The eighth floor 
of the hotel was cluttered with signs and sam 
ples, for the salesmen were exhibiting ever) 
thing, but orders. The retailers were not hus 
ing much, but they gave every indication that 
they are still in the lumber business, altho never 
quite as still as they are now. 


ASHTABULA, OHIO.—This port is said to 
ceive more iron ore at its docks than any other 
port in the world, and doesn’t deny it. [i is 
also a great. greenhouse country, and is suid 
to have more acres under glass than any otlivr 
city on earth, which, no doubt, is why Ashtabula 
people speak so kindly of their neighbors. “ce 
of them they speak especially kindly of is J. 
P. Dodge, the local lumberman, who was on 
hand tonight to help us with what was on vot. 

Ashtabula, by the way, has a fine new hoicl, 
whose building was induced by the Chamber ot 
Commerce as a community enterprise, local 
people buying the stock, which is paying 7 pcr 
cent. Now and then it occurs to bright people 
here and there that putting a few dollars | \'0 
your own town beats buying oil stock soc 
where else, and is almost as likely to pay «\\! 
dends. 


2 9 
What Do You Mean, Calling Us D. Flatiou! 

RocHESTER, N. Y.—We are delighted to hear ‘ hat 
you are coming to Rochester on Feb, 2. We knew 
that deflation was coming but we kidded ourseives 
into believing that it would be painless. We tere 
poetic vision to see the silver lining to the clo 
and to take the flat out of deflation. Doc Bes): 
will preside and introduce you with grace ane: 
few choice chosen words. 

Expectantly yours, 
ROCHESTER LUMBERMAN. 

P. S. Doe Beahan says that the averase be 
is a man that is not as good.as his wife though 
he was before they were married and not as bad as 
his wife thinks he is after they are marrie. 
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Trucks Haul Cheaper Than Railroads 

The Consolidated Lumber & Supply Co., Indiana, 
Pa., makes a business of supplying a number of 
mines with material and combines manufacturing 
and retailing operations. Upon the use of trucks, 
it may be said, is built its method of operating 
today. Regarding the use of trucks by the com- 
pany, R. E. Knape, vice president and general 
manager, had the following to say: 

“We have in operation at the present i one 
5-ton truck with two 5-ton trailers, two 24%4-ton 
trucks, three 2-ton trucks and sixteen 144-ton 

trucks. We use the smaller trucks for delivering 


The Tractor in Northern Log Hauling 


MALONE, N. J., Jan. 26.—The tractor will be sub- 
stituted for the horse in the woods operations this 
year of the Reynolds Bros. Co., of this city, which 
is to cut 3,500 to 4,000 cords of pulp wood for the 
Malone paper mill. The company has hitherto 
sent down its wood in log trains hauled by six 
pairs of horses, each trip requiring several days. 
The tractor train will be put in operation as soon 
as heavy snow falls, and it is expected that two 
trains a day can be handled. 


The tractor is rapidly gaining popularity in New 





THE CONSOLIDATED’S 5-TON SELDEN TRUCK 


supplies and lumber to the mines with which we 
are associated within a radius of about twenty. 
miles. These have proved very satisfactory. They 
are all worm driven. We originally tried out an 
internal gear and found that trucks so equipped 
would not stand up on our roads. 

“The 2-ton trucks are dump trucks on which we 
haul such material as sand and gravel that we 
want to haul quickly and dump on the operation 
for building. 

“The 214-ton trucks we use in hauling sawed 
lumber from our sawmills. One of these has been 
making a double trip daily of thirty-two miles over 
a country dirt road, hauling about 1,800 to 2,000 
feet of sawed lumber to a load and driving sixty- 
fal — aday. These trucks have done wonder- 
ful work. 

“The 5-ton truck and the trailers we use in 
hauling logs from the woods in to our plant here 
it Indiana, where we have a sawmill, to use on 
spec ial orders, We have hauled in several hundred 
ihousand feet since we have put on the 5-ton truck 

nd it has done wonderful work. 

“It must be understood that the roads we have 
this country are not good macadamized roads 
but are dirt roads, badly cut up, and anything that 
will negotiate them has to be very substantially 
built. We have all Selden trucks and we have got 
ery good service from them, altho we have a very 
mplete service department and these trucks are 
il inspected and kept in first class order. 
‘We have full details regarding the cost of opera- 
on of these trucks and will say that compared 
ch existing railroad rates, on a haul up to thirty 
niles, our cost is only a fraction of what it would 
st in to our mines. by railroad. On account of 

’ serious delays encountered in freight shipments 

lay we would not be able to keep our mines going 

we had to depend on the railroad. With our 

cks we are able to keep the mines going in prac- 

ally any emergency. We are taking care of and 

pplying eighteen mines at the present time. Our 

ijines simply could not be kept going on the basis 
vy are today without the use of trucks.” 


AND TRAILER BEING LOADED WITH LOGS 


York lumbering operations. The story is being told 
now of successful experiments with Holt tractors 
by the Oval Wood Dish Co., of Tupper Lake. The 
company hauls six trailers with each tractor and 
is getting out timber far more economically than 
was ever possible under the old method. 

The lumbermen of the North are trying many 
experiments along these lines, and the value of 
motor driven log hauling trains seems to be dem- 
onstrated beyond a doubt. Various types of ma- 
chines have been tried with varying results. 


Hauling a Dainty “Toothpick” 

The task of drawing—one could hardly say 
“carrying’—a monster flag pole from Sandpoint, 
Idaho, to Spokane, Wash., a distance of ninety 
miles, proved to be an easy job for a 144-ton GMC 
truck. The flag pole was donated to the city of 
Spokane by Thomas J. Humbird, president of the 
Humbird Lumber Co. Mr. Humbird instructed his 
timber cruisers to find the best specimen of a white 
pine tree they could and they cruised over 8,000 
acres before deciding on the tree which finally was 
selected. The flag pole is 121 feet long and is 
thought to be the longest white pine flag pole in 
existence. 

The monster pole was transported during the 
winter when the roads were covered with snow and 
mud. The 90-mile trip proved to be an interesting 
one for the two men who comprised the crew. 
Several times the trailer slipped off the road 
because of ice, but little difficulty was experienced 
in getting back on the right track. The two men, 
with the 1%4-ton GMC truck, did the work that 
would have required three flat cars had the pole 
been transported by train. 
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HAULING A 121 FOOT WHITE PINE FLAG POLE 





WILLAMETTE Engineersand 
Willamette Equipment are 
responsible for the profitable 
harvestingof PacificCoast forests. 

If you are looking “Westward” 
get acquainted with us now. 


WILLAMETTE 
IRON & STEEL WORKS 


Manufacturers of 


LOGGING MACHINERY 
PORTLAND, OREGON 








Easily Kept Clean 
—Big Sales Factor 


That factor alone has influ- 
enced many 
housewives to 
have oak floors 
laid in their 
homes. And 
it will help you 
sell 


Acorn Brand 


‘* America’s Best Oak Flooring”’ 


At the same time its appearance 
and durability are well worth em- 
phasis. The density of texture in 
‘Acorn Brand” guarantees long 
wear and its beauty of grain and 
figure insures perfect appearance. 


We welcome your inquiries. 


Nashville Hardwood 
maimis Flooring Co. 


and Mills, 
NASHVILLE, TENN. 
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= 
Southern Pine 


Timbers 


Long and Shortleaf 


Also Shed and 
Yard Stock 


Send us your inquiries 


Downer Lumber Company 
Successors to . 
Moss-Downer Lumber Co. 


Valdosta, Georgia 
4 


 Cut-to-size 
CRATING 


Full product of Log 








From 
Mississippi 

River 
Cottonwood 


Booraem-Kemper Lumber Co., Inc. 








Capacity—Car per day. Lansing, lowa 


MICHIGAN). 


* 


Weidman 


& Son Co. 


TR2UT CREEK, MICH. 
Manufacturers of 
Hardwood and Hemlock 
LUMBER 
SHINGLES 
LATH 














REMEMBER 


Mershon, Eddy, Parker Company 
SAGINAW, MICHIGAN 


Specialize in Mixed Cars of WHITE PINE and 
BASSWOOD Lumber, Siding, Ceiling, Flooring, 
Sash, Doors, Blinds, Window Frames, Mouldings 
and Box Shooks from SAGINAW. 


Western White Pine and Idaho White 
Pine for direct shipment from Idaho. 








(Michigan 
BEECH 


5-8’, 4-4’, 6-4’ log run. 
High grade, dry, ready to load. 


Send us Your Inquiries 
Grand Rapids, 


\_ The Coulter Lumber Company, firctiers 


MAPLE F- wick sates 


77M 4-4 No. 2Com.Face 50M 6-4 6” & wir. C. 





o, 








. C.& B. 
~200M 4-4 White 300M 6-4 6” &wdr.No.1&2C. 
80M 4-4 No.1C&B. 6-4 No. 3 Common 


250M 10-4 No. 2C. &B. 

150M 12-4 No. 2C. & B. 

50M 16-4 No. 2 C. &B. 
No. 3 Common. 


300M 4-4 No. 1&2 Con. 
60M 5-4 White 
100M 5-4 No, 3 Common 
200M 8-4 








Von Piaten-Fox Co., mills at Iron Mountain, Mich. 
Michigan Hard Maple 57° 


4-4 to 16-4 No. | Com. & Btr. Maple 
yer a 4.4, 5-4 & 6-4 No. | C. & B. Basswood 
ow Also Pine, Hemlock and Tamarack 


ABBOTT & WAGNER, Cadillac, Mich. 














Reports from various points about the country 
are of no betterment in either prices or demand for 
sash, doors and millwork. Most of the manufac- 
turers still have their plants closed down or are 
operating on an under-normal scale for this time 
of year. Retailers who have been attending their 
various annual conventions during the last week. 
however, have injected a vein of optimism by 
declaring that their prospects for spring building 
are of good proportions, tho none expect to see 
much activity before March 1 

Business is quiet at San Francisco sash and mill 
work plants. Door factories in the Bay counties 
region are operating at a reduced rate of produc- 
tion. Finished door factories connected with the 
white and sugar pine mills are generally closed 
down with fairly good stocks on hand, awaiting a 
revival in demand. Inquiries are good but produc- 
tion of sash and door cut stock is light. 

Conditions in the sash and door trade are about 
as they have been of late in Baltimore, with con- 
struction work down to very low levels, and with 
the demands upon the jobbers also showing a big 
curtailment. While further reductions in quota- 
tions have not been made, the view among mem- 
bers of the trade is that the readjustment has not 
yet run its full course and that additional revisions 
downward are likely. Predictions are not wanting, 
however, that the spring will usher in a decided 
revival in the erection of houses. 


Minneapolis and St. Paul manufacturers are 
largely shut down on production and are not look- 
ing for much buying activity before spring, but 
retailers in for their convention last week brought 
optimistic reports and it is believed there will 
be a good revival soon. Most yards are fairly well 
stocked as yet, but will have to buy as soon as 
stuff begins to move out of the yards. 


The door and planing mill trade at Buffalo, N. 





Y., is running on a less active scale than usual at 
this season, but proprietors of the mills expect 
that a change for the better will come soon. They 
have faith that building costs will be on a suffi- 
ciently attractive scale this spring to encourage 
much construction work. 

Trade in millwork, sash and doors is rather 
quiet in Columbus and central Ohio. Factories 
are operating with a small force in order to keep 
their organizations in as good shape as possible 
Orders are few and proprietors are playing a wait 
ing game. Business is expected to become more 
active after March 1. 


A Useful Book for Builders 


A book of great value to all prospective home 
builders, as well as architects and contractors, is 
“Building With Assurance,’’ just issued by the 
Morgan Woodwork Organization, of Oshkosh, Wis., 
Chicago, Ill., and Baltimore, Md. Such subjects 
as plumbing, heating, lighting, interior decoration, 
floor coverings etc. are treated by recognized au 
thorities in these fields. The book is beautifully 
illustrated with scores of colored plates showing 
original designs for cottages, bungalows, Colonial 
houses and other types of dwelling. Many origina) 
ideas for living rooms, porches, stairways, break 
fast nooks and other details are presented. The 
book is handsomely printed and bound. It is said 
that it represents two years’ labor in preparation 
and an outlay of over $150,000. While “Building 
With Assurance” is much too expensive for general 
distribution, interested persons may obtain from 
the nearest office of the Morgan Woodwork Organ- 
ization a free prospectus containing many beauti- 
ful specimen pages with colored plates and telling 
just how the complete book can be obtained. 

















West Coast Export Trade Quiet 


SEATTLE, WASH., Jan. 22.—The export of fir 
lumber appears to be unaffected by the fact that 
the freight rate to Japan has dropped to $12.50 
a thousand. No greater volume of business is 
noticeable and the trade continues to be quiet. 
The foreign outlook is largely a question whe- 
ther the prospective buyers will be able to get 
the money. It is recognized that foreign coun- 
tries generally need the lumber, and will be 
obliged to come into the Coast market some 
time. In England the demand at present is at 
a standstill, since the ship yards are down, in 
addition to the fact that the financial situa- 
tion is tight. In Japan there is a little greater 
inquiry than formerly; but Australia, South 
America and South Africa continue to be quiet. 
The weekly freight circular of the Shipowners’ 
Association of the Pacific Coast quotes lumber 
rates as follows from Puget Sound, Grays Har- 
bor, Willapa Harbor, or the Columbia River: 
San Francisco $9; southern California ports 
$10.50; Hawaiian Islands $15 to $16; Auck- 
land $30; Wellington $30; Lyttleton $30; Dun- 
edin $30; Sydney $30; Melbourne or Adelaide 
$32.50; Valparaiso $30; Callao $30; Cape Town 
$45 to $47.50; other South African ports $45 
to $47.50. 


The Ocean Freight Market 


The volume of chartering in the steamer market 
was light thruout the week, due principally to the 
limited general demand prevailing for tonnage, say 
Lunham & Moore, New York ocean freight brokers, 
in their market review for Jan. 22. A few grain 
freights offer, and there is some inquiry for coal 
earriers to European, South American and West 
India ports. In all other trades shippers’ require- 
ments are extremely light. Rates are a trifle firmer 
but not quotably higher, and the offerings of ton- 
nage at the rates quoted are but moderate. Un- 
chartered boats available for prompt delivery are 
plentiful. 

The sailing vessel market continues slow, with 
freights of all kinds scarce and difficult to secure. 
A few boats are required for West India and coast- 
wise trading, but in the South American, European 
and long voyage trades there is an almost total 


absence of freights. The supply of tonnage is far 
in excess of shippers’ needs, and rates are at the 
lowest point thus far attained. 


Lumber Exports Thru Baltimore 


BALTIMORE, Mp., Jan. 24.—The statement of 
exports of lumber and logs from Baltimore for last 
November is to be regarded as on the whole favor- 
able, with the total declared value of all the ship- 
ments at $321,669, as compared to only $92,695 
for the same month of 1919. It also shows that 
the forwardings were far more diversified, with not 
less than seventeen items on the list. The bulk of 
the business is composed of four items—hardwood 
boards, oak boards, “other manufactures of wood” 
and “other lumber.’’ The comparative statement in 
full is as follows: 

November, 1920 November, 1919 
Quantity Quantity 
Feet Value Value 
Logs, hardwood.. 24,000 $ 1,760 ae 
Hewn timber, soft- 
27,000 3,540 


624,000 $38,443 
2,719 
Doors, sash etc.......... 
Other manufac- 
tures of wood 
Hardwood . 
Other yel. pine. 32,000 
Poplar ......... 78,000 
Spruce ......... 25,000 


Totals $321,667 


The West Coast Export Situation 


San Francisco, Calir., Jan. 22.—There is 00 
change in the export situation. Douglas fir orders 
are few, altho inquiries are being received from 
time to time. 

Ocean tonnage is plentiful and freight rates have 
declined, but a decided improvement in financia 
conditions and more favorable exchange rates wil! 
be necessary to stimulate buying. Australia is uv 
able to take much lumber, as there is a Govern 
ment embargo limiting the amount of money to bt 
sent out of the country to purchase goods to £500 
for any one transaction. 

The Redwood Export Co., of this city, has 2° 


7,968 


350,000 29,733 
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new lumber business to report. There are in- 
juiries for about 50,000 redwood ties for shipment 
to the west coast of South America. About 35,000 
ties have been shipped to that market this month, 
fhe price on 6x8-inch, 6-foot, and 6x8-inch, 8-foot, 


ties is now $35, mill base. There is not much 
prospect for anything approaching a normal ex- 
port business until world financial conditions im- 
prove so that irrevocable letters of credit can be 
issued. 








FOR THE MANUFACTURER AND DEALEK 








IMPROVED HORIZONTAL BAND RESAWS 


The accompanying published illustration shows 
the latest type horizontal band resaw manufactured 
oy the Diamond Iron Works, of Minneapolis, Minn., 
with an improved steam or air controlled setting 
ievice. With this design, the saw rises and falls 
yy power to a positive set, leaving the table on the 


New Model Diamond Horizontal Resaw 

nuchine, as well as the rolls front and rear, sta- 
tionary and level at all times. Heretofore con- 
siderable trouble has been experienced in manufac- 
turing perfect lumber on account of inability to 
maintain true alignment of the feed table when 
required to adjust the rolls and the table for the 
various thicknesses of cut. This is especially true 


in western mills where the slabs are extremely 
long, and no doubt is one of the principal reasons 
why more horizontal resaws have not been in- 
stalled in Coast mills. With the new improved 
power saw lifting device, this objection is entirely 
overcome in the new model Diamond resaw. 


The setting is accomplished by the simple trip- 
ping of a valve, and the shifting of a hand lever 
to the proper notch for the desired thickness of the 
cut. The movement is protected on both the up- 
ward and downward stroke by a double cushioned 
cylinder. The working parts of the machine are 
mounted in heavy ways, centrally located on a 
wide base. There are no overhanging bearings 
and, for the above reasons, vibration is entirely 
eliminated. Any sawyer can operate one of these 
machines, as his only duty is to shift the lever 
for the various thicknesses and to see that the 
material is properly entered into the machine. 

The Diamond Iron Works have been manufac- 
turing horizontal band resaws since 1903 and have 
improved them until today they are recognized as 
a permanent unit in all modern sawmills and 
woodworking establishments. 


NEW HOME FOR ‘‘CLYDE’’ 


On Nov. 1, the Clyde Iron Works Sales Co 
moved into its new permanent home at 309 Maga- 
zine Street. New Orleans. For several years the 
question of larger quarters has been forcing itself 
upon the attention of the company and last year 
the need became so imperative that the company 
purchased the 4-story building at the above address. 
The move to the new location was made with so 
little inconvenience to Clyde customers that they 
were mostly unaware of the change until it was 
fully accomplished. 

The new building gives more commodious offices 
and greatly increased warehouse space. While it 
is located in the wholesale section, it is within 
two blocks of Canal Street, and is only one block 
from the banking center of the city. The leading 
hotel of New Orleans is less than two blocks dis- 
tant. 

The company will carry a greatly increased 
stock in the new location, both for contracting 
and lumber companies. Hoisting engines, derrick 
fittings, wire rope and logging blocks, together 
with a complete supply of duplicate parts will be 
found on hand at all times. This will materially 
aid the company in biving a more complete service 
to the many users of Clyde equipment in New 
Orleans trade territory. 

H. J. Schrass, who has been with the Clyde 
company nearly twenty years in the New Orleans 
territory, and H. W. Fletcher, who joined the 
company at the time the New Orleans branch was 
established fourteen years ago, are in charge. 
Both admit that the new home is one of the 
handsomest of its kind and they extend an invi- 
tation to all their friends to make 309 Magazine 
Street their headquarters when in the city. 

Meet Mr. Schrass and Mr. Fletcher when in 
New Orleans and let them convince you of the 
sincerity of their invitation! 








Interior View of Offices of the Clyde Iron Works Sales Co. at New Orleans, La. 
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Sell Long 
Wearing Quality 


Equal in durability and beauty to any 
hardwood floor, our 


Longleaf Yellow Pine 
t e 
Rift looring 
is a good seller where builders de- 


mand big values. It makes a perfect 
floor for hard use. 


Also yard and shed stocks, 
timbers and R. R. Material. 


k= Lumber Co. 


Holt, Florida 














Cummer Gypress Go. | 





Mills: Jacksonville and Sumner, Fla. 


Cypress LUMBER 


Rough and Dressed 


| Shingles and Lath 
Sales Office, 280 Madison Ave., New York City i 











Yellow Pine 


Timbers, Lumber 
Lath and Shingles 


For our high grade dressed stock— 
** Ask the Wholesaler ‘** 


The Alger-Sullivan Lumber Co. 


CENTURY, FLORIDA 











East Coast Lumber Co. 


ROUGH AND DRESSED 


CYPRESS 


Mills and Office: 


WATERTOWN : FLORIDA 











“@END US YOUR ORDERS 
AND INQUIRIES FOR 


RED CYPRESS 


LONG AND SHORT LEAF PINE 
SOUTHERN HARDWOODS 


Aycock - Holley Lumber Company 
Cable Address--“‘AHLCO’’ JACKSONVILLE, FLA. 











We Furnish Everything in 
ROUGH AND DRESSED 


Gulf Red Cypress 


Our wood is more even in color and 
texture and runs uniform in qual- 
ity, millwork and grades. 

Heart of 


e Best 
Cypress District 
Annual Cap., 70,000,000 Ft. 
Correspondence Solicited. 


[ Nashville Hardwood Flooring Co. | 


MANUFACTURERS AND WHOLESALER 


HARDWOOD 592 HARDWOOD 
LUMBER ©? FLOORING 


SESS TOLONENTTOeeERCHICAGO 
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Qpidieg| Fi rst 
Our lumber “hits the bull's 
eye” every time an exacting 
buyer orders a trial car of our 
Timbers 
Senaisieg 


and White Pine 


Get in touch with us next time you 
want high quality lumber. 


The Arrow Lumber Co. 
Mills: Parkersburg, W.Va. 


Raleigh, W. Va. 
Naturalwell, Va. 





West Virginia Hardwoods 
| 
| 
| 


Eastern Sales Offi 
Bourse Bldg., Philadelphia, Pa. a 





PLAN IDEAS EAS THAT SELL HOUSE BILLS 


Sell more homes complete and increase your profits by influ- 
encing tastes for better homes in your community. Our 1921 
ART PLAN BOOKS are ‘‘standard equipment” in the service 
departments of thousands of modern yards. ‘Modern Bunga- 
lews’”’ contain 50 splendid examples of large and small sbunga- 
lows of unique and artistic design. ‘‘Modern Homes” is a 
book of larger residences of distinction and beauty; all proved 
practical, suited te any climate; either book postpaid $1 or 
both for $1.50. Send today; newest and best home ideas in 
America. Blue Prints of any home supplied at small cost. 
AURELIUS-SWANSON CO., INC., Building Department, 
1010 First National Bank Building, Oklahoma City, Okla. 


TEXAS HARDWOODS 


Beaumont Quality” 
Is Worth Trying Now 


Buyers who pride them- 
selves on quality prod- 
ucts should get in touch 
with us for 


Yellow Pine and 
Hardwood Lumber 


Our service will equal 
your requirements at all 
times. 





OUR 
SPECIALTIES: 
Bridge 
Timbers, 
Cross Ties 
and Piling, 
Car Siding, 
Roofing, 
Decking 








The Beaumont 8" & seeste*s, bres: 


Lumber Co. 


Beaumont 
Texas 








Southern 


Hardwoods 


Oak, Gum, Elim, 
Ma§nolia, Beech, 
Hickory and Ash 


First Class Manufacture 
and Uniform Grading 


A. L. BOYNTON 
LUMBER CoO. 
Manufacturers and Wholesalers 
Lufkin - Texas 


Mills at 
White City and San Augustine 
Tex., and Hornbeck, La. 
Sales Offices at Lufkin, Texas 











An interesting exposition 


The Cost of Growing Tim of facts and figures, 
By R. S. Kellogg and E. A. Ziegler. 25 cents, postpaid. 
AMERICAN LUMBERMAN, 43) So. Dearborn St., CHICAGO 





CINCINNATI, OHIO 


bermen to Columbus, Ohio, this week to attend the 
conventions being held there, of which there are 
four. The members of District No. 1, Ohio Asso- 
ciation of Retail Lumber Dealers, chartered a 
special car on the Monday morning Baltimore & 
Ohio train, to take them to the State capital. 


Thru the efforts of the convention department of 
the Cincinnati Chamber of Commerce, the Appa- 
lachian Lumber Congress, composed of lumber 
manufacturers of Kentucky, Tennessee, Georgia, 
South Carolina, North Carolina, Virginia and West 
Virginia, will meet in Cincinnati on April 28, 29 
and 30. About five hundred lumbermen are ex- 
pected to attend this convention. 


“William B. Hay, president of the Hay Lumber 
Co., is quite optimistic over the building outlook. 
Mr. Hay said, “I look for a large building program 
to be started in the near future and this should 
develop rapidly as the spring season opens up. 
Homes are badly needed and the shortage can only 
be cured by building new ones and many of them. 
I am quite optimistic over the outlook as my in- 
formation is that the business is coming, and those 
who are alive to the situation wu! reap the orders. 
Labor is becoming more efficient and with the pros- 
pects of an early settlement of the tariff question 
and the change in administration the early part of 
March, general conditions should be propitious for 
the carrying out of the building program.” 


INDIANAPOLIS, IND. 


Jan, 24.—Reports from various dealers disclose 
the fact that prospective builders have displayed 
more interest in new building work during the last 
week than for any similar time within the last 
four months at least. More inquiries are being 
received regarding prices of lumber than for weeks, 
and lead dealers to believe the spring season will 
start earlier than usual, especially if the present 
moderate weather continues during the winter 
months. Dealers here point to other years to indi- 
eate that the inquiries being received now augur 
an active spring. 

Indianapolis dealers are about convinced that 
lumber items may not be expected to decline fur- 
ther in price and they are out selling this convic- 
tion to the prospective builders who are hanging 
back with their work. Most of the dealers here 
have ample stocks, and were the rush of the spring 
season to strike them now nearly all could sell 
for a matter of weeks before going into the market. 
Most of the dealers declare that the latter part of 
January business is almost certain to make Janu- 
ary, 1921, better than a normal, January as figured 
back over a 10-year period. 


COLUMBUS, OHIO 


Jan. 24.—A better tone has developed in the 
lumber trade in central Ohio territory. This has 
been more noticeable during the last week, all in- 
ventories now having been completed and dealers 
looking around to see what their various com- 
munities will likely absorb. As a result more 
inquiries for both hardwoods and southern pine 
are in circulation. 


The hardwood trade is running along quietly, 
with dealers the best customers. Inquiries from 
manufacturing concerns show a marked increase, 
but orders are not coming in very rapidly. The 
demand for the better grades is the best feature 
and as a result there is a growing scarcity of firsts 
and seconds in various lines. The lower grades 
are not moving as well as the better grades. Man- 
ufacturers are still playing a waiting game. 

Southern pine is still quiet, altho some improve- 
ment is noticeable in certain localities. Retail 
stocks are low and it is believed that they will 
soon come into the market better. Transit cars 
are not as numerous as formerly and this is a 
good development. Prices are still weak and show 
a rather wide range. 


F. B. Pryor, sales manager of the W. M. Ritter 
Lumber Co., speaking of hardwood conditions, 
said: “Conditions are slightly better all along the 
line. There is a little more business coming in, 
mostly in carlots, but big orders are very scarce. 
Yards are naw the principal customers, as fac- 
tories, while making more inquiries, are still hold- 
ing off. Railroads would be .good purchasers if 
they were able to finance their purchases, but are 
still waiting for the money .due them from the 
Government. Dry stocks are growing smaller right 
along, especially in the higher grades. Firsts and 


seconds will probably be rather scarce about \; 
1 if production is not increased materially.” 

W. M. Ritter, head of the W. M. Ritter Lu 
Co., has returned to Columbus after a mon! 
hunting trip in Florida. 


E. M. Stark, secretary of the American Colu 
& Lumber Co., reports a better show of confide: 
in all directions, which indicates better buyivg 
soon. More inquiries have been received and thise 
inquiries show more life. In other words, pros- 
pective buyers are doing real shopping now, . 
are not securing prices for inventory purp: 
Railroad business is fairly good, especially ji: 
switch ties. Prices are unchanged from the pre- 
vious week. Mr. Stark recently returned fron 
trip to the company’s mills at Stark, W. Va., 
which are being operated on about a 50 percen 


basis. 
EVANSVILLE, IND. 


Jan. 25.—There is a better feeling pervading 
lumber manufacturing circles in Evansville and the 
tristate territory, manufacturers being of the opin- 
ion that trade is going to show a gradual picking 
up from this time on. While the actual number of 
orders during the last week or ten days has not 
increased, there have been more inquiries and the 
manufacturers, as well as the retail dealers, are 
in a better frame of mind than they were a month 
or so ago. Daniel Wertz, head of the Maley & 
Wertz Lumber Co. and former president of the 
Evansville Lumbermen’s Club, in speaking of busi- 
ness conditions Monday said: 

“Things are going to get better, for already the 
clouds are beginning to break and we can see the 
light. You asked me why I know'trade is going to 
get better. Well, you can feel it. Everybody I 
talk to feels the same way about it. While the 
number of orders is not increasing to any great 
extent, there is a better feeling and we all feel 
that the worst of the business depression has 
passed and that soon things will be running along 
all right again. The change is going to be gradual, 
but better times are coming. I find the lumbermen 
I talk to are in better spirits and all believe that 
the worst has passed away.” The retail lumber- 
men, too, are of the belief that the coming of spring 
will see an improvement in trade. 


MERRILL, WIS. 


Jan. 24.—While some manufacturing plants here 
have resumed operations others are working on an 
unsettled schedule. Orders are taken care o/ and 
as warehouses are filled the plants have shut down 
until more orders are received. Some orders and 
a few inquiries have been received but both are 
light. The large Curtis & Yale sash and door plant 
is closed this week but will resume operation next 
week. The sash and door factory of the Anson, 
Gilkey & Hurd Co. started operation last week and 
put in a full week. Operations this week may 
be limited to four. days. The sash and door ! 
tory of Radford, Wright & Co. at Oshkosh si:rie 
operation Friday after being closed down sin: 
holidays. The company is employing its ful! 
of old employees but is taking on no new 
except to fill vacancies. The company plai 
operate nine hours with no reduction in w 


. This week and probably next week the plant 


be operated only three days a week. 


All sawmills at Merrill and Tomahawk «' 
operation with the exception of that of F. ©! 
& Co., which is awaiting further orders. Cll 
wages have been made at most of the saw 
Cessation of logging operations is threatene:! 
ever, owing to the extremely mild weather w!)' 
thawing logging roads. 


MARINETTE, WIS. 


Jan. 24.—The Below mill has not resum 
eration as yet, the Sawyer Goodman mill 
the only one operating on this side of the 
The work on the new buildings on the Below 
is progressing, the huge stack on the floorin« 
being completed, while some of the structur 
under roof. 

The Hamilton & Merryman Co. held its : 
meeting here a few days ago. I. K. Hamilto 
of Hartford, Conn., was elected president; 1 
Cc. Merryman, Pxeter, Calif., vice presiden' 
Edgar L. Hamilton, Chicago, secretary and ¢ 
urer. There are fifteen stockholders in the 
pany. Altho the company disposed of its mi! 
fn Marinette it still has vast interests in 
vicinity. : 

In the Upper Peninsula of Michigan there as 
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been a drastic curtailment of logging operations, 
according to lumber officials, due to the slump in 
the lumber market. Altho there has been a reduc- 
tion of 35 to 40 percent in prices, there is little 
demand for lumber, millmen assert. The wages 
of the woodsmen in northern Michigan have been 
reduced from $70 and $90 to $40.and $50 a month 
and the supply of men is said to be ample. 


Reports to the contrary notwithstanding, the 
Ford interests in the vicinity of Iron Mountain 
continue piling up logs at a rapid rate, ninety-one 
ear loads arriving since the first of the month, 
cars arriving at the rate of twelve a day, according 
to the official report. 


The employees of the Holt Lumber Co., the 
Oconto Lumber Co. and the Holt Hardwood Co. 
had another cut of 5 cents an hour recently; a 
short time ago a cut of 7% cents an hour was 
made. The market conditions caused the reduction 


in pay. 
DETROIT, MICH. 


Jan. 24.—Detroit lumbermen were jubilant at 
the status of the market this week. One reason 
for this feeling was the announcement that the 
building program, which totaled only $434,475 last 
week, was announced Jan. 22 as $1,757,678. This 
gave a healthy tone to the market and the outlook 
was very optimistic. An 18-story building was 
included among the work for which permits were 
granted. Much of the other work was comprised 
of frame dwellings. A statement made by George 
H. Howenstein, secretary Detroit Lumber Dealers’ 
Association, declares that ‘‘this is the best oppor- 
tunity that has presented itself in Detroit in some 
time for lumber purchases.”’ He declares that buy- 
ing is much more general than for some time. 


LOUISVILLE, KY. 


Jan, 24.—The last week has been a very quiet 
one with the lumber trade in Louisville. However, 
everyone is busy in an effort toward developing 
business. 


Demand for pine, poplar siding and building ma- 
terial has picked up nicely, and demand upon 
the mills is greater than production, but in view 
of the fact that mills have good stocks on hand 
there have been no indications of advances in 
prices. It is claimed that there has not been 
much if any change in consumption, but that re 
tailers are stocking a little more freely to cover 
spring requirements, 

In the hardwood markets things are a little 
more active, but demand is principally for the bet- 
ter grades, common and better and FAS getting the 
call, which is largely for red gum, with some sap 
gum, poplar and a little plain and quartered oak. 
The oak market is a little better, due to some ex- 
port demand having developed. Box factories are 
running on one wheel and buying very little mate- 
rial just now. In red gum inch FAS is quoted 
at around $100 for plain, with $65 for common. 
Sap gum, $55 for FAS and $40 for common. Plain 
oak, $100 for FAS and $60 for common. Some 
concerns are quoting inch quartered oak at $175 
for FAS and $110 for common, but would prob- 
ably shade prices at least $25 a thousand if actual 
bids were made, 


BUFFALO, N. Y. 


Jan. 26.—Building permits for the last week 
numbered 44, with 10 frame dwellings. The total 
costs were $160,800, 

Franklin H. Wentworth, secretary National Fire 
Protection Association, spoke before the ways and 
means committee of the Chamber of Commerce on 
Jan. 18 on means of fire prevention. He asserted 
that great loss was threatened this city by the use 
= Py shingles and urged that they be pro- 
hibited. 


The annual meeting of Mixer & Co. was held 
at the company’s offices in the Niagara Life Build- 
ing the first two days of this week. A business 
session was held and the directors elected officers 
for the coming year, with H. Shumway Lee as 
president. A dinner was served to the men em- 
ployees at the Saturn Club, while the young ladies 
enjoyed a dinner and theater party. ‘The repre- 
sentatives from out of town were as follows: A. 
° sarbour, M. A. Edwards and R. D. Covington, 
rreensboro, N. C.; J. W. Howell, Newton, N. C.; 
A. IL. Dickinson, Binghamton; L. S. Rounds 
Albany, ‘ 
r Among the additional subscriptions of large 
pret iinet ¢ a lumbermen to the relief of the 
‘DLudren =O) ne 0 Ss 
t sek ee. ear East is one for $1,000 from 
The Mark Cummings Lumber Co. has taken the 
oma aie of three Memphis hardwood con- 
spine ee Lumber Co., the C. M. Kellogg 
ee r Co. and the Pritchard-Wheeler Lumber 

+ and will make a specialty of gum and oak. 


re 


Frank M. Hendricks, vice president Hendricks- 
Caskey Co., has gone on a trip to the middle West 
and will be away about a month. 


A. J. Chestnut leaves this week for a vacation 
of several weeks in central Florida. 


The Buffalo Hardwood Lumber Co. is cutting 
some timber in the Adirondacks, most of it beech, 
birch and maple, finding just enough snow to 
handle it on, but plenty of temperatures lately. 


The F. T. Sullivan Lumber Co. has appointed 
Clarence T. Dews resident buyer of hardwood lum- 
ber at Nashville, Tenn. Oak, poplar and chestnut 
are to be shipped thru this agency. The company 
reports an improvement in the demand for walnut 
by furniture factories. 


Angus McLean, who first moved from Buffalo 
to Montreal, and then to Bathurst to look after 
the operations of the Bathurst Lumber Co., which 
is controlled by the Hugh McLean Lumber Co. 
here, will visit Buffalo this week to attend the 
annual meeting of the Bathurst company. 


MILWAUKEE, WIS. 


Jan. 25.—While the general tone of the local 
hardwood lumber market continues to show im- 
provement, local lumbermen report that actual 
business shows but little change. Factories in 
the woodworking industry are gradually picking up 
activities. Retail yards in the trade territory are 
said to be generally inactive. Stocks are said to 
be about normal and under a slow demand retailers 
are not buying. 


Optimism concerning the business outlook for 
1921 is beginning to make itself felt and is evi- 
denced on all sides, according to the review of the 
leading local financial institutions. It is felt in 
business circles that the depression has reached 
its lowest level and that from now on improvement 
will begin. 


Sentiment among dealers of lumber and other 
building supplies expressed at the ninth annual 
convention of the Wisconsin Bultlders’ & Fuel Mer- 
chants’ Association in Milwaukee late last week 
indicates an optimistic view of the situation. Lum- 
ber is only slightly higher than it was two years 
ago and the financial situation is also improving, 
it was stated. Many more residences will go up 
in the towns and cities than heretofore and farm 
building will be greatly increased. 


MEMPHIS, TENN. 


Jan. 25.—The hardwood market is still very 
quiet. Some few orders are being received from 
overseas and there is a sprinkling of business from 
furniture manufacturers and other domestic con- 
sumers. Business is being placed at prices that 
are considered low by sellers. In view of the dis- 
appointment of furniture manufacturers over the 
outcome of the furniture show at Grand Rapids, 
and the continued advance in exchange, the con- 
viction is growing that there will be a revival of 
overseas buying somewhat in advance of such re- 
sumption in the United States. It is generally 
conceded that there can be no great activity in 
building for some time. 

There is a slight tendency toward resumption 
on the part of some manufacturers in the Memphis 
territory. In practically every case where a mill 
has started up, it is for the purpose of taking care 
of logs which must be converted into lumber to 
prevent them from being a complete loss. 


The Gayoso Lumber Co. announces that it will 
resume operations about Feb. 1 at its mill in Mem- 
phis as well as at the one in Mississippi. This 
firm has a large quantity of timber that must be 
taken care of. Its present plan is to stop again 
when present log supplies have been sawn up. It 
is rumored that the Kelsey Wheel Co. is getting 
ready to resume operations at its hardwood mill 
and wheel plant in North Memphis. 


BAY CITY, MICH. 


Jan. 24.—Emergency buying continues to pre- 
dominate and the demand is largely for the higher 
grades in mixed cars of assorted thicknesses. Manu- 
facturers report a shortage of high grade stock, 
especially in thick lumber, and this condition is 
having a tendency to strengthen values in these 
particular items. The demand for low grade stock 
shows no improvement, altho there has been a 
considerable increase in inquiry for this class of 
lumber recently, and lumbermen are hopeful for 
more active business in the near future. 


Logging operations have again been retarded by 
mild weather and a heavy rainfall during the 
last week. The Richardson Lumber Co.’s mill at 
Bay City was forced to closed down for several 
days due to inability to get logs. It has been 
impossible for operators to get the usual quantity 
of logs decked; consequently some of the mills 
will be forced to shorten their run this year. 


HARDWOODS 


) 
[ Complete Assortment 
of Dry 


Basswood, Birch 
Soft Grey Elm 


and Hard Maple 
Birch and Maple Flooring 


Highest Quality 
Standard Grades 


H.F. Below Lumber Co. 


MARINETTE, WIS. 








Nx 








— 


FOR SALE 


Southern Hardwoods 


Oak - Gum - Ash 
Elm - Maple - Cypress 
Hickory - Poplar 


Jerome Hardwood -° 
Lumber Company 
JEROME, ARKANSAS 


We ship straight or mixed cars of Floor- 
ing. Oak. Ash, Cypress and Gum Lumber 














“ie 


Maple and 
Birch Flooring 


beautifully manufactured 
to justify its name— 


“Sure - Fit” 


will help you hold cus 
tomers and add new ones. 


Let us know your needs. 


patch bali IMER Lumber 
MELLEN, WIS. ce. 
\ Members of Maple Flooring Mirs. Ass'n. y 














YELLOW PINE 


SHORT LEAF 
ROUGH AND DRESSED 


OAK—GUM—TUPELO 


MILLS—SULLIGENT, ALA. 


KENTUCKY LUMBER CO. 


MANUFACTURERS LEXINGTON, KY. 








GRAND RAPIDS MICHIGAN 


Where else can you get in the same car anything in Northe 
Southern Hardwoods and choice of 114 artelies of 3-8 in. and 
13-16 in. Hardwood Flooring? The lumber can be kiln dried and 
worked too if desired. Send your inquiries to 


NICHOLS & COX LUMBER CO. 
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Oak and jay 
Beech ond 


a 
Flooring 


All 36” flooring is carefully 
wrapped for L. C. L. ship- 
ment; or, upon special re- 
quest, we will wrap it for 
carload buyers. This in- 
sures you perfect stock. 


D : f i Co. 
McMinnville Set. 








Bue Oak FLOORING 


THE Bes Oak Hooung 








W. E. Small Mfg. Co. 


CORINTH, MISS. 


7 Circular Sawmills, sawing White 
and Red Oak, Ash, Gum, Elm, Maple, 
Beech, Poplar, Hickory and Tupelo. 


ALL LUMBER CAREFULLY GRADED 














H. C. BELL 
LUMBER CO. 


ous P N a Seoemeueaner? 


Corinth, Miss. 





Two by Four Specialists 
9 to12 ft. 


shorter Yellow Pine 


ALSO HARDWOODS 


Planing mills and Yards Lumber 

at Corinth, Boonville, 

Burnsville, and Tuk, McRae “ag 
iss.; Silver, Tenn. an rint! iss. 

Cherokee, Ala. ” i 





SHORT Hubert F. Young 


2 Corinth, Miss. 


x Makes Them SHORT 


Hog¢g- Harris 


St. Louis, Mo. 


Sells Them 4’s 


X 





Pocahontas Lumber Co. 
Specialists in Two by Fours 
also 4x4s and 2x6s 


Planing Mills at Corinth, Hazard and luke, Miss. 
L. F. Garrett, Mér., Corinth, Miss. 











BELLINGHAM, WASH. 


Jan, 22.—The Morrison Mill Co.’s Bellingham 
plant resumed operation in part Jan. 18 and will 
operate for an indefinite time and steadily if busi- 
ness warrants it. The plant had been closed since 
shortly before Christmas. The BE. K. Wood Lumber 
Co. stated earlier in the week that it probably 
would close its sawmill tonight and would not 
operate for at least a month. Unsatisfactory mar- 
ket conditions were given as the cause of the 
closedown. President Fred J. Wood, now in Cali- 
fornia, is expected to return next week. 

The Bloedel Donovan Lumber Mills expect the 
arrival of tsvo vessels immediately for Atlantic 
coast and Honolulu loading. One will take 500,000 
feet of ties for the Atlantic seaboard and the other, 
the schooner Mary E. Foster, will load another 
eargo of 1,100,000 feet for Honolulu. The schooner 
Alice Cooke sailed from its docks this week with 
950,000 feet for Hawaii. The motorship Sierra is 
due at the E. K. Weod mill next week to load 
for the west coast of South America. These are 
the only carriers due at local mills at this time. 

The Saxon camp of the Bloedel Donovan Lumber 
Mills is shipping twelve to fifteen cars of logs daily 
to this city. The company’s Skyhomish camp has 
had to close because of deep snow. 

The Pyramid Timber & Trading Co. this week 
made its first water shipment, this being a con- 
signment of 200.000 feet of mining timbers for the 
Southwest. It was also the first lumber shipment 
from the Bellingham municipal dock, but other lum- 
ber shipments from there are in sight. This dock, 
by the way, came within $616.18 of meeting ex- 
penses in 1920. 

The Imperial Fir Lumber Co.’s sawmill at Lyn- 
den has resumed operation for an indefinite period. 

Another large shipment of box shooks for Salina 
Cruz, Mexico, has been made by the Morrison mill 
at Anacortes. It is the second shipment of the 
kind within a month. The shooks will be trans- 
shipped to Tampico for oil shipping to Europe. 
The Morrison plant is running steadily. 


SPOKANE, WASH. 


Jan. 22.—The Spokane post of the American 
Legion has gone on record as endorsing the work 
of the Constitutional Government League in the 
distribution of literature thruout the lumber camps 
of the Northwest. H. G. Baker recently addressed 
the legion upon the work the league has been 
doing in the way of combatting the vicious litera- 
ture of the I. W. W. in the camps. Following his 
talk the legion voted its support and endorsement. 

Work began Jan. 24 on a sawmill having a daily 
capacity of 30,000 feet, together with a camp to 
supply lumber to the mill, on Grouse Creek in the 
Pack River district east of Sandpoint. J. H. 
Bolin, a lumberman of Sandpoint, purchased 
5,000,000 feet of white pine last summer from the 
Dover Lumber Co. This he has a contract to cut 
into match plank for the Diamond Match Co. He 
has already cut and skidded half a million feet 
ready for the mill. The match stock will be 
shipped from Samuels, on the Great Northern Rail- 
way, to Spokane. 

Fifty fruit growers of the Wenatchee district 
have invested $35,000 in stock in a lumber com- 
pany which will furnish box material from British 
Columbia. Boxes will be milled in Wenatchee for 
the use of the growers there. The company was 
organized several months ago by J. A. Tormey 
and associates of Spokane. This land has 140,000,- 
000 feet of timber according to Mr. Tormey. C. P. 
Orr, president of the company, and Mr. Tormey, 
secretary and treasurer, met with the stock holders 
at Wenatchee and reported that a mill had already 
been installed and roads, camps and equipment had 
been constructed, and the flumes were under con- 
struction. Dr. H. A. Saunders was elected chair- 
man and T. D. Rafter secretary of the tentative 
organization. 


EVERETT, WASH. 


Jan. 22.—One wee bit of revival of industry 
among the woodworking plants of Everett is in 
prospect, the Robinson Manufacturing Co., produc- 
ing a wide range of building materials, having an- 
nounced that operations would be resumed Monday 
next, with, however, uncertainty as to continuity 
of production. Otherwise the situation here remains 
unchanged, none of the lumber mills operating and 
only two of the small shingle plants. The uncer- 
tainty of resumption, at least with any degree of 
regularity of operation, is indicated by a statement 
issued during the week to the public by the mill 
operators. The statement, signed by the Canyon 





Lumber Co.; Ferry-Baker Lumber Co.; Robinson 
Manufacturing Co.; Eclipse Mill Co.; C. B. Lumber 
& Shingle Co. ; Clark-Nickerson Lumber Co. ; Clough- 
Hartley Co.; Jamison Lumber & Shingle Co.; 
Walton Lumber Co. and Weyerhaeuser Timber Co. 
follows in part: 

“The mills of Everett are closed down. They 
will have to remain so, or run intermittently, until 
the world makes up its mind to buy lumber and 
commences going ahead with home building and 
other new enterprises. There will be no resumption 
of building, nor in fact of any kind of activity, 
until prices of commodities and labor approach a 
level relatively equal to the deflated values of all 
world commodities. For instance, the farmer must 
be able to buy as much labor and commodities with 
his $1.60 wheat, his 60-cent corn, his 15-cent cotton, 
as he did with his $3 wheat, his $2 corn and his 
41-cent cotton, before he will put his money into 
circulation. Lumber has been reduced to pre-war 
levels, but no buying movement has ensued. Lum- 
ber represents normally from 20 to 40 percent of 
the cost of a building, but the other factors en- 
tering into construction must be reduced in propor- 
tion to lumber before even most needed construc- 
tion will commence.” 

Outside of Everett a few reports of renewed 
hope are heard. The Index Shingle Mill, at Index, 
resumed production last Monday after being down 
three months. The Index-Galena Co.’s lumber 
plant near Index will begin production Feb. 1. 


SAN FRANCISCO, CALIF. 


Jan, 22.—The lumber situation continues quiet, 
but there is a general feeling that there will be a 
strong market when financial conditions improve 
and that stocks of lumber in California will move 
rapidly after buying starts in. The Douglas fir 
situation is practically unchanged, with production 
greatly curtailed in Oregon and Washington by the 
closing down of mills representing about 75 percent 
of the total capacity. California buying is very 
light and sales are reported at prices considerably 
below cost of production. There are a good many 
special cutting orders, which are hard to place on 
account of so many mills being closed and prices 
are well maintained. Vertical grain flooring is 
searce, with some demand for No. 1, at $15 over 
Rail B List, and No. 2 at $12 over. 

While the local building demand is light, a lot 
of new residence work is in plan for the year, and 
a number of large buildings are under construction 
and projected. 

A prominent white and sugar pine manufacturer 
says there are signs that the market has reached 
bottom and prices will stiffen up. Inquiries are 
beginning to turn into orders, altho the volume 
of business placed is light. He believes that mills 
that have been quoting low prices to start business 
will take a firmer attitude. A good deal of buy- 
ing is expected during the next thirty to sixty 
days. Stocks of clears in California are very light 
and will not last long after buying opens up. 
The principal demand in shop lumber is for No. 1 
sugar pine, which is very scarce. 

The redwood market continues to be pretty firm, 
altho the volume of orders is small, There is 4 
slight increase in demand and seme improvement 
in eastern inquiries. With production curtailed, 
owing to the rainy season causing a shortage of 
logs, stocks will be light at the mills for some 
months. It is reported that the Humboldt County 
mills will reduce wages 10 percent, but even at 
that rate the cost of production remains very high. 
While there are indications of an opening up of 
demand the mills will have to curtail operations 
after their stocks are rounded out unless there is 
a marked increase in sales. However, there is 20 
optimistic feeling among the manufacturers, and 
there has not been an over-stock for a number of 

ears. 

, The Hammond Lumber Co.’s redwood mill at 
Eureka is operating with one 8-hour shift and is 
making a moderate cut. Stocks of uppers are 
short. Logs have been scarce, on account of the 
heavy rains which have reduced the production at 
the camps. Stocks at the mill are not heavy. 
While the eastern demand is very light, regular 
shipments are made to the company’s yards at Los 
Angeles and San Pedro, where a good volume of 
business was done last year. ’ 

The Albion Lumber Co.’s redwood mill at Albion 
will start up next week, after having been closed 
for some time. Water shipments are being made 
and old orders are being cleaned up. T. T. Lerch, 
the sales manager, reports a little increase in wed 
ing. He thinks there is no necessity for reduc 
prices. The big buyers do not want to see redwoo 
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reduced, but are anxious to have prices stabilized. 

Charles R. McCormick, of Charles R. McCormick 
& Co., this city, reports a little more inquiry for 
lumber but no improvement in prices. His com- 
pany’s steamers are all in operation, altho the 
volume of cargo business has decreased consider- 
ibly. Charles R. McCormick & Co. have received 
1 contract for 2,000,000 feet of large fir timbers 
vhich will be loaded during January for shipment 
to Japan, from the Columbia River. 

D. H. Steinmetz, general manager of the Stand- 
ird Lumber Co., says that the white pine sawmill 
it Standard will resume cutting on Feb. 1. There 
is a stock of 9,000,000 feet of logs in the pond 
vhich will keep the mill in operation until the 
logging season opens. The door factory, box 
factory and planing mill will remain closed until 
the market improves. There is about eighteen mil- 
lion feet of lumber on hand. 

J. H. Holmes, president of the Holmes-Eureka 
Lumber Co., says that the redwood mill at Eureka 
will resume operation about Feb. 1 after having 
completed extensive repairs and betterments. A 
re-manufacturing plant has been added. There 
ire new concrete dry kilns and a new refuse 
burner. Mr. Holmes thinks curtailment of pro- 
juetion will be necessary if the demand does not 
»pen up within the next sixty days. 

R. L. Hutchinson, president of the Hutchinson 
Lumber Co., of Huntington, W. Va., recently 
passed thru San Francisco. He held a conference 
at Oroville, with Vice President O. C. Griffith and 
Manager Luther Griffith, regarding the plans for 
the development of the timber which was purchased 








'f you have often wondered what becomes of all 
the old doors, here is a picture showing to 
what use some of them are put. A Kansas 
City (Mo.) contractor bought several hundred 
of them to use as a fence around a job he has 
under way. 





from the Wheeler interests. Plans and specifica- 
tions have been adopted for the construction of 
the sawmill which is to be started in May. A box 
factory and planing mill will be built. Construc- 
tion work will be continued on the company’s 
‘ranch railroad from Bidwell Bar to Oregon Gulch 
in Butte County. 

. B. Hutchens, general manager of the Fruit 
Growers’ Supply Co., who is in the city with S. M. 
sump, superintendent of operations at Susanville, 
States that the company’s requirements for orange 
shook for the present season have been taken care 
of. Mr, Hutchens has been visiting the company’s 
plant at Hilt, where stocks of lumber are lower 
than ever before. A cut of about 25,000,000 feet 
is expected this season. The new sawmill at Susan- 
ville will be ready for operation within thirty days 
and will start up commercially in the spring. A 
reduction of about 10 percent in wages has been 
made, corresponding to new conditions with de- 
creased cost of living. 

' M. L, Euphrat, manager of the Wendling Nathan 

Co., this city, reports a little business on fir lumber 
at low prices. Some of the California yards seem 
‘o be inclined to keep their stocks low until their 
tax returns are made out. Rail shipments from 
the North are coming thru in good time. No. 2 
vertical grain flooring is holding at $12 over Rail 
B List. He is expecting improvement in demand 
‘nd more stability to prices, 

R. F. Pray, resident manager of the Red River 
Lumber Ce., is in the city from Westwood where 
the sawmill is now operating with two bandsaws 
‘touble shifts. The output of white and sugar pine 


is about 200,000 feet a day. The box factory and 
shipping departments are running three days a 
week. The door factory is not running. Mr. Pray 
says there was more inquiry during the last week 
than in any previous week on record. Orders have 
picked up considerably during the last few days 
and it looks as if the turn in the market has been 
reached. 

The Pacific Mill & Timber Co., this city, has 
opened a branch office in the Gasco Building in 
Portland which is in charge of A. F. Castetter, 
formerly sales manager of the Clatsop Lumber Co. 
of Astoria. He will do buying there and attend 
to eastern shipments. W. S. Russell, sales man- 
ager of the company, is paying a visit to Portland. 

Harry Huttig, of the Huttig Manufacturing Co. 
of Muscatine, Iowa, is here looking over the Pacific 
coast lumber situation. 

Among the visitors in the city during the last 
week were: C. E. Cotton, of the Peppers-Cotton 
Lumber Co., of Macdoel; Harry Aldrich, manager 
of the Brighton Lumber Co., of Portland, with 
plant in Tillamook County; Sales Manager Ed- 
wards of the Portland office of the Hammond Lum- 
ber Co.; Glenn Cheney, manager of the box depart- 
ment of Dant & Russell, of Portland; E. J. Stin- 
son, of Stevens Point, Wis.: E. K. Loosely, of 
Montague ; Fred A. England, of Seattle; and Marion 
Nine, of the Nine Lumber Co., Klamath Falls. 

Howard M. Gunton, of the sales force of the 
Santa Fe Lumber Co., this city, is making a tour 
of Arizona, New Mexico and Texas where the com- 
pany does considerable shipping. There has been 
a slight increase in shipments to the California 
yards since the first of the year. 

A. G. Breitwieser, secretary of the Lassen Lum- 
ber & Box Co., with headquarters at Sunsanville is 
paying a visit to the San Francisco office. The 
box factory will soon resume operation with some 
good orders on the books. 

J. M. White, resident manager of the Weed 
Lumber Co., is in the city. A reduction in wages 
has been announced at Weed, where the manufac- 
turing department is closed down for the present. 


SEATTLE, WASH. 


Jan. 22.—A tie inquiry for approximately 
1,000,000 pieces, or 37,500,000 feet, is floating 
around the Pacific Northwest. It is an index of 
a considerable amount of business for the future. 
The grand total, if placed, would mean the ship- 
ment of between ten and twelve cargoes or about 
one shipment a month for a year. 

At the annual meeting of the stockholders of 
the Washington Cedar & Fir Products Co., held 
in the Seattle office Friday, the following trustees 
were elected for 1921: G. G. Startup, C. E. Wag- 
ner, L. G. Horton, R. W. Vinnedge, S. L. Johnson. 
At the meeting of the trustees held immediately 
following the adjournment of the stockholders’ 
meeting the following officers were elected for the 
ensuing year: C. E. Wagner, president; G. G. 
Startup, vice president; L. G. Horton, treasurer ; 
W. Mayes, assistant treasurer; R. W. Vinnedge, 
secretary; S. L. Johnson, manager; Ralph Calla- 
han, assistant manager. Mr. Johnson says busi- 
ness is opening very slowly and conservatively 
and expresses the hope that it will increase steadily 
and surely so that the year on an average will be 
satisfactory. 

H. N. Mosher, in charge of the lumber depart- 
ment of Lewers & Cooke (Ltd.), of Honolulu, was 
in Seattle this week completing a tour of the main- 
land, during which he has been in search of infor- 
mation on all phases of the lumber industry. He 
finds that the people along the Atlantic seaboard 
are optimistic, but that the people on the Pacific 
slope are perhaps in somewhat better shape. The 
export rates have attracted his attention here, and 
he points out what he believes is a glaring dis- 
parity. To Honolulu the freight rate from Seattle 
on rough lumber is $16, and to Hongkong the rate 
is $12.50. But the distance from Seattle to Hono- 
lulu is 2,409 miles, while the distance from Seattle 
to Hongkeng is 5,803 miles. In aggravated in- 
stances, vessels sailing from Seattle to Hongkong 
touch at Honolulu, making the total sailing dis- 
tance 7,348 miles, or 4,939 miles greater on a 
freight rate that is materially less. “I don’t think 
that is quite right,’’ says Mr. Mosher. 

Sherman L. Johnson, of the Washington Cedar 
& Fir Products Co. has been named as the repre- 
sentative of the West Coast Lumbermen’s Asso- 
ciation on the uniform order blank committee of 
the National Lumber Manufacturers’ Association. 
The committee is to meet in Chicago with a similar 
committee of the National Retail Lumber Dealers’ 
Association. 

Maj. J. F. Douglas, of the Metropolitan Build- 
ing Co., has returned from an extended trip during 
which he visited most of the large American 
cities, and gave special attention to major con- 
struction enterprises now under way in New York, 
Detroit, Chicaga and San Francisco. He examined 
new structures planned for Cleveland and also 
for New Orleans; and found intense activity in 





Mr. Retailer: 
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Warren-Godwin Lumber Co. 


Specializing in Yellow Pine 
Dimension, Siding, Finish, 
Shiplap, Flooring and Ceiling 
STRAIGHT OR MIXED CARS. 

Sales Office: JACKSON, MISS. 
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New Modern Band 
Mill Started Opera- 
tion December Ist 


and will operate contin- 
uously during the Winter 
months. 


Send us your inquiries for 


White, Red and Mixed 


Oak Timbers 


Up to 20 Feet Long 


We can book orders for 
immediate shipment of 
white and red oak, red 
sap and black gum, No.2 
common and better grade. 


Quality First— Service Always 


H. G. Bohissen Mfg. Co. 


“itan’ Ewing, (Angelina Co.) Texas 


Telegraph and Telephone, Lufkin, Texas. 
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( Sound Square Edge Mixed 
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Crossing 
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Let us know your needs in 
Oak, Ash, Elm, Gum, Cottonwood 


Pelican [| umber o. | 


Mound, Louisiana 








BAND SAWED 


SOUTHERN HARDWOODS 


The uniform quality 
of our 


Oak, Ash, Gum, 
Cottonwood, 
Cypress, Elm 


lumber attracts and 
holds customers for us 


BONE DRY 
STOCK is 
now ready 
for shipment 


Bomer-Blanks 
BLANKS, Lumber Co., Inc. 














EVERYBODY WANTS SOMETHING 

Do you want employees, employment, mechanics, sales- 
men, lumber or shingles, lumber yard, factory or busi- 
ness opportunity; timber or timberlands, rails, cars, lo- 
comotives, hoisting machinery, etc.; engines, boilers, 
pumps, belting, piping or anything used in lumber or 
allied industry? You can get what you want or sell 
what you do not want by advertising in the AMERICAN 
LUMBERMAN, 4381 South Dearborn St,, Chicago, Ill. 


Los Angeles, where in addition to other structures 
two large theater buildings are now under way. 

Joseph A. Swalwell, president of the Union 
National Bank, appeared Thursday before the 
Seattle Board of Public Works, and made an argu- 
ment for the use of wood stave pipe in line No. 3, 
which will be a 6-foot line from Molasses Creek 
to the Volunteer Park reservoir. The cost is esti- 
mated at from $3,000,000 to $3,500,000. 


Roy A. Dailey, newly elected president of the 
Metropolitan Club, states that altho the organiza- 
tion experienced a good year in 1920, he finds slight 
symptoms of “‘lack-de-pep,’”’ and prescribes a strong 
tonic for the next forty-five days. In that interval 
he expects to add fifty new members to the club. 

BH. D. Evans, representative of the Walrath & 
Sherwood Lumber Co., Omaha, Neb., with offices 
in the White Building here, is presenting his 
friends with an artistic metal paper weight in 
behalf of the concern he represents. 


A new member of the shingle branch of the 
West Coast Lumbermen’s Association is the 
Schafer Bros. Shingle Co., of Montesano, Wash., 
operating ten machines. At shingle branch head- 
quarters the prospects are bright for signing up a 
large number of additional mills during 1921. 


ABERDEEN—HOQUIAM, WASH. 


Jan. 22.—The American Mill Co., of Aberdeen, 
did not resume operations on Jan. 15 as originally 
planned. The only mills that are operating on the 
Harbor are the Grays Harbor Commercial Co. of 
Cosmopolis, the Bay City Lumber Co., and the 
Anderson & Middleton Lumber Co. in Aberdeen, 
and the Eureka Cedar Lumber & Shingle Co. in 
Hoquiam. The latter mill is sawing hemlock. 
The Hulbert mill in Aberdeen started up on Jan. 
15 and is cutting ties. The Grays Harbor Lumber 
Co. has sent out circulars making special prices 
on about fifty cars of specials in order to equalize 
their stocks. It has not set a time for starting 
up. There are no attractive cargo orders booked 
at any of the mills here. 


The Pacific Lumber Agency has opened an office 
in Los Angeles with Ralph Pattison, formerly with 
the G. W. Gates Co., of Portland, Ore., in charge. 


O. C. Walt, of the C. N. Dietz Lumber Co., of 
Omaha, Neb., spent two days last week at the 
mill of the Grays Harbor Lumber Co., of Hoquiam, 
whose stock the Dietz company sells thruout the 
southwestern States. 


PORTLAND, ORE. 


Jan, 22.—Notwithstanding the fact that busi- 
ness is very light as compared with what it should 
be at this time of year mills are beginning to re- 
sume operations thruout the State. Stocks are 
low, however, and a number’of mills now resum- 
ing will operate on short time until conditions 
improve. Everybody seems hopeful that activity 
in the market will be noted soon. 


Louis Gerlinger, jr., of the Gerlinger-Anderson 
Lumber Co., wholesaler of this city, and secretary 
of the Willamette Valley Lumber Co., of Dallas, 
Ore., is on his way home from a business trip to 
New York. The new mill of the Willamette Vailey 
company has started operations, cutting part ca- 
pacity. 

Ralph H. Burnside, president of the Willapa 
Lumber Co., left here this week on a trip to Chi- 
cago and Iowa points. He expects to be gone sev- 
eral weeks. Howard Jayne, secretary of the com- 
pany, left for a short trip to Seattle Saturday. 


The Willamette Valley Lumbermen’s Association 
was to have held a meeting here Saturday, Jan. 22, 
but so many of the members were busy assisting in 
entertaining the visiting retail lumbermen from 
the mountain States and the tie men and wood pre- 
servers here enroute to San Francisco that the 
meeting was called off. 

The California Barrel Co., which recently pur- 
chased a site for a cooperage plant at Vancouver, 
Wash., will begin operations within sixty days, it 
is announced. 

With the departure this week of the steamers 
Kelbergen and West Kebar, cleared by Dant & 
Russell, with full cargoes of ties for the United 
Kingdom, the tie exports from Portland to Eng- 
land alone for the last six months total about 
40,000,000 feet. An additional 10,000,000 feet 
of ties have been shipped to the same destination 
during this period from points on the lower Colum- 
bia River. 

Assurance of the inclusion of Portland in a new 
intercoastal steamship line which is being estab- 
lished by the Williams Steamship Co. has been 
given by George T. Williams, president of the com- 
pany. Mr. Williams has been in Portland for sev- 
eral days investigating freight possibilities and 
harbor facilities. The headquarters of the Williams 
Steamship Co. is in New York and that port and 
Baltimore will be served on the Atlantic side, and 
San Pedro, San Francisco, Portland, Seattle and 





“on Jan. 20 resulted in the reélection of George 1 


Vancouver, B. C., on the Pacific side. The Wi}!- 
liams fleet consists of six steamers, 

The announcement is made by the West Coas: 
Box & Lumber Co., of which J. P. Keating is pres! 
dent, that T. J. Noud, of Portland, connected with 
the State Lumber Co. and the North Western Tim- 
ber Co., of Manistee, Mich., will become active ir 
the West Coast Box & Lumber Co. as vice presi- 
dent and treasurer. The factory continues under 
the supervision of A. W. Johnson, who has been 
with the company for the last two years and before 
that with the North Western Lumber Co., Hoquiam, 
Wash. Mr. Johnson also becomes a stockholder in 
the West Coast Box & Lumber Co., which on Feb. 
1 moves its offices from the Yeon Building to 509-10 
Lumbermen’s Building, Portland. Mr. Keatin 
states it is the intention to install in the near 
future a dry kiln of 50,000 feet daily capacity at 
the factory. 


TACOMA, WASH. | 


Jan, 22.—The low market for bonds will caus 
a delay in completing Tacoma’s port project. Th« 
port commission, however, decided te complete the 
open pier, which will be available within tw: 
weeks, This pier will be largely used by loca! 
lumber exporters. 

C. I. Duncan of Manistee, Mich., was electe:| 
vice president of the Dempsey Lumber Co. at th: 
annual meeting held in Tacoma Jan. 15. All other 
officers were reélected, L. T. Dempsey being presi 
dent; J. J. Dempsey, secretary, and Neil Dempsey, 
treasurer, 

The annual election of the Fir Tree Lumber Co. 


Richardson as president and treasurer; J. © 
Startup as vice president, and H. L. Martin as 
secretary. The three officers, with J. T. Gregory, 
compose the board of trustees. 

The Shipping Board has granted the use of : 
10,000-ton tank steamer to Puget Sound logging 
interests for one year provided the logging inter 
ests will furnish the oil, according to werd received 
by Frank B. Cole, of Tacoma. Mr. Cole declared 
that the offer has come too late. The vessel was 
asked for last summer when a gaseline and oi! 
shortage was general thruout the Northwest. 

Vessels of the Pacific Frelghters line will '« 
placed on a regular run between Tacoma and thi 
west coast of South America, it was announced 
this week. 


LAKE CHARLES, LA. 


Jan. 24.—In spite of the hope that there would 
be an improvement in the lumber market after the 
first of the year, the situation remains practically 
unchanged. In general prices are below the act 
cost of production, tho mills in this territory are 
endeavoring to equalize the situation by reducing 
labor costs. In addition to this measure there 
has already been a reduction in the number of 
working days per week and in most of the mills 
part of the men are being laid off during what is 
hoped is but a temporary period of stagnation. Al! 
lines of business in this locality are more or !rss 
affected by the critical situation existing in the 
rice industry. With the largest crop im the histor) 
of the industry still on hand and practically \' 
marketable and with prices so low that the farmer 
will be unable to liquidate last season’s loans, (hi 
entire community is suffering from a shortage «! 
ready money and a curtailed borrowing capacity. 

Retail lumber sales for December dropped 50 to 
75 percent of what they had been in the early fall 
months. Tho the condition is far from satistac- 
tory lumbermen are not disheartened. There sc: 
to be a large volume of inquiries, which must ‘! 
due course result in business, and millmen are 
the opinion that before spring the situation wi 
much improved. There is a demand for det 
timber as a result of the increase in oil field activ- 
ities in this territory. 


WARREN, ARK. 


Jan, 24.—A little spurt of buying has bee! 
most outstanding feature of the market 
week, accompanied by a slight decrease in })! 
altho uppers have not made much decline. Ord 
numbered just about as many as last week. 
indicate that retailers are buying from han 
mouth. About the strongest item on the list ! 
is No. 1 dimension. 

Weather has been fairly good and no mills ba” 
lost time. The woods are wet yet. Labor is 
plentiful and the men are almost 100 pe! 
efficient. ; 

The hardwood people are not very optim: 
altho some are getting a little business, and 
common grades are selling well, altho prices 
unsatisfactory. ol 

L. H. Derby, sales manager Arkansas Lum - 

Co., returned today from a trip to the meetings 0 | 
Indiana dealers in Indianapolis and a visit to the 
trade, 
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DE RIDDER, LA. 


Jan, 24.—The southern pine situation continues 
to show a slight improvement, practically every 
item covered by the list has shown some strength, 
with the exception of No. 3 boards and dimension, 
which are apparently moving very slowly and which 
are in surplus. There has been a considerable im- 

»vement in the demand for practically all upper 
erades. However, No. 1 dimension continues to be 
in strongest demand. Retailers are now manifest- 
ing a keen interest in the market but as yet buy 
very cautiously and only their barest needs. In view 

the further strengthening of many items and 
ontinued curtailment, millmen express the belief 
that the result will be a buying wave, which un- 
doubtedly is not so very far off. Continued im- 
rovement in the Mexican situation is resulting in 
a growing demand from that country. The demand 
‘or export stock is also increasing, due to a reduc- 
tion in ocean freight rates and the improvement 
in foreign exchange. 

LB. H. Smith, jr., C. H. Dodd, W. L. Prickett and 
J. W. Martin, managers of the Long Bell Lumber 
Co. plants located at Ludington, DeRidder, Bon 
Ami and Longville, attended a mill managers’ 
meeting at Shreveport the latter part of this week. 
They were met in Shreveport by J. D. Tennant, 
vice president and manager of the manufacturing 
department. J. H. Lane, manager of tie and 
timber sales for the Long-Bell Lumber Co., Kan- 
sas City, Mo., was a visitor to the company’s 
mills at Ludington, DeRidder, Bon Ami and Long- 
ville. Mr. Lane states that he looks forward to 
an inereased demand and a better price situation 
in the near future for southern pine. 

k. J. Butler, who has been connected for a 
number of years with the sales department of the 
Longville Lumber Co., a subsidiary of the Long 
Bell Lumber Co. at Longville, La., has been pro- 
moted to the Houston office of the company. He 
will aet as assistant to R. L. Moore, who is in 
charge of the Houston district. 


HATTIESBURG, MISS. 


Jan. 24.—The demand for yard and shed stock 
has been a little heavier and while there is con- 
siderable dimension still stacked at different points, 
some items are becoming hard to buy, especially 
in longleaf. Timber orders have been more numer- 
ous and at stronger prices than shed and yard 
stock. Inquiries for car material are becoming 
heavy and the mills are looking for a good busi- 
ness from that class of trade soon. It will not 
require a great amount of timber orders to supply 
the operating mills with plenty of cutting. 

Piling and pele orders have enabled the small 
timber owners to work up their trees this winter. 
Both sap and heart pine and oak ties have been 
in heavy demand for some time and thousands 
ive being shipped each week, but it is expected that 
shipments will soom become smaller as prices are 
soing down, and a great many farmers now en- 
<ized in that werk will go back to their farms. 

Che Finkbine Lumber Co., Wiggins, Miss., will 
restume operations this week. 


SHREVEPORT, LA. 


Jain, 24.—There is a slight increase in demand 

‘la very heavy increase in inquiry. Wholesalers 

‘e finding it exceedingly difficult to place orders 

ving to broken mill stocks and the opinion among 
villmen that prices are due to advance. The mills 

n't want much busifiess at present prices. In 

» last week a number of buyers have visited this 

ction from Nebraska, Kansas, Missouri, and IIli- 

‘is, showing that they are not able to locate 

ock wanted at current quotations. Some heavy 
rders have been placed, one from Detroit for 
‘900,000 feet. Wholesalers booked considerable 

siness during last week, a large percentage of 

‘ich is yet unplaced. “Millmen do not feel that 
iomand has become Steady enough yet to be called 

ry strong, or have very much tendency to push 

© market upward, 

Millmen have been reducing wages and find con- 
siderable difficulty in getting labor. Cars are 
‘iirly plentiful, éxcepting that it is difficult to get 
‘ats or open ears, 

Lumbermen are taking active part in the cam- 

‘ign here to raise funds for the starving children 

Europe. E. R. Jones, president Victoria Lum- 
er Co., is chairman of the committee for Caddo 
Parish, and R. 'T. Moore, of the Peavy-Byrnes and 
“cavy-Moore companies, is parish treasurer. E. A. 
“rost, head of the Frost-Johnson Lumber Co.; W. 
". Wheless, head of the Allen Manufacturing Co., 
_ S. G. Sample, of the Peavy-Byrnes company, 
rssh been made chairmen of committees to solicit 
see the annual meeting of the stockholders of the 
4 iy & Louisiana Missouri Railway Co. Fri- 
pi wie eee —— ee Ld ype nomge nae inter- 

- war cte esident, and other lumbermen 
of the Frost-Johnson interests elected officers are : 


F. T. Whited, G. S. Prestridge une C. W. Nelson, 
vice presidents ; and S. H. Dowell, assistant to the 
president. The road will be in operation by March 
1. It-traverses the northeastern Louisiana gas 
fields, in which the Frost-Johnson people are 
largely interested. 


ST. LOUIS, MO. 


Jan. 25.—According to a review of business 
conditions published by Greater St. Louis, the 
official publication of the St. Louis Chamber of 
Commerce, “the lumber industry reports the vol- 
ume of 1920 business as $120,000,000, an increase 
of 20 percent over 1919.” The report continues: 
“During the first six months of the year business 
was very brisk and lumber dealers thruout the city 
took advantage of a rising market. The business 
depression that followed hurt the lumber busi- 
ness sharply and another cause of the slump was 
the lack of building activities due to the high 
prices of construction materials and labor. Lum- 
ber, however, has fallen to its prewar prices and 
in some cases even below that, dealers state. Lum- 
bermen believe that resumption of building activi- 
ties, about April will restore the industry to nor- 
mal.” 

Retail dealers report that there is only a light 
demand for lumber at this time. However, they 
are hopeful over the outlook, as their reports say 
there are many plans in the hands of architects 
for construction work. According to these reports 
the demand for residences promises to be a big 
item this year. The factor that is retarding build- 
ing operations most, they feel, is the cost of labor, 
which must come down. 

Reports from the South are that there has been 
a slight reduction in the cost of labor at the mills. 
This condition is said to be due partly to a reduc- 
tion in wages and also to greater efficiency by 
labor. It is asserted that men are doing a better 
day’s work than they did when there was plenty of 
employment. 

Retailers still are complaining of the prices they 
are paying for cement, lime and brick, which they 
say are about the same as they paid last year. They 
feel that these items should show a decline in line 
with the reductions in lumber. 

J. W. Wells, of the Jerome Hardwood Lumber 
Co., Jerome, Ark., was calling on the trade here 
this week. The mill has been closed down for sev- 
eral weeks and the company does not expect to 
resume operations for the next sixty or ninety 


days. 
NORFOLK, VA. 


Jan. 24.—There has been noticeable during the 
last week a much better tone to the North Carolina 
pine market and indications are that the develop- 
ment in demand will continue along sane and con- 
servative lines. It is true that millmen are still 
getting many replies from buyers stating their 
prices are too high compared with other competi- 
tive woods but, notwithstanding this, sales since 
the first of the year have shown a gradual increase 
and millmen have not found it necessary to make 
radical concessions. That yards are at last buying 
something is evidenced by,a better demand for 
planing mill stock and for mixed cars of flooring, 
ceiling etc. Stocks on hand at the mills are badly 
broken up and as many of them will not resume 
operations again before Feb. 1, no improvement in 
stocks will be noted for some time. Millmen are 
able to secure cheaper labor and also report more 
efficiently, both in the amount of work turned out 
and in the number of days of steady work. No 
attempt is being made to starve labor out but the 
steps taken have been necessary to get costs below 
average selling values. There has been a tendency 
on the part of some mills, large and small, to get 
rid of their stock promptly at the best figure obtain- 
able but most mills, with no burdensome surplus, 
are holding firm and awaiting developments. There 
may be further declines noted but they will develop 
slowly and should the demand continue steadily 
to increase, prices will harden and quickly advance. 
Reports from forty-eight mills for the week ended 
Jan. 15 showed actual production to be 16 percent 
of normal. The percentage for the entire territory 
is between 10 and 15 percent. 

Inquiries for 4/4 edge No. 2 and better have 
been more numerous, altho calling for small quanti- 
ties, and sales have shown an improvement at prices 
about in line with previous quotations. There is 
really not sufficient business offered to induce 
further concessions. No. 2 and better stock widths 
are still very popular and bringing good prices 
when they can be bought. The same is true of 
5/4 and thicker edge and stocks. Many mills are 
oversold on these last three items and as they are 
not operating will not quote for future delivery. 
Sales of 4/4 No. 3 edge have shown an increase but 
mills appear overanxious to sell this stock for 
prompt shipment and have further weakened the 
market by quoting very low prices. There is very 
little demand as yet for 4/4 edge box or stock 
box, altho occasional inquiries are going the rounds 
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We Grade it Right and Ship it Quickly. 


Office. 
RUSTON, LA. 











POWELL LUMBER CO. 


LAKE CHARLES, LA. 


YELLOW PINE 








a LONG LEAF YELLOW PINE 1 


R.R.2¢ Car Material 


Pitth Pine 
Jocsane” Lumber Co, PILING 


Branch Office, NEW ORLEANS, 606-7 L.& L.& G. Bldg. | 


Poitevent & Favre 
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Hercules Wire Rope is always made with 
one Red-Strand, which is our guarantee of 
its high quality. 

ESTABLISHED 1857 


A. Leschen & Sons Rope Company 


New York Chicago St. Louis Denver San Francisco 























that’s what a lot 
of dealers say 
about our 


FERRY-BAKER LUMBER CO. 
Vertical Grain and Flat Grain 


FIR FLOORING 
Gain” Fir Stepping Quantity 
Our trade mark is your guaranty of uniform 
quality, millwork and grading. 


We manufacture Fir Lumber, Hemlock Boards 
and Shiplap. 


Straight or mixed car orders solicited. 





EUGENE OREGON 


ANE County, Oregon (of which Eugene is the county 
seat) is credited with having sufficient standing tim- 
ber to equal the annual cut of all the saw mills in the 
United tes; an eloquent reason for the establish- 

ment of our headquarters in Eugene, in close proximity to 
our many mill-connections, from whom we make ship- 
ments via all Transcontinental routes upon basis ,of Port- 

(common Coast) freight rates. 

Lumbermen visiting the Portland district are invited 
to call at our Eugene offices to get acquainted; Eu- 
gene is but a five-hour (and pleas- 

it) ride from Portland. 


MENTS 


Strike 


MILL 


PROMPT 


LONG FIR JOISTS —_ 


Granite 
Falls, 


ano BIG TIMBERS ==: 


WASHINGTON FIR CEDAR AND SPRUCE 
CALIFORNIA REDWOOD 
RED CEDAR SHINGLES 


H. B. WAITE LUMBER CO. 


MINNEAPOLIS, MINN. 


YARDS: 
Minnesota 





Ferry-Baker Lumber Co. 
General Office and Mills, Everett, Wash. 
; cepecact ee 





Transfer 





for small lots, orders for which eventually go to 
the air drying mills or southwestern mills. Prices 
of air dried appear to be holding up better now, 
but kiln drying mills are unable to meet them. 
There has been a slackening in the demand for 
4/4 box bark strips and a number of consumers 
say they have sufficient in hand now to last them 
two months. There is practically no demand for 
4/4 edge No. 2 box and the dunnage market has 
quieted down as seaport cities seem to be over- 
loaded with this stock. 

Sales of flooring, ceiling and partition during 
the week showed a marked increase with solid car 
sales more frequent. Prices are holding steady on 
some items and have weakened on others, depend- 
ing to a large extent on the condition of stocks and 
the anxiety of mills to make shipments. Roofers, 
both air dried and kiln dried, appear to have hit 
bottom altho air dried are given preference due to 
low prices at which they are quoted. 


ELIZABETH, LA. 


Jan. 24.—Concrete evidence of the fact that 
New Jersey lumbermen believe prices have struck 
rockbottom is given by the Heidritter Lumber Co., 
wholesaler and retailer, of this city, and inci- 
dentally one of the oldest lumber establishments in 
this State. The company was established in 1869. 

The Heidritter company is going to practice 
what it preaches, in so far as the advisability of 
heeding its injunction to “build now” is concerned, 
for it announces that it will at once begin work 
on a large addition to its mill in South Front Street 
and incidentally make other improvements in its 
present spacious plant. The company announces 
itself as “‘very much satisfied” with conditions in 
the lumber market as they affect its “own per- 
sonal plans,’”’ as the improvements to be made had 
been in contemplation for two years and had been 
postponed because of ‘inflated prices and unsettled 
conditions.”’ 


“We are experiencing the natural falling off of 
sales due to the inactivity of the real estate and 
factory building market,” F. R. Wallace, president 
and general manager of the company, told the 
AMERICAN LUMBERMAN representative, and added: 
“A comparison of sales, however, with former 
years, excluding the war period, does not show 
anything alarming. In fact, we are doing as much 
business and shipping as much lumber during 
these winter months as we have in any other year 
in these particular months. We do not expect a 
runaway building market for the year 1921, as 
fundamental conditions do not as yet warrant a 
very active building program, notwithstanding the 
fact that the housing situation is as serious as 
ever, but we do expect and are practically sure of 
a fair year and much better than we had after 
the 1907 panic.’ 


ATLANTA, GA. 


Jan. 25.—The southern pine market continues to 
show gradual improvement. Inquiries are more 
frequent. Orders booked now are believed to some- 
what exceed actual production, which is at an ex- 
ceptionally low level, and if the demand continues 
to grow available stocks will be exhausted and 
other mills will have to reopen. A resumption of 
buiding activity on a broad scale, according to the 
millmen of this section, would mean the immedi- 
ate reopening of hundreds of mills thruout the 
Southeast. 

The hardwood market has shown greater im- 
provement than the southern pine. Many of the 
mills are booking good orders. Millmen express 
the opinion that the time is not far distant when 
most of the mills will be running again on a 
normal basis. 


NEW ORLEANS, LA. 


Jan. 24.—Thru the Mexican consul at New Or- 
leans, President Obregon, of Mexico, has tendered 
“free movement” over Mexican railroads to the 
special train which will convey the trade building 
expedition of the New Orleans Association of Com- 
merce thru the neighboring republic. President 
Terriberry, of the association, has wired its thanks 
and appreciation of the courtesy. It is hoped to 
enlist at least one hundred local business men to 
make the trip. ; 

Sir Samuel Hoare, of London, member of the 
British Parliament and prominent in British bank- 
ing and business circles, was a New Orleans visitor 
last week, having come to the States to visit the 
American offices of an insurance company in which 
he is a director and to visit British Honduras. He 
goes to the latter country to inspect a tract. of 
approximately 1,000,000 acres of mahogany timber 
owned by himself and family. 

Another of the week’s visitors was J. Kobayaski, 
of Tokio, a Japanese forestry expert in charge of 
the wood department of a large Japanese paper 
manufacturing corporation. He is touring Canada 


and the United States to study forestry and pape: 
making methods and expects to visit Mexico on the 
same mission. 

Mrs. John Dibert, widow of the late Capt. Joh: 
Dibert, one of the captains of the Louisiana cypress 
industry, last week gave $50,000 to the building 
and equipment fund of the eye, ear, nose an 
throat hospital of this city. 

R. D. Forbes, chief forestry division, Louisian: 
conservation department, returned last week from 
a trip to Monroe, La., and reported negotiation 
are in progress there for the establishment of 
$2,000,000 wood pulp paper factory to manufac 
ture kraft paper. Mr. Forbes says that Monro: 
‘was selected because of the natural gas supply 
developed there. 

David Rosenthal, who for two years has beer 
in charge of the dealers’ service department of th: 
Southern Pine Association, has left that positior 
to enter the employ of a local cotton mill com 


pany. 
BIRMINGHAM, ALA. 


Jan. 24.—Announcement this week of the com 
pletion of plans for the erection of a new $2,000, 
:000 high school for Birmingham has brought op 
timism. While all lumbermen are of the opinion 
that business is much improved, this announcement 
and other recent: announcements as to prospectiv: 
buildings have revived the building market con 
siderably. The market has stiffened without : 
question of a doubt, according to J. J. Laume: 
president Wholesale Lumbermen’s Club of Birming 
ham, and business is being developed rapidly i: 
the building and construction line. 


Members of the local Wholesale Lumbermen + 
Club are of the opinion that freight rates int: 
Birmingham are excessively high, and it is prob 
able that an appeal will soon be made to the Ala 
bama public service commission for a readjust 
ment. 


ORANGE, TEX. 


Jan. 24.—The ranks of the unemployed i: 
Orange were increased nearly three hundred last 
week when the National Ship Building Company 
of Texas permanently closed its ship yard here 
paid off the crew and began the work of dis- 
mantling the equipment. Two unfinished hulls 
on the ways, it is understood, have been sold to 4 
company composed of former employees. They 
will probably be worked up into fuel. 

The Ward Line steamer Lake Frenchton cleares 
Saturday for Tampico with 4,440 tons of lumbe: 
and general cargo furnished by the Lutcher & 
Moore Lumber Co. and the Orange Forwardins 
Co., the latter firm’s contribution being an ever 
dozen big 10-ton Caterpillar tractors. 

The steamer Thos. L. Ward and a Russiar 
schooner are being loaded in the municipal sli; 
by the Lutcher & Moore Lumber “os. The Standard 
Export Lumber Co. has two vessels en route her: 
for cargoes destined for United Kingdom delivery 


KANSAS CITY. MO. 


Jan. 25.—Local lumbermen are busy this week 
entertaining the members of the Southwestern Lum 
bermen’s Association, several hundred of whom 
arrived yesterday and today to attend the con 
vention which begins tomorrow. A round of the 
lumber offices today disclosed that there was con 
siderable personally conducted inquiry for lumbe: 
which is expected to result in a good deal of busines» 
being placed before the end of the week. Busi 
ness last week showed a continuation of the buying 
movement which began after the first of the year. 
which, while not yet heavy in volume, is expecte 
to increase greatly after this week. The bulk of th: 
business last week came from the East, where th: 
building season appears to be getting an earlier 
start than in the Southwest and the North. How- 
ever, the inquiry which has come from the othe: 
sections indicates that business from those qua! 
ters will show a healthy increase. 

Charles Ashmann, who has been in the sales 
office of the Missouri Lumber & Land Exchans: 
Co., will spend the next six months at the various 
mills of the company in the South. 

The J. B. Rust Sash & Door Co., in the West 
Bottoms, has acquired adjoining property 96x12! 
feet and will double the size of its present build 
ing. A rapidly increasing business made the en 
largement necessary to provide additional war 
house and office room. 

T. C. Crenshaw, who formerly was connected 
with the company, has taken over the eastern terr- 
tory for the Missouri Lumber & Land Exchang¢ 
Co. and will have his headquarters at Syracuse. 
Thomas S. Dennis, of the Turner, Dennis « 
Lowry Lumber Co., accompanied by Mrs. Dennis 
has gone to the west Coast on a three weeks’ bus 
ness trip. 
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NORTH TONAWANDA, N. Y. 


Jan. 24.—A resumption of building operations on 
an extensive scale in the Tonawandas and other 
localities supplied from the local market are pro- 
nounced most promising by dealers, contractors and 
real estate dealers. In the Gratwick section of 
North Tonawanda alone plans have already been 
made for the erection of at least forty dwellings. 
Che Housing Corporation of the Tonawandas will 
continue its activities in the spring, plans having 
been prepared for the erection of close to one 
hundred of its houses. 

Most of the lumber now being purchased and 
contracted for is being secured for home building. 
That there is going to be more building than ordi- 
narily, dealers state, is evidenced by the orders 
placed and the numerous inquiries received. 

At the organization meeting of the directors of 
the State National Bank last week LeGrand S. 
DeGraff, of A. Weston & Son, was elected president 
and George A. Mitchell, of White, Gratwick & 
Mitchell, vice president. 

L. S. DeGraff, accompanied by his wife and 
Judge and Mrs. Norman D. Fish. of North Tona- 
wanda, left a few days ago for Miami, Fla., where 
they will spend the rest of the winter aboard Mr. 
DeGraff’s palatial yacht, Jemima ITT. 


CAMDEN, N. J. 


Jan. 25.—Lumbermen in this section of New 
Jersey—or rather a majority of the leading men 
in the trade—are doing their best at this time to 
discourage the giving of price concessions too 
freely. They characterize it as a bad way to get 
business, especially in view of the evident cer- 
tainty that prices soon will bound upward. 

As one who is opposed to radical methods to 
induce or force business in this time of business 
slackness, Gail G. Bennett, secretary and treas- 
urer of Munger & Bennett (Inc.), this city. says 
that prices in the Camden district were just 
about at the cost of production; now they are 
around $10 below cost. In looking over the stocks 
in many yards I find that they are very low, 
and if it were not for so much variation in prices 
all hands would get more business. In reply to the 
question, “Why don’t the people build more?’ I 
get practically the same answer. Very few have 
the cash and banks and building and loan associa- 
tions will not loan money to the extent of 80 per- 
cent of the sound value, as they did when prices 
were low, since present prices are considered by 
them as inflated. Now that the price of lumber 
has dropped to less than cost there must be some- 
thing done to lower the other costs of building. 
Some of the mills have closed down until busi- 
ness gets better and some have been obliged to 
close for all time. Now, all of this is going to 
make a shortage in stock of lumber on hand and 
with the retail yards in the North carrying un- 
usually low stocks there certainly will be a grand 
rush to stock up in the spring. 

Camden is preparing to send a big representation 
of lumbermen to the annual convention of the 
New Jersey Lumbermen’s Association to be held 
Feb. 24 and 25 im Atlantic City. Camden at pres- 
ent is not represented either among the officers 
or the directors of the association but hopes this 
condition will be changed at forthcoming meeting. 


PITTSBURGH, PA. ° 


Jan. 25.—Leading dealers here say the lumber 
outlook is better than it was a week ago and that 
there will be a great deal of new building in and 
near Pittsburgh the coming spring and summer if 
only the wages ef skilled mechanics can be ad- 
justed satisfactorily. Many plans for large build- 
ing operations have been prepared, which is 
vouched for in banking circles, but they will not be 
submitted for bids under present labor costs. 
Prices of materials are satisfactory to the pros- 
pective builders, or nearly so, and are improving 
as to cement and hardware, but there is a real 
objection to the present labor union scales. It is 
pointed out that this situation will only be aggra- 
vated if the adjustment is delayed until May, when 
the present union scales and contracts will be ex- 
pviring. Now is the time, the lumber wholesalers 
say, for this adjustment. 

While there is a better market tone here, hard- 
woods remain at about the same level. Southern 
pine shows some strengthening, particularly on 
boards and 2-inch dimension. Some of the south- 
ern mills have discontinued taking orders for this 
material, particularly the No. 2 common grade, on 
account of being oversold. This of course has a 
tendency to strengthen prices. Some firms are in- 
creasing prices on flooring and siding in different 
grades. Most of the Pacific coast mills are still 
closed down. “Any number of the Coast mills,” 
Says a letter received today from a western agent, 

“have attempted to start since the first of the year, 
only to close down again after a week er two of 
operation, due to the searcity of orders.” 


Yesterday in the offices of the Babcock Lumber 
Co. here there was a meeting of many West Vir- 
ginia and Pennsylvania lumber manufacturers, who 
were studying, with a representative of the Fed- 
eral Trade Commission, the lumber questionnaire. 

F. R. Babcock, treasurer of the Babcock Lumber 
Co., is in New York and Washington, D. C., on busi- 
ness this week. 

Cc. V. MeCreight, president Ricks-McCreight Lum- 
ber Co., leaves tonight for Columbus, Ohio, to at- 
tend the convention of the Ohio Association of 
Retail Lumber Dealers, at which he will deliver an 
address, discussing the uniform order blank and 
terms of sale. Mr. McCreight, like other whole- 
salers here, is optimistic and looks to the future 
with confidence. 


BALTIMORE, MD. 


Jan, 24.—The sash, door and millwork business 
of William C. Scherer & Co. (Inc.) has been taken 
over by a new corporation of the same name, the 
reorganization having been necessitated by the 
death of Philip Greene last year. The new com- 
pany is made up of Luther M. R. Willis, president ; 
William C. Kirkley, vice president ; Richard Blanck, 
treasurer; William F. Smith, jr., secretary, and 
Robert L. Heiser, additional member of the board 
of directors. The company has a capital of $200,- 
000 in preferred and $100,000 in common stock, 
and the business will be carried on as before. Mr. 
Willis is an attorney, while all the other officers 
have been with the company for years and are 
familiar with the business and well acquainted in 
the trade. 

Richard P. Baer, of the hardwood firm of Rich- 
ard P. Baer & Co., is on a trip to the West and the 
South and is expected to take in the firm’s branches 
at Columbus, Ohio, and at Asheville, N. C., stop- 
ping also at the sawmills operated by controlled 
corporations. The plant at Bogalusa, La., is being 
run at reduced capacity, while the plants at Mobile 
and at another place are still shut down pending 
a readjustment in operating costs. 


NEW YORK, N. Y. 


Jan. 24.—Announcement by many lumber deal- 
ers in the New York district that they will go at 
once into the wholesale market to purchase their 
supplies for the spring and summer season is in- 
disputable evidence that the lumbermen themselves 
believe that rockbottom prices have been reached, 
and should be warning to home builders that now 
is the time to start operations. There is not a 
great deal to indicate, however, that the general 
public is heeding the warning and everywhere one 
goes in lumber circles he hears that prices will 
react and that Mr. Citizen is going to be sorry 
for his delay but too late. This announcement 
of purchases by dealers themselves may be coupled 
with the statement of a big New Jersey firm that 
it has decided to begin at once improvements in 
its plant that have been postponed for two years 
because of inflated prices and the high cost of 
labor. Business is beginning to pick up in a great 
many directions, especially in Brooklyn and out 
Long Island way. The Curtis-Brislin Co., of Brook- 
lyn, for instance, has its big yard packed with new 
stock and has been forced to obtain more yard 
room nearby. The company is one of the largest 
retail firms in Queens County and its buying pro- 
elivities have encouraged many of the Smaller fel- 
lows to go and do likewise. 

While many of the orders so far are of com- 
paratively small size, it is said they are increasing 
in bulk gradually. A few firms announce there 
is considerably more activity this January than 
last, but they attribute it to good weather. There 
has been only one snow of any magnitude and that 
was followed by a rain that cleared the ground 
again within twenty-four hours. Only once has 
the mercury approached the zero mark. This was 
last week, and when that spell of blizzard-like 
temperatures passed without the expected snowfall 
lumbermen began to hope that winter would pass 
without serious obstacles from the elements. One 
New York authority estimates that reports indi- 
cate a building movement this spring only 30 per- 
cent of normal, but he admits an unusual demand 
for housing and similar construction and agrees 
that these will be strong factors in offsetting any 
trend in the other direction. He holds that avail- 
able stocks on hand are sufficient to meet the 
spring demand, but announces, as well, that in- 
ventories have shown that these stocks will not 
last for requirements beyond May and June. In 
the two latter months, he predicts, building will 
be about 60 percent of normal. 

It is pointed out that replenishment orders now 
being placed do not contemplate an excessive de- 
mand before August, when it is expected that the 
trade will awaken to the fact that building material 
and equipment supplies, due to curtailed produc- 
tion, will be relatively in the same position as on 
the turn of the half-year in 1920. Price cutting 
seems to have just about run its course, altho 





Veneer Plant for Sale 


Fully equipped veneer plant located in the 
northern part of Michigan near timber 
supply. This business has been exception- 
ally profitable. The present owner wishes to 
retire because of advanced age. 

Capital required, fifty to seventy thousand 
dollars, depending upon inventory. 


For further inquiries address 


H-34, American Lumberman, Chicago 








INLAND EMPIRE 








— 
THE 


Polleys Lumber Co. 





Manufacturers of 


Western White Pine 


Offices and M.ills: 


Missoula, Mont. 


Shipments via N. P. and Milwaukee Railways 
L 








APIN'S 


Prices Are 


Guaranteed 


Until May 15,1921 


October 28, 1919 Price List 
Splits $2.00 off Rounds List 


Buy Posts Now. 


E.T. Chapin Co., Spokane, Wash. 
- i 
John M. Richards Co. 


Wholesale Lumber 
Idah d © M4 
Wesern White Pine 
SPOKANE, 
WASH. 








Pacific Coast 
Timber Products 











Davenport 
Hotel | 


SPOKANE, U.S.A. 


The Meeting Place for the 
Business Interests of 


the Inland Empire 


Rates, $1.50 up 


THE frame of this house as “One of America’s Excep- 
tional Hotels” is based upon far more than its archi- 
tectural and artistic as | as they are. 

Modern rates, service—by no means dependent upon 
the price of room engaged—Devoid of formality. 





If a prominent lumberman is in town you 
will doubtless find him registered here. 


Davenport Hotel Company 
L. M. DAVENPORT, President. 
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AND THE COLUMBIA VALLEY 





SPECIFY 


“IBUIEIEINIEIR” 


( Pronounced “Beaner’” ) 


Spruce Finish 
The Eclat of Pacific Coast Spruce 


1x4 and Wider—6’ to 20’ B and Better, 
Kiln Dried & S4S always carried in stock 


Made only by 


‘RUEHNER LUMBER COMPANY 


General Sales Offices, 
1508, 1509, 1510 Yeon Building, 


_PORTLAND, OREGON 











ONS 
Tite ENR 


CHICACO OFFICE — 
(414 GREAT NORTHERN BLDC 


CAR AND CARGO SHIPPERS 
rs VERY retailer should inves- 

iugate the big values we are 
offering in Pacific Coast lum- 
ber before placing orders for 
Spring needs. Our acquaint 
ance with the requirements of 
Eastern buyers enables us to 
render unexcelled service in 


| FIR, SPRUCE, HEMLOCK, CEDAR 


Yard Stock, Factory Lumber, 
Long Timbers, Box Shooks 





a ion 








It will pay you to get our prices on Douglas Fir 


Timbers, Plank 
and Dimension 
Red Cedar Shingles 


Wire at our expense—No obligation. 


601-2 Couch Bidg., 








PORTLAND, OREGON a 





“ PORTLAND, OREGON 
Lumbermens Building 


We Specialize in all kinds of 


FIR TIMBERS 


All orders given quick dispatch 


RED CEDAR SHINGLES 
Send us your soe a 
WV ItLt oe 


SHIPMENTS VIA 
TRANSCONTINENTAL ‘NOuTES 











there have been spasmodic: reductions in certain 
lines. As reported last week, these reductions have 
originated with the dealers themselves and have 
had no effect whatever on mill prices. Stocks of 
housing lumber have been considerably reduced in 
very recent days, southern pine being down to with- 
in 10 percent of prewar levels in the wholesale 
market, while there has been a proportionate reduc- 
tion by retail dealers. 


BOSTON, MASS. 


Jan. 24.—The general tone of the market is 
somewhat weak. With no building and so many 
industrial plants using lumber closed down there 
is as yet very little demand for anything. Con- 
struction work is virtually at a standstill and 
even of repair work there is little. Such orders 
as are being placed are of small size. Many whole- 
salers and mills are inclined to wait and hold 
rather than sell at existing prices, which in many 
eases they declare to be below cost of production, 
or too near the line. 

The lumber situation and general outlook here 
has been made all the worse the last week by the 
declaring of a strike of virtually all the union em- 
ployees of the building trades of this city, who de- 
mand $1.50 an hour instead of the $1.00 they were 
getting under the time agreement that has ex- 
pired. The Building Employers’ Association coun- 
tered by declaring it would cut wages to 90 cents 
an hour. This did not avert the strike. The build- 
ers then intimated they would cut to 80 cents an 
hour. 

In the $2,000,000 fire which burned into the 
business heart of the city of Worcester last week 
two woodworking plants suffered heavily and the 
whole lumber section of the city was threatened. 
The lumber concerns suffering by the fire were: 
M. K. Smith Corporation, builders’ finish, whose 
woodworking plant on North Foster Street was 
burned, loss estimated at $100,000; and Henry 
Brannoi & Sons, cabinet makers. 

Martin A. Brown, head of the Woodstock Lumber 
Co., which has central offices in Boston and large 
lumber mills and timber holdings in New Hamp- 
shive and Vermont, has left with Mrs. Brown and 
his son for a month at Miami, Fla. 


PHILADELPHIA, PA. 


Jan. 24.—There has been an improvement in 
the lumber business here. It is not much, to be 
sure, but it is enough to warrant that definite 
statement. Fewer bargains are being offered, and 
there is a feeling of solidity to the market that 
has been missing for some time. It is generally 
believed here that the labor item is the main hold- 
back to actual beginning of work. 

The demand for hardwoods in the furniture 
grades seems to be leading, but this is having a 
slight pulling effect on all the items. Quartered 
and plain white oak, and less of red oak, with 
hardwood flooring, gum, maple, birch, beech and 
gum are in demand enough to say that they are 
moving, while chestnut, basswood, poplar, cherry, 
hickory mahogany and the fancy woods are moving 
very slowly, with no great amount offered, and 
consequently fair prices. White pine is selling 
slowly, but at good prices for the market condi- 
tions. Hemlock shows an increased activity and 
a tendency to tighten in price. Spruce is inactive, 
but holds a fair price. Cypress is offered freely, 
and is moving in good volume in comparison to 
the rest of the market. Southern pine in the 
larger sizes, and in factory and better grades of 
flooring, is quite strong in price on a reduced 
volume of trading, but there are still liberal offer- 
ings of the other items at off prices. North Caro- 
lina pine is offered less freely, which, with the 
slight improvement in the volume of trading, gives 
the market a false appearance of strength, as there 
is probably less than half normal volume being 
offered. Lath are selling remarkably well, and 
some of the prices received are good. The shingle 
market is in an active state for the time of year, 
but prices are still low. 

The Brady & Hindle Lumber Co. is the name of 
a new retail concern which has leased the yard at 
48th and Upland streets, formerly occupied by 
George D. Miller. This yard was purchased by 
F. X. Diebold, of the Forest Lumber Co. A por- 
tion is still retained for storage purposes for the 
Forest concern. Mr. Brady is a distant relative 
of Mr. Diebold, and Mr. Hindle was formerly with 
the Guenther Lumber Co., and later with the 
Stoker Estate. 

Joseph P. Dunwoody, a well known and popular 
lumberman of this city, has taken the yard man- 
agement of the Stoker Estate yard at 34th and 
Market streets, and in doing so has returned after 
forty years of varied lumber experience to the 
spot where he started in the lumber business as 
a boy. 

Director Frank Caven, of the department of 
public works, has announced that he will coéperate 
with the industrial. relations committee of the 
Chamber of Commerce in the plan to stimulate 


the building industry here, It is the present pian 
to hold a big convention for four days in the first 
week in February, at which all interests will be 
represented. 

At a meeting of the board of directors of the 
State Chamber of Commerce, held last week at the 
Bellevue-Stratford, a resolution was passed recom- 
mending a State bond issue of $25,000,000 for the 
conservation and extension of forestry in Penn 


sylvania, 
OMAHA, NEB. 


Jan, 24.—The lumber sold at wholesale out of 
Omaha during the year just closed was nearly 
$1,000,000 more than in 1919, according to figures 
recently compiled by the Omaha Chamber of Com- 
merce. Tho it is well known that lumber was not 
in as active demand during the last six months 
of the year, it is said by lumbermen that the in- 
creased price the first half of the year over the 
price of the entire year of 1919 is largely responsi 
ble for the increase in the sum total. The figures 
show lumber wholesaling out of Omaha for 192° 
amounted to $19,630,160; and for 1919, $18.- 
892,211. The wholesaling of millwork increased 
from 903,100 in 1919 to $1,650,000 in 1920. 


DULUTH, MINN. 


Jan. 27.—Lumber trade in this territory has 
shown distinct signs of coming to life during the 
last few days. Jobbers and millmen have re- 
ceived more inquiry recently and some new busi- 
ness has developed. The Duluth Log Co. reported 
the sale of 650,000 feet of spruce lumber for east 
ern rail shipment, cleaning up all of that class 
of stock the company had in its yards. As illus- 
trating the market trend, an official of the Duluth 
company asserted that after booking an order for 
350,000 feet of lumber the eastern concern wired 
an offer to take 300,000 feet more at a cut of $2. 
That offer was refused and then acceptance of the 
300,000 feet additional at the original price was 
wired. The market in northern pine lumber is 
irregular, with jobbers and the mills booking busi- 
ness in carlots at $1, $2 and $3 under lists in order 
to do business and keep their organizations to- 
gether. One jobber, in fact, reported the booking 
of a special car of mixed northern pine lumber at 
$8.50 under the list. That, however, was an ex- 
ceptional case. Dealers on this market may be 
said to be feeling more hopeful regarding the out- 
look for the opening up of trade in the spring 
than they have been in several months. The sales- 
men of one of the large sawmill interests asserted 
that he could put his fingers upon hundreds of 
thousands of dollars of business that would come 
in provided manufacturers of other building mate- 
rials follow the lead of the lumber trade in making 
reductions in prices. 


While reports regarding woods operations are 
satisfactory, it is admitted that the output of saw 
logs at camps over northern Minnesota will show 
a heavy falling off this winter, owing mainly to 
there being fewer companies operating in the 
woods. Commenting upon the situation, an official 
of one of the companies claimed that stocks in mill 
yards will be found short of covering the demand, 
provided new building work develops as expected. 


TORONTO, ONT. 


Jan. 24.—Business in the lumber line continues 
rather quiet but there are more inquiries as eacl 
week passes. Large consumers are waiting unti! 
a more settled feeling exists. It is now believed 
that prices have reached rock bottom and that 
there is little likelihood of further declines. A 
large number of lumber stocks are in fairly strong 
hands at the present time and the holders do no! 
see their way clear to cut prices further to ul 
load. Production this year will be much lower 
all over Ontario and the East, and the preseii 
mild weather and absence of snow in certain locali- 
ties prevent the hauling of logs to the streams. 
There is still no settled market for western stoch 
and only a few carloads are being sold. Prices 
on shiplap, boards, flooring, rough clears au 
casing vary materially. 

While wages in the lumber camps in the Sud 
bury district are still as high as $70 and $75 for 
experienced men, the operators are hand pickius 
the labor that they employ. The average was: 
however, is from $55 to $60. This is the firs| 
year several lumber camps have been able to s°i 
anything like efficient help and hold it. 

A. K. Johnson, of J. P. Johnson & Son, whol: 
sale lumber dealers, Toronto, has been appointed 
Canadian representative of the Mowbray & Robin- 
son Co. (Inc.), Cincinnati, Ohio, and reovnaend 
spent several days at the mills of the company 
familiarizing himself with their operations. 

H. BE. Holland has been appointed Crown —- r 
agent for the district of Kenora, succeeding F. 
O’Flaherty, who recently resigned. 
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CRITICIZES MINIMA RULES 

WASHINGTON, D. C., Jan. 24.—Donald D. 
Conn has submitted to the Interstate Commerce 
Commission an interesting brief in the cubical 
minimum ease, as traffic manager of the Brooks- 
Seanlon Lumber Co. and the Shevlin-Hixon Co. 
Mr. Conn states that the problem of determining 
a satisfactory (reasonable and not discrimina- 
tory) minimum weight for lumber loading in 
the Pacific Northwest and Inland Empire ter- 
ritories has had the constant thought and study 
of both the carriers and the shippers for the 
last four years, without at any time a semblance 
of an agreement being reached. He contends 
that this was due to the fact that the minima in 
effect and the substitutes proposed ‘‘ were based 
upon the loading capabilities of all kinds and 
classes of railway equipment, and not upon 
lumber as a commodity.’’ 

Continuing, Mr. Conn says: 

Prior to Sept. 24, 1917, no trouble was experi- 
enced with minimum weights from these terri- 
tories, primarily because the full visible excep- 
tions were flat minima based upon the length of the 
car and no greater than existed in other producing 
territories. We will later show that the cubical 
minimum existing at that time and in existence 
today is not a minimum weight, never applied as 
such, but was utilized entirely as a penalty on the 
car which was not loaded full, and upon determi- 
nation of such a condition by the carriers them- 
oe at distant points from where the car was 
oaded, 

Subsequent to Sept. 24, 1917, and ever since 
that date, the full visible exceptions have been 
graduated on the cubical size of the equipment. 
In view of the fact that the full visible exception 
is in reality the fundamental minimum, the nega- 
tive merits of the cubical minimum as applied to 
lumber loading were brought to the surface when 
these charges were made and it is since that date 
that the complaints, disagreements and arguments 
have arisen. 

Among other things, Mr. Conn declares in 
conclusion that the minimum weight feature is 
the least responsible factor in the loading of 
lumber and in the securing of heavy loads. He 
adds that the existing full visible rule is am- 
biguous and unreasonable and should be discon- 
tinued and a rule adopted which can not be 
misinterpreted or misunderstood. The exist- 
ing substituted equipment rule—and as amended 
by the earriers in their present proposal—he 
says is in direct violation of the principles set 
out in Docket No. 10080 and is not adapted 
in any one of its features to lumber loading. 
"he adoption of rigid flat minima is urged as 
being easy of interpretation and impossible of 
misunderstanding. 


~ 


HOLDS REDWOOD RATES TOO HIGH 


WASHINGTON, D. C., Jan. 24.—In a formal de- 
cision handed down by Division 2 of the Inter- 
state Commerce Commission in Docket No. 11,083— 
Portland Traffic & Transportation Association, et 
al, vs. Director General, Ann Arbor Railroad Co. 
et al.—the commission holds that rates applicable 
on redwood tank and silo material from Portland, 
Vre., to eastern destinations are shown to be un- 
duly prejudicial as compared with rates contem- 
poraneously maintained from San Francisco Bay 
points. The carriers involved are ordered to re- 
move the undue prejudice on or before March 25. 
Che commission further finds that the mainte 
nance of cubical-eapacity minimum from Portland 
is and will be unduly prejudicial to complainants 
so long as flat-minimum weights are maintained 
from San Francisco Bay points. The principal 
complainant in the case was the National Tank 
& Pipe Co., of Portland. Higher rates are applied 
on redwood than on fir tank and silo material 
trom Portland, while both woods take the same 
rates from San Francisco Bay points. 


: RATE IN GOVERNS RATE OUT 
‘ W ASHINGTON, D. C., Jan, 24.—The Ferd Brenner 
— Co. of Alexandria, La., has filed a com- 
plaint with the Interstate Commerce Commission 
a the Director General, as agent, the Santa 
a connecting lines, asking $1,797.59 repara- 
po Roe —— carloads of hardwood lumber 
pot rom Alexandria to points in California, 

regon, Washington and British Columbia be- 
tween April and August, 1918. 

The transit arrangement at Alexandria under 


the Texas & Pacific railroad tariffs provide that 





the outgoing rate shall be the same as at the time 
the logs from which the particular lumber is man- 
ufactured are received at the mill. In this in- 
stance the rate on lumber was increased after the 
logs reached the mill. Complainant contends that 
the rates applied to the shipments involved were 
unjust and unreasonable to the extent that they 
exceeded the rates and charges applicable on the 
date of shipment of the inbound raw material to 
the mill. 


CONTINUES RATE ON CEDAR POLES 

WASHINGTON, D. C., Jan. 24.—Fourth section 
order No. 1778, issued by the Interstate Commerce 
Commission, authorizes the Louisville & Nashville 
and other carriers which are parties to I. C. C. 
A-14672 to continue the rates established on cedar 
telegraph and telephone poles, carloads, on the 
basis of 2 cents per one hundred pounds higher 
than the rates contemporaneously maintained on 
southern pine lumber, carloads, from and to the 
same points as increased in accordance with the 
report and orders of the Commission in Ex Parte 
No. 74, without observing the long-and-short-haul 
provision of the fourth section of the Act to Regu- 
late Commerce. 


OPPOSE FUEL WOOD RATE INCREASE 

TacoMa, WASH., Jan. 15.—Northwest lumber- 
men were prominent at the hearing held in Tacoma 
by J. B. Keeler and J. F. Eshelman, examiners for 
the Interstate Commerce Commission, on the appli- 
eation of the railroad companies for an advance 
in the rates on fuel wood in Washington, Oregon 
and Idaho. The railroads are asking for an in- 
crease of approximately 25 percent on fuel wood 
rates which, they claim, is necessary to equalize 
the rates with those in effect in other parts of the 
country. Representatives of the public service 
commissions of the three States were also in 
attendance. 


SOUTHERN HARDWOOD TRAFFIC NOTES 
MEMPHIS, TENN., Jan. 25.—The Missouri Pacific 
has agreed to reduce its present charges of $135 
for log train service for eight hours to $100 a day, 
according to announcement made this afternoon 
by the Southern Hardwood Traffic Association, 
and it has further agreed to apply the new rate 
to all service that has been performed by this road 
in this particular field since Aug. 26, 1920, the 
date the higher rates went into effect. The re- 
duced charges will become effective just as soon 
as the necessary tariff publications can be made. 


Although the railroad has agreed to make the 
$100-rate applicable to all service since Aug. 26, 
1920, it is pointed out that it may be necessary, 
because of tariff complications, to file claims for 
refund with the Interstate Commerce Commission. 
The association, however, advises members who 
have not paid bills covering this service to take 
the matter up with it in order that “waiver of 
collection” may be arranged for the unauthorized 
amounts. 

It is announced that as the result of a 
conference with Director Hardie, of the Interstate 
Commerce Commission, and interested carriers in 
Chicago, Jan. 15, the Missouri Pacific, St. Louis 
Southwestern and Chicago & Eastern Illinois rail- 
roads will endeavor to work out a basis to restore 
the equalization between the Thebes gateway and 
the St. Louis gateway that existed on Aug. 25, 
1920, according to announcement made today by 
c. A. New, assistant secretary of the Southern 
Hardwood Traffic Association, who participated on 
behalf of that organization. 

The Southern Hardwood Traffic Association, 
according to announcement made today, has suc- 
ceeded in having the train-service charge of the 
Missouri Pacific for log loading put back from 
$135 to $100 for an 8-hour day. ‘The railroad 
attempted to advance charges for this service in 
line with the general advance in freight rates 
granted Aug. 26 by the Interstate Commerce Com- 
mission but the latter has held that this is a 
special service which should not be advanced. 


The association announces that the carriers 
have withdrawn from the docket contemplated 
increase in rates on forest products from Arkansas, 
Louisiana and Texas points to New Orleans and 
other Gulf cities for export, with the result that 
no increases in these rates will be made for the 
time being. 

The association also announces that, as a gen- 
eral rule, carriers are showing a disposition to 
keep present combination rates in effect after June 
1, 1921, if it is found that the published thru rates 
may not be announced by that date. 








Western 


HEMLOCK 


is gaining wider distribu- 
tion in the East because 
of its natural characteris- 
tics and adaptability to 
varied uses. Our numer- 
ous mills confinethe manu- 
facturing of Hemlock to 
the uses wherein it excels 
—as for example:— 


CASING, CEILING, 
FINISH, FLOORING, 
DIMENSION AND 
YARD STOCK. 


SHELVING, DRAWERS, 
FURNITURE, BOAT 
FINISH,CRATES, BOXES, 
COOPERAGE, CASKETS. 


Other Woods We Can Ship 
Douglas Fir 
Port Orford Cedar 
SE Sitka Spruce 
GD — Westers Pine 
ny Idaho White Pine 


Idaho Fir and Larch 
Red Cedar Shingles 





EASTERN OFFICES: 


NEW YORK CITY. 
CANTON, OHIO. 
CHICAGO, ILL. 
MINNEAPOLIS, MINN. 
EVELETH, MINN. 











We want an opportunity 
to quote on your needs. 


SAARI-TULLY 
LUMBER CO. 


ORTLAND, 
ORE, U.S.A. 


J. S. SAARI, Vice-Pres. 
F. W. ROBLIN, Sales Mgr. 


* 
Northwestern 


Bank Bldg., 


JOHN SAARI, Pres. & Treas. 
G.R. TULLY, Secretary. 
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SEATTLE 








(7 > 
Established 1891 


Carstens & Earles 


(INCORPORATED) 


Pioneer Shippers of 


Douglas Fir coregos rine 
Western Spruce 
Western Hemlock 
Red Cedar 


Spars—Timbers- 
Lumber all Grades 
Box Shooks 

Red Cedar Shingles 


always in transit. 


Wire Our Expense. 


Seattle, Washington 

















FIR 


Flooring, Drop 

Siding, Ceiling, 
imension 

and Lumber. 


HEMLOCK 


Mixed Cars— 


from the Pacific Coast will 
save you money. Let us 
prove it. 


Our MATCHLESS BRAND 
CLEARS always satisfy. Boards, Shiplap. 


John D.Collins fi, | CEDAR 


SEA 2 3: on ®, " 
| was” Lumber Co. A oe 























| The Atlas Lumber Co. 
iH} SEATTLE, WASH. 
| Manufacturers 


FIR, HEMLOCK and CEDAR LUMBER 
CEDAR SIDING and SHINGLES 














C.C. Bronson LumberCo. 


West Coast Forest Products 


Western Hemlock 


A SPECIALTY 
Red Cedar Siding & Shingles 


723-24 White Building, SEATTLE, WASH. 

















Pacific Creo-Wood Pipe | 


Trade Mark—Registered 


KorrugoWood Blocks 


Patented and Trade Mark 
Registered. 


Pacific Creosoting Co. 











Northern Life Building, SEATTLE, U.S.A. 


al ee 























Collections by Retail Lumber Dealers 4. sri: 


of letters 
by subscrib the A Lumberman, giving their views 
on the best way to handle the accounts of a retail lumber 
business. These letters offer many excellent ideas and it will 
wepay any retail Jumber dealer to read them carefully.. 


Fifteen cents, postpaid. 


American Lumberman, Publisher 431 So. Dearborn St., Chicage 








George McCardle, of Cleveland, Ohio, announces 
his association with the Irwin Lumber Co., of Erie, 
Pa. 


rank G. Wood and Harry Love, of the Darnell- 
Love Lumber Co., Leland, Miss., transacted busi- 
ness in this city during the week. 


J. F. Kavanaugh, of the New York office of the 
International Lumber Corporation, Vancouver, B. 
C., paid a business visit to Chicago this week. 


Harry J. Miller, of the H. J. Miller Lumber Co., 
Seattle, Wash., stopped off in this city this week, 
on one of his periodical swings around the country 
visiting buyers of ship building material. 


J. Crow Taylor, secretary of the Kentucky Re- 
tail Lumber Dealers’ Association, was a Chicago 
visitor last week, and attended the conference of 
building material manufacturers held in this city 
last Friday and Saturday. 


S. Beall Hart, southern representative of the 
National Lumber Manufacturers’ Inter-Insurance 
Exchange, with headquarters in New Orleans, La., 
was in the city during the week, conferring with 
C. F. Simonson, secretary-manager of the exchange. 


G. V. Patterson, secretary-treasurer of the Alex- 
andria Cooperage & Lumber Co., Alexandria, La., 
was in the city the latter part of last week. He 
was in a very optimistic frame of mind, and 
looked for an early expansion in the lumber busi- 
ness. 


A. C. Quixley, president of the Quixley Lumber 
Co., is in Washington, D. C., this week, repre- 
senting the Lumbermen’s Association of Chicago 
at the conference on national housing conditions 
held there during the week under the auspices 
of the Chamber of Commerce of the United States. 


R. B. White, assistant general manager of the 
Missouri Lumber & Land Exchange Co., Kansas 
City, Mo., was in the city during the week, in the 
interests of his concern. From here he went to 
Columbus, Ohio, to attend the convention of the 
Ohio Association of Retail Lumber Dealers, held 
there this week. 


R. C. Clark, Chicago representative for the Tre- 
mont Lumber Co., Rochelle, La., was in St. Louis, 
Mo., for a few days this week, on a business visit. 
He reports that the trade in southern pine is 
rapidly picking up, and that prices have stiffened 
materially as a consequence, some items having ad- 
vanced $2 during the last few days. 


C. A. Smith, of the C. A. Smith Lumber Co., 
with headquarters at San Francisco, Calif., and 
operation in the Coos Bay district of Oregon, paid 
a brief business visit to Chicago during the week. 
He came here from Minneapolis, Minn., where he 
had been looking after business matters, and re- 
turned to the Coast. 


J. W. Paddock, of the Paddock-Houghton Lum- 
ber Co., Pana, Ill., and C. L. Schwartz, of Naper- 
ville, Ill., secretary of the Northern Illinois Lum- 
bermen’s Club, were in Chicago during the week, 
conferring with George Wilson-Jones, secretary of 
the Illinois Lumber & Builders’ Supply Dealers’ 
Association, regarding the activities of that asso- 
ciation. 


F. C. Knapp, of the Peninsula Lumber Co., Port- 
land, Ore., was in Chicago the latter part of last 
week, and represented the west Coast lumber in- 
terests at the conference of building material man- 
ufacturers, after which he, accompanied by Mrs. 
Knapp and their daughter, left for the East, for a 
several weeks’ visit to New York, Baltimore and 
other eastern cities. 


Bert E. Cook, Chicago representative for the Mis- 
souri Lumber & Land Exchange Co., Kansas City, 
Mo., visited headquarters last week, and attended 
the annual two days’ meeting of the concern’s sales 
force on Thursday and Friday. The sales repre- 
sentatives all reported an improved market con- 
dition and were highly optimistic. J. B. White, 
general manager of the concern, left immediately 
after the conference for his winter home at La 
Jolla, Calif. 


Charles S. Stiles, of the New York office of 
Scovell, Wellington & Co., certified public account- 
ants and industrial engineers, was in the city on 
a business visit this week. Scovell, Wellington 
& Co. made the survey for the Massachusetts Re- 
tail Lumber Dealers’ Association which attracted 
so much attention from retailers after its pre- 
sentation as a report at the last annual meeting 
of the Massachusetts association and its publica- 
tion in the AMBRICAN LUMBERMAN. 

C. W. Judd, secretary of the executive committee 
of the Chicago Association of Commerce, advises 
the AmMprRICAN LUMBERMAN that an invitation has 


been extended to W. B. Greeley, chief forester of 
the United States, to address the weekly meeting 
of the ways and means committee on Wednesday, 
Feb. 23, thus giving an opportunity to members 
of the Association of Commerce to get a clearer 
understanding of just what the Forest Service 
hopes to accomplish in the way of securing legis 
lation from Congress providing for a definite na 
tional forestry policy. 


CASUALTY COMPANY RE-ELECTS 


The ninth annual meeting of the policy holders 
of the Lumbermen’s Mutual Casualty Co. was heli 
last Tuesday afternoon at the offices of the com 
pany in the Lumber Exchange Building. The elec 
tion of officers resulted in no change in the di 
rectorate, with the exception of BH. BE. Hooper, the 
secretary of the company, taking the place vacated 
by the death of Elmer H. Adams, of Adams-Childs 
Bobb & Wescott, lawyers. The report of President 
James S. Kemper showed the company to be in 
excellent financial position. 


SALES MANAGER VISITS EAST 

George R. Fortier, sales manager of the Pan 
handle Lumber Co., Spirit Lake, Idaho, has been 
spending some time in and around Chicago, visit 
ing the trade in company with Sam A. Hall, the 
representative of the company in Chicago territory 
Mr. Fortier visited Detroit, Sioux City, Iowa, Min- 
neapolis, Milwaukee and Kansas City as well as 
some other points on his first “swing around the 
circle” after his appoint 
ment as sales manager of 

the company. 

Until last fall the sales 
of the Panhandle Lum- 
ber Co. were handled by 
the Blackwell-Panhandle 
Sales Office, but when 





GEORGE R. FORTIER. 
Sales Manager 
Panhandle Lumber Co., 
Spirit Lake, Idaho 





that selling agency was 
dissolved by mutual con- 
sent, Mr. Fortier was 
selected by the officials of 
the Panhandle Lumber 
Co. to act as its sales 
manager. He has had 
experience in all branches 
of the lumber manufac 
turing business. He 
started to work in the Spokane sales office of the 
Blackwell-Panhandle Sales Co. early in 1914 and 
after three years in the office was transferred to 
the general offices of the Panhandle Lumber Co., 
at Spirit Lake. There Mr. Fortier acquired an 
intimate and first hand knowledge of all phases 
of manufacture from stump to car. The Panhandle 
Lumber Co. has an excellent stock of lumber at 
its two mills, one of which is located at Spirit 
Lake and the other at Ione, Wash. At present 
the company is cutting Idaho white pine and west 
ern white pine of an exceptional quality. The 
logs of some of the last named species are espe 
cially large in size, a number of them running 
1,800 to 2,000 feet to the log. This summer the 
company expects to build about ten miles of log 
ging railroad to open up an especially fine tract 
of Idaho white pine. The preliminary work has 
already been done on this project and active cou 
struction will soon be in progress. 


ANOTHER KEY RING FOUND 
AMERICAN LUMBERMAN key ring No, 1212 has 
been found and reported to this office. Records 
indicate that this ring has not been registered, 
hence its ownership is unknown. If the owner 
will advise the AMERICAN LUMBBRMAN, the finder 
of the key ring will be glad to return it. 


EASTERN REPRESENTATIVE NAMED 

Edmund M. Allen, until recently warden of the 
Illinois State Penitentiary, but formerly a lumber 
man, has become associated with the C. H. Wheeler 
Lumber Co., of Portland, Ore., and will represent 
that concern in the Chicago and eastern territory, 
with offices in the Continental & Commercial Bank 
Building, Chicago. The C. H. Wheeler Lumber Co. 
makes a specialty of west Coast lumber, ties, tim 
ber and piling. 
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SEEKING PRODUCERS’ COOPERATION 


Members of the Lumbermen’s Association of Chi- 
avo are strongly backing the “Own Your Home” 
Exposition, which is to be held at the Coliseum in 
Chicago from March 26 to April 2, as a recent let- 
rer of Frank J. Heidler, president of the associa- 
tion, will attest. Mr. Heidler, in a letter to J. E. 
Rhodes, secretary of the Southern Pine Associa- 
tion, recites that at a meeting of Chicago lumber- 
uen much enthusiasm was manifested and that the 
ganization has gone on record as promoting the 
exposition in every way possible and “backing it 
with sufficient time, money and energy to assure 
ts success.” The letter follows: 

At a meeting today of representatives of the 
Lumbermen’s Association of Chicago, who have 
een appointed to codperate in the “Own Your 
Home Exposition” to be held in the Coliseum here 
0 March 26 to April 2, they went on record en- 
thusiastically in favor of promoting this exposi 
tion in every way possible and backing it with suf 
icient time, money and energy to assure its suc- 
ESS. 

As a large percentage of the product of the 
subseribers of your association is sold thru the 
retailers in Chicago, we believe that you would 
»e fully justified in making an expenditure for the 
»xposition. Several of the lumber associations 
have already agreed to take space in the part of 
the exposition which will be allotted to lumber. 

The manufacturing associations representing all 
f our competitors, such as brick, cement, metal 
lath ete., are buying liberally of space and arrang- 
ing for elaborate exhibits. Naturally we are 
inxious to swing as much business to lumber as 
possible and we feel that we can depend upon your 
heartiest cojperation in our efforts here in Chi 
cago. 

As has often been brought out at the Lumber- 
men’s meetings, we are several thousand homes 
short in the United States, and we believe that 
this is one time when the lumber industry would 
be justified in carrying on publicity work of this 
sort. That is, the industry would be more than 
certain to get value received for any expenditure 
it might make, especially here in Chicago, as the 
housing situation is a most serious one. 

The retailers want to feel that the manufac 
turers are behind them. They are fully aware of 
the fact that the most important building mate 
rial in the world can not be sold unless all 
vranches of the industry coéperate. 

The general supervision of the lumber and wood 
products section of the exposition will be under 
the direct charge of R. T. Gheen, of the American 
Wholesale Lumber Association, who has had con- 
siderable experience in this line of work, and we 
‘believe his counsel and advice will be of material 
venefit to the woed products industry. 

Morally and financially we are behind this expo- 
sition heart and soul. We feel that we can count 
upon your full coéperation and will appreciate 
hearing from you at an early date so that we may 
irrange for suitable space. 


MADE CANADIAN REPRESENTATIVE 


CINCINNATI, OHIO, Jan. 24.—A. K. Johnson, of 
toronto, Ont., Canada, has recently been appointed 
Canadian representative of the Mowbray & Robin- 
son Co. (Inc.), manufacturer of hardwood lumber 
ind flooring, of this city. Mr. Johnson is now 
returning to Canada after having spent several 
lays at the mills of the Mowbray & Robinson Co 
Inc.), familiarizing himself with its operations. 


HARDWOOD INSPECTION NOTES 


Che National Hardwood Lumber Association re- 
orts total original inspections of 14,302,535 feet 
luring December, of which 12,180,703 feet was 
sandled by the salaried inspection staff and 2,121,- 
5382 feet by the fee inspectors. Reinspections were 
nade during the month on 261,646 feet. ‘These 
igures,” says the association in its report,’ bear 
vut the presage contained in the report of inspec- 
‘ion work for November as to the probability of 
: further decline in hardwood movements insofar 
as these can be gaged by the amounts passing 
thru the hands of our inspection department. The 
total original inspections in November were 16,- 
Santon feet, and in October 19,505,429 eet. 
here are some indications of a moderate reaction 
in January, and if the end of the month does not 
show a higher mark, it is at least believed that 
no appreciable lower level will be reached.” 

_ The association announces that all inspectors 
nave been instrueted to furnish a copy of the piece 
ag with every original certificate, beginning Jan. 
- When more than one copy of the piece tally is 
lesired instructions to that effect should accom- 
pany the order for inspection. 
r The following inspection staff changes are re- 
—— C. D. Boyd has been transferred from 
, lumbia, S. C., to Atlanta, Ga., where his ad- 
Tess is general delivery. E. M. Downing, deputy 
a in charge of the Shreveport (La.) dis- 
Clits as resigned, and is succeeded by T. H. 
pe: = who heretofore has served as his assist- 
: on ; S address is Post Office Box 835, Shreve- 
pc 4a. Robert L. Orr, assistant deputy in- 
or at Shreveport, La., has been transferred 


to Elkins, W. Va., where he will have charge of 
the district. His address will be general delivery. 
H. H. Hillerich, deputy national inspector at Kan- 
sas City, Mo., has been transferred to Louisville, 
Ky., as assistant to C. C. Ferguson, to succeed 
Carl Robins, resigned. 


~~ an 


CHICAGO ASSOCIATION OFFICERS 

The newly elected board of directors of the Lum- 
bermen’s Association of Chicago held its first meet- 
ing last Monday, at the association rooms, for the 


N. C. MATHER, CHICAGO; 
Elected President of Chicago Association 


purpose of selecting the organization’s officers for 
1921, with the following result: 


President—N. C. Mather, of the Lord & Bush- 
ell Co 


n 3 
Vice president—Frank H. 
Burnaby Bros. Lumber Co. 
Treasurer—P. S. Fletcher, of the 
Lumber Co. 
No secretary has yet been selected to succeed 
E. E. Hooper, who announced his resignation at 


of the 
D. S. Pate 


Burnaby, 


FRANK H. BURNABY P. S. FLETCHER 
Elected Vice President and Treasurer, Respectively 


the annual meeting in order to devote his whole 
time to the Lumbermen’s Mutual Casualty Co., of 
which he also is secretary. The directors, however, 
are understood to have several names under con- 
sideration, but are postponing action because of 
the desire to secure the services of the best man 
obtainable. Mr. Hooper in the meanwhile will 
remain in office, as in his resignation he agreed 
to retain it until a satisfactory choice could be 
made. 


NEW LUMBER SALES MANAGER 


SEATTLE, WASH., Jan. 22.—The J. E. Morris 
Lumber Co. (Inc.), of this city, with offices at 219 
White Building, announces that M. H. Williams 
has succeeded W. D. Garland as manager of lumber 
sales. Mr. Williams is very well qualified to fill 
this position as he comes to the J. E. Morris Lum- 


ber Co. (Inc.), from the Henry D. Davis Lumber 
Co., of Portland, where he was in charge of the 
sales, and prior to that time he was in the same 
capacity with the Grays Harbor Commercial Co., 
of Cosmopolis, Wash. 

J. E. Morris Lumber Co. (Inc.), manufactures, 
exports and wholesales Pacific coast forest products 
and its mill is located in Seattle. 


~~ 


NATIONAL ASSOCIATION MOVES 


The National Lumber Manufacturers’ Associa 
tion is on the road to Washington, D. C. The 
packing of its effects was begun the middle of this 
week and shipment was expected toward the week 
end. Frank Carnahan, head of the association’s 
traffic department, with headquarters in Washing- 
ton, was here during the week superintending the 
removal operations. 

The association’s new home will be in the South 
ern Building, H and Fifteenth streets, Washington. 
The entire organization will move, with the excep 
tion of the utilization and waste prevention depart- 
ment, which will remain in Chicago, in the charge 
of C. E. Paul, consulting engineer. 

Those who are proceeding immediately to Wash 
ington, together with their families, are Dr. Wilson 
Compton, secretary-manager; Miss Grace Landop 
and Mrs. Haliey Gooding, his secretary and stenog 
rapher, respectively ; Dudley F. Holtman, in charge 
of the engineering department; Franklin H. Smith, 
economist; R. G. Kimball, of the engineering bu 
reau; L. Kraemer, of the architectural and build- 
ing code service; H. G. Uhl, of the publicity depart- 
ment, and Miss Olive Schiebel, switchboard op 
erator. Some of these expected to leave last Fri- 
day, the others to follow early next week. 

It is not yet announced where Mr. Paul’s office 
will be located. 


NAMES TWO MANAGERS 


The Mummert Lumber & Tie Co., with offices in 
the McCormick Building, Chicago, announces that 
J. L. Jackson has been appointed manager of its 
west Coast department, effective Jan. 20. Mr. 
Jackson is a lumberman of considerable experience 
in the west Coast field. During 1911 and 1912 he 
was connected with the Douglas Fir Sales Co., of 
Portland, Ore., and from that time until 1920 with 
the Duncan Lumber Co., also of Portland, with the 
exception of an intermission during the war 
period, when Mr. Jackson served in the army. Mr. 
Jackson’s acquaintance on the Coast, and also in 
the East, as a result of his sales connections, is 
very extensive. 


The Mummert Lumber & Tie Co., also has 
appointed Ralph Lane manager of its eastern of- 
fice, which is located at 3636 Grand Central 
Terminal Building, New York City. 


Mr. Lane’s experience in the lumber business 
started in the forestry department of the Great 
Northern Paper Co., from which cencern he went 
to New York City, where he represented the Morse 
Bros. Co., Bath, Me., and a group of ship knee 
producers, and later handled the industrial and 
railroad trade for the Arthur DB. Lane Lumber 
Corporation. In June, 1917, he entered the 
United States Navy and served until March, 1919, 
during which time he was chief inspector of wood 
ship construction in the first naval district, later 
being transferred to destroyer and mine laying 
detail overseas. After returning from the service 
he entered the employ of the Germain Co. on a 
commission basis in Boston, and later was trans- 
ferred to Philadelphia as manager of eastern sales. 
His experience with the railroad trade covers a 
period of approximately eight years and during 
that time has also handled considerable of the 
retail trade along the Atlantic seaboard, which 
makes him especially fitted to handle the eastern 
office of the Mummert Lumber & Tie Co., manu- 
facturer and wholesaler of southern pine, oak and 
fir lumber and ties, which specializes on railway 
car material. 


OHIO FORESTRY BILL 


CoLuMBus, OHIO, Jan. 24.—A bill has been 
introduced in the Ohio legislature, fathered 
by Edmund Secrest, Ohio State forester, seek- 
ing to carry into effect the provisions of the 
amendment of the State constitution, adopted 
in 1912 in behalf of conservation of natural 
resources. The measure provides for fire pro- 
tection for existing forests, establishment of 
nurseries for the production of seedlings and 
the purchase of cheap and waste land for refor- 
estation purposes. It provides for $10,000 for 
fire protection in the next two years, $10,000 
for nurseries and $65,000 for the purchase of 
land. 
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-BUSINESS CHANGES 


CALIFORNIA. a ani gaa Lumber Co. 
succeeds Chino Lumber Co. 

Los Angeles—Pico Heights Lumber Co. sold 
to Woodhead Lumber Co. 

Upland—Eymann Lumber Co. sold to J. W. 
Heinecke, of Ontario, Cal., connected with Ham- 
mond Lumber Co. there. 


FLORIDA. Bradentown—Knight Lumber Co. 
succeeded by G. E. Dunn. 

ILLINOIS. Chicago—Coale Lumber Co., suc- 
ceeded by Coale-Dixon Lumber Co. 

Nashville—W. Wiehe lumber yard , sold to 
Rixman Lumber Co., line yard operator. 


INDIANA. Columbus—George Hitz & Co., of 
Indianapolis, leased cooperage plant owned by 
George Schinerer and will operate; barrel ma- 
chine with capacity of 1,000 daily, installed. 

Pendleton—Taylor & Brown sold yard to Col- 
lingwood Bros. 

: Portland—S. H. Adams succeeded by J. A. 
uong. 


KENTUCKY. Madisonville—Ruby Lumber 
Co. dissolves corporation and continues as part- 
nership. 

_ LOUISIANA. New Orleans—Ferchaud & Wil- 
liams succeeded by Ferchaud, Williams & Co., 
incorporated with capital of $40,000 

MASSACHUSETTS. Lowell—Ernest D. and 
H. Stephen Scribner, of the Davis-Sargent Lum- 
ber Co., of this city, have purchased the lumber 
mill and box factory of the Tyng Manufacturing 
Co., in Tyngsboro, and will make improvements. 

MICHIGAN. Laingsburg—Emil Lee & Co. re- 
rigs a recently sold to Sturtevant Lumber 
« Oo 

Saline—F. D. Ford succeeded by Saline Mer- 
cantile Co. 

Williamston—Hager Lumber Co. 
Fred H. Kennedy. 


MISSISSIPPI. Pelahatchie—Gammill Lumber 
Co. sold to Natalbany Lumber Co., of Hammond, 
ne (Erroneously reported as Albany Lumber 

0.) 

NEBRASKA. Gibbon—Eugene Colburn suc- 
ceeds W. H. Buck in lumber business. 


OHIO. Cleveland—Sterling Products Co., 
building material business, will move to 16,408 
Euclid Avenue. 

Cuyahoga Falls—Mason Hardware Co. suc- 
ceeds Hardware & Building Supply Co 

OKLAHOMA. Fairland—R. C.:Geck Lumber 
Co. succeeded by Hamilton Lumber Co., head- 
quarters, Afton. 


OREGON. Elgin—G. A. Rebebtisch, secretary, 
sold interest in Adams Bros. Co. 

Portland—Saari-Tully Lumber Co. changing 
name to Saari-Roblin Lumber Co.; G. R. Tully 
sells interest. 


WASHINGTON.  Seattle—Riverside Shingle 
Co. changes name to Holo Shingle Co. and in- 
creases capital from $2,500 to $9,000. 

WISCONSIN. Diamond Bluff—Prescott Lum- 
ber ‘Co., of Prescott, Wis., buys business of D. 

Gantenbein and will open branch here. 

Sparta—E. Dorwin and A. §S. Bekken, of 
this city, and C. G. Nelson, of Tomah, Wis., 
have purchased the interest of Nast. Bros. in 
the Sparta Sash & Door Co. Nast Bros. retain 
interest in Home Lumber Co. 

Wausau—wW. R. Schofield, of Eldora, Ia., and 
H. H. Schofield, of Wausau, ‘purchased the inter- 
est of Mrs. C. E. Turner, in the Wausau Box 
& Lumber Co. 


INCORPORATIONS 


ALABAMA. Mobile—Morgan-Hill Lumber 
Co., incorporated; capital, $10,000. 

Mobile—C. 3 unn Manufacturing Co., in- 
corporated; capital, $25,000; maufacturing ties 
and handles. 

FLORIDA. Orlando—George McKay & Co., 
incorporated; capital, $250,000; building material 
and retail lumber. 

_ INDIANA. Lewis—Pierson-Allen Lumber Co., 
incorporated; capital, $150,000; retail lumber. 

New Paris—Smoker Wagon Wood Working 
Co., incorporated. 

KENTUCKY. Louisville—Hillerich & Bradsby, 
bat and golf club manufacturers, ees li- 
ability limit from $100,000 to $250, 000 

LOUISIANA. New Orleans—Terchaud, Wil- 
liams & Co., incorporated; capital, $40,000. 

MASSACHUSETTS. Boston—Massmont Lum- 
ber Co., incorporated; capital, $100,000. 

Boston—Bay State Builders’ Supply Co., in- 
corporated; capital, $50,000. 

MICHIGAN. Battle Creek—C. R. 
aoe Co., increasing capital from $10. 000. to 


succeeds 


Cheboygan—Embury-Martin Lumber Co., in- 
creasing capital from $150,000 to $200,000. 

Grand Rapids—Grand rapide Show Case Co., 
increasing capital from $750,000 to $1,500,000. 

Grand Rapids—Grand Rapids Veneer Works, 
increasing capital from $435 000 to $500,000. 

Menominee—J. W. Wells Lumber Co., increas- 
ing capital from $650,000 rf, $2,000,000. 





Menominee—Girard Lumber Co., increasing 


capital from $30,000 to $75,000. 

MINNESOTA. Comfrey—Comfrey Farmers’ 
Lumber Co., incorporated; capital, $30,000. 

Pipestone—Minnesota Lumber & Coal Co., in- 
corporated; capital, $50,000. 

Red Lake—Farmers’ Produce Exchange, in- 
corporated; capital, $50,000; produce and lumber. 

MISSOURI. SS Lumber Co., 
increasing capital to $100, 

. Louis—S. W. ierien” increasing capital 

from $75,000 to $150,000. 

St. Louis—Reichert Lumber Co., incorporated; 
capital, $40,000. 

MONTANA. Sty Sl Lake Lumber 
Co., incorporated; capital, $40 

NEW YORK. Pompeo ey "Coast Lumber 
Products, incorporated; capital, $5,000. 

Attica—Wesley Ranger, incorporated; capital, 
$100,000; general milling and planing mill and 
lumber business. 

NORTH CAROLINA. Atkinson—N. M. Wood- 
cock Lumber Co., incorporated. 


OHIO. Cincinnati—Purdy Lumber Co., in- 
creasing capital from $10,000 to $20,000. 

Cleveland—George Comfort Lumber Co., 
increasing capital from $50,000 to $250,000. 

Columbus—Matthews Lumber & Manufactur- 
ine 00. , increasing capital from $25,000 to 

Mansfield—Carter-Leet Lumber Co., increas- 
ing capital from $30,000 to $50,000. 

OKLAHOMA. Muskogee—J. A. Butts Lumber 
Co., incorporated; capital, $100,000. 

OREGON. Salem—T'win Rocks Box Factory, 
incorporated; capital, $50,000. 

TEXAS. Forest—Chronister Lumber Co., in- 
corporated; capital, $300,000. 

Sherman—Baxter Lumber Co., incorporated; 
capital, $30,000. 

VIRGINIA. Norfolk—Sawyer-Walker Lumber 
Co., increasing capital from $30,000 to $50,000. 

WASHINGTON. Anacortes — Independent 
Shingle Co., incorporated; capital, $30,000. 

een gE lige Lumber Co., incorporated; 
capital, $50, 

pond tt Hardwood & Furni- 
ture Co., incorporated; capital, $40,000. 

Newport—Huson Lumber Co., incorporated; 
capital, $20,000. 

Renton—Spring Creek Logging Co., incorpo- 
rated; capital, $15,000. 

Seattle—International Toy Manufacturing Co., 
incorporated; capital, $100,000. 

Seattle—Charles W. Johnson Lumber Co., in- 
corporated; capital, $100,000. 

Seattle—Wagner Lumber & Shingle Co., in- 
corporated; capital, $25,000. 

Snohomish—Maughlin Lumber Co., incorpo- 
rated; capital, $21,000. 


WEST VIRGINIA. Clarksburg—Stout Lumber 
Co., incorporated; capital, $20,000. 


BRITISH NORTH AMERICA 


ONTARIO. Ottawa—Story Co., incorporated; 
601 Hope Chambers; to conduct wholesale busi- 
ness in Canadian white pine, red pine, spruce, 
lath, etc. 

Ottawa—John R. Booth, (Ltd.), incorporated 
with capital of $10,000,000. 


NEW VENTURES 


CALIFORNIA. Paso Robles—Tyman Lumber 
e in business at Salinas, will open branch 
ere. 


ILLINOIS. Chicago—Glenwood Lumber Co., 
19 South LaSalle Street, recently began whole- 
sale and commission business. 

Waukegan—Chicago-Jackson Lumber Co. or- 
ganized by George B. Faye, T. Gustafson 
and M. R. Poncher; will specialize in railroad 
ties and mine supports. Has timber lease on 
320 acres in Jackson county and will operate 
sawmill there. 


INDIANA. Warsaw—Mollenhour Lumber Co., 
recently began manufacture of crates; head- 
quarters, Mentone. 

1OWA. Council Bluffs—Fullerton Lumber Co., 
new concern. 

LOUISIANA. New Orleans—J. H. Penny- 
backer, recently began, wholesale. 

MINNESOTA. Iberia—W. L. Farnham & Son 
recently began; general merchandise and lum- 


er. 
Minneapolis—Lumber Manufacturers’ Sales 
Co., recently began. 


MISSISSIPPI. Meridian—C. M. Hart Lumber 
Co., wholesale southern pine; recently began. 

MISSOURI. Kansas City—W. H. Martz Lum- 
ber Co., recently began, wholes 


ale. 
Kansas City—Twinwal Silo Manufacturing Co., 
recently began. 4 


OREGON. Toledo—Pacific Spruce Co., re- 
cently began; Se 
TENNESSEE. mphis—P. A. Ryan Lumber 


Co., recently ro Ao ‘a ce here. 
Pikeville—Sequatchie Valley Tie Co., recently 
organized; opens main offices here. F 


TEXAS. Mexia—Mexia Lumber & Buildin 
Co., new concern. 

WASHINGTON. Seattle—Paramount Wood'- 
enware Manufacturing Co., recently began. 

WEST VIRGINIA. Clarksburg—G. F. Patri 
recently began wholesale and retail lumber b 
ness. 

WISCONSIN. Antigo—Lincoln Box Co., 
Merrill, will open factory in Antigo for manu- 
facture of cheese boxes, maple butter dishes a1: 
veneer products. 


NEW MILLS and EQUIPMENT 


COLORADO. Steamboat Springs — Sary 
Lumber Co. planning improvements to plant. 

ILLINOIS. Rankin—Scott Johnson will er: 
new office and make other improvements. 

INDIANA.  Indianapolis—The Smith’s Co 
composed of Harry E., Byron and Earl V. Smit} 
has purchased land near the Grand Trunk ,.:/! 
road in Valparaiso and will erect buildings for 
a retail lumber and coal business and planing 
mill. It is expected that the company wil! he 
ready for business in the spring. 

MICHIGAN. Benton Harbor—B. M. Nowlen 
Lumber Co. will erect new building. 

OHIO. Marion—Marion Lumber Co. erecting 
additional building and making other improve- 
ments. 

Niles—East Ohio Lumber Co. reconstructing 
mill recently destroyed by fire. 

SOUTH DAKOTA. Vermilion—Fred Helstrom 
will remodel building and open lumber business. 

WASHINGTON. Seattle—Seattle Mill & Log- 
ging Co., on Lake Washington, is installing new 
equipment, including carriage, nigger, lo:der, 
logstop and 42-foot trimmer. A new resaw was 
recently installed and a burner. The improve- 
ments will double the capacity. Later on the 
yards will be refitted and a wharf for deep-draft 
boats will be built. 

South Bend—The mill of the Lewis Mill & 
Timber Co. now at South Bend will be com- 
pletely rebuilt. A proposition has been made to 
the business men of Raymond that if the sum 
of $25,000 could be raised to defray the expense 
of moving the mill power plant, the new mill 
would be built at Raymond. This would mean 
Raymond headquarters for a $1,500,000 corpora- 
tion, and citizens are carrying on an active cam 
paign to raise the amount. 


CASUALTIES 


ALABAMA. Mobile—O. H. Kyle Veneer Co., 
loss by fire. 

FLORIDA. Greer—J. L. Greer, loss by fire. 

IOWA. Kilduff—D. S. Flack & Son, loss by 


fire. 

MASSACHUSETTS. Worcester—M. K. Smith 
— woodworking plant destroyed by 

re. 

NORTH DAKOTA. Wing—Mandan Mer n- 
tile Co., loss by fire, $22,000; lumber, farm imple- 
ments and garage. 

PENNSYLVANIA. Eldred—cC. Prouty & Co.'s 
woodworking plant destroyed by fire; loss. 
$25,000. 

Mt. Carmel—Geiger Lumber & Milling 
lumber sheds and fifteen carloads of stock de- 
stroyed by fire; loss, $25,000; partly covered by 
insurance. 
aaa H. Lear, small loss by 


West Pittston—Lumber yard and planing mill 

owned by Michael Manganiello damaged by e 
RHODE ISLAND. Providence—Burrows 

Kenyon Lumber Co., loss by fire. 

sp noyidence—Hovey Lumber Co., loss by 1) 


TIMBER LAND SALES 


EveRETT, WASH., Jan. 22.—Rucker Brot!'s 
Corporation, with mill at Lake Stevens, recen:|) 
purchased three tracts of timber at a total « 
sideration of $32,500. One of the tracts comp «* 
190 acres northwest of Lake Roesiger, pure): 
from the Great Northern Railway Co.; one, ''\"' 
acres, purchased from the Weyerhaeuser ‘Til 
Co., and the third, 160 acres, from Jobn Eid 
located west of Silverton. 





MARINETTE, WIS., Jan. 24.—Henry Ford is 
ported to have purchased 1,950 acres of titi 
land near L’Anse, Mich., from C. Kelsey and: 
BE. and Herbert A. Brennan. -The consideratio! 
said to have been about $50,000. It will be | 
veloped by the Michigan Iron, Land & Timber ‘ 
Iron Mountain, Mich. 


Macon, Ga., Jan. 24.—W. J. Marshall, lui 
manufacturer of Macon, has purchased 1°.()\\) 
acres of Florida land near Orlando, the conside™- 
tion amounting to about $275,000. There is « 
siderable timber on the land which will be cut 
manufacturing purposes. 





n 


PORTLAND, OrE., Jan. 22.—The Minnesota-Orez 
Land & Timber Co. has sold a tract to tli 
Crossett Timber Co., of Iowa, comprising more thal 
7,000 acres of fir timber in Clatsop County, pnd 
$1,200,000. The timber is in what is known as ''¢ 
Wesper district. 


Wuirtrssure, Ky., Jan. 24.—D. P. Nelson anc 
others, of Richmond, Va., purchased several bun: 
dred acres of hardwood timber on Rockhouse 20‘ 
Carr’s Fork creeks in Letcher and Knott counties. 
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ARKANSAS SOFT PINE 


The following are f. o. b. mill prices for Ar- 
kansas soft pine from actual sales made between 
Jan. 15 and Jan. 21, inclusive: 


Flooring 
Edge grain— 1x3 124 
LS Oem ee Sak Ts ee bdo $63.50 
BASIE a. cadans cuccees Caen $74.75 58.00 
nie a= #5: Fe ieee a Ae Oat t-B se 64.75 
EON rg oa ane e cee Rea Caen 54.25 51.00 
flat grain— 
HANGUEEE Ne cvléviwrevccaseeue 40.00 40.00 
No 2 ok ake Reriteet eectkeoes 32.00 34.00 
No. 2 sch weneseueenvees ome *25.75 17.25 
Ceiling and Partition 
1” 5” %” %” 
Ceiling Ceiling Ceiling Partition 
B&better ..$38.0 $36.50 $38.50 $40.50 
Ho. DB evses 32. 30.25 30.50 *37.75 
Nok 2 caeae — 21.00 18.50 , 22.00 
Finish—Dressed 
Bébetter «go 
Ecc ppgatiaveestemecdenas $46.00 $42.00 
Ce a ere ere eee 47.0 41.25 
SB 0 kc ct acwcsvosccsevesas 49.25 44.25 
> re er te ee ee 55.00 44.25 
1%, 1 Bae 4 eB. cscs 62.00 ** 
1%, 1% & 2x10 to 12”......... 63.00 oe 
Fencing and Boards 
No. No. No. 8 
Mer Ce $27.25 $14.50 $12.50 
OT ccemennsaweaeee 28.25 15.75 12.50 
Of Vc creeneeneenes 32.00 16.50 13.50 
TO" iin teeeewennues 32.00 18.00 14.00 
2 ...ce0h¥ Ceewekuas 34.75 19.25 16.75 
Casing and Base 
4, © & SY TRACE es 5.ice sb csc ccdienes ces $60.75 
Pe) eee eee Perr e Te ee Te EERE 66.75 
Dimension, S&E 
No.1 10,184 No. 2 10,184 
12’ 14416° 20° 12° 15416’ 20’ 


0 
$21.00 $21.00 $24.00 2x 4” $15.75 sry 4 $18.50 


16.25 16.25 18.50 2x 6” 14.00 18.75 

18.75 18.75 20.75 2x 8” 14.75 14.75: 18.00 

19.00 19.00 22.25 2x10” 14.75 14.75 18.506 

22.75 22.75 24.75 2x12” 1625 16.25 18.50 

S2S&CM—Shiplap 

No. 1 No. 2 No. 3 

OF 2. Serepewe vee ae $26.75 $16.75 $10.75 

OP ccepenasernenen 27.75 17.25 14.25 

WO” .vavccedecnwens 27.50 18.25 14.25 
Lath 

No.1 No. 2 

Sxl 64" svviccccepuvewssces $ 3.60 $ 1.80 

Moiding 
15%” and smaller .......... 80 percent discount 
ES” OBO TRIED sé cesvecues 26 percent discount 


* No sales reported ; price brought forward. 
** None sold. 





For Editorial Review of Current Market Con- 
ditions See Page 51 


NORTHERN PINE 


Chicago, Jan. 26.—The northern pine market 
remains unchanged in its chief features. Tho 
there is reported to have been some increase 
during the last ten days in the number of in- 
q uiries, which shows that the retailers are mani- 
festing greater interest in the market, there has 
as yet been no apparent expansion in demand 


i this wood. However, the market is very 
rm. 





Minneapolis, Minn., Jan. 24.—Trade still is 
lagging and the gathering of retail dealers for 
their annual convention here last week did not 
eroduce any particular improvement. Stocks as 
shown by manufacturers’ statistics show a big 
decline in northern pine compared with a year 
250. Prices are firm and the only change noted 
lately is a weakness in No. 4 boards, due to 
slack business in box factories. 


New York, Jan. 26.—Trade continues slow, but 
‘ little better run of orders is received. The 
factory demand is practically at a standstill. 
Retailers state their customers are in the market 
only to a very small extent. 


P Buffalo, N. Y., Jan. 26.—The demand for 
oe pine shows some increase, particu- 
arly in the lower grades, but the trade is not 
— active. Some large concerns are again in 
the market for crating stock, which lately has 
shown much dullness. Little, if any, change in 
prices has occurred lately, and no weakness is 
expected, because of limited stocks. High-grade 
Stock is maintaining much firmness. 





‘ a Tonawanda, Jan. 24.—Demand is better 
pc is far from active or normal. Better 
ades are coming in for more attention and 


these items, scarce at the close of lake receipts 
last fall, are decidedly hard to obtain. Dealers 
doubt if output this winter will be anywhere 
near the amount that will be sought for con- 


sumption. 
WHITE CEDAR 


Minneapolis, Minn., Jan. 24.—Producers are 
still having some difficulty in the woods owing 
to soft roads in the swamps, and predictions are 
for a much reduced production, especially in 
posts. Retail yard men figure that after being 
out of the post market so long, farmers will be 
coming back. Post supplies are not heavy. 
Yards that have run low are figuring on con- 
servative orders. 


EASTERN SPRUCE 


New York, Jan. 25.—Buyers appear to be hold- 
ing off, and while stocks at mill points are 
reasonably large, little of them is being pushed 
for immediate sale. 


Boston, Mass., Jan. 26.—Demand for dimension 
is very slow and great weakening in prices 
brings base to $50 to $56; 8 inches and under, 
$52 to $55; 9-inch, $53 to $56; 10-inch, $54 to $57; 
12-inch, $56 to $59. Random is not selling ap- 
preciably better but Provincial (at the lower 
prices) is firmer: 2x3 to 2x7, $35 to $38; 2x8, $40 
to $42; 2x10, $45 to $47; 2x12, $46 to $48. It is 
getting harder to buy scantling for $35. It is 
true there is a little more inquiry about boards 
but actual dealing has not improved. Prices are 
the same as a week ago but the tone of the 
market is not firm: Covering boards, 5 inches 
and up, $40 to $41; matched, $50 to $51. 


HARDWOODS 


Chicago, Jan. 26.—Encouraging reports of in- 
creased activity in the hardwood market in 
other sections have been received during the 
last week or two by the local distributers, but 
in this territory the situation is not much 
changed. Demand is still dull, and there has 
been no considerable increase in the number of 
inquiries, such as distributers for some of the 
softwoods report. However, the fact that there 
has been some expansion in business in other 
sections is causing the local distributers to feel 
more optimistic and to expect that the improve- 
ment will soon extend into this territory. The 
price level in the meanwhile remains unchanged, 
as a whole. 


Minneapolis, Minn., Jan. 24.—The market is 
somewhat unsettled owing to low priced quota- 
tions by some small concerns. As a rule the 
disposition is to try not to crowd the market. 
Dealers do not expect any material decrease 
from present prices, as stocks are quite limited. 


St. Louls, Mo., Jan. 25.—One hears occasional 
reports of business being placed. While quota- 
tions remain about the same, business is being 
accepted here and there at concessions of $6 
and $7. Consumers still are inclined to hold off. 


Kansas City, Mo., Jan. 25.—Plain oak and 
various grades of gum have further declined and 
most of the other items in the hardwood market 
continue weak. Buyers take nothing except for 
immediate requirements.- Inquiry continues in 
good volume. Some railroad buying continues. 


New Orleans, La., Jan. 24.—Demand is gen- 
erally of the hand-to-mouth order with prices 
about as they were. Production probably has 
picked up a little. 


Alexandria, La., Jan. 25.—Only limited orders 
for hardwood were placed during the last week 
and they were on low price levels. Furniture 
manufacturers and exporters are the principal 
buyers. Furniture, automobile and the building 
trades have not opened up with the new year 
as was expected. It now appears that produc- 
tion will not be increased until the sales pros- 
pects show improvement. With strengthening 
of foreign exchange and reduced ocean rates, 
foreign buyers are gradually returning to the 
market, but they are not yet factors of great 
consequence. 





New York, Jan. 25.—There is some demand for 
all classes of hardwoods, but prices are low, 
and only those who are willing to meet the 
market appear to be running any orders. There 
is a decided lack of uniformity in quotations. 
Factory consumers are not at all active. 

Buffalo, N. Y., Jan. 26.—But few carload orders 
are being placed for hardwoods. Furniture fac- 
tories are not interested. The automobile fac- 
tories are holding off. 











Dealers! Here’s 
Big, New Field 


Pyro-Non Fire Resistent 
paint offers lumber deal- 
ers exceptional sales pos- 
sibilities, because it is 
right in line with the 
present demand for fire- 
proof building materials. 
Although it costs no more 
than other good ready- 
mixed paint, 


mei 


TRADE MARK 


RETARDENT PAINT 


insures your customers 
efficient protection against 
fire. Seeing is believing 
and we therefore ask you 
to write us for sample of 
wall board half painted 
with Pyro-Non and _ half 
not painted so that you 
can test it for yourself. 


Let us send you information 
about our proposition. 


Pyro-Non Paint Co. 


Incorporated 
505 Driggs Avenue, BROOKLYN, NEW YORK 


REPRESENTATIVES 


Woodward-Wight Co., Ltd., New Orleans, La. 
Pyro-Non Products Co. ,440 New Guardian Bldg., Cleveland,O. 
Pyro-Non Paint Co., Inc., 208 North Wells St., Chicago, III. 
K. M. Supply Company, 123 West 8th St., Kansas City, Mo. 
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7 “Velvet Edge’’ 
Flooring 
Strips. 





“ PLAIN- 
SAWED ¥ SA 
TONGUED AND GROOVED, END M 
Flooring that matches perfectly because of the modern 
machinery used in its manufacture and careful grading. 
IN QUARTERED AND PLAIN OAK we carry com- 
plete stocks in all thicknesses and can_ ship floor- 
ing and lumber in the same car. Inquiries solicited. 


ARKANSAS OAK FLOORING CO., PINE BLUFF. 








SAWED 


S BAND 
OUTHERNI LARDWOODS 


—the kind ecomomical buyers have 
in mind right now. We manufacture 
high grade lumber and ship it when 
you want it. Try us. 


The Hendrix Mill & Lumber Co. 


MOUND CITY, ILLINOIS 














A Short 
Cut to 
Figuring 
Building 
Costs 





Lumber Dealers welcome this system that 
eliminates drudgery in figuring bills. 


A. W. Holt, an experienced retail lumberman, 
developed this practical method for figuring 
building costs in actual practice and t —_ 
— it out before it was finally printed in boo 
‘orm. 


Lumbermen’s 
Building Estimator 


The basic principle of this book is new but very simple. 
For example—The outside wall of a building of ordinary 
frame construction contains so many board feet of stud- 
ding, sheathing, siding, so many lath etc., for each square 

cost juare is, therefore, 


is only necessary in finding the cost of outside walls to 
multiply the number of squares by the unit cost per square. 
The same principle of cost per square can be applied to 
floors, upper ceilings, roofs, inside partitions, etc., and 
thus the total cost of the completed wouilding may be 
arrived at by figuring the number of squares and the univ 
cost per square in its component members. 

The book carries this idea out at all the possible varia- 
tions in price of lumber per thousand feet. It is also 
useful in figuring barns. 


Bound in red leather, indexed, 
size 5% x 82 inches, 148 pages, 
148 pages, price $6, postpaid. 
American Lumperman 
431 So. Dearborn St., CHICAGO, ILL, 














J ‘ 
An interesting exposition 


The Cost of Growing Timber >, interesting exvo 
By BR, &. Kellogg and E. A. Ziegler. 25 cents, postpaid. 
AMERICAN LUMBERMAN, 431 So. Dearborn St., CHICAGO 


Boston, Mass., Jan. 26.—There seems to have 
been no improvement the last week in either 
demand or inquiry. There is no doubt that 
prices are a trifle lower. The chairmakers, 
furniture makers and musical instrument people 
are all plentifully stocked. Prices: FAS, inch, 
quartered white oak, $180 to $195; plain, $120 
to $135; poplar, $140 to $150; ash, $120 to $135; 
birch, red, $150 to $160; sap. $130 to $140; maple, 
$115 to $125; beech, $95 to $105; basswood, $130 
to $130. 


Baltimore, Md., Jan. 24.—No stiffening in the 
quotations has been noted so far, buyers. still 
showing a disposition to hold off. In the absence 
of real needs, concessions are generally without 
effect. The stocks are getting lower. Some 
dealers with faith in the future are making 
purchases, The export business shows no change 
for the better. 


Columbus, Ohio, Jan. 24.—There is a slight im- 
provement in the hardwood trade. Inquiries are 
more numerous and dealers show an inclination 
to shop around. Retailers have low stocks. The 
strongest items are the better grades of oak and 
poplar. Manufacturers still hold off altho many 
are making inquiries. Box factories are the best 
customers. Implement and vehicle concerns are 
buying to a limited extent. Furniture plants are 
expected in the market soon. Railroads are 
placing some orders. Prices are unchanged in 
most cases. Quotations at the Ohio River: 


No. 1 No, 2 No. 3 
FAS common common common 
Quartered oak.$190 $110 $80 hin 
Plain oak ..... 130 70 55 $38 
Cincinnati, Ohio, Jan. 24.—While individual 


orders are not large, there is a stream of small 
ones. There is considerable inquiry in the mar- 
ket. Stocks in many items are low. As a rule 
prices are little changed tho subject to rather 
wide variations and eccentric movements. 


HEMLOCK 


Chicago, Jan. 26.—There has been no im- 
portant change in the hemlock market in this 
territory. Trade in this wood remains much re- 
stricted by competition of southern pine and 
Douglas fir, and it is felt that only if the de- 
mand for these woods causes a material in- 
crease in their selling prices will hemlock again 
become a factor on the local market. 


New York, Jan. 25.—Stocks in the hands of 
retailers are not large, and the colder weather 
of the last few days has interfered with repairs 
and building operations to such an extent that it 
will be some weeks before any pronounced de- 
mand asserts itself. Prices are irregular. 


Buffalo, N. Y., Jan. 26.—The hemlock trade is 
still backward and some depression prevails in 
prices. The base price is now nominally $40, 
but some buying is said to have been done as 
low as $38. 

North Tonawanda, N. Y., Jan. 24.—Dealers 
are greatly encouraged over developments dur- 
ing the week. Orders have been booked with 
greater frequency than for several months and 
the general impression prevails that a greater 
demand will assert itself gradually with the ap- 
proach of spring. Most of the orders secured for 
the last week have been placed by contractors 
who have arranged to build residences in the 
spring. Prices remain practically the same as 
for the last month. 


Boston, Mass., Jan. 26.—The demand for hem- 
lock is no better. The eastern clipped boards, 
10 to 16 feet, may be bought for $40 and in some 
cases for $39. The random may be bought for 
$38 downward. : 


FIR, SPRUCE, CEDAR 


Seattle, Wash., Jan. 22.—Here and there ap- 
pears a report of a fir mill resuming, but for 
most part the holiday lethargy continues, the 
output for the week being 61.82 percent of nor- 
mal. The market has been disturbed by the 
issuance of a lower price list on specified items 
from one of the largest mills. Otherwise ex- 
treme quiet is the rule, with an atmosphere of 
hopefulness all around. 


Portland, Ore., Jan. 22.—It was reported here 
today that three large Chicago lumber buyers 
had closed orders for about 7,000,000 feet of fir 
in Oregon and Washington at prices: several 
dollars below going quotation, the “‘lot’”’ being 
random dimension. The deal is taken as an 
indication that large buyers are preparing for 
the advance which most lumbermen seem certain 
is coming soon. Considerable business is being 
refused because of the low prices offered. 


Tacoma, Wash., Jan. 22.—Business remains 
stagnant and no orders of any importance hay; 
been reported recently. Prices remain at the 
low levels reached early in the month. 
mills are curtailing as much as possible. 


Chicago, Jan. 26.—Local distributors say thai 
while trade on the Chicago market remains v=) 
dull, there has been some noticeable increas: 
the activity in country districts; that there 3): 
been a large increase recently in the volume oj 
inquiries from that source, and that country 
retailers generally are preparing to enter th 
market. A number of orders have been place: 
during the last few days, and these are ex 
pected to be followed by an important volum: 
of business, compared with that recently tran 
acted. Prices have not as yet responded to 
improvement in market conditions, but there 
is little doubt that they soon will. 


WESTERN PINES 


Chicago, Jan. 26.—Trade in western pines re- 


mains restricted, but local distributors are hope- 
ful for an early improvement. There has been 
no important change in this market during the 


last week, either as regards demand or prices 


Kansas City, Mo., Jan. 25.—With sash ane 
door business picking up a little, manufacturers 
are beginning to show a little more interest in 
shop lumber. Otherwise the western pines 
market is not getting much attention. Some 
boards and dimension are being taken at con- 
cessions. 


Buffalo, N. Y., Jan. 26.—Small orders are still 
the rule in western pines. In the lower grades 
some weakness is shown in prices, but the better 
class of stock is holding its own, especially in 
California sugar pine, which is scarce. 


REDWOOD 


Kansas City, Mo., Jan. 25.—Recent decline in 
redwood has not spurred buyers to any extent. 
There is a little more inquiry but business is 
in very small volume. 


NORTH CAROLINA PINE 


New York, Jan. 25.—A better volume of in- 
quiries is received, but quotations are right at 
bottom. A few stocks are pushed for urgent 
sale, but whenever an order is ready to be placed 
a buyer can purchase to good advantage. The 
box demand is very dull. 

Buffalo, N. Y., Jan. 26.—Wholesalers report a 
little better trade in North Carolina pine. The 
inquiry is increasing. Prices are holding about 
the same, with a smaller number of transit cars 
offering. Six-inch roofers are firm at $30. 


Boston, Mass., Jan. 26.—The bright spot of 
this market is the roofer situation. Roofers are 
now offered here at $29 to $32, 6-inch. Business 
in them shows an improvement. North Carolina 
pine attracts very little attention here. The 
rough edge, 4/4 under 12”, continues to be 
offered at $60. 


Baltimore, Md., Jan. 24.—The range of prices 
is going lower, with the demand down to en- 
tirely nominal proportions, despite the fact that 
the output now amounts to perhaps only 30 or 
40 percent of normal. Stocks here show an in- 


crease. The buyers are still confining their 
calls to actual immediate requirements, which 
as yet show no indications of expansion. 
SOUTHERN PINE 
Chicago, Jan. 26.—The southern pine trade 


exhibits distinct signs of improvement, and local 
distributors report a most encouraging ex)pan- 
sion during the last ten days both in the volume 


of inquiries and of orders. Most of the rade 
comes from the country districts, and the Chi- 
cago market remains very quiet. Prices in the 


meanwhile have shown very little change 


Kansas City, Mo., Jan. 25.—With souviern 
pine still very cheap, retailers are not showin 
very strong in the fir market. Some business 1S 
being taken right along for flooring and finish, 
but orders usually are small. Orders taken for 






commons are usually at prices offered ») the 
buyer. 

St. Louis, Mo., Jan. 25.—Inquiries, mostly for 
mixed cars show a steady increase and mo*t of 


sales, 
ears. 


them bear the mark of genuineness. 


also increasing, are largely of mixed 
Prices remain about the same, altho there has 
been a slight advance on No. 1 dimension. Not 


many cars are in transit, and most of these are 
on consignment. Wholesalers have fair suc~ 
cess in selling them. 











yoxwary 29, 1921 AMERICAN LUMBERMAN 121 


<ansas City, Mo., Jan. 25.—Business in south- 
rn pine is increasing at an encouraging rate, 


nat from eastern points being especially good. e 3 

City yards in the West, however, are not 

showing much interest, but country retailers Oak Floorin 
here for the Southwestern convention have put 

out a considerable volume of inquiry. There 
has been some line-yard buying. As a result 


the improvement in demand prices have 
tiffened, especially on dimension and to some 














extent on boards. Stocks at some mills are —a brand of flooring you 
ecoming broken, making it difficult to place should handle when 
mixed car orders. Some sales managers re- 7 : 
port that demand for shed stock is picking up. home builders begin to 
New Orleans, La., Jan. 24.—Last week’s book- buy. Dealers say it sells 
ings did not reach the mark set the preceding ; H 
ak but ran well ahead of production, which easily and moves rapidly. 
registered some increase. It is suggested that 
bookings may have been held down a little by Give it a trial. = = 
the stiffening of mill prices on a few items with Partial view of the i of ““Longlife” Oak Floor - 


consequent declination of some business. Re- 
ports as to prices are a little conflicting, but 


: e + Hard ood 
on the whole it appears that the tone is healthier. American 4 Pesedinn Company, po a bam 


lary, Tenn. 

New York, Jan. 25.—Holders of stocks are not 
pushing them to any extent. Buyers do not 
feel waranted in purchasing beyond immediate 
requirements. Some transit cars are offered at 
very low prices, but larger shippers are holding 


back an Attention: Contractors & Road Builders 


Buffalo, N. Y., Jan. 26.—More firmness has 
developed in some classes of southern pine. : 
Dimension is said to be much stronger and 400 Sets Special Harness Brand New U.S. Governmen 
timbers are holding their own, after some ad- LOGGING HARNESS 
vance. No. 2 common flooring is still quoted at 








$32. More inquiries are being received. The Best stock and workmanship that money can buy; cost Government 
— ae AER TAG OR EE pe $157.00 per set. Specifications: Traces 21% inch x 5 feet, 3 row stitch 
Boston, Mass., Jan. 26—A little better inquiry No. 10 oiled Concord hames (bolt); lines 14% °x 20 sewed buckle and 
is noted and some note a little better demand, bilits; breeching (Michigan style), extra heavy folds, 1% hip straps; 
soniahan aa ou ee thie ie eee 1% back straps, cruppers to snap on, 1% side strap; breast straps 2- 
not much stronger. For flooring some ask less inch with roller snap; Martingale 114 inch double and stitched. 
tee eS ie eee ta ape PRICE $85.00 per set. We will furnish with the harness, as an extra inducement, 
Prices: Flooring, A rift, $78.50 to $92; B rift, $70 one pair of heavy logging collars, any size, at $12.00 per pair. 


to $80; C rift, $50 to $55; flooring, B&better, 
%x3%4, $53 to $57. 


Baltimore, Md., Jan. 24.—Activities that call BARRET I & ZIMMERMAN, er TAL aa 


for the use of longleaf pine cut no important 
figure and the outlook is rather too uncertain 
for dealers to make liberal purchases. Produc- 
tion is very much curtailed. 


Columbus, Ohlo, Jan. 24.—There is a slight im- 
provement in the southern pine market. Buy- 
ing is still slow, but there is a larger volume 
of inquiries. Retail stocks are badly broken. 
Prices are still rather weak and irregular, but 
more strength has developed in certain sections 
of the South. Transit cars are not as numerous. 
The strongest point is the demand for longleaf 
timbers. Rough finish is rather weak and the 
same is true of flooring and siding. 








THERE’S A MARKET FOR 





O. . Fir Gutters 


Ten of the 1 systems in the United States and Canada 
are using our an gg lealers stock them and find a ready 


Cincinnati, Ohio, Jan. 24.—Actual business is 
still rather meager. The number of inquiries 
has increased. Conditions in the local building 
trades indicate that a substantial program will 


be carried forward in the spring, which will give market. 
an impetus to the pine market. The transit car 
business is dull. Retailers are slow in placing LAST LONGER—LOOK BETTER—LESS EXPENSIVE 


orders and generally their stocks are low. Prices Write for Particulars 
are about stationary. 


CYPRESS E. M. LONG & SONS, Cadiz, Ohio 


New Orleans, La., Jan. 24,—Demand is rela- 
tively quiet tho by no means “dead,” prices 
unchanged and firm, and production is increas- / RE 
ing a little. Inquiry is said to be improved some- 


what. Car supply is ample. The tone of market > ; 
comment continues optimistic. Cutters geing oes ‘ 

Chicago, Jan. 26.—There has been some im- 
provement in the market for cypress during the 
last week, but this improvement originates al- 
most wholly in the retail sources, the industrial 
consuming trades still holding off. Inquiries 
are more plentiful and of a healthier aspect 
than was true recently, and there has also been 
Some actual expansion in business. Prices re- 
main as they were. 


Kansas City, Mo., Jan. 25.—Lower prices now 
are being made on cypress lath, but the mills 
hold fast to their prices on other items. Sub- 
stituting continues and the volume of trade is 
not what it should be. There is a good inquiry, 
but orders are for mixed cars only. 


Alexandria, La., Jan, 25.—The cypress market 
is inactive. Country yards are the principal 
buyers and they show signs of activity. Prices 


are firm. Stocks are not large and ee setae 
content te build them up. \ 














We have made them for 40 years. 


We know what you want 
—comfort, long wear and 
absolute satisfaction. 


Send for catalogue now. 


A. A. Cutter Co. 


Eau Claire, Wis. 
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New York, Jan. 25.—The buying power is 
small. One of the surprises of the cypress 
market is the strength of quotations in the face 
of a dull demand elsewhere in the market. 
Uillwork factories are doing very little. 

Buffalo, N. Y., Jan. 26.—The cypress market 
shows a good deal of firmness, but the buying is 
limited. Stocks in the hands of retailers and 
consumers are lighter than usual. 





Baltimore, Md., Jan. 24.—There is almost no 
{mmediate market for stocks, and the range of 
erices is therefore practically nominal. The 
mill men have no intention to dispose of their 
product without some return. The stocks here 
are insignificant. 


Boston, Mass., Jan. 26.—The demand for cy- 


press is quiet. The market is not quite firm. 
A number of smaller mills are underbidding the 
big mills. Prices current remain: FAS, 4/4, 
$125 to $133; 8/4, $138 to $148; selects, 4/4, $110 
to $115; 8/4, $123 to $1388; shop, 4/4, $77 to $86; 
8/4, $91 to $98. 


Columbus, Ohio, Jan. 24.—There is a slightly 
better tone to the cypress trade. Dealers show 
a disposition to enter the market. Stocks in 
retailers’ hands are extremely low. Prices are 
fairly steady at the levels which have prevailed 
for some time. 


Cincinnati, Ohio, Jan. 24.—The cypress situa- 
tion is still sluggish. Improvement in business 
is more in prospect than in actual present 
orders. 





Wood Decays: 


Decay starts from the outside it is 
caused by fungi and many forms of 
insect life. 


“CRE - WOOD” 


hardwood creosote wood preserving oil will prevent decay in your timbers. 
It is permanent and will more than double the life and service of the wood. 


Write us for particulars, samples and prices. 


Forest Products Laboratories prodicts Choninal Co. 
MEMPHIS, TENN. 


the supply of good durable tim- 
ber is diminishing year by year. 


The best method for the protection of 
wood is a thorough treatment with a re- 
liable wood preserative. 


of the Forest 








Leading, 
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J. W. Darling Lumber Co. 


Manufacturers 


Cottonwood, Oak, Gurr, La. Red Cypress 


Saw and Planir” tls: Baton Rouge, La. 





Staves, Veneers, “™s""" 


Hardwood Lumber **" 


W. F. Gammage, Cincinnati 
400 Neave Building. 


The Anchor Lumber Co. 
West. Va. Hardwoods 


All shipments direct from mill. 





Doran & Co., Manufacturers 
Railroad Cross- 

Shortleaf Y. P. O k Ties, Switch-Ties 

Dimension a and Timbers. 


Saw and Planing Mill, Jackson County, Ala. 
Main Office, Cincinnat:. 





Plain and Qtd. 


Red and White OAK 


Even Color and other 

Soft Texture Hardwoods 
MADE OAK 
RIGHT FLOORING 


Prompt Shipment. 


The Mowbray & Robinson Co., Inc. 


CINCINNATI, OHIO 


60,000" Daily Mills: Greensboro, Ga. 


GEORGIA 
SHORT-LEAF YELLOW PINE 
Flooring Boards Dimension Small Timbers 


The John Rempe Lumber Co. 


Manufacturers CINCINNATI, O. 


SHINGLES AND LATH 


Seattle, Wash., Jan. 22.—Independents this 
week quoted shingle logs at $12.50 to $16, as 
against $18 to $20 by association loggers. The 
shingle market is somewhat stronger, due to a 
lack of available stock. Available transit stocks 
are practically cleaned up. There is not much 
movement of logs. Possibly ten machines 
started during the week. A few more mills wil! 
soon reopen, but not for sale of stock at pres- 
ent prices. About 90 percent of the mills remain 
down. Average wholesale prices in Seattle today 
are: 

Standard 

Square Standard M. Rite-Grad: 
Extra stars....$1.90@1.95 $2.15@2.20 $2.05@2.10 
Extra clears... 2.20@2.30 2.50@2.60 2.45@2.55 


Minneapolis, Minn., Jan. 24.—The market here 
is still subject to slight fluctuations but seems 
to have about struck bedrock. Supplies are 
scanty and some retailers are waking up to the 
fact that with mills down they may have diffi- 
culty soon in getting their wants filled. There is 
little transit stock quoted. Retailers are get- 
ting quotations and some orders are likely to 
develop in the next week or two. 


Kansas City, Mo., Jan. 25.—Demand continues 
good in the shingle market, with mixed cars 
reported in greater demand than supply. Prices 
continue on about the same level as last week 
Demand is reported to be well scattered, mild 
weather having permitted a great deal of repair 
work. Siding demand is fair. There is a little 
better demand for lath, with cypress coming 
down closer to the prewar price. 


St. Louls, Mo., Jan. 25.—The shingle market 
is around $2.75 for clears and $2.40 for stars, 
with no sales to speak of. 


New Orleans, La., Jan. 24.—While some sales 
of cypress shingles and lath, mainly in mixed 
cars are reported, demand on the whole con- 
tinues light. Prices are nominally unchanged, 
with cypress quotations well held and pine lath 
said to be selling at concessions. 


North Tonawanda, N. Y., Jan. 24.—Business is 
characterized by dealers as fairly good.  In- 
creased buying has tended to decrease transit 
stock as well as supplies at the mills and manu- 
facturers are taking orders subject to their con- 
venience in filling. Prices continue to show up- 
ward tendencies, clears and stars being quoted 
respectively at $4.91 and $4.33, local basis. 


Buffalo, N. Y., Jan. 26.—The shingle market 
is a little stronger, owing to an increase in the 
demand and a small supply. Extra clears are 
quoted at $4.98 and stars at $4.34. Buying for 
future needs is small. 


Boston, Mass., Jan. 26.—No business continues 
the rule in lath and the market is weaker. The 
1% inch sell at $7 to $7.25 and the 15% inch at 
$8 to $8.25. Furring remains quiet, and $43 re- 
mains the price for 2-inch. Shingles are quiet and 
show no improvement in demand. The white 
cedars remain firm at: Extras, $6.50 to $8; 
clears, $6 to $7.50 per square. The red cedars 
are about the same in price. 


Baltimore, Md., Jan. 24.—The business in 
shingles is in a state of practical suspension. 
Quotations are merely nominal. H. B. Short 6 
by 20 cypress hearts are still being held at $27, 
with saps at $21. Few additions are being made 
to stocks. Lath also continue to lag. 


Columbus, Ohio, Jan, 24.—Shingle buying | 





DISTRIBUTING EXPERTS IN 
West Virginia 
and Adan ot Hardwoods 
J. C. West Lumber Co. 


2413 Union Central Building 





The Hay Lumber Co. 


Manufacturers of Poplar 
Hardwood Lumber __ Bevel Siding 


P. O. St. Bernard'Sta.; Cincinnati, O. 


Cherry Lumber Co. 


We manufacture on our own Band Mill 


Qtd. Oak, Black Walnut, Cherry 





Frank Haass Lumber Co. 


Manufacturers and Dealers in 


Hardwoods 








Southern and 
West Virginia Hardwoods 
WEST COAST PRODUCTS 


D. H. Moul Lumber Co. 


Provident Bank Building 








restricted to immediate needs. Dealers whic 
have short stocks are loath to buy. Prices are 
still low and somewhat irregular. Clears deliv- 
ered in Columbus are quoted around $4.75 anc 
stars around $4.25 to $4.30. Receipts are rather 
small. Reserve stocks are gradually being de- 
pleted. The lath trade is quiet and prices are 
unchanged. 


Cincinnati, Ohio, Jan. 24.—The market fo 
shingles and lath is dull and quiet, but pros- 
pects for spring are good. 


BOXBOARDS 


San Francisco, Jan, 22.—The box shook situ 
ation is quiet just now, with the shipments 0! 
winter vegetables to the East light. Orange ship 
ments are improving. The lemon crop is no! 
moving. There was quite a large carryover ©! 
last year’s shooks in the hands of packers 
There is no cause ‘for discouragement, as befor: 
the war there was not much demand for shook 
during January and February, and pine box 
manufacturers may have to get back to the pre- 
war practice of closing down for two or three 
months in winter. 
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OBITUARY 


FRED A. LEHR, for many years secretary 
and treasurer of the Goodyear Lumber Co. and 
affiliated companies, died at his home in Buffalo, 
N. Y., on Jan. 24, of heart failure. He had 
resigned his offices only the week previous, his 
resignation having been received with much 
regret by the directors. 

Mr. Lehr was born in Buffalo on Nov. 2, 1863. 
He was educated in the public schools and be- 
came a telegraph messenger and later an opera- 
tor. In 1883 he went to work for the Buffalo, 
Rochester & Pittsburgh Railroad as an operator. 
In 1887 he became chief clerk to the general 
superintendent of the Sinnemahoning Valley 
Railroad, in which F. H. and C. W. odyear 
were interested. On the redrganization into the 
Buffalo & Susquehanna Railroad in 1891, Mr. 
Lehr became chief clerk in the accounting de- 
partment. In 1884 he was made secretary of the 
railroad, continuing in that office until redrgani- 
zation in August, 1918. In 1902 he became 
treasurer of the railroad conpany and secretary 
and treasurer of the Goodyear Lumber Co., as 
well as of the Norwich Lumber Co., the Great 
Southern Lumber Co., the New Orleans Great 
Northern Railroad Co. and the Buffalo & Susque- 
hanna Coal Co. 

He was a Mason, a member of the Knights of 
Pythias, of the Odd Fellows, the Buffalo Cham- 
ber of Commerce and the Transportation and 
Ellicott Clubs. Two sisters survive, Mrs. Julius 
A. Nickel and Mrs. C. Edward Stanton. 














MRS. SARA WALL WELSH, widow of Pat- 
trick Welsh, died suddenly at the home of her 
brother, James B. Wall, Buffalo, N. Y., on Jan. 
24. Death was due to heart disease. She is 
survived by four sons, all of whom are lumber- 
men of Memphis,—Thomas H., John W., Richard 
J., and Maurice H. Welsh. She was born in 
Avon, N. Y., and moved to Buffalo about three 
years ago. She was a sister of Maurice M., 
James B., and Thomas H. Wall, of the Buffalo 
Hardwood Lumber Co., and of Mrs. John 
McKendry, Mrs. J. H. Johnson, Miss Margaret 
H. Wall and Miss Katherine Wall. 





VERNON L. WATSON, office manager for the 
F. B. Williams Cypress Co.,.at Patterson, La., 
died recently at his home there of apoplexy. 
Mr. Watson was well known in Louisiana lumber 
circles, having gone to that State from Cedar 
Springs, Mich., about twenty years ago. He 
entered the employ of the Louisiana Cypress 
Lumber Company shortly after his arrival, but 
for the last eighteen years had been with the 
F. B. Williams Co. The remains were sent to 
Grand Rapids, Mich., for burial, services both 
at Patterson and Grand Rapids being held under 
the auspices of the Masons. 





MRS. WILLIAM KNIGHT, of Bayfield, Wis.. 
died recently at her home in that place of 
cerebral hemorrhage. The deceased had been a 
resident of Bayfield for over a quarter of a 
century and was the wife of a prominent ex- 
lumberman and banker of. that section. She 
is survived by her husband and three children. 





W. D. BURLINGHAM, manager and a part- 
ner in the Dayton Box & Lumber Co., Dayton, 
Ore., was killed in an automobile accident at 
that place on Jan. 15. Mr. Burlingham was 
forty-five years old and is survived by a widow. 





_MRS. GRACE DOLLAR DIXON, daughter of 
Robert Dollar, former prominent lumberman of 
the Upper Peninsula of Michigan and now 
operating the Dollar line of steamers between 
the United States and Japan, died on Jan. 16 
in San Francisco. Mrs. Dixon was a resident of 
Marquette, Mich. ; 





, ELBERT McDONALD, for many years a re- 
ail lumberman at Independence, Mo., died in 
that city recently. Mr. McDonald was born in 
iowa in 1860, and had been a resident of Inde- 
pendence since 1880. He retired from business 
ast year. A widow and two children survive. 


~~ 


AUTOMATIC BOX. MACHINE NOW READY 


New York, Jan, 24.—A, H. Morner, general 
manager of the Bolinders Co., the American 
branch of J. and C. G. Bolinders, M. V. A. B., 
of Stockholm, is at last ready to install the 
Bolinder automatic box board machine in plants 
in this country. Mr. Morner has completed 
preliminaries to the introduction of the machine 
m America, after having traveled the length 
and breadth of the country in its behalf. 
Ps American headquarters are at 30 Church 
- reet, New York, and from these literature 

ry been distributed broadcast in a campaign 
of education, Meanwhile the company has been 
umproving the machine to make it adaptable to 





the needs of American manufacturers. The dif- 
ficulty has been that American plants are of 
different construction from those abroad and 
measurements on the foreign style of machine 
are in the metric system. 

‘*The tendency of the American manufactur- 
er in all lines is to establish the most modern 
equipment obtainable,’’ said Mr. Morner. 
‘*There is no doubt that our machine will save 
a lot of waste that appears today in the manu- 
facture of wood boxes in this country. We can 
easily demonstrate the saving qualities of our 
machine and I believe it is destined, in a way, 
to revolutionize American manufacture in this 
particular line.’’ 

The features of the machine which Mr. Morner 
especially emphasizes are its durability, sim- 
plicity of operation, the high quality of its 
work and the saving in lumber and labor. The 
automatic box board machine is intended to 
take material rough, cross cut and edged and 


to plane, tongue, joint and make up finished 
box sides to exact dimensions required. The 
short boards are piled up im the feeding appa- 
ratus of the machine and are from here fed into 
the automatic machine, whereupon the boards, 
if necessary, are planed on either one or both 
sides and furnished with tongue and groove. 

The edge is then glued, if so desired, and‘ 
the boards are joined together. The jointed 
material is correctly adjusted to length and cut 
up into widths corresponding to the desired di- 
mensions. The entire operation is performed 
automatically. Only two men are required for 
operation, one to feed the boards into the ma- 
chine and one for looking after the planing 
steel, cutters and saw blades. The machine con- 
sists, outside of the feeding apparatus, of the 
following principal parts: Planing machine, 
gluing device, length adjusting apparatus, cut- 
ting-up apparatus and, finally, delivering appa- 
ratus. 





| Prevent Timbers 








TOCOSEAL 


—is especially recommended 
for waterproofing dry kilns. It 
forms an unbroken surface 
withoutseams or nail holes and 
becomes tougher with age. 

















Becoming Oil Soaked 


Protect them with 


TROPICAL 
Oil Resisting White 


erous oil soaked timbers 
are a constant fire menace. 


Overheated bearings! A Spark! 
And everything may be a mass of 
devastating flames. 


Don’t take this chance. Coat 
the timbers with Tropical Oil Re- 
sisting White. Itforms a film 
that prevents the oil from soak- 
ing in. Used by many big mills 
and recommended by insurance 
underwriters. 


Your name and address on this 
Ad brings complete details and list 
of users. . 


THE TROPICAL PAINT & OIL CO. 


CLEVELAND, OHIO 








WOOD 
PRODU' 


TRADE co. MARK 





Wood Work to Order 


MOULDINGS TURNINGS HANDLES 
PLUGS 
Knocked Down Frames of Every Description 


Special Parts for Toys and Novelties 


Send Samples or Sketches for Prices. 


Star Wood Products Co., Inc., 


WEDGES 


Department B. 
LOUISVILLE, KY. 
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TROUBLE AND LITIGATION 


TACOMA, WASH., Jan. 22.—A lien for $44,468 
has been filed on the business corner owned by the 
Scandinavian American Bank, by the Tacoma Mill- 
work Supply Co., to cover material furnished by 
the mill company for the new building under con- 
struction on the site. The bank was closed Jan. 
15 and declared insolvent. Since the lien was filed 
the Tacoma Millwork Supply Co. has been made 
one of the defendants in an equity suit filed in the 
United States district court by the McClintic- 
Marshall Corporation of Philadelphia, which fur- 
nished the steel for the building and which claims 
a price lien on the structure. The Philadelphia 
company claims $171,000 as being unpaid on its 
contract to furnish steel. 


DvuLUTH, MINN., Jan. 24.—The Wilcox Lumber 
Co., of Duluth, which went into bankruptcy sev- 
eral months ago, is being gradually wound * 
Accordinig to a decision just given by Judge W. O. 
Pealer, referee in bankruptcy, 3,000,000 of the 
5,500,000 feet of the Wilcox lumber will be divided 
among three of the petitioning creditors as_fol- 
lows: Charles F. Wiedeman Co., of Chicago, 1,584,- 
000 feet; Rathborn, Hare & Ridgeway Co., of Chi- 
cago, 1,295,000 feet, and the Atwood Lumber Co., 
of Chicago, 85,000 feet of logs. The liabilities of 
the bankrupt company were fixed at $415,700. 
The company’s eo! consists of a sawmill 
valued at $78,000, capable of sawing 55,000 feet 
of logs a day; 3,500,000 feet of logs in its yards at 
Silverdale and Alvina, Minn., and several thou- 
sand feet of logs and 3,000,000 feet of lumber in 
other places, mostly at the Scott-Graff Lumber Co.’s 
yards in Duluth. Some of the creditors have inti- 
mated that they will start proceedings to attach 
the sawn lumber. 


HYMENEAL 


SATERSTROM-COURNOYER. B. O. Sater- 
strom, manager of the lumber sales department 
of the Central Wisconsin Supply Co., of Beaver 
Dam, Wis., on Jan. 24 married Miss Arline 
Cournoyer at Laona. Mr. 
Saterstrom is well known 
among lumber dealers in 
the sales territory of his 
organization. He has been 
in the business since he left 





B. O. SATERSTROM, 
Of Beaver Dam, Wis. 





school, with the exception 
of the period of th 

when he put in the larger 
part of two years at the 
front in France, having 
been one of the first to 
volunteer for aviation ser- 
vice. Mr. and Mrs. Sater- : 
strom are including the Columbus convention 
of the hio Association of Retail Lumber 
Dealers in their honeymoon trip. 


DEFENDS PRESENT COST OF LUMBER 


BIRMINGHAM, ALA., Jan. 24.—Asking why 
building materials have decreased so little in 
comparison with other commodities, a Birming- 
ham afternoon newspaper recently alleged that 
lumber had decreased only 3 percent since last 
November. 

The answer of President J. J. Laumer, of the 
Wholesale Lumbermen’s Club, on behalf of the 
club, in part follows: 


In_ the cost of an ordinary house the lumber 
bill does not exceed 20 to 25 percent of the total 
cost, and in homes built of brick and stucco the 
proportion is even less. As a matter of fact, if the 
home builder has all his lumber given to him he 
could not possibly save more than 20 percent on his 
home. In comparison the prices on ten different 
items which are mostly needed in the construc- 
tion of an ordinary home we find that the whole- 
sale prices on lumber today are 20 percent less 
than they were in November, 1920. And we find, 
further, that the wholesale prices on lumber now 
are about one-third of the wholesale prices of 
February, 1920, showing a decline over a period of 
about one year of at least 30 percent. © 

"he wholesale prices in effect November, 1920, 
represent a loss to the manufacturer on most items. 
The wholesaler today is operating on a basis of 
gross profit of 5 to 10 percent, out of which he has 
to pay all his expenses, including losses occa- 
sioned by canceled contracts, rejected cars, travel- 
ing expenses, both buying and selling, in addition 
to office expenses. 

The demand for the last two months has been 
very poor and a large number of mills have been 
forced to shut down or to curtail operations, and 
it is our opinion that the ——- prices will be 
advanced materially within the next sixty to ninety 
days, as the mills can not continue to sell below 
the cost of production. 

If labor and materials other than lumber were 
reduced proportionately as much as lumber you 
would be able to build a house almost as cheaply 
as before the war. 








Advertisements will be inserted in this de 
Partment at the following rates: 

25 cents a line for one week. 

45 cents a line for two consecutive weeks. - 


, y except the heading can be ad- 


Remittances to accompany the order. No 
extra charge for copies of paper containing 
advertisement. Copy must be in this office not 
later than Wednesday morning in arder to 
secure insertion in regular department. All 
advertisements received Jater will be placed. 
‘under heading Too Late to Classify. i 








$8,000 TO $10,000 TO INVEST 
With services, in a good retail lumber and planing mill 
business. Thoroughly understand architects’ plans. 
Fifteen years’ experience estimating, detailing and bill- 
ing and know how to handle mill to show profits. City 
ti) 0,000 to 25,000; good farming country; Kansas, 
Oklahoma or Texas preferred. 
Address “MACK,”’ care American Lumberman. 





FOR SALE—TWO HUNDRED PAGES OF LOGS, 
LUMBER AND LIFE 


In the new book, ‘‘Tote-road and Trail,’’ by Douglas 
Malloch, the ‘‘Lumberman poet.’’ Illustrated in color. 
$1.25 postpaid. AMERICAN LUMBERMAN, Publisher, 
431 S. Dearborn St., Chicago. 


WANTED HIGH CLASS 
CHICAGO REPRESENTATIVE 


for old established Southern Yellow Pine Manufacturer. 
Must be experience and well acquainted with Railroad 
and industrial trade. Don’t apply unless you are 
strictly well qualified. 

Address “H. 30,’’ care American Lumberman. 





WANTED—YOUNG MAN 


25 to 28 years old as assistant to yard manager in good 
town in central Montana. Must be willing worker, un- 
derstand estimating and have some selling ability. Per- 
manent place to right party. Please answer in own 
handwriting. 

Address “G. 3,’’ care American Lumberman. 
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WELL ESTABLISHED WHOLESALE COMPANY 
Handling Yellow Pine and Fir, with ample financig! 
resources and large established trade with yards 
factories and r**’~cads throughout the United States 
desires to add « Aardwood department and is lookin. 
for a thoroughly competent Manager, capable of «i: 
veloping a source of supply suflicient to handle lars 
volume of business, as well as the sales end of tl: 
department. Only high-class man with good record » 
a performer considered. Splendid opportunity for th 
right party. ms 
Address “H. 28,’’ care American Lumberman, 


WANTED—FIRST CLASS GENERAL SUPT., 
For lumber business; must have first class experienc: 
in soft and hard lumber, Saw Mill, Dry Kiln, and al) 
kinds of Planing Mill werk. 

Only first class man need apply, giving full det» 
which will be held in confidence. Address 

é DOMINO LUMBER CO., INC., 
1248-60 Broadway, Buffalo, N. Y 


WANTED—ELECTRICIAN 
For large saw mill plant in Wisconsin. Planing mi!! 
and flooring mill machinery driven by electric motors, 
Want expert electrician fully competent to take entire 
charge of electrical plant and able to keep in repair 
electric generators, motors, etc. Would like man able 
to repair electric meters also. Excellent living con- 
ditions, good schools and churches and willing to pay 
good salary to right man. Give full details in first 
letter. CONNOR LUMBER & LAND CO., Laona, Wis. 


INVOICE CLERK WANTED 
An experienced yellow pine invoice clerk—young man 
—must be able to handle typewriter. General knowledge 
of sales department work will help. Give experience, 
—— salary expected and when can report for 
work. 
Address “H. 36,’’ care American Lumberman. 


WANTED—THOROUGHLY EXPERIENCED 
SAWMILL MEN 

For large, fast mill in Ontario for coming season, In- 
cluding foreman, millwrights, band saw filer, sawyers, 
setters, and trimmermen. Only thoroughly experienced 
and capable men need apply. State age, experience and 
wages expected. 

Address “G. 25,”’ c/o American Lumberman 


WANTED—GENERAL SUPERINTENDENT FOR 
Woodworking Plant; experienced in millwork, cabinet 
work and high grade trim, and capable of getting out 
body parts in wood. Must know cosis. Plant capacity 
35,000 feet daily, employing 300 men. 

Address “H. 25,’ care American Lumberman. 


WANTED—YARD MANAGER 
Working manager for reiail jumver and coal yard in 
small western Illinois town near Freeport. Must be a 
hustler, willing to work and good collector. Married 
man preferred. Give references and full information in 
first letter. 
Address “G. 18," care American Lumberman. 


WANTED—MANAGER 
of a large retail yard in west. Must be capable to a 
high degree and have the best references. Would pre 
fer man similarly employed who desires a change. 
Address “AH. 15,’’ care American Lumberman. 


WANTED—SMART TYPIST 
With ability to handle buying and sales correspondence 
with reasonable amount of coaching. Working know!l- 
edge of books an advantage, Exceptional opportunity 
for live wire to advance. 
Address “H. 16,’’ care American Lumberman. 


WANTED—STENOGRAPHER & OFFICE HELPER 
For lumber office. One familiar with lumber terms, 
young man with good habits and steady. 

ess “H. 29,’’ care American Lumberman 


WANTED—COMPETENT BOOKKEEPER 
For large lumber manufacturing concern. Apply ‘AC 
COUNTANT,”’ care American Lumberman. 


WANTED—ESTIMATORS (2) 
In sash and door office for figuring lists of buildin: 
material sent in by country contractors. One fan 
with lumber and one specializing in mill work. 
manent positions. CHICAGO MILL WORK SUI 
CO., 1404 W. 37th Street, Chicago, Ill. 


WANTED—AN EXPERIENCED 
Yellow Pine Office Man, who is a good wholesaler and 
able to command a fair volume of satisfactory business, 
also one who is well acquainted with the mills. Only a 
high class man of good standing and ability need apply 
giving full details, which will be held in confidenc: 
Address “HR, 4," care American Lumberm 


BOOKKEEPER, ACCOUNTANT is 

Wanted in Northern lumber, land and log office in «! 

of nine thousand, Northern Wisconsin. Double entry. 

Married man preferred. Experienced only. Give tot 
erences, age etc. first letter. 7 
dress “RF, 7,’ care American Lumberms™ 


WANTED—ACCOUNTANT AND BUYER 
For line retail yards in Oklahoma, Must be a mui 
executive ability, capable of general managemer 

busi and able to take some stock: must 















































WANTED—TIMBER BUYER 

For Central Indiana Point. Experienced man capable of 
estimating timber and trading with farmers. Also 
with ability to superintend woods work of cutting 
logs and managing of ten teams in handling and getting 
out their loads logs. Splendid county seat location with 
good schools and living conditions. 

Address “OC. R. & M. 5,’’ care American Lumberman, 


HARDWARE MAN 
Wanted—Concern handling hardware and builders’ sup- 
plies wants man to take charge of store und warehouse. 
Knowledge of retail lumber business an advantage. 

Address P. 0. BOX 540, Sharon, Pa. 


WANTED—MAN COOK FOR LOGGING CAMP 
In Kentucky. Must be competent to handle from thirty 
to fifty men. Also must be steady and sober. Advise 
salary expected and when can report for duty. 

Address “H. 10,’’ care American Lumberman. 











le e 

years old. Will also carry party for $10,000 to $! 

of stock. Only those of proven ability need apply. 
Address “BE. 22,"° care American Lumberms: _ 


A WELL ESTABLISHED LUMBER FIRM os 
At Meridian, Miss., is looking for a high class man 
take cha of wholesale department. Must be cape 
of doing both buying and selling. A good opport y 
for a man with a — and ao. Profit-sharing bows. 
Address ‘BR. 52,” care American Lumberma’. _ 
WANTED—CAPABLE FOREMAN ‘ 
For band sawmill located New York State. Must oats 
had a —— mo sgeit 3. nn nollgag 
. . . erence and e . 
par ares. i i 6” care American Lumberman. 
WANTED—MANAGER FOR RETAIL _— 
lumber yard, Western New York. Apply STOW LU: 
BER & COAL COMPANY, North East, Pa. 
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